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OBI'PYHTYBAHHA KOHIEILIIT MAPKETUHTOBOI ITABYTUHUA
AK IHHOBALIIMHOI ®OPMM IHTETPALIT CYB’E€KTIB PUHKY

Y cmammi o6rpynmoseano xonyenuito mapkemunzo60i nagymunu AK iHHoeauiinoi ghopmu
inmeepauii cy6'ekmie punKy 6 ymoeax uugpoeoi mpancghopmauii exonomixu. Bcmanosaeno
obmednceHy eexmuenicmo mpaouyiliHuxX MYAbMUKAHAALHUX NI0X00i6 00 MapKemuH208020
Ynpaeainna, AKi He 3a0e3nevyromo HA1eHCHOI KOOPOUHAUIl 63aEMO0Ii MiNC YHACHUKAMU DPUHK).
3’acoeano, wo ¢hopmyeanns mapkemune06ux exocucmem 0036047€ iHmezpysamu pecypcu,
Komnemenuii ma oaui pi3HuUx cy0'€ckmie 041 CMEOPEHHs CRiabHOI UiHHOCMI. Y3aeaivnHeno ma
KAacughikoeano Kawo41oei eiemMeHmu KoHuenuii MapkemuHz060i NagymuHu, 30Kpema: axKmopu
(nionpuemcmea, cnoxcusea4i, naamgopmu, pezyasamopu), mMexanizmu koopounauii (uyugpoea
inmeepauis, cniabHe CHIGOPEHHS UIHHOCMI, PUHKO06A ZHYMKICHIb) Ma pe3yibmamu 63aEmooii.
Hayko6o o06rpynmosano oOouiavbHicmv 3acmocy8aHHsA eKOCUCMEMHO020 RiOXody y npuiiHsammi
cmpamezitHuUx MapKemuH206uUx pilleHb, N06 A3AHUX i3 cecMeHmAauicro, NO3UUIOHYBAHHAM Mma
KOMYHIKauisamu. 3anponoHoeano KoHyenuiro peatizauii nioxody 0o gpopmyeanus mapkemunzo6oi
nagymunu, axuii nepedéavac inmezpayiro mpovox pieHie: cmpameziunoz2o (6U3HA4eHHA yitel ma
apximexkmypu 83aemooii), onepauiitnozo (peaizauiss Mexanizmie KOOpOUHAaYii) ma aAHAAIMUMHO20
(monimopune ma onmumizauis). Pesyavmamu docaioncenns ceiduwamo, w0 3anponoHoéaHa
KOHUenuyis cnpuse nideuuieHHro e@eKmueHocmi NPUIHAMMA MAPKEMUH208UX PpillleHb,
3POCMANHIO PigHs 3aay4eHocmi cnoxcusavie ma yopmyeanHio 00620cMpoKOBUX KOHKYPEHMHUX
nepeeae nionpuemcms.

Karouosi caosa: mapkemuneoea nagymuna, punKoea exocucmema, inmeepauis cyb €kmie putky,
Koopounauis 63aemodii, cniarbhe cmeopenHs UiHHOCMI, Uugposa mpauncpopmauis,
OMHIKaHAAbHUL MapKemune, opKkecmpogka ekocucmem, Big Data, wmyunuii inmenexm.
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JUSTIFICATION OF THE MARKETING WEB CONCEPT
AS AN INNOVATIVE FORM OF MARKET ACTORS INTEGRATION
ENSURING INTERACTION COORDINATION, VALUE EXCHANGE,
AND MARKET ECOSYSTEMS DEVELOPMENT

The article substantiates the concept of the marketing web as an innovative form of integra-
tion of market actors in the context of the digital transformation of the economy. It establishes the
limited effectiveness of traditional multichannel approaches to marketing management, which fail
to ensure proper coordination of interactions among market participants. It is found that the for-
mation of marketing ecosystems enables the integration of resources, competencies, and data of
various actors to create shared value. The key elements of the marketing web concept are general-
ized and classified, including: actors (firms, consumers, platforms, regulators), coordination
mechanisms (digital integration, co-creation of value, market flexibility), and interaction out-
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comes. The study scientifically substantiates the feasibility of applying an ecosystem approach to
strategic marketing decision-making related to segmentation, positioning, and communications. A
conceptual framework for implementing the marketing web approach is proposed, which involves
the integration of three levels: strategic (definition of goals and interaction architecture), opera-
tional (implementation of coordination mechanisms), and analytical (monitoring and optimiza-
tion). The research findings indicate that the proposed concept contributes to improving the effec-
tiveness of marketing decision-making, increasing consumer engagement, and fostering sustain-
able long-term competitive advantages for enterprises.

