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MAPKETUHTOBI THCTPYMEHTH [IM®POBI3AIIIL
JIOTICTUYHUX IMMOCJIYT B YMOBAX TEOEKOHOMIYHOT
®PATMEHTAIIIT

AxmyaavHicmo 00cAi0NceHHA 3yMO6.AeHA MUM, WO 2A00a.16HaA eKOHOMIKA écmynuia y hazy
2e0eKOHOMI4HOT (hpacmenmauii — nepexody 6id OesnepewkodHoi eaobaaizauii 0o ghopmyeanns
PeCiOHAAbHUX MOP206eAbHUX 040Ki68, hpendwopunzy ma cmpamezivnoi ousepcugpikauii 1anurozie
HOCMAa4aHHs, WO O0O0KOPIHHO 3MIHIOE GUMOU 00 102ICMUMHUX NOCAY2 MA IHCMpymeHmie ix
npocysanns Ha punky. /laa nionpuemcme-npogaiidepié aozicmu4HuUX nocaye ue 03HA4aAe
HeoOXiOHicmb He aume MexHo.102i4HOI MoOepHizauii onepauilinux npouecieé, a I nepeaisoy
MapkemuH206ux cmpameziii 63acmo0ii 3 KAIEHMAMU 8 YM0OBAX 3POCIMAIO10I HeGUHAUEHOCMI Ma
eeoepagpiunoi nepeopiecumauii moeapnux nomokie. Memoro cmammi € 6U3HAHEHHA pPOal
Mapkemuneoeux IiHcmpymeHmie uugpogizauii aozicmuunux nocaye Ak gaxmopa
KOHKYPEHMOCNPOMONCHOCHI NIONPUEMCIE 8 YMOBAX 2e0eKOHOMIHOI hpazmenmauii ceimosozo
eocnooapcmea ma o0OTPYHMYBAHHA HANPAMIG iX PO3GUMKY 04 YKPAiHCbKUX npogatidepis
Ao2icmuMHUX nocaye. Y 00Cai0xceHHI 3acmoco8ano mMemoou CUCIMEeMHO20 AHAAI3Y, NOPIGHAHHA,
y3a2aavHeHHs1 ma CMpPYKmypHO-402i4H020 Modeatosanta. Pozxpumo meopemuuni 3acaou
2e0eKoHOMIMHOI ppacmenmauii — nepexid 6i0 ¢pendwopuney 0o cmpameeiunoi
bazamosexmophoi dusepcugpikauii a1anyrocie nocmavanns, a maxoxc Konuenyiro Marketing 5.0
AK Memo00402iYHy OCHOBY NOECOHAHHS UUDPOBUX MEXHO.102ill 3 MAPKeMUH206010 OisabHiCHIO.
Cucmemamu306ano iHCmpymenmu uug@hpogo2o MapKemunzy A02iCMu4HUX npoeaiioepie — 6io
KOHMeHM-MapKemunzy ma uugyposux Kanaiie 3a1y4eHHs KAicHmie 0o npeouKmueHoi anaiimuxu
il Openo-KomyHiKayii cmilikocmi — 3a Kpumepisamu 6nauey Ha 6nisHaeanicmv nposaiidepa,
006ipy Kaicnmie ma weudxicmo yxaaoanus xowmpaxmie. Ilpoanaaizoeano mpancghopmauiro
Mixcnapoonoi aocicmuxu Yxpainu 3a 2022—2024 pp., aka 3aceiouye 3poCMAHHA HACMKU
MopcobK020 mpancnopmy 6 excnopmi 3 37,04 % do 45,82 % ma eubyxoee 3pocmaHHs AHMANCHUX
aemomobitbHux nepeeeszenv (nonao 1887 % e excnopmi ma nonad 8148 % ¢ imnopmi), wo
CynpogooiHcyeasoca (GopmMyeaHHam HOGUX Jo02icmuuMHUX Mapwipymie [ nompeoro 6
onepamugHomy uugposomy ingopmyeanni Kaicumie npo aminy ymoe nocmavanus. Bucaosaeno i
meopemu4Ho 00TPYHMOBAHO NPUNYULEHHS, WO 6 YMOBAX 2e0CKOHOMIYHOI (pasmenmauii
Mapkemuneo6i iHcmpymenmu uyu@posizauii ao02icmudMHUX NOCAYZ GUKOHYIOMb He auule
KOoMYHIKayiiHy, a U adanmueHy YHKUil0 — CcuUcHAAi3yrOmb KaleHmam npo cmiikicmo i
ZHyuKicmb npoeaiioepa 00 2eonOAIMUMHUX WOKI6; eMNIPUMHA NepesipKa ubo2o NPUNyuweHHA Ha
O0aHux OKpemux A02iCMUMHUX Npogaiidepie OKpecieHa AK HANPAM NOOAAbUUX O00CAIONCEHD.
Busnaueno 6ap ‘epu enposadiicenns uyugpoeozo mapkemunzy A02iCMUMHUMU RIONPUEMCMEAMU
Ykpainu: degpiuum xeaaighixosanux xKaopie Ha cmuKy mapKemunzy ma uugpoeux mexuoaoeii,
dpasmenmapnicmov uugpposoi inghpacmpyxmypu maaux i cepedHix aocicmuuHuUX Komnawii, a
maxkoxc HeOOCMAamuI0 iHmMezpayiro MapKkemuH206UX KAHAAi I3 cucmemamu YnpasaiHHs
AAHUI02AMU NOCMAYAHHA. 3ANPONOHOBAHO HANPAMU PO3GUIMKY MAPKEMUH206UX IHCIPYMeHMi6
uyugposizauii a02icmudHUX nocAye YKPAiHCOKUX RIONPUEMCME, 30Kpemd PO36UMOK KOHIMEHMN-
MapkemuHzy HA OCHOGI OGHUX NPO AAbMEPHAMUGHI MPAHCNOPMHI KOPUOODU, 6NPOBAONHCEHHA
npeouxkmueHoi anaiimuxu 0451 NPoaKmueHoz2o iHopmyeannsa Kaicnmie ma no6yoogy oOpemo-
cmpameziii 006ipu 6 ymoeax cmpykmypHoi goaamuavrocmi. Pezyasbmamu docaioycenns moxcymo
Oymu euKopucmani MEHEOHCMEHMOM A02ICMUMHUX RIONPUEMCME 0451 pPO3POOAEHHS
Mmapkemunzosux cmpameeiii yugposoi mpawncgopmauii, a maxoxc opeaHamu 0eprHcasHo2o
YRpaeaiHHA nio uac opmyeanHsa noaimuru niOMpUMKU eKCRopmepie A02iCIUMHUX NOCAY2.
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MARKETING TOOLS FOR THE DIGITALISATION OF LOGISTICS
SERVICES UNDER GEOECONOMIC FRAGMENTATION

