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LUTYYHWUN IHTENEKT AK APAUBEP MNEPCOHANI3OBAHOIO NPOAAMY B
BAHKIBCbKUX BIAAINEHHAX: BIA4 CTPATENIT A0 PEANIBALT

Y cTaTTi A4OCNIAMKEHO PONb WTYYHOrO iHTENEKTY AK KNKYOBOro iIHCTPYMEHTY
NepcoHani3oBaHOro NpoAaky y OaHKIBCbKUX BiadifieHHAX B ymoOBax UMPPOBOI
TpaHchopmau,ii. MpoBeaeHO NOPIBHANBHWUIA aHani3 NiaxoAais 40 BNpoBaaxKeHHA LWI-
piweHb y 6aHKiBCbKOMY piTenni YKpaiHu Ta CLUA 33 TakKMmMn napameTpamu: piBeHb
TeXHONOrYHOI 3pINOCTi, perynatopHe cepenoBulle, KNIEHTCbKA MNoBefiHKA Ta
OopraHi3auiHa roTOBHICTb. BuABNEHO KAKOYOBI BIAMIHHOCTI MiX pPWMHKamMu Ta
iAeHTMPIKOBAHO CMNiNbHI TeHAEHUiT PO3BUTKY MNEPCOHANi30BaHMX MNPOAAXKOBUX
cTpaTterin Ha ocHoBi LWI. 3anponoHoBaHO aBTOPCbKY MOeTanHy MoOAeNb
BnpoBaa)keHHsa LI y 6aHKIBCbKUX BiaAineHHAX, WO OXOMJIIE CTPaTEriyHuM,
onepauinHuim Ta  MacwTtabyBanbHuM  etann. OBrpPyHTOBAHO  MPAKTUYHI
pekomeHaauii ansa 6aHKIBCbKUX YCTAaHOB, WO 34iNCHIOTb abo NnaHyTb LNPpPoBy
TpaHchOpPMaL,ito NPOAAXKOBMX NPOLLECIB.

Kno4oBsi cnoBa: WTY4YHUI iIHTENEKT, MepCOHaNiI30BaHi NpoaaKi, BiadineHHA
6aHKiB, uMpposBa TpaHchopmaLlia, pPo3apibHUIM BaHKiHF, rinepnepcoHanisauin,
MalUMHHEe HaB4YaHHA, BaHKiBCbKa cuctema YKpaiHu, 6aHKiBcbKa cuctema CLUA,
KNIEHTCbKUIM A0CBIA,
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