Keywords: marketing web, market ecosystem, market actors integration, interaction coordination,
value co-creation, digital transformation, omnichannel marketing, ecosystem orchestration, big
data, artificial intelligence.
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ITocranoBka mpodaemu. Llndposa TpaHchopMallis €KOHOMIKM CIIPUINHSIE
JIOKOPiHHY 3MiHY PMHKOBMX BiTHOCHMH, IO IPOSIBISIETLCS Y BiIXO/i Bil JIHIMHUX
JIAaHITIOKKIB (DOpMYBaHHS IIHHOCTI Ta Iepexomdi A0 0araTOCTOPOHHIX MepeXXeBUX
CTPYKTYp. Y LIMX YMOBax KJIACUYHI MiAXOAU 10 MAapPKETUHTOBOTO MEHEIKMEHTY, SIKi
IPYHTYIOThCS Ha i€papXiYHUX MOMAEJSAX B3aEMOil I aBTOHOMHOMY YHIpaBiiHHI
OKPEMUMM KOMYHIKAI[iIMHUMM KaHaJdaMW, OeAalli 4acTillle JEMOHCTPYIOTh CBOIO
Hee(eKTUBHICTh. 30KpeMa, MYJbTUKAHAJIbHI CTpaTerii, 110 mnependadyaioTb
NPUCYTHICTh OpeHAy B Pi3HMX KaHayjax 0e3 HaJleXXHOI iIX KoopauHallii, He 3JaTHi
3a0€3IeYnTH LUIICHICTh CIOXMBUYOTO JOCBIAy Ta CTBOPIOIOTH IEPEIIKOAW s
MPOAYKTUBHOTO OOMiHY JAaHUMM MiX y4YaCHUKaMU PUHKY. SIK cBimuaTh pe3ynbTaTu
Cy4aCHMX MIOCHiIXEeHb, HaWyCIiIIHilli MapKeTUHIOBI KaMmaHii iHTErpyloThb y
CIIOXMBYOMY IIISIXy B CepeAHbOMY 6,5 KaHajiB, ILI0 Oa€ 3MOIY OOCSIaTu
MaKCUMaJIbHUX Oi3Hec-pe3ynbratiB [1, 2]. OgHak mpocTe HapoIlyBaHHS KiJIbKOCTI
KaHajliB 0e3 CTBOPEHHS LUIICHOI €KOCUCTEMM B3a€EMOJil MNPU3BOAUTHL 1O
pPO3MOpPOIIEHHS JIaHWX, AyOdioBaHHS GYHKIIN Ta 3HMWXKEHHS Biggadi Bim
MapKeTUHTOBMX iHBeCTULiN [3]. ¥ LIboMy KOHTEKCTi 0COOJMBOI Barm HaOyBae
CTBOPEHHSI IHTETpOBAaHMX MAapPKETMHIOBUX EKOCHCTEM — TaK 3BaHOI
«MapKeTUHTOBOI ITABYTUHM», SIKa ITIOETHYE Pi3HUX CY0'€KTIB PUHKY (ITiIIIPHEMCTBA,
CIOXMBAYiB, TEXHOJOTIYHMX ITOCEPETHMKIB, PEIrYISATOPiB) B €IWHY CHCTEMY
KOOpAMHAIIl B3aEMOJIii Ta B3a€EMOOOMIHY LIIHHICTIO. 3aCTOCYBaHHSI €KOCHCTEMHOTO
MigX0ay MO03BOJISIE MEpedTH Bil YMNpaBlAiHHSI OKPEMMMHU TpaH3aKUisIMA 10
OPKECTPOBKHU CKIIATHUX MEpEeXKeBUX B3aEMOMiil, IO 3a0e3Iedye CHMHEPreTUIHMI
edeKT 3aBOgKM iHTerpalii pecypciB i KOMITETEHIi pi3HMX ydacHMKIiB. Ilompu
3pOCTaHHS HAyKOBOTO iHTepecy OO0 IpoOJIeMaTUKNA MapKETUHTOBMX E€KOCHCTEM,
HEIOCTAaTHHO JTOCTIMIKEHIMHA 3aJIUIIAI0ThCS TEOPETUYHE OOTPYHTYBaHHS KOHIICTIIIii
MapKEeTUHTOBOI MTaByTUHU K IHHOBAiitHOI (hopMM iHTeTpallii pUHKOBUX CY0'€KTIB,
a TaKoX po3po0Ka MpaKTUYHUX MEXaHi3MiB i peanizalii. BincyTHICTb cuCTeMHOTo
minxomy mo (OpMyBaHHS TaKMX €KOCHCTEM OOMEXKY€E 3MATHICTh IMiIIIPUEMCTB
aganTyBaTUCS OO 3MiH pUHKOBOTO CEPEIOBUIIA Ta CTPUMYE PO3BUTOK iHHOBAIiTHIX
MoJeieil MapKeTMHTOBOTO yImpaBliHHSA. OTXe, HEOOXigZHICTh OOTPYHTYBaHHS
KOHIIEMIIii MapKETUHTOBOI MaBYTUHU SIK iHCTPYMEHTY ITiABUIIEHHS e(eKTUBHOCTI
IHTeTpallil Cy0'€KTiB pUHKY 3YMOBIIIOE AKTYaJIbHICTh LILOTO JTOCIiIKEHHST