The relevance of the study is determined by the fact that the global economy has entered a
Phase of geoeconomic fragmentation — a transition from frictionless globalisation towards the for-
mation of regional trade blocs, fiiendshoring and strategic diversification of supply chains, which
Jfundamentally changes the requirements for logistics services and the tools used to promote them.
For logistics service providers, this implies not only the need for technological modernisation of
operational processes, but also a reassessment of marketing strategies for client interaction under
conditions of growing uncertainty and geographic reorientation of trade flows. The purpose of the
article is to determine the role of marketing tools for the digitalisation of logistics services as a fac-
tor of enterprise competitiveness under geoeconomic fragmentation of the world economy, and to
substantiate directions for their development for Ukrainian logistics service providers. The study
applies methods of systemic analysis, comparison, generalisation and structural-logical modelling.
The theoretical foundations of geoeconomic fragmentation are examined — the transition from
[friendshoring to strategic multi-vector diversification of supply chains — along with the Marketing
5.0 concept as a methodological basis for combining digital technologies with marketing activity.
Digital marketing tools used by logistics providers are systematised — from content marketing and
digital client-acquisition channels to predictive analytics and resilience branding — according to
their impact on provider recognition, client trust and contract-closing speed. The transformation of
Ukraine's international logistics for 2022—2024 is analysed, showing growth in the share of mar-
itime transport in exports from 37.04% to 45.82% and an explosive increase in road freight trans-
port (over 1887% in exports and over 8148% in imports), accompanied by the formation of new
logistics routes and the need for prompt digital communication with clients about changing supply
conditions. A theoretically grounded proposition is put forward that, under geoeconomic fragmen-
tation, marketing tools for the digitalisation of logistics services perform not only a communicative
but also an adaptive function — signalling to clients the provider's resilience and flexibility to
geopolitical shocks; empirically testing this proposition on data from individual logistics providers
is outlined as a direction for further research. Barriers to the adoption of digital marketing by
Ukrainian logistics enterprises are identified: a shortage of personnel combining marketing and
digital-technology competencies, the fragmented digital infrastructure of small and medium logis-
tics companies, and insufficient integration of marketing channels with supply chain management
systems. Directions for developing marketing tools for the digitalisation of logistics services of
Ukrainian enterprises are proposed, including content marketing based on data on alternative
transport corridors, the adoption of predictive analytics for proactive client communication, and
the construction of resilience-branding strategies under structural volatility. The results can be used
by the management of logistics enterprises in developing digital transformation marketing strate-
gies, as well as by public administration bodies in shaping support policies for logistics service
exporters.
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ITocTaHoBKa npodsemMu Ta ii 3B'430K i3 BaXKJIMBUMH HAYKOBUMH Ta MPAKTHYHIMH
3aBaaHHaMu. [106anbpHa eKoHOMiKa Ha Mexi 2025—2026 pp. 0CTaTOYHO Mepeiia y
CTaH CTPYKTYPHOI BOJIATUJIBHOCTI: TICJSl KiJIbKOX JIECSATWIITh Oe3MneperiKoaHOl
rinobaizallii CBiT CTUKAETHCS 3 PUMKOM TTOJITUYHO MOTMBOBAHOI T€0€KOHOMIUHO1
¢gparMeHTallil — Moaiay rodajibHOI TOProBeJbHOI CUCTEMU Ha perioHaibHi 0JI0KU
3a 03HAKOIO TeONOJiTUYHOI TpUHAJIeXXHOCTI. Lle ssBule BUSIBISIETHCS Y MEPEXO/Ii Bil
crpaTterii  peHAOpPUHTY (KOHLEHTpallil JIAHUIOTiB ITOCTayaHHSI B MeXax
TMOJIITUYHO «IPYXHiX» KpaiH) A0 0araToBeKTOPHOI CTpaTeriyHoi auBepcudikailii,
KOJIU MiAMPUEMCTBA OMAHOYACHO PO3MOAUISIOTh BUPOOHWYI Ta JIOTICTUYHI
MOTYXKHOCTiI MiXX KiJIbKOMa perioHaJbHUMHU Xabamu, 11100 3HU3UTHU 3aJIEKHICTh Bif
CTabiIbHOCTI OYIb-SIKUX ABOCTOPOHHIX BiTHOCHUH. [JIsI MiApHUEMCTB, 1110 HAIAIOTh
JIOTICTUYHI MOCAYTH, 1i MPOLECU O3HAYaloTh IOCTiiiHYy moTpedy B mepedymoBi
MapIlIpyTiB, TuBepcUiKallii BUIiB TPAHCTIOPTY Ta WIBUIKIMA amgamnTallii 10 HOBUX
peryasaTopHux BuUMOL B VYkpaiHi cuTyalisi YCKIaAHIOETHCS TOAATKOBUM IIapOM
HEBU3HAYEHOCTI — IMOBHOMACIITAOHOIO BillHOIO, fIKa 3MyCWia MiXHapOIHY
JIOTICTUKY JepXKaBM TlepedTu Big Mojedi MiHiMmizalii BUTpaT A0 Mojei
MaKCUMAJIBHOI CTIAKOCTi ¥ afanTUBHOCTI. 3a IUX YMOB TPaAUIIiliHi MapKETUHTOBI
IHCTPYMEHTH JIOTICTUYHUX MPOBaiiIepiB, OPIEHTOBAHI HA 1IiIHOBY KOHKYPEHIIilO Ta
CTabuIbHI MapuUIPyTH, BTpavyarOTh €(hEeKTUBHICTh, TOMi SIK UMU(MPOBI MAPKETUHTOBI
IHCTPYMEHTU — TMPEAUKTUBHA aHATITUKA, KOHTEHT-MapKeTUHT Ha OCHOBIi TaHUX Y
peajbHOMY 4Yaci, TepcoHajli3oBaHa KOMYHiKallisg yepe3 Hu@poBi miatrgopmu —
HaOyBalOTh 3HAYE€HHS HE TMPOCTO KaHAIy TMPOCYBaHHS, a iHCTPYMEHTY
CUTHAJTI3yBaHHS KJIIEHTaM MPO 3[AaTHICTh MiAMPUEMCTBA afanTyBaTUCS 10 LIOKIB.
Lle 3ymMOBIII0€ HAYKOBY i MTPpaKTUYHY MOTPeOy B 1OCIiIKEHHI TOTO, SIK MApKETUHTOBI
IHCTPYMEHTH nudpoBizalii  JOTiCTUYHUX  TIOCAYT  BIUIMBAIOTh  Ha
KOHKYPEHTOCIIPOMOXHICTh MMiAMPUEMCTB CaM€ B YMOBaX T€O0CKOHOMiUYHOiL
(parmenTarii.

