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MAPKETHUHI'OBA EKOCUCTEMA K OCHOBA ®OPMYBAHHS
MAPKETUHI'OBOI CTPATETTI IIIJIITPUEMCTBA

Y cmammi Odocaidxceno mapkemunzo8y exocucmemy AK KOHUENMYAAbHY OCHOBY
dopmyeanns mapxemunzo60i cmpameeii nionpuemcmea 6 ymosax mepexceoi ma naamgopmuor
exonomiku. QOTpyHmoeano mpaucgopmauito cyuacHoi mapkemunezo06oi napaduemu 6io
YNPABAIHHA OKPeMUMU MAPKEMUH208UMU [HCMPYMEHMAMU 00 CUCMEMHOI Koopounauii
63AEMO0IT MidC 83UEMO3ANCHCHUMU PUHKOGUMU AKMOPAMU. Y3a2aabHEHO HAYK06i nioxoou 0o
MPAKmMyB8aHHsa eKoCUcmem y npaysax 3apyoincuux i eimuusnanux oocaionuxie. Buznaueno, wo
iCHyI0OYi KOHUenuii nepeeajycHo Maromv OnUCOBUil Xapakmep i He 3abe3neuyromo onepayiiHozo
iHCmpyMeHmapiro 045 cmpamezitHo20 MAPKEMUH208020 YNPAGAIHHS RIONPUEMCHIGOM.

3anpononosano aemopcvke GU3HAMEHHSA MAPKEMUH2080i eKocucmemu AK OUHAMIMHOT
Camoopeanizoeanoi mepeixnci 63AEMO3AACHCHUX AKMOPI6, 00’€OHAHUX CRIALHOI 102IK0I0
Ccmeopenns, KoMyHikyeanns ma docmaexu uinnocmi. Pospobaeno mpupieneey cmpyxmypny
Modeab MapKemuHz080i exocucmemu niONPUEMCMaEa, wo 6KAI1AE MIKPO-, Me30- Ma MAKPOpPieHi
63aemo0ii. Busnaueno ¢ynxkuyionaavHy poab  OCHOGHUX  YHACHUKIG eKocucmemu,
0XapaKmepu308anHo BePMUKAAbHI, 20PUOHMAAbHI Ma MINCPieHe6i NOMOKU 63AEMO0Il Mixc
akmopamu. Jloeedeno, w0 KOHKYPeHMHA NO3Ulisa RIONPpUEMCMBA GU3HAYAEMbCA He Auule
GHYMPIWHIMU pecypcamMu ma KOoMNemeHYiaMu, a i AKICIM MINCCUCMEMHUX 36°13Ki6 i
30amuicmro 0o eKoCUCHeMHO020 OPKeCMpYBaHHSL.

Ilpaxmuune 3nauenns 3anpononoeanoi modeai noaseae y MoWCAUGOCMI it GUKOPUCHAHHSA AK
iHcmpymenmy Kapmoepa)yeanus exocucmemu, GUSHAYEHHS CcMpamezivHoi no3uuyii
nionpuemcmea ma (opmMy8aHHs MAPKemMuH2080i cmpamezii 6 ymoeax uuppoeoi exorHomiku.
Ilepcnexmueamu noodaavumux 0ocaioycenv usHaueno Junamizauiro, Keanmudixauyiro ma
eaaysegy adanmauiro mMooeai MapKkemuH2080i eKocucmemu.
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MARKETING ECOSYSTEM AS THE BASIS FOR FORMING
AN ENTERPRISE'S MARKETING STRATEGY

The article examines the marketing ecosystem as a modern conceptual basis for the forma-
tion of an enterprise s marketing strategy in the conditions of digitalization, network economy and
transformation of the competitive environment. It is substantiated that the modern marketing par-
adigm is moving from the management of individual marketing tools to the strategic coordination
of interaction between interdependent market actors. In this context, the marketing ecosystem is
considered not as an auxiliary element of marketing activity, but as a system-forming framework
Jor the strategic development of an enterprise, which determines its competitive position through the
ability to integrate, coordinate and support a network of inter-actor interdependencies.
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The evolution of the concept of the ecosystem approach in the works of foreign and domestic
scientists is analyzed. The main stages of the development of the theory of marketing ecosystems are
identified. Approaches to the interpretation of business and marketing ecosystems, the structure of
interdependencies between actors, value creation mechanisms and ecosystem orchestration are
summarized.