Ananiz ocraHHix mochimkenp i myoOmikamiii. CydacHmii etarm HUMPOBOL
TpaHchopMallii €KOHOMIKM 3YMOBIIOE pagUKaJbHy 3MiHY MapKeTUHIOBOI
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napagurMU: aklEHT 3MIIIYETbCS 3 OKPEMUX YIOA Ha YIPaBIiHHS CKIATHUMU
€KOCUCTEMHUMM B3aEMOIisIMU. Da30oBi MOJTOXEHHS €KOCUCTEMHOrO MiAXOMy B
CTpaTerivHOMy MEHEIXMEHTiI cdopmyiaboBaHOo B mpausgx R. Adner [4], gxuit
TPaKTye EKOCHUCTEMY SIK 00'€THAaHHS 0araTboX YYaCHUWKIB, UMi [ii ITOTPEOYIOTH
KOOpIMHALI1 33111 CTBOPEHHS CHJIbHOI LIHHOCTI. [{OCHimHUK HaroJyourye, 1o
YCIiX €KOCHUCTEMU BU3HAYAETHCS HE CTIIBKM MMOBEAIHKOI OKPEMOTro TIpaBLid,
CKIiJIbKU y3TOKEHICTIO B3aEMOJIN ycix cTelikxomaepiB. [Toganpuminii po3BUTOK L€l
TEMaTUKU TIOB'SI3aHUM i3 JOCTIIKEHHIMNU MapKeTUHTOBOT OPKECTPOBKU. Y POOOTI
M. Wieczerzycki [5] moBeaeHO 3HAUEHHS HENpPSIMUX OOMiHIB THUITy «IOCJyra 3a
MOCJIYTY» y Mpoliecax CIUTBHOTO CTBOPEHHS LIIHHOCTI Ha Pi3HUX PiBHSIX KOHTEKCTY
CcepBiCHOI €KOCHCTEMMU. ABTopu CTBEPIXKYIOTb, 1o PO3yMiHHS
TPAHCKOHTEKCTYaAJIbHUX OOMiHiB € HEOOXiTHOI YMOBOIO IJISI OCSTHEHHSI MOBHOIL
B3a€EMOITOB'SI3aHOCTI €KOCUCTEMU Ta OaraTOMaHITHOCTI posieil ii akTopiB. Barommuit
BHECOK Yy JOCJIIXEHHS MEXaHi3MiB OpPKECTPOBKUM MAapKETUHTOBUX EKOCUCTEM
3pobuiK ipaHcbki HaykoBili M. Hemmati Ta M. Tahmasebi [6]. 3acTocyBaBuiu
METACUHTE3 JIiTepaTypyu, BOHU BUOKPEMUIN TPU KIIIOUOBI BUMIpU OPKECTPOBKU:
akTopM (MakKpoopraHizalii, peryasaTopu, MocTadyaJbHUKW TEXHOJIOTIM i JaHMX,
BHYTPIIlIHIi KOMaHAMW, KiHIEBI CHoXuBayi); MexaHi3Mu (LudpoBa iHTErpauis,
niaatopMu  CHIJIBHOTO  CTBOPEHHS  LIHHOCTi, = PUHKOBA  THYYKICTb,
MEepPCOHANI30BAaHUN MAapKETHUHT, OpraHizauiiiHa TpaHcdopMmallis); pe3yabTaTu
(pO3ILIMpPEHHSI PUHKY, IiABUILIEHHS €(hEeKTUBHOCTI, 3aJlydyeHicTb OO0 OpeHmy,
colliaJibHa Ta €KoJoriuHa cTiiikicTp). 3a momomorow Metony DEMATEL
JIOCTIMHUKA BCTAHOBUJIW, 110 KJIIOYOBUMU JIpaiiBepaMu OPKEeCTPOBKM BUCTYIAIOTh
MOCTaYaJIbHUKHU TEXHOJIOTIN i JaHWX, a TAKOX HMdPOBa iHTeTrpallis.