AHasi3 ocTaHHiX myOJikamiii mo mpoosemi. TeopeTnuHi 3acagy TeOCKOHOMIYHOL
dparmenTalii 3akiameHo y TIpalli KOJeKTUBY mociaimHukiB MB® wHa womi 3 III.
AlisipoM, $Ki BU3HAQUWJIMU 1€ SIBUIIE SK TMOJITUYHO MOTHBOBAHUN PO3KOJ
r1obaibHOI €KOHOMIYHOI iHTerpatii, 1110 BIJIMBA€E HAa KaHaJIW TOPTiBJi, Mirpatii,
MTOTOKIB KartiTaiy Ta nudysii Texxosoriii [1]. M.-T. Arrinasi, JI. Bekeabmans ta b.
MeHbe Ha OCHOBI MOJIEJIbHOIL OLIIHKY MTOKAa3JIH, 110 (GPEHAIIOPUHT TPU3BOAUTH 10
BiIUYTHUX BTPAT NOOPOOYTY, OB CYTTEBUX ST MAIUX BiIIKPUTUX €KOHOMIK [2].
IT. Kotnep, I. Kapramxaiis ta I. CetiaBan y KoHuemnuii Marketing 5.0 o6rpyHTyBasin
HEOOXiMHICTh MOEIHAHHSA UU(PPOBUX TEXHOJOTI — IITYYHOTO iHTENEKTY,
NPEeIUKTUBHOI aHATITUKU, aBTOMAaTU3alili — 3 TPaaULliiHUMU MapKETUHTOBUMU
migxoJgaMu B yMOBax TEXHOJOTriuHOI TpaHcdopwmalii 0izHec-monaeneit [3]. ¥V
BiTuM3HsAHIN nitepatypi: JI. Cait ta JI. JlaBumeHko aociaiguiav (dbparMeHTalilo
CBITOBOI TOBAapHOi TOPTiBJAi B KOHTEKCTi perjiodamizauii yepe3 MOKa3HUK
Mix010KOBO1 TOpriBii [4]; A. €peMeHKO MMoKa3aB Iepexia Bif GPeHIIIOPUHTY A0
0araToBeKTOPHOI CTpaTeriyHoi AuBepcudikallii Ta BU3HAYMB POJIb YKpaiHU SIK
MocTavyaJlbHUKA KPUTUYHOI CUPOBUHU MJII €BPOINEWCHKUX JIAHIIOTiB BapTOCTi, a
TaKOX PpOJb IITYYHOIO IHTEJNEKTY $K IHCTPYMEHTY <«IepeadadyyBaHOTO
OpKeCTpyBaHHSI» JioricTUUHUX Mepex [5]; I. MuchkiB ta A.-1. Kitanbko Ha OCHOBI
o(iUifHUX MaHUX BCTAHOBWIM MEpeXili MiXXHAPOMHOI JIOTICTUKUA YKpaiHU Bil
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MOPCBKOTO TOMIiHYBaHHS 10 MYJBTUMOIaIbHOI cTparerii [6]; FO. Omudipenko, C.
IToBHa Ta O. binaHeHKO AOCHIAWAU MOEAHAHHA LU(GPOBOTO MapKETUHTY I
JIOTICTUKU B alallTUBHOMY YIPaBJiHHI iHHOBALIIMHUM PO3BUTKOM MiAMPUEMCTBA
[71; A. Hepemn, 1. Hamko ta FO. OrpeHuy nokasaiu, 1mo uudpona TpaHchopMaliis
JIOTICTUYHUX cucTeM Ha ocHoBi LI € cTpaTeriyHMM YMHHUKOM KOHKYPEHTHUX
nepesar [8]; C. Cysopona, 0. Kapnenko ta O. KiiMOBUY HOCHIAWIN BIUIMB
U(PPOBOr0 MapKETUHTY HAa KOHKYPEHTOCIPOMOXHICTh BITYM3HSHOTO Oi3HECY B
yMoBax BoeHHoro crany [9; 10]. BogHouac nmutaHHsI pojii camMe MapKeTMHIOBUX
IHCTpYMEHTIB 1LMUMPOBi3allii JOTICTUYHUX TOCIYr K OKpeMoro dakropa
KOHKYPEHTOCITPOMOXHOCTI ~ MiAMPUEMCTB Yy KOHTEKCTi T'€O0EKOHOMiUuHOiL
(parmMeHTalii 3ATMIIAETHCS HEAOCTATHBO PO3KPUTUM, 11O 3YMOBJIIOE JOLUIBHICT
1IbOTO TOCTiIXKEHHS.