The author's definition of the marketing ecosystem is proposed as a dynamic self-organized
network of interdependent actors united by a common logic of value creation, communication and
delivery, within which the competitive position of the enterprise is determined not only by internal
resources and competencies, but also by the quality of intersystem relationships. A three-level struc-
tural model of the marketing ecosystem of the enterprise is developed, which includes micro-,
meso- and macro-levels of interaction. The micro-level covers direct participants in value creation;
the meso-level is represented by institutional and infrastructural support of the ecosystem; the
macro-level is formed by exogenous regulatory, technological and socio-economic factors. The ver-
tical, horizontal and inter-level flows of interaction between the actors of the ecosystem are char-
acterized. It is proven that the proposed model allows considering the marketing activities of the
enterprise as a process of strategic design and coordination of market interdependencies. The prac-
tical significance of the model lies in the possibility of its use as a tool for mapping the ecosystem,
determining the strategic position of the enterprise, forming a partner network and developing a
marketing strategy in the digital economy. The prospects for further research are identified as
dynamization, quantification and industry adaptation of the marketing ecosystem model.
Keywords: marketing ecosystem, marketing strategy, ecosystem approach, strategic marketing,
value proposition, ecosystem orchestration, digital economy, network interactions, platforms, com-
petitive advantage.
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ITocTanoBka mpo6iaemu. CydacHa MapKeTHMHTIOBa ITapagurMa IIepeXuBae
NPUHLUMIOOBY TpaHc@opmMallilo Bild yHpaBldiHHS OKPEMUMM iHCTpyMEHTaMU
PUHKOBOTO BIUIMBY IO CTPATETidYHOIO IIPOEKTYBAHHS CHUCTEM B3aEMOMii MiX
B3a€EMOBAJICKHUMH PUHKOBUMM akTopamu. Lle repeocMuCIeHHST caMOoi IIPUPOIU
KOHKYPEHTHOI TIepeBaru, [IKepeJloM SKOI CTa€ 3HaTHICTh MiAIIPUEMCTBA
dopmyBaTH, KOOPAMHYBATH Ta YTPUMYBATH CTPATETiUHY MO3WIII0 Y CKIATHIl
MepexXi PMHKOBUX B3a€EMO3aJeXHOCTell. Y 1LbOMY KOHTEKCTI KOHIIEIIis
MapKETUHTOBOI €KOCHCTEMM IIOCTa€E HE iHCTPYMEHTAJIBHUM IOOIIOBHEHHSIM IO
TPagUIIIIfHOTO MAapKeTUHTY, a IPUHIIUIIOBO HOBOIO CTPATETiYHOI PaMKOIO, IO
BU3HAYAE JIOTiKY KOHKYPEHTHOI IMOBEIiHKM IiANPUEMCTBA B YMOBaX MepPeXeBOi Ta
n1aT(OPMHOI eKOHOMIKH.

AKTYyallbHICTh JOCJIJ)KEHHSI MapKETUHIOBOI €KOCUCTEMU SIK OCHOBU
CTpaTEeTiYHOIO PO3BUTKY ITIAIIPUEMCTBA 3yMOBJICHA KiJIbKOMAa B3a€EMOTIOB'I3aHUMU
YUHHUKAMU. Tak, HaWyCHilIHIl MiAMPUEMCTBA Cy4aCHOCTI, Bill TE€XHOJOTIUHUX
wiatdopM IO arpOXOJIIMWHTIB, 3M00YBAIOTH i YTPUMYIOTh PMHKOBI ITO3MIII caMe
yepe3 (YHKIIOHYBAaHHSI €KOCHUCTEM, a He 4Yepe3 peajisalililo OKpPeMHX
MapKeTUHTOBMX (yHKIi. B Toit Xe wac, He3BaxalouW Ha 3HAYHUIL 0OCAT
iHopMallii, y HayKOBiil JiTeparypi BiICYTHIiil omnepauliiiHUl iHCTPYMEHT, SIKUIA
JI03BOJIIB OM OJHOYACHO aHali3yBaTW OaraTOpiBHEBY CTPYKTYpPY €KOCHUCTEMU Ta
MPOEKTYBATU MApPKETUMHIOBY CTpaTerito migmpuemMmctBa. IcHyioui mMeromu abo
(dparMeHTyIOTh €KOCHUCTEMY Ha i30JIbOBaHi CKJIamoBi (TiaTopMu, Mepexi 4u
JIOTICTUYHI JIAHIIOTH), a00 OOMEXYIOThCS BUKIIOYHO OITMCOM, IO 3BYXYE
MOXJIMBOCTI iX IIPaKTUYHOTO 3aCTOCYBAaHHS Y CTPATeTiYHOMY MEHEKMEHTI.
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AHaJi3 ocTtaHHiX mocHi/KeHb i myOmikamiii. {ocrimkeHHS MapKeTWHTOBUX
€KOCHUCTEM SIK CAaMOCTIHHOTO HAyKOBOTO HAIpsSIMy XapaKTEePU3YETbCI CTPIMKUM
3pOCTaHHAM MyOsdikaliil Ta (GopMyBaHHAM MUCUMIUIIHAPHOI iIEHTUYHOCTI Ha
MEepeTUHI CTPATETriYHOTO MEHEIXKMEHTY, MApKETUHIOBOI TeOopii Ta opraHizaliiiHoi
€KOHOMIKH.