Y KOHTEeKCTi AOCHTIIXKEHHS poji MIaTOOPMHUX MiAMPUEMCTB Y CTBOPEHHI
OpeHIOBOI1 LIIHHOCTI BapTo BiAzHauuTH podotu B. Dimitrova 3i ciiBaBTopamu [7], siKi
MOENHYIOTh  KOHILEMUilo «maiamaHTy» [IlopTepa Ta miaXin AWHAMIYHUX
CITIPOMOXHOCTEN. ABTOPHY MPOIMOHYIOTh KOHILIENTYaJIbHY PAMKY, 110 TO3BOJISIE TIUOIIIEe
3pO3yMiTH, SIK TIaTGOPMHI MIANPUEMCTBA BUKOPUCTOBYIOTh BJIACHI CIIPOMOXHOCTI
Uit (DOPMYBaHHSI «E€KOCUCTEMU MapTHEPiB», CTUMYJIIOIOYM iHHOBALll Ta CIHUIbHE
CTBOPEHHS LIHHOCTI OpeHay. [IpakThuHi acTieKTH Mepexoy Bifl MyJIbTUKAHAJTBHUX 10
€KOCUCTEMHUX CTpaTeriil po3risiHyTO B po0oTi A. Wong [2] Ha mpuKJIaai KUTaliCbKOTro
PUHKY. ABTOp 3a3Hayae€: CydyacHa MapKETUHIoBa e(EeKTUBHICTb BU3HAYAETHCS HE
MPOCTO OXOIUIEHHSIM ayAuTOpil 4Yepe3 pi3Hi TOYKM KOHTAKTy, a 3IaTHIiCTIO
0e3MepenIKoaHO MepeMilllyBaTh CITOXUBavYa BCepeNUHi IMMDPOBUX EKOCUCTEM Ta MixK
HUMM, MAKCUMaJIbHO BUKOPUCTOBYIOUM NaHi W TEXHOJIOTii Uil BiICTEXEHHS W
ONTUMIi3allil 3aIy4€HOCTi Ha KOXXHOMY €Tarli CIIOKUBYOTO IILISIXY.