DopMyTIOBAHHA IIijIeii ToCHiKeHHd (MeTa cTaTTi). MeTOoo CTaTTi € BUBHAUCHHS
pOJIi MAaPKETUHTOBUX iHCTPYMEHTIB LM (POBi3allii JTOTiICTUYHUX MOCIYT K (pakTopa
KOHKYPEHTOCITPOMOXKHOCTI MiATPUEMCTB B yMOBaX F€OEKOHOMIUHOI (pparMeHTallii
CBITOBOTO TOCTIOJAPCTBA Ta OOIPYHTYBAHHS HAIPSIMIB IX PO3BUTKY JUTS YKPATHChKUX
NpoBalepiB JIOTICTUYHUX MOCHYT. IS HOCATHEHHS METH IOCTaBJIEHO Taki
3aBHaHHS: PO3KPUTHU TEOPETUYHI 3acaiyd TeOeKOHOMiuHOi parMeHTalii Ta
KoHuenuii Marketing 5.0 K METOZOJOriYHOI OCHOBU JOCHiJIKEHHS;
CHUCTeMaTU3YyBaTU IHCTPYMEHTU HUMPOBOTr0 MAPKETUHTY JIOTICTUYHUX MTPOBaliaepiB
32 KPUTEPisIMU BIUIMBY Ha KOHKYPEHTOCIPOMOXHICTh; TMpOaHali3yBaTu
TpaHcopMallilo MiXXHAapoJHOI JOriCTUKM YKpaiHM B yMoOBax BiliHU Ta
TeOEKOHOMIUHOI (DparMeHTallii; BUZHAUMTH Oap'epu BIPOBAKEHHST 1IU(PPOBOTO
MapKETUHTY JIOTICTUYHUMU MiANPUEMCTBAMU YKpaiHU; cHOPMYJTIOBATA HAMIPSIMU
PO3BUTKY MapKETUHTOBUX iHCTPYMEHTIB LIM(MPOBi3allil JOTiCTUMHUX MOCITYT.

Buknan ocHOBHEX pe3yJbTaTiB Ta ix oOTrpyHTYBaHHsA. Mojeb TeOEKOHOMITHOT
dparmenTalrii, 3arporioHoBaHa gociligHnKamMu MB®, posrisimae cydacHmit eTarn
PO3BUTKY CBITOBOI €KOHOMIKHU SIK TTEPEXifl Bill 3pOCTal04Y01 INI00ATBHOI iHTerpallii A0
MOJIITUYHO MOTHBOBAHOTO PO3KOJY, 11O BimOyBa€eTbcs 3a KiUJIbKOMa KaHajlaMu
OJIHOYACHO — TOPTiBJICIO, Mirpalli€lo, TOTOKaMU KatiTaty, IMdy3i€lo TEXHOJIOTiH Ta
HaJlaHHAM TJO0AIbHUX cycmiabHuX Onar [1]. s cdhepu JOTICTUYHUX MOCTYT 1
KaHAIU € BU3HAYAJIIBHUMU: OOMEXEHHSI Ha TOPTIiBJII0 MPOMIXHUMHU TOBapamu i
TMOJ0POXYAHHS MTePEBE3EHb Oe3M0CePeTHBO TPAHC(HOPMYIOTh CTPYKTYPY MOMUTY Ha
JIoTicTUYHI mociyru. MoneiabHa oliHKa ATtriHazi, bekeabmanHa Ta MeHbe
JNEMOHCTPY€E, 10 B pa3i MOMIUOJEHHS (PEHAIIOPUHTY €KOHOMIYHi BTpaTu
J100po0yTy MOXYTh csaratu 0,9—5,3 % BajloBUX HALiOHAJIbHUX BUIATKIB 3aJI€XKHO
Bill XOPCTKOCTi OOMeXeHb Ha MEepeopieHTAllil0 JAHIIOTIB MOCTAYaHHS, TPUIOMY
MaJli BiIKPUTiI EKOHOMiKM 3a3HAIOTh HEMPOMOPLIHO OUTBIIOrO BIUIUBY MOPiBHSIHO
3 BeJUKUMU JIuBepcuGiKoBaHMMU €KOHOMiKaMu [2]; YKpaiHa 3a CTPYKTypolo
30BHIIIHBOI TOPTiBJIi HAJIEXUTh caMe€ 0 TaKOro TUIY €KOHOMIK, IO ITOAaTKOBO
NiIBUIIYE YYTIUBICTh BITYM3HSHUX MPOBARAEPiB JIOTICTUYHUX MTOCTYT JO MPOLECIB
reoeKoHoMiuHoi parmeHTaii. [lle omTHUM Ba>K TMBUM TEOPETUYHUM IIATPYHTSIM €
koHuenuis Marketing 5.0, sgka OOrpyHTOBYE HEOOXiAHICTh <«TE€XHOJIOTIl s
JIIOITHOCTi» — 3aCTOCYBaHHS IITYYHOTO iHTEJIEKTY, MPEIUKTUBHOI aHATITUKU Ta
aBTOMAaTH3allil I PO3B'sI3aHHST 3aBIaHb, SIKi TPAAULIMHUN MapKeTUHT BUPIIITUTH
He 3JaTeH, 30Kpema IepcoHasi3alil0 KOMYHiKallii B yMOBax BHUCOKOi