HocCHiIXeHHS MapKEeTUHTOBUX EKOCHUCTEM SIK CaMOCTiHHOTO HayKOBOTO
Harnpsamy (popMyeTbCs Ha MEPETUHI CTPATETIYHOIO MEHEIXKMEHTY, MapKETUHTOBOL
Teopil Ta opraHizauiifHoi eKOHOMiKU. B eBoTo1iT KOHIIEIi1 BUOKPEMITIOIOTHCS TPU
KJT1040Bi BHecKU. [I>x. Myp [1] mponoHyBaB po3IisaTy MiAIMIPUEMCTBO SIK €JIEMEHT
MiXrajy3eBoi 0i3HeC-eKOCUCTeMHU, OJHAK MOro MiaXil 3aJMIIMBCS OMUCOBUM. P.
AnHep [2] omepalioHanidyBaB TMOHSATTS 4e€pe3 «CTPYKTYPY Y3TOAXKEHOCTi» —
KpUTepil imeHTu@dikalii KOHCTUTYTUBHUX YYACHUKIB €KOCHCTEMU HAaBKOJIO
CHJIbHOI WiHHicHOI mnpono3uuii. M. [xakobigec 3i cniBaBTopamu |[3]
OOTPYHTYBAJIM, INO CTPYKTYPHOIO OCHOBOIO EKOCHCTEMM € <«HETEHEPUYHI
KOMIUIEMEHTApPHOCTi» — B3a€EMO3aJEXHOCTi, SKa HE€ BiATBOpUJIACS Yepe3
BEpPTUKAJIbHY iHTETpallito.

MapketuHroBy cnenudikauito koHieniii 3adesneursiv C. Bapro i P. JIymr [4],
SKi BU3HAUUJIU CEPBICHY €KOCUCTEMY K CaMOANallTUBHY CHUCTEMY AaKTOpiB,
MOB’43aHUX CHITBHUMU IHCTUTYUIMHUMU JTOMOBJIEHOCTSIMM Ta B3aEMHUM
cTBOpeHHsIM IMiHHOcTeil, Ta K. Xbroerr 3i cmiBaBTOpamu [5], sKi dopmyBaiu
KOHIIEIIIiI0 MApKETUHTOBOTO €KOCUCTEMHOTO opkecTpyBaHHSI (MEQO) — akTuBHOL
KOOpAMHALIl aKTOpiB 4Yepe3 apXiTeKTypHE JIiIepcTBO. Y BITUM3HSAHIN Hayli
€KOCHUCTEMHa MpodyiieMaTUKa BUHUKAE Ha CTafil CTAHOBJIEHHS: JOCHIIKYIOTHCS
JIeTepMiHaHTU eBoJIoLil Gi3Hec-ekocucTeM [6], 1mMdpoBi ekocuctemu |[7]
miaTopMHa eKOHOMiKa MPOCTOPOBUX €KOCUCTeM [8], eKOCUCTeMHi cTpaTerii B
yMoBax LHM@pPoBoi KOHKYpeHLii [9].

VY3arajibHeHHS HasBHUX MIAXO/IB 3aCBiIUye, IO MOMPU 3HAYHI 3000yTKU SIK Y
MiXHaApOAHi, Tak i y BITUM3HSHIN Haylli, Hi OOAMH i3 HUX He 3abe3rneuye
OIEepaliifHOTO IHCTPYMEHTY, SIKUI OIMHOYACHO OMNUCYE OaraTopiBHEBY CTPYKTYPY
€KOCHCTEMU Ta PO3KPUBAE CTPATETiYHI HACTIIKHU IJISI MAPKETUHTOBOTO YIPABIiHHS
OiIMPUEMCTBOM. AKTYaJlbHOIO 3aJIUIIAEThCA MOTpeda y po3podli iHTerpoBaHOL
KOHILIENTYaJbHOI MOJEJi MapKEeTUHTOBOi EKOCUCTEMM, sgKa O MNoeaHyBaja
CTPYKTYpPHUII aHali3 akKTOpiB 1 B3aEMO3aJIeXXHOCTEN i3 CTpaTeriyHUMU
IMIUTIKaLisMU 71 MapKETUHTOBOTO YyMOpaBiiHHS mianpueMmctBoM. Came Ha
BUPILIEHHS 1IbOTO 3aBIaHHS CIIPSIMOBAHE JaHE JOCHiIKEHHSI.

Meta aocCHiIKeHHS TOJISITa€ B OOIPYHTOBAHHI CYTHOCTI MapKeTUHIOBOIL
€KOCHCTEMM SIK OKPEMOI KaTeropii CTpaTerivyHOro MapKeTUHTY Ta (popMyBaHHI ii
CTPYKTYPHOI MOJIEJI, TKa BigoOpakae CHCTeMY B3a€MO3B'SI3KiB MixXK YIaCHUKaMU Ta
BUCTYIIA€ TPAKTUYHUM iHCTPYMEHTOM [IJIs1 PO3POOKU CTpATETil MiATPUEMCTBA.

OcHOBHI pe3ynsraTi HociaimKkeHHs. CTaHOBIICHHS KOHIICIIIII MapKeTUHTOBOL
€KOCHCTEMHU SIK CaMOJIOCTaTHBhOI HAYKOBOI KaTeropii BinOyBaaocs B KiJIbKa €TalliB,
KOXEH 3 IKUX MMO3HAaYeHU I TPUHIUTTIOBAM 3MIIIEHHIM aHATITUIHOTO (DOKYCY — BiJl
GioJstoriuHoi MeTadopu 10 OMEpaLiifHOTO CTPATErivHOTO iHCTPYMEHTY. Po3yMiHHS
i€l eBOJMIOLil € HeOoOXiAHOI TEepenyMOBOIO KOPEKTHOTO 3aCTOCYBaHHS
€KOCHUCTEeMHOI paMKW B MAapKETUHIOBil Teopii Ta MpakTulli. 3HaYHA YacTUHA
TEPMiHOJIOTIYHOI HEBU3HAYEHOCTI, 10 JOCi 30epiraeThcs B HAyKOBil JliTepaTypi, €
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OpSIMAM HACHiIKOM HEKPUTUYHOIO 3MIllyBaHHS MiAXOIiB, C(OOPMOBAHUX Ha
PI3HUX eTarnax €BOJIOL MOHSTTS.