OxpeMuii HampsiM [OCHIIXEHb CTAHOBUTb BUBYEHHS poJii LHUDPOBOL
iHppacTpykTypu Yy (opMyBaHHI MapKeTUHIOBUX €KOCHCTeM. Y  3BiTi
HoBo3zenanacbkoi MapKeTUHIOBOI acomiallii [§] oOrpyHTOBYEThHCS, 11O iHTErPOBaHa
nudpoBa eKocrucTeMa, sIka 00'eqHye BebcaiiT, KoHTeHT Ta CRM, mmepeTBOpIOEThCS
Ha KJIIOYOBUU KOHKYpeHTHUU dakTop. HaBemeHi kelicu cBimyaTh: Ticas
BIIPOBAJXKEHHS IHTErPOBAHUX pillleHb KoMImaHisg Skyline mocsirina 3pocTaHHS
3ajyueHocTi Ha 21%, opraHiuHoro tpadiky — Ha 19%, a oHnaitH-BUpyYKy — Ha 9%;
cBoeto ueproto, Craigs Investment Partners 3agikcyBasia 3HUXXEHHS MOKa3HUKa
BigMoB Ha 70% Ta migBUILEeHHS KOHBepciii Ha 22%.
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Cepen yKpaiHChKUX HampalloBaHb OCOOJMBUI iHTEpEC CTAHOBJSTh
JMOCTIIKEHHSI, MPUCBSIYEHI POJIi HEMPOTEXHOJOTIN y MiABUILEHHI €()EeKTUBHOCTI
MapKeTUHTOBUX KOMyHikaliil. 3okpema, O. IBaceHko [9] aHanizye 3acToCcyBaHHS
HEMPOMapKETUHTOBUX IMiAXOMiB y HU(PPOBUX PEKIIAMHUX KaMITaHisIX, JOBOASYH, 1110
BUKOPUCTAHHS iHCTPYMEHTIB HeWpoBi3dyanizailii J03BOJISE ONTUMIi3yBaTu
peKJIaMHUI KOHTEHT, ileHTU(hiKyBaTH HAHOUIbII e(DEKTUBHI €eMOLiTHI CTUMYJIU Ta
OiABUIIUTYA 3arajbHy pE3yJbTaTUBHICTh PEKJIaAMHUX cTparteriii. Y poboti FO.
ManuHoBcbkoro [10] oOrpyHTOBaHO KJIIOUOBY POJIb HEMpPOMEpeX y CydacCHOMY
yIOpaBaiHHI TiANPUEMCTBAMU — Bill BMCOKOTOYHOTO aHajizy JaHux i
MPOTHO3YBAaHHSI PUHKOBUX TEHACHIII O aBTOMAaTU3allii MPUUHATTA pillleHb.
BonHouac, momnpu 3HaYHY KUTBKICTh AOCTIIXEHb y cdepi HepoMapKeTUHTy Ta
IITYYHOTO iHTEJIEKTY, MUTaHHS (DOPMYBAHHS LUTICHUX MAPKETUHTOBUX €KOCUCTEM
Ta iHTerpalii Cy0’€KTiB PUHKY B €IMHY «MapKETUHTOBY MaBYTUHY» 3aUIIAIOThCS
HEJOCTaTHHO BUBUYEHUMHU B YKPaiHCbKOMY HAyKOBOMY OUCKYypci. 3o0Kpema,
MOTPeOYIOTh MOAANBIIOr0 OOIPYHTYBAHHSI MEXaHi3MM KOOpAMHALil B3aEMOii B
MeXax TaKMX €KOCHUCTEM, a TaKOX po3po0Ka KOMIUIEKCHUX MiAXOAiB MO
OLIIHIOBaHHS €(PEKTUBHOCTI €KOCUCTEMHUX CTPATETilA.

MeTow JocCaimKeHHS € OOIPYHTYBaHHS TEOPETUKO-METOAWYHUX 3acaj
KOHIIETIIil MApKETUHTOBOI MTaByTUHU SIK iHHOBAIIiiTHOT (hopMU iHTeTpallii cy0'ekTiB
PUHKY Ta po3poOKa KOHIENTyaJlbHOTO MiAXOmy 10 11 peaiizalii B cUcCTeMi
MapKEeTUHTOBOTO YIIPaBJIiHHS.

OcHoBHi pe3ynbraté gochaizkenHa. CydacHi TiAXomaw [0 YIpaBIiHHS
MapKEeTUHTOBOIO MisUTbHICTIO MOTPEOYIOTh CYTTEBOTO MEPEOCMUCIIEHHS B yMOBaXx
HUPPOBOi €KOHOMiKM, e TpaauliiiHi JiHiAHI MoAeNi CTBOPEHHS LIiHHOCTI
MOCTYMAalOThCS MiCLIEM CKJIaJHUM MepexXeBUM CTpykKTypaMm. OcobiuBO 1ie
CTOCYETBhCS iHTerpailii Ccy0'eKTiB pPWUHKY — TIMNPUEMCTB, CITOXWBaYiB,
TEXHOJIOTIYHUX TMIaThOPM, PErylsiTOpiB Ta IHIIUX CTEUKXOJAEPIB — Yy €IUHY
CUCTEMY KOOpAMHALil B3ae€MOAii Ta OOMiHY IIiHHICTIO. Y LbOMY KOHTEKCTI
KOHIIEIIIisI MapKETUHTOBOI TAaByTUHU BUCTYIIA€ SIK iHHOBalliliHa (hopMa iHTerpailii,
IO TO3BOJISIE O0'€MHATU pecypcH, KOMIIETCHIIi Ta HaHi Pi3HWUX YYaCHMKIB IS
JNIOCSAITHEHHSI CUHEpPreTUYHoro edexty. TpaauuifiHi MigXoAu OO0 YHpaBIiHHS
MapKEeTUHTOBUMU KaHajlaMU 0a3yloTbCSd Ha MPUNYIIEHHI NpO JiHIWHICTh
CIIOXUBYOTO LIJISIXY Ta MOXKJIUBICTb 130JJbOBAHOTO YITPABJIiHHS OKPEMUMU TOUKAMU
KoHTakTy. [IpoTe pe3yiasraté Cy4acHMX NOCHIIKEHb CBiI4aTh, IIO CIOXWBUYWNA
LIUISIX HAaOyBa€ HEJIiHIMHOIrOo, iTepaTMBHOIO XapakTepy, € B3aEMOJis 3 OpeHIOM
MOX€E IIOYMHATUCHd B OJHOMY KaHalli, MPOJOBXYyBaTUCSd B IHIIOMY Ta
3aBEpIIYyBATUCS B TPETbOMY, 3 YACJICHHUMHU LUKJIAMU TOBEPHEHHS Ta MEPEOLiHKA
[2]. 3acTocyBaHHST €KOCUCTEMHOTO MiIXOAY JO3BOJISIE BIIMOBUTHUCS BiJl yIIPABIiHHS
OKpPEeMUMM KaHaJlaMU Ha KOPUCTh OPKECTPOBKHU LIJTICHOTO JOCBily CITOXWBada B
MeXax iHTerpoBaHOI MapKeTUHroBoi TMaByTMHM. Ha BigMiHy Bim TpaauliiHuUX
MYJIBTUKAHAJIBbHUX CTpaTeriif, SKi mependavyaloTh MPUCYTHICTh OpeHIy B Pi3HUX
KaHaiax 0e3 HaJIeXXHO1 KOOpAUHALlil, MApKETUHTOBA MaByTUHA BKJIIOYAE HACTYIIHI
ckJaaoBi (puc. 1).