AKTYAIJIbHI TIPOBJIEMU EKOHOMIKW Ne 7 (301), 2026



MARKETING 69

HEBU3HAUYEHOCTI PUHKOBOTO cepenoBuilia [3]. ¥ moenHaHHi Wi IBi TeOpeTUYHi
paMKM [AalOTh 3MOTY DPO3TJISAaTA MapKETUHIOBI iHCTpYMEeHTH LubpoBi3allii
JIOTICTUYHUX TOCIYT HE MPOCTO SIK KaHAJI MPOCYBAHHS, a K MEXaHi3M, IO A€
KJIiEHTaM JIOTiCTUYHOTO TPOBaiiiepa CUTHaI PO MOro 3AaTHICTh aJanTyBaTUCS A0
11I0KiB T€OEKOHOMiIUHOI (hparMeHTallil.

Sdx mokazaB A. €pemenko, y 2025—2026 pp. BimOyBaeTbcs Tiepexim Bin
¢dpenamopuHry no 6araTOBEKTOPHOI CTpaTeriyHoi auBepcudikaii, Koau
OiIMpUEMCTBA OJHOYACHO MPUCYTHI B KiJIbKOX PETiOHAJTbHUX BUPOOHUYMUX Xabax,
1110 Ta€ 3MOTY TMHAMIYHO MepeHaIpaBsITU TOBAPHi MOTOKHU B pa3i BBEAEHHS HOBUX
obmexeHb [5]. Js JOTiCTUYHUX TpOBaiEpiB 1Lle¢ O3HAYA€E€ MPUHIIUMIIOBY 3MiHY
KPUTEPiiB KOHKYPEHTOCHPOMOXHOCTI: KJIIEHTU OLIHIOIOTh IOCTaYaJbHUKA
JIOTICTUYHUX TTOCTYT He JIWIIE 3a LiHOK, a MepeayciM 3a 3AaTHICTIO [0 IIBUIKOI
3MiHM MapIIPYTiB, JOTICTUYHOI MaHEBPEHICTIO Ta BiAMOBIAHICTIO XXOPCTKUM
KoMmIutaeHc-ctanaapraM  [5].  LTyuynHuit iHTeNeKT y UbOMY KOHTEKCTi
TpaHCHOPMYETbCSA 3 IHCTPYMEHTY aHajli3y B IHCTPYMEHT «IepeadayyBaHOTO
OPKECTPYBaHHSI» — BUSBJICHHSI IPUXOBAHUX PU3MKIB y O0araTOpiBHEBUX Mepexkax
MOCTAYaJIbHUKIB Ta MOHITOPUHTY MPiOPUTETHUX MAPIIPYTIB Y peaIbHOMY Yaci, 1110
oesnocepeIHbO (GOPMYE 3MICT MapKETMHIOBOI KOMYHiKallil JIOTiCTUYHOTO
nposaiifepa 3 KiieHTaMu [5].

EMOipyyHUM KOHTEKCTOM, W10 AOAATKOBO OOIPYHTOBYE aKTyaldbHiCTh
nopylIeHoi mpobysieMu, € macutad TpaHcopMalii MiKHApOAHOI JIOTiICTUKU
VKpainu mig yac moBHoMaciuTabHoi BiitHu (Tad. 1).

Tabnuys 1. OuHaMika 4acTKu BUAIB TPAHCMOPTY B €KCNOPTi Ta 06c¢cAriB
KOHTEMHEPHUX NepeBe3eHb MiXKHapoAHOI norictukn Ykpainu, 2022-2024 pp.,
cKkriadeHO asmopom 3a OaHuUMU [6]

MNoKasHuK 2022 p. 2024 p.
YacTka MOPCbKOro TpaHCNopTy B eKcnopTi, % 37,04 45,82
Temn 3pocTaHHA BaHTaXKHUX aBTonepeseseHb B — 1887,78
ekcnoprti, % (2024/2022)
Temn 3pocTaHHA BaHTaXXHUX aBTONepeBeseHb B — 8148,28
imnopri, % (2024/2022)
Temn 3pocTaHHA eKcnopTy 3anisHuueto, % — 784,25
(2024/2022)