BinnpaBHoto Toukoro ctana crartsa k. Mypa, e 3anpornoHyBaHO PO3IJISAATA
MiIMPUEMCTBO HE SIK YYaCHUKA Taly3i 3 (hiKCOBAHUMU MEXaMHU, a SIK eJIEMEHT Oi3HeC-
€KOCHCTEMU, SIKa OXOILTIOE KiJIbKa CEKTOPiB OAHOYACHO [ 1]. AJie 1ieii mimxim JoBri poKu
3aJIMIIABCS MEePEeBAXKHO TEOPETUYHUM, Oi0JI0TiUHA aHAJIOTisI OMMCcyBaia SIBUILE, OMHAK
He JaBajla iHCTpYMEHTIB Jisl fioro onepauiiiHoro aHanizy. M. laHciti ta P. JleBiH,
CHACTEMATU3YBABIIU POJIi YYaCHUKIB €KOCHCTEMU (OPKECTpaTOpH, HillleBi TpaBlli,
JIOMiHAaTOpX) OOIPYHTYBaIM 3aJIEXKHICTh CTIMKOCTI KOHKPETHOTO MiANpPUEMCTBA Bifl
«310poB's1» Beiei cuctemu [ 10]. PakTUIHO eKOCUCTEMA OTTHMCYBaIacs Yepe3 CYKYIMHICTh
YUYACHUKIB, 03 BpaxyBaHHS iXHiX B3aEMO3AJIEXKHOCTEN.

KonuenrtyanbHuii mpopuB 30iicHUB P. AHep, IKUil po3riisiiae eKOCUCTEMY SIK
CTPYKTYPY Y3TOIKEHOCTi 0araToCTOPOHHBOI CYKYIMHOCTI MapTHEpPiB, B3aEMOis
SIKUX € HEOOXiTHOI YMOBOIO MaTtepiaiizallii TeBHOI LiHHiCHOT mporno3ullii [2]. Le
JTIO3BOJIWJIO YiTKO OKPECIUTU MEXi €KOCUCTEMM Ta BiIMEXYyBaTH 11 Bifl CyMiXHUX
KOHCTPYKTiB. M. JIxako6inec, K. Uennamo ta A. Tayep mormouim cTpyKTypHUii
OiAxXia, OOIPYHTYBaBIIM, IIO B OCHOBI BUHUKHEHHSI E€KOCUCTEM JIeXaTb
«HETEHEPUYHi KOMIUIEMEHTAPHOCTI» — B3a€EMO3AJIEXKHOCTI, SIKi HE BiITBOPIOIOTHCS
yepe3 BepTUKaibHy iHTerpauito [3]. Couparouncs Ha ueid minxim, P. Kamyp
CHCTEeMaTU3yBaB BiIMiHHOCTi MiX JBOMa TUTIaM¥ Oi3Hec-cy0'ekTiB. [lepimit Tum —
MOCTaYaJbHUKU, SKi BUKOHYIOTh B3a€MO3aMiHHI (DYHKIIi1 Ha MOYaTKOBUX eTamax
BUpoOOHUITBA. JIpyruii TUN — TMapTHEpU-AOINOBHIOBaYi, B3aEMOJisl 3 SIKUMU
BUMAara€ CTBOPCHHS CITeIiaTbHOI «CTPYKTYPHM Y3TOMKEHOCTI» 3aIIs CIIBHOTO
(opmyBaHHS KiHIIeBOI LiIHHOCTI TpoaykTy [11].

MapketuHrosa crienudikallisi EKOCUCTEMHOIO Miaxoay cchopMyBayiacs y IBOX
napayieJbHuX Tpamuiisx. Ilepima moB's3aHa i3 cepBiCHO-IOMiIHAHTHOIO JIOTiKOIO
(Service-Dominant Logic) C. Bapro i P. Jlyma, sKi BU3HAUMWJIU CepBiCHY
€KOCUCTEMY $K «CaMOAJallTUBHY CHUCTEMY PECypCOIHTErpylOUuX aKTOPiB,
MOB'SI3aHUX CIUTBHUMU iHCTUTYLIHHUMU TOMOBJIEHOCTSIMY Ta B3AEMHUM CIIUTBHUM
CTBOPEHHSIM I[iIHHOCTiI 4epe3 oOMiH cepBicamu» [12]. C-]I jorika MPpUHUIMUIIOBO
3MiHWJIa PO3YMiHHSI TIPUPOJAM LIIHHOCTI, sSIKa CTBOPIOETHCS B TPOLECi B3aEMOil
YYaCHHUKIB, a He BOYIOBYETbCS B MNPOAYKT BUPOOHUKOM, IO IE€PETBOPIOE
MapKEeTUHT Ha CUCTEMOYTBOPIOIOUMIA MEXaHi3M KOOpAWHALlil PUHKOBUX B3a€EMO/IINA.