Hani Tabj. 1 3acBiguyIOTh, 110 MiXKHApOIHA JIOTICTUKA YKpaiHU Mepeiiiia Bif
a0COJIIOTHOTO AOMIHYBaHHSI MOPCHKMX IIISXiB JO MYJIBTUMOIAJIBHOI CTpaTerii:
yacTKa MOPCHLKOTO TPAaHCITOPTY B eKcropTi 3pocia 3 37,04 % y 2022 p. 10 45,82 % y
2024 p. [6], a BaHTaXXHU aBTOMOOUIBHUI TPaHCIIOPT MPOAEMOHCTPYBaB BUOYXOBE
3pocTaHHs — roHaz 1887 % B ekcriopri Ta moHaz 8148 % B immopri 3a 2022—2024 pp.
[6], 1m0 BimoOpaxkae pi3ke Mepeopi€eHTyBaHHsI BaHTaXKOIMOTOKIB ITiC/Is OJIOKagn
MOPCBKHUX MOPTiB. MOpChKi MOPTU YKpaiHu, MOIPU CKIaaHI YMOBU, JIEMOHCTPYIOTh
CTiliKicTh: 3a 8 Mics1iB 2025 p. 06pooneHo 134 191 TEU KoHTeliHEpHUX BaHTaXiB,
1o Ha 3,3 % Oinbliie 3a piyHMii MoKa3HUK 2024 p. i € HAWBUIIMM MOKAa3HUKOM 3a
repioz BiitHM [6]. Kirlo4oBy poJib y 4aCTKOBOMY BiZHOBJIEHHI ITPOITYCKHOI 31aTHOCTI
Bimirpana cminbHa iHinmiatmBa €C-Ykpaina «Illnsgxu comigapHocTi», 4epe3 SIKy 3
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tpaBHs 2022 no yepBHs 2025 p. YkpaiHa ekcnopTyBaja Ogu3bKo 187 MJIH TOHH
TOBapiB HA CyMy IpuOaMU3HO 63 MiIpad €Bpo [6].

HageneHa cratuctuka (tabs. 1) xapakTepusye mMaciutad CTPyKTypPHUX 3MiH y
JIOTICTUIII (K Takuii, a He 0e3mocepeNHbO e(dEKTUBHICTh MapPKETUHTOBUX
IHCTpYMEHTIB: Oo(iliifiHi TaHi MPO MEepeBe3eHHS HE AETali3ylOThCS 3a O3HAKOIO
3aCTOCYBaHHSI YW HE3aCTOCYBaHHS LU(GPOBOrO MAapPKETUHTY OKPEMUMU
npoBaiiiepaMu, TOMY TIPSIMY KiJIbKiCHY OLIHKY BIUIMBY MapKETUHTOBUX
IHCTPYMEHTIB Ha YTPUMaHHS KJII€EHTIB HA OCHOBI LIUX TaHUX OTPUMATH HEMOXKJIUBO.
3B'130K MixX MaciTaboM CTPYKTypHUX 3MiH i moTpeboro B mudposizaiii
MapKEeTUHTOBUX KOMYHIKAliil y IIbOMY JOCJIIXXEHHI OOIPYHTOBYETHCS JIOTIYHO, a
HE CTAaTUCTUYHO: L0 YacTille i MacllITaOHille 3MiHIOIOThCS YMOBU IMOCTAYaHHS
(BiIKPUTTS HOBUX KOPUAOPIB, 3MiHA MPIOPUTETHOTO BUIY TPAHCIIOPTY, KOJIMBAHHS
MPOMYCKHOI 3MaTHOCTI MPUKOPJOHHUX MYHKTiB), TO BUIIA IliHA 3alli3HUIOrO 4u
HETOYHOro iH(OpMYBaHHS KJi€EHTA, a OTXe, TO BUILOI € MOTEHIliliHA LiHHICTb
HU@POBUX IHCTPYMEHTIB OMEPATUBHOI KOMYHIKallil MOPiBHSIHO 3 TPaAuLliiHUMU
kaHanamu. [lepeBipka 1i€l TinoTe3n Ha eMITIPUYHUX JTAaHUX OKPEMUX JIOTiICTUYHUX
npoBaliiepiB € 3aBIaHHAM MOAAIBIIUX TOCIiIXEHb.

VY3aranbHeHHS TEOPETUYHUX JXKepes i MPUKIAAHOI MPaKTUKU JA€ 3MOTY
CHCTeMaTU3YyBaTU IHCTPYMEHTU HUMDPOBOTr0 MAPKETUHTY JIOTICTUYHUX MTPOBaliaepiB
3a iXxHbOIO (YHKIi€EI0 B yMmMoBax ¢dparMeHTallii Ta OYiKyBaHUM BHECKOM Y
KOHKYPEHTOCIIPOMOXHICTh TianpuemMctBa (tabsu. 2). HaBeneHe 3icTaBieHHS €
ABTOPCBHKOIO JIOTIYHOIO CUCTEMAaTU3aLli€l0: IIMTOBAaHI JXepesia OOIPYHTOBYIOTH
3arajbHy POJib BiIIOBIIHOTO iHCTPYMEHTY LU(MPOBOrO MAPKETUHTY YU JIOTiICTUKU
JUIST KOHKYPEHTOCITPOMOYXKHOCTI, OAHAK KOMHE 3 HUX HE BUMipIOBAJIO €MITipUYHO
TOYHUM edeKT caMe I JJOTiICTUYHUX MTPOBaiIepiB caMe B yMOBaX T€OEKOHOMIYHOL
¢gparMeHTallil — 11e HanpsM, 110 TTOTPeOdy€E OKPEMOro eMITipUIHOTO JOCiIKEHHSI.

Tabnuys 2. CuctemaTum3auisi iHCTPYMEHTIB LMpoOBOro MapKeTUHIY NOFiCTUYHUX
npoBanaepiB 3a (hyHKLiE B yMOBaX reOeKOHOMIYHOI pparmeHTauii,
cucmemamu308aHO agmopom

IHCTpYMeHT undposoro
MapKeTUHry

®DyHKUiA B ymoBax
dparmeHTauii

OuiKyBaHU BN/IMB Ha
KOHKYPEHTOCMPOMOXKHICTb

KoHTeHT-mapKeTUHr Ha
OCHOBI AaHUX Npo
MapLupyTH

OnepaTueHe iHpopMyBaHHSA
KNIiEHTIB NPO CTaH Kopuaopis i
aNbTepPHATUBHI MapLLpyTH

[JoBipa KNieHTIB, yTpMMaHHA
KOHTpaKTiB [7]

MpeanKTMBHA aHaNiTUKA
Ta WI-opKecTpyBaHHA

MporHo3yBaHHA pU3KKIB Y
NaHLI03i NoCTayaHHA,
NPOAKTUBHE NonepeaKeHHs
KNIEHTIB

OundepeHuiaLis Big KOHKYPEHTIB,
3HUMKEHHA BTPAT KAieHTiB [5; 8]

MNepcoHanizosaHa CRM-
KOMYHiKaLia

IHamBiayanbHe iHGopmyBaHHA
Npo CTaTyC BaHTaXy 3a/1€XHO
BiZ, MapLUPYTy KNiEHTA

LLIBMAKICTb YKNAZaHHA NOBTOPHMX
KOHTpaKkTiB [3; 9]

Undposi kaHanm
3a/7ly4eHHA KNIEHTIB
(SEO, SMM)

MNMowyK anbTepHATUBHUX KNIEHTIB
i pUHKIB NpW BTPaTi TPaANLiINHNX
Hanpamis

Po3LWwmMpeHHs KaieHTCbKoI 6a3uy,
ausepcudikauyia pmsmkis [10]

BpeHAa-KomyHiKaLis
cTinkocri (resilience
branding)

Mo3uuioHyBaHHA NpoBangepa
AK HagjiHoro napTHepa B
YMOBaX LUOKIB

L[ 0BroctpokoBa NI0ANbHICTb,
npemianbHe WiHOYTBOPEHHSA [7; 8]
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AHayi3 HasgBHOI TMPAKTUKUA Ja€E 3MOTY BWIUIMTA OCHOBHI 0Oap'epu
BIIPOBAIXKEHHS MapKETUHTOBUX iHCTPYMEHTIB LU(POBi3allii JOTiCTUYHUX MOCITYT
YKPAiHCbKMMU MignpUeEMCTBaAMU: JAediluMT KaapiB, 3JaTHUX TOEAHYBATHU
KOMIMETEeHIil MU(MPOBOro MapKeTUHTY 3 PO3YMiHHSM CIHEUU(IKA JOTICTUYHUX
omepaliii; dbparMeHTapHicTh HUGPOBOI iHOPACTPYKTYPU MalUX i CEpeaHix
JIOTICTUMHUX KOMIIAaHi, Ki He MalOTh PECypCiB 11 BOPOBAIKEHHS MPEIUKTUBHOT
AHATITUKU [9]; HEAOCTAaTHIO iHTErpaililo MapKETUHTOBUX KaHAJIiB KOMYHiKallil i3
CHCTeMaMH YIIPaBJIiHHS JIJAaHI[IOTAaMU ITOCTAaYaHHS, 4epe3 110 iHpopmallig npo 3MiHy
MapIIpyTy 4Yd 3aTPUMKY HE TOTparvisie aBTOMAaTUYHO B KaHaluW KOMYHiKallii 3
KJIIEHTOM; a TAKOX 3arajibHy MpobJjeMy 10Bipu 10 HUGPOBUX KaHATiB KOMYHiKallii
B YMOBax, KOJM caMi MapupyTd i TEPMiHU JOCTABKU 3aJUIIAIOTHCS
BrcoKoBosaTuabHUMU [10].

Ha ocHOBi mpoBefeHOro aHaiizy MPOMOHYIOThCS TaKi HAMpsSMU PO3BUTKY
MapKEeTUHTOBUX IHCTPYMEHTIB LMMOPOBi3allil JOTiICTUYHUX IOCIYT YKPaiHChKUX
OinnpueMCTB: 1) pO3BUTOK KOHTEHT-MapKETUHTY Ha OCHOBI aKTyaJTbHUX JAHUX PO
CTaH MPUKOPJOHHUX MYHKTIB MPOIMYCKY, MOPTiB Ta aJbTepHATUBHUX KOPUAOPIB,
30KpeMa iHTerpaiis 3 MyOJdiYHUMU CHUCTeMaMu MOHITopuHry («Hlmrsaxu
comigapHocTi», €Yepra) [6]; 2) BIpOBaKeHHS MPEIUKTUBHOI AHATITUKU [JIst
NPOAKTUBHOTO iH(MOPMYBAHHS KIIIEHTIB MPO MNOTEHIIAHI 3aTPUMKU OO IX
(akTMYHOTO HACTaHHS, 3a AaHAIOTIEID 3 MOMENSIMU «IependadyBaHOTO
opkecTpyBaHHs» [S]; 3) mobymoBa OpeHa-cTpareriii goBipu (resilience branding),
IO TPSMO KOMYHIKYIOTh 3[AaTHICTh MiANPUEMCTBA 0 HIBUIKOI MEpeopieHTallii
MapIlpyTiB IK KOHKYPEHTHY TepeBary, a He K BUMYIIEHY peakililo Ha Kpu3sy; 4)
inTerpauiga wmapketuHropux CRM-cucteM i3 onepaniilHUMuU CcUCTEMaMu
YIPaBIiHHS JAHLIOTAMU MOCTAYaHHS [JI aBTOMAaTu3allil MepCcOHaTi30BaHOIO
iH(pOpMYyBaHHS KJII€EHTIB; 5) PO3BUTOK MapTHEPCHKUX MporpaMm UU(POBOTO
MPOCYBaHHS [JII MaJIUX i CEepedHiX JOTiICTUYHUX MiANPUEMCTB, SKi HE MaloTh
pecypciB IS CaMOCTIHOTO BITPOBAKEHHSI TIPEIMKTUBHOI aHATITUKY; 6) Ha piBHi
JIepXkaBHOI TOJITUKM — BKJIIOYEHHS TMOKA3HUKIB LU(POBi3allii MapKETUHTOBUX
KOMYHIKAllill JIOTICTUYHUX TMPOBaiiiepiB N0 KPUTEPiiB Mporpam MiATPUMKU
eKCropTepiB (3a aHAJIOTIEI0 3 HASIBHUMM MporpamMaMu KOMITeHcallii BiICOTKOBUX
CTaBOK i MUTBrOBOTO KPEAUTYBAHHS), a TaKOX BIIKPUTTS AEP>KAaBHUX JAHUX PO
CTaH MPUKOPIOHHUX MYHKTIB MPOITYCKY I KOPUIOPiB y hopMarTi, IPpUAATHOMY IS
aBToMaTU4HOI iHTerpaiii B CRM-cucteMu mpuBaTHUX MPOBAIEPiB.