Hpyra Tpamguilisi mpeactaBieHa YotupuBuMipHowo moaemtio K. Capkapa i O@.
Kotnepa, siki mepeHOCATh yBary MapKeToJIOra Bil OMHOBUMiPHOTO KOHKYPEHTHOTO
aHaJji3y 10 OJHOYACHOTO KapTorpadyBaHHSI €KOCUCTEMU KOMIIaHil, KOHKYPEHTIB,
Kareropii Ta crioxxuBaua [13]. CuHTe30M 3a3HaYeHUX TPAIMLIii cTajla KOHLIEIILIis
MEO (Marketing Ecosystem Orientation), $Ka BHM3Ha4ya€ MapKEeTUHIOBY
eKOCUCTEMY SK <«B3a€EMOIIOB'I3aHi, B3a€EMO3alleXXHi U Taki, IO CIHIJBHO
€BOJIIOIIIOHYIOTb, CYKYMHOCTi aKTOpiB, MisJIbHOCTENW Ta 1HCTUTYTIB, IO
YMOXJIMBJIIOIOTh MapKeTUHT TPOMO3MIlii, sika Ma€ ILiHHICTb JJIS1 CIIOXMWBAYiB,
KJIIEHTIB, MapTHEpiB Ta cycniibcTBa» [5]. KoHIlenTyajlbHa 3HAYYLIICTh L[BOTO
BU3HAYEHHS MOJIATAE Y TPhOX KITFOUOBUX €JIEMEHTAX:

- BKJIIOYEHHI iIHCTUTYTiB TTOPSI/ 3 aKTOPAMU Ta TisUIBHOCTSIMU,

- aKIIEHTi HAa IUHAMIYHilA KOEBOJIOLIi1 yYaCHUKIB,

- PO3ILIMPEHHI aapecaTa LiHHICHOI MPOIO3UILil 10 PiBHS CYCIiJIbCTBA.
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Cucrematusauiss po3rJISHYTUX MiIXOAiB BUSBIISIE iXHIO CITIJIbHY OOMEXEHICTb.
XKoneH 3 HUX He 3a0e3nedye omepauiifHOro iHCTPYMEHTY, 10 OJHOYACHO OIMUCYE
OaraTopiBHEBY CTPYKTYpPY €KOCHCTEMM Ta PO3KPMBA€E CTpaTeTiuyHi iMIUTiKauii mis
MapKeTUHTOBOI [MisJIbHOCTI miampueMcTBa. Ha momonaHHS 1bOTO HEMOIiKY
MPOIMOHYETHCS aBTOPCbKE BU3HAYEHHS MApPKETHUHTOBOI EKOCUCTEMU SIK
JMMHAMIYHOI, CaMOOPTraHi30BaHOI MepexXi B3aEMO3aJIEKHUX aKTOPiB, 00'€THAHUX
CHiJILHOIO JIOTiKOIO CTBOPEHHSI, KOMYHIKYBaHHSI Ta JOCTaBKM I[iIHHOCTi, B SKiii
KOHKYPEHTHA TO3Mlisl KOXHOTO Y4YaCHMKAa BU3HAYAETHCS HE JIUIIE BJIACHUMU
pecypcaMM Ta KOMIETEHIIIMU, a W SKICTIO Ta CTPYKTYPOIO MiXCHUCTEMHUX
B3a€EMO3AJIEKHOCTEN.

Y cBoeMy cydyacHOMY CTaHi KOHIUEILisI MapKeTUHIOBOi €KOCHUCTEMU
MNPeICTBAIIE COO0I0 TEOPETUYHO OOIPYHTOBAHY AaHATITUYHY PaMKYy, 11O TO3BOJISIE
JOCTIIKYBaTU MApKETUHTOBY MisIbHICTh MiIMPUEMCTBA HE SIK HabOip i30JbOBaHUX
dyHKUiA, a 9K cuUcTeMHUII Tpouec (HOPMyBaHHS Ta YTPUMAaHHSI CTPATETiYHOI
MO3UlIil B MepexXi puHKOBUX B3aemo3zayiexHocTeil. Came 11e J03BOJIsIE 3a0€3MEeYUTU
CTaJly KOHKYPEHTOCITPOMOXKHICTh MiAMPUEMCTBA B YMOBaxX MepexkeBoi Ta U(PPOBOI
€KOHOMIKH.