BucHOBKM Ta mepcneKTHBM MOAAIBIINX I0CJ]imkenb. [IpoBeneHe MOCTIIKEHHS
JIa€ TiCTaBU CTBEPKYBaTH, III0 B YMOBaX FT€OEKOHOMIYHOI (hparMeHTallii CBITOBOTO
TrOCIOJAPCTBA MApPKETUHIOBI iHCTPYMEHTH LUGPOBi3allii JIOTICTUYHUX MOCIYT
TEOPETUYHO 3MIaTHi BUKOHYBaTHM TMOABiiHY (YHKIIiIO — KOMYHIKalliliHy Ta
aIanTUBHY, CUTHAII3yIOUM KJIEHTaM TMpO 3MATHICTh MiANPUEMCTBA-IIPOBaiinepa
BUTPUMYBATU TEOMOJIITUYHI IIOKH; 1Sl TiloTe3a O0rpyHTOBaHa JOTIYHO Ha OCHOBI
TMO€EAHAHHS MOJIeTi reoeKoHOMiuHO1 hparmMenTattii MB® i konuemnii Marketing 5.0,
ajie He MepeBipeHa CTaTUCTUYHO Ha EMITipUYHUX JTaHUX OKPEMUX MPOBAIEpiB y
MeKax IIbOTO JocimkeHHs. CuctemMaru3altist m'siTu TpyIl iHCTPYMEHTIB IMPOBOTO
MAapKETUHTY JIOTICTUYHUX MPOBAKIEPiB — KOHTEHT-MapKETUHTY HAa OCHOBI TaHUX
Mpo MaplLIPyTU, MPEIUKTUBHOI aHAITUKU, nepcoHanizoBaHoi CRM-KomyHikallii,
HUdPOBUX KaHaiB 3aJlydeHHsI KJIIEHTIB Ta OpeHI-KOMYHiKallii CTiiKOoCTi —
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OKPECJTIOE TIOTEHUIMHUI BHECOK IUX iIHCTPYMEHTIB y KOHKYPEHTOCIIPOMOXKHICTh
MiIMPUEMCTBA, 110 BUXOAUTH 3a MeXi TPaAULIITHOTO PO3YMiHHS MApKETUHTY SIK
KaHaJly TipocyBaHHs. EMIipuuHuii aHasti3 TpaHcdopmalii MixKHaApOAHOI JIOTiCTUKHA
VKpaiHu — 3pocTaHHS YaCTKM MOPCHKOro tpaHcroptry 3 37,04 % o 45,82 % B
eKCITOPTi Ta BUOYXOBE 3pOCTAHHSI aBTOMOOLTBHUX MepeBe3eHb (rmoHam 1887 % B
excropti, moHan 8148 % B immopri) 3a 2022—2024 pp. — AEMOHCTPYE MaciuTabd
CTPYKTYPHUX 3MiH, IO CTBOPIOIOTh KOHTEKCT, Y SKOMY LiHHICTh OIEpPaTUBHOI
HudpoBoi KOMyHikalii 3 KIi€EHTAMM 3pOCTa€, Xoya IMpsiMe CTaTUCTUYHE
MATBEpIKEHHST 1IHOTO 3B'SI3KY B po0OOTI He HaBOAWTHCS. BusiBieni Oap'epm —
nediuut KaapiB Ha CTUKY MapKeTUHTY ¥ IUMPOBUX TEXHOJIOTi, (PparMEeHTapHICTh
nudpoBoi iHPAcTPyKTypu Malux IANPUEMCTB Ta cjabKa iHTerpaitis
MapKETUHTOBHUX i OMepaliiHUX CUCTEM — OKPECIIOIOTh MPAKTUYHI MPiIOPUTETH IS
MEHEKMEHTY JIOTICTUYHUX MiATPUEMCTB, a 3alIPOMNOHOBAHUI HAMPSIM BiIKPUTTS
JNEepKaBHUX NAaHUX MPO CTaH MPUKOPAOHHOI iH(MPACTPYyKTypu — MJISI OPraHiB
JnepXkaBHOTO yrpaBimiHHS. [lepcrieKTuBM MOAANBIINX MOCHTIIKEHb TIOB'sI3aHi
nepenyciM i3 po3poOJeHHSM KiJlbKiCHOI METOAMKM OILliHIOBaHHSI BILJIMBY
KOHKPETHUX IHCTPYMEHTIB LM(PPOBOTO MApKETUHIY Ha YTPUMaHHS KIII€EHTIB
JIOTICTUYHUX MpPOBaliicpiB B yMOBax I€OCKOHOMIUHOI (pparMeHTallii Ha OCHOBI
EMITIpUYHUX MaHUX OKPEeMMX MiAMPUEMCTB, 1[0 Oajo O 3MOry meperTy Bin
TEOPETUYHO OOIPYHTOBAHOI TilMOTE3U IO CTATUCTUYHO MiATBEPIKEHOTO BUCHOBKY.
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