CuHTEe3 TpbOX 3a3HAYEHUX TMPUHLUMIB CTPYKTYPU Y3TOIKEHOCTI,
nudepeHIialii akTopiB 3a XapakTepoOM B3a€MO3aJIeXXHOCTEH Ta iHCTUTYLIHHOTO
KOOPAMHALIHHOTO BUMIipy [TO3BOJISIE OOIPYHTYBATU TPUPIBHEBY apXiTEKTypy
CTPYKTYPHOI MOJIEJi MapKeTUHToBOi ekocuctemu. [lepuimii (Mikpo-) piBeHb
OXOIUJIIOE aKTOPiB, 110 Oe3rnocepelHbO W HEOOXiTHO 3alyyeHi J0 CHUILHOTO
CTBOPEHHS Ta JOCTABKU LIIHHICHOI TPOMO3UlLlii, TUX, 0€3 KOTO BOHA HE MOXe OyTH
maTepiajli3oBaHa B NpUHLMII. Jpyruii (Me30-) piBeHb BKJIIOYAE aKTOPIB, 1O HE
OepyTh MPSIMOI Y4acTi y BUPOOHUUTBI LIIHHICHOI MPOIMO3UIlil, OIHAK (POPMYIOThH
IHCTUTYLIIHI Ta iHPACTPYKTYpHI YMOBHU, 3a SIKAX B3a€EMOJisl aKTOPiB MEPLIOTrO
PiBHSI CTa€ MOXJIMBOIO Ta e(eKTUBHOW. TpeTiil (Makpo-) piBeHb MpeaCTaBICHUN
€K30TeHHUMU IHCTUTYUIMHUMHU CUCTEMaMM, IIO 3a0al0Th 3arajibHy JOTiKY
(yHKIIOHYBaHHS IS BCiX HUXXYMX PiBHIB 4epe3 HOPMATHBHI, KOTHITMBHI Ta
peryJisiTUBHI MexaHi3mu. Takuif mpuHUUN cTpaTUdiKallil BitoOpaxxae He iepapXito
BJIAA YU MiAMNOPSIKYBaHHS, a Tpaaaililo 0e3MmocepeIHOCTi y4acTi B CIUIBHOMY
CTBOPEHHi WiHHOCTI. 3amponoOHOBaHAa MOJEJIb MAapKETUHIOBOI €KOCHUCTEMU
OiIMmpueEMCTBA, MTOOYIOBaHA 32 KOHIEHTPUYHUM MPUHILIUIIOM i OXOTUTIOE TPU PiBHi:
MiKpO-, M€30- Ta MaKpOpPiBEHb, KOXEH 3 SIKMX IMOKa3y€ SKiCHO BIAMIHHUU TUII
B3a€EMO[Iil MixX aKTOpaMu Ta (HOKYCHUM MiANMPUEMCTBOM (puc. 1).

DyHmaMeHTOM KOHIIEMIii € IliHHICHA IIPOIIO3MIIST IIEHTPaJTbHOTO
OiIMPUEMCTBA, SIKE IHTETPYE Ta KOOPAUHYE MisUIbHICTh yCiX ydacHUKiB. Bubip came
IIHHICHOI MPOTO3UILii, a He TIAMPUEMCTBA SIK TAKOTO, IIEHTPAIBHUM 00'€KTOM €
NPUHLUMIOBO BaXJIWBUM i Bignosimae migxomy AnHepa [2]. Came xapakTtep
IiHHICHOI TPOMO3UIlii BU3HAYa€E, SIKi aKTOPU € KOHCTUTYTUBHUMM [IJid JaHOI
€KOCUCTEeMHU, a gKi mepudepiiiHumu. CTpareriyHa poJib MiAMPUEMCTBA TOJISTAE B
AKTUBHOMY MPOEKTYBAaHHI Ta KOOPAMWHAIIl B3a€MOMi MiX yciMa i yYaCHUKaMU
yepe3 (GoOpMyBaHHSI CTaHAAPTiB, IUIATOOPMHUX MEXaHi3MiB Ta apXiTeKTypu
po3noniny Buron. BogHoyac Monenb He MOCTYJIIOE JIIAEPChbKY POJb MiATPUEMCTBA
K €MMHO MOXJIMBY. KoMmaHis Moxe 3aliMaTh i HillIOBY MO3UILiI0 OCTa4aJIbHUKA
JIOTTOBHIOBAJIBHUX MPOAYKTIB, IO TaKOX € e(DeKTUBHUM, SIKIIO KOMIAaHis 3aiimae
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KJIIOUOBI Micusl y creuu@piyHuX, B3aEMO3aJEXHUX JIAHLIOXKAX CTBOPEHHS
IIHHOCTI.
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Puc. 1. KoHuenTyanbHa MoAaernb MapKeTUHrOBOI eKOCUCTEMU MiANPUEMCTBA,
pospobrieHa asmopamu

MikpopiBeHb YTBOPIOE BiciM TpyN aKTOPiB, 1110 TTIepeOyBaloTh y Oe3mocepeaHiii
(byHKITiOHATBHI B3aeMoii 3 siapoM ekocuctemu. CrioxuBaui (KiHieBi Ta B2B) €
OJHOYAaCHO aJpecaTaMyd Ta  CIliBydyaCHMKaMM 1iHHICHOI  MOpPOIIO3MUllii.
KomMmmiemeHTaTopy nocrayaroTh B3a€EMOJOMNOBHIOBAJIbHI MPOAYKTU 1 MOCIYTH,
LIHHICTh SKMX HEPO3PMBHO IOB’s3aHa 3 ILiHHiICHOIO Tipomo3uiii. Came 1
HeTeHepMYHa TpUpoAa B3aEMO3AICKHOCTEH € CTPYKTYPHOIO OCHOBOIO CTIMKOCTI
exocuctemu. Kananu posmoginy 3a0e3reuyioTh MPOCTOPOBO-YACOBY JOCTYITHICTh
MPOMNO3ULIili, TpaHC(HOPMYIOUUCH Bifl TPAIULIMHUX MOCEPESAHULILKUX CTPYKTYD IO
riopunHux GhisnyHO-IUGpPoBUX cucTeM. IlocTayaabHUKU pPEeCcypciB 3aMiHIOIOTH
upstream-@yHKIIII i KOOPAVMHYIOThCSI Yepe3 CTaHIapTHI JIBOCTOPOHHI MeXaHi3Mu
yrpabiliHHs. [locepenHUKM Ta areHTU 3HUXKYIOTh TpaH3aKLiliHI BUTpaTU uyepe3
arperaiito TpoTo3ulliil i craHgaptu3alilo ymoB yroa. CrpaTeriyHi mapTHepu
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(opMYIOTH CTiiTKi KOOTIepalliifHi 3B'I3KH1 11032 TPATUIIITHUMHI TTOCTaYaTbHUITbKUMUT
yu 30yToBUMHU BimHOcMHaMU. KOHKYypeHTM BKJIIOYEHI JO MIiKpOpPiBHS:
OiIMpUEMCTBA-CYTIEPHUKU OJHOYACHO 3MAaraloThCs 3a CIOXMBAya i CIiBIPALIOIOThH
y rajy3eBili cTraHmapTHM3allii Ta MATPUMII CIiJIbHOI iHDpacTpykTypu. PiHaHCOBI
YCTAaHOBU  3a0e3MevyloTh CUCTeMOCTalini3ytouy  GyHKUIilo, Kamital i
Mepepo3NOAUTIOIOYN PU3UK.

3B'SI3KM MiX SIpOM Ta BY3JIaMU MiKpOpPiBHSI CUMBOJII3YIOTh JABOHAIpaBICHI
TMOTOKHU: PECYpCU Ta KOMITIETEHIIil pyXaloTbCd OO0 SApa, LiHHICHA MPOMO3ULLisS Ta
3BOPOTHMI  3B'I30K HA30BHi. [IpUHIMIIOBO BaXJIWBOIO € HASIBHICTH
TOPU3OHTAJIBHUX TMOTOKIB MiX akTopaMu MikpopiBHS. lLle B3aemomisg, 110
BiIOYBA€ThCA HE3IEXHO Bil (POKYCHOro MiAMpUEMCTBA Ta OKpeMi BTOPUHHI
noToku MiHHOCTI. CaMe 1Lg Mepexa, a He JMIIe BepTUKAIbHA KOOPAWHALLis
BiIpi3HS€ €EKOCUCTEMY Bill TPAAULIIAHOTO JIAHIIOTA TOCTAYaHHSI.

Me3opiBeHb OXOIUTIOE MIATPUMYBAIBHUX aKTOPIB, IKi GOPMYIOTh iIHCTUTYIIiHi
YMOBH, 0€3 SIKUX B3a€EMO[isi MiKpOPiBHEBUX YYACHUKIB a00 € HEMOXJIMBOIO, a0o
CYMPOBOIKYETHCS BUCOKMMU TPaH3aKIiHHUMU BUTpaTamMu. OCOOIUBY MO3ULIIO
3aliMatoTh UUGPOoBi MmIaTdopMu, creudika SKUX MOJ[Ira€ y MOABiNHINA poii. 3
ofHOro OOKYy, BOHU 3a0e3IeuyloTh iHPACTPYKTypHY B3aEMOi0 B CHUCTEMi, 3
IHIIOTO BUCTYIMAIOTh OPKECTPAaTOPaAaMU BJIACHUX €KOCUCTEM, (DYHKIIIOHYIOUU
OJTHOYACHO $SIK MapTHEPU Ta KOHKYPEHTH I (DOKYCHOTO MiIMPUEMCTBA.

MakpopiBeHb MiICTUTh IIICTh €K30T€HHUX YWHHUKIB, SKi 3a0€3Me4YyloTh
3arajbHy JIOTIKY (DYHKI[IOHYBaHHS U1l BCIX HUXXKYUX PiBHIB 4yepe3 HOPMATUBHI,
KOTHITMBHi Ta pEryJIaTUBHI MeXaHi3MM. IxHiil BIJIMB € CHCTEMHUM
JIOBFOCTPOKOBUM: JiepXaBa 4Yepe3 PEeryJsiTOPHI MEXaHi3MU MOXE OIHOYACHO
BiIKpUBAaTU HOBI PWUHKOBI MOXJIMBOCTI i 3aKpUBaTU HAasIBHi; TEXHOJOTiUHE
cepenoBulle 3abe3neuye AOCTYMHUN iHCTpyMEHTapii i MaaTGOPMHOTO
OpKECTpyBaHHS; TJ100aIbHi TpeHIU (OPMYIOTh JOBTOCTPOKOBY CTPYKTYPY MOTIUTY.

IToToxu B3aemomii B Moaeni nudepeHiioBaHi 3a TPbOMa TUTIAMU:

- BEpTUKAJIbHi TBOHAIPABJEHI MOTOKU MiX SIIPOM Ta MiKPOPiBHEM;

- TOPU3OHTAJIIbHI TOTOKM MiX aKTOpaMM MiKpopiBHS (KOOMETUIIis,
CTaHIapTU3allisi, BTOPUHHUI OOMiH LiHHICTIO);

- mudy3Hi MiXpiBHEBI MOTOKM MiX Me€30-, MaKpo- Ta MiKPOPiBHSIMHU, IO
BiTOOPAXKatOTh LMPKYJISLIMHY HOPMY, iIHCTUTYLIITHUX CUTHATIB Ta KYJIBTYPHUX KOHBEHIIIiA.

Mogenb BUKOHYE TpU (DYHKIIiI B KOHTEKCTi CTPaTeriYHOr0O MapKETUHTOBOTO
ynpasiinHg. Kaprtorpadiuna dyHKiis 3ab0e3nedye CUCTEeMATU30BaHy PaMKy IS
ineHTrdiKallil peJeBaHTHUX aKTOPiB i CTPYKTYPU B3a€EMO3AIEKHOCTEN MiXX HUMU;
pe3yJIbTaTOM € <«EKOCUCTEeMHa KapTa», 110 PO3KPUBAE BY3bKi Micls, TOYKU
KOHTPOJIIO HaJ MTOTOKAMU LIIHHOCTI Ta Hepeasi3oBaHi MOXJIUBOCTI IS CIHIJIbHOTO
CTBOpeHHd wiHHOCTi. [lo3uiiliHa yHKIiS M03BOJSE MiAMNPUEMCTBY CBiIOMO
3aCTOCYBAaTH CBOIO POJIb OPKECTPATOPA UM CHELiali30BAHOTO HUIIIEBOTO YYaCHUKA.
IMepmunii iHBecTye B MIaTOPMHI MeXaHi3MM Ta PO3MOJLT apXiTeKTypHOTO BULIY,
JIPYTUIl KOHIIEHTPYETHCS Ha MIMOOKOMY (DOKYCYBaHHI Yy IiHHICHIN (YHKIII.
HopMmaruBHa GyHKIiSI € MpakKTUYHO HAWOiAbLI 3HAYYILIOW: IJISI IMiAMPUEMCTB-
OpKecTpaTopiB Mojesb (GOpMyeE paMKy KOHKPETHOI MapKeTHMHTOBOi CTpaTerii —
HaIMpsSMKU PO3BUTKY MapTHEPCHKOI MEpexXi, MPOEKTYBaHHS CTAaHIAPTIB B3a€EMOIii
Ta ynpaBJliHHSI MiXKpiBHEBUMU MOTOKAMU LiIHHOCTI.
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BucHoBku. 3anpornoHoBaHa TPUPiBHEBA MOJETb MAPKETUHIOBOI €KOCUCTEMU
OiAMPUEMCTBA iHTETPYyE MiKpO-, ME€30- Ta MaKpOpiBHI B €IWHY aHAIITUYHY
apXiTeKTypy, IO JO3BOJSIE CUCTEMHO BimoOpaxkaTh sK 0Oe3nmocepenHi
(yHKIIiOHATBbHI B3a€MO/Ii1 MK aKTOpaMU, TaK i iIHCTUTYLIHI YMOBH iX peasi3ailii.
Ha BinMiHy BiIl HASBHUX MiIXOMAiB, MOJIEJb IBHO (DiKCY€ TOPU3OHTAIbHI MOTOKU MixX
AKTOpaMU MIKPOPiBHS, 1O BiIpi3HSE €KOCUCTEMHY KOOPAMWHALIIO Bil JiHIAHOI
JIOTIKM JIQHIIOTa TIOCTaYaHHSI, Ta TMOEIHYE OIUCOBY 1 HOPMATUBHY (DYHKIIi1
MEepeTBOPIOI0YM iHCTPYMEHT JIIaTHOCTUKU Ha OCHOBY (DOPMYBaHHSI MapKETUHTOBOL
cTpaterii mignpueMctsa. dudepeHuianis cTpaTerivyHUX MO3ULI opkecTpaTopa Ta
HIIIEBOTO yYaCHWKA 3 BIAMOBIIHUMM IMIUTIKALISIMU Ui PO3MOIITY PECypcCiB i
MPOEKTYBAHHSI MAPTHEPCHKOI MEpeXi CTAHOBUTh MPAKTUYHO 3HAYYIIMI BHECOK
MOJIeJNi y cTpaTeriyHe MapKeTUHTOBE YITPABJIiHHS.

IMomanpimii pO3BUTOK KOHIIETIIIi1 Mepeadavyae MpiopuTeTHI HAMPSIMKU:

- JWHaMi3alilo Mojesi — po3poOKYy iHCTpYMEHTapilo sl BiACTEKEHHS
€BOJIIOLIT €KOCUCTEMHOI apXiTeKTypy B 4aci 3 METOIO0 Mepexoay BiJ CTaTUYHOTO
KapTorpadyBaHHS 10 MOACTIOBAHHS TPAEKTOPi PO3BUTKY;

- KBaHTU(iKalilo — GOpMyBaHHS CHUCTEMU BUMIPIOBAaHUX IMOKA3HUKIB
IHTEHCUBHOCTI Ta SKOCTi MiXKaKTOPHMUX TMOTOKiB, IO 3a0€3MeYUTh OMNepaliiiHy
MPUIATHICTb MOJEJI IS KiJIbKiCHOTO CTpaTeTivHOTO aHali3y;

- rajgy3eBy audepeHLialilo — ajanTaililo apXiTeKTypu Mofei 10 crietndiku
KOHKPETHUX CEKTOPiB €KOHOMIiKM, A€ CKJIA i XapaKTep B3a€MO3AJEXKHOCTEN Mix
AKTOPaMU CYTTEBO BiIXWJISIOTHCS BiJl 3araJIbHOI CXEMU.
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