Kitto4oBi BiAMiHHOCTI MiX TpaaulLliiHUM MYJBTUKAHAJIBHUM ITiIXOIOM Ta
KOHIIETIIIEI0 MAPKETUHTOBOI IMaBYyTMHU CUCTeMAaTU30BaHO B Tabi. 1. PopMmyBaHHS
MapKeTUHTOBOI MAaByTUHU Tependavyae iHTeTpalilo TPbOX KJIIOUOBUX KOMITOHEHTIB:
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BJIACHUX aKTWUBIB mianmpueMmcTBa (BeOcail, CRM, KOHTEHT), 3aly4yeHUX KaHaJliB
(couianbHi Mepexi, iH(IIOeHCepU, MapTHEPChKi MIaThOpMU) Ta IJIATHUX Mefdia
(pekiamMa, MpoMOllii).

iHTerpawito 30BHiLLHiX
napTHepiB Ta
TEXHONOTIYHMX
nnatpopm y eauHy
cuctemy.

€AMHe ynpasniHHA
AaHUMU NPO

CMOXKMBayiBy po3pisi

BCiX TOYOK KOHTaKTY;

Y3roZKeHicTb
KOMYHiKaLinHMX
nosifomneHb Ta

6peHaoBOro JocBiay;

6e3nepeLlKogHUI
nepexi,q CcnoXuBa4va
MiXK KaHanamu;

Puc. 1. CTpykTypHO-(PbyHKLiOHanbHa MoAesib MapKeTUHIOBOI NaBYyTUHU B YyMOBax
umdppoBisadii, po3pobrieHo asmopamu Ha OCHO8I y3azarbHeHHs [2—5, 7]

Sk 3a3HavaeTbcd B JociigxeHHs X HoBo3elaHAChKOI MapKeTHUHIOBOIL
acolialii, caMe CMHXPOHi3allisl LIMX KOMIIOHEHTIB CTBOPIOE CTiliKy KOHKYPEHTHY
repeBary, OCKiJIbKM KOHKYPEHTU MOXXYTb KOIIIFOBaTU OKpeMi TaKTMKU, aje He
MOXYTh BIiATBOPUTU ILIiiCHYy eKocucteMy B3aemofii [8]. OcoOiuBy ponib y
¢opMyBaHHI MapKEeTMHTOBOI IMaBYTMHM BilirpaloThb TEXHOJOTIYHi I1aThopMHu Ta
MeXaHi3Mu IIU(ppoBOI iHTerpalii

Tabnuys 1. NopiBHANBbHaA XapakTepuUCcTUKa MynkLTUKaHanbHOro Ta eKOCUCTEMHOro
niaxoaiB 4O MapKeTUHIoOBOro ynpasriHHA, po3pobrieHo asmopamMu Ha OCHO8I
y3aearnbHeHHs [1, 2, 8, 11]

EKkoccTemHMit niaxig (MapKkeTUHrosa

XapaktepucTvKa

MynbTUKaHaNAbHUI Niaxia,

naByTUHa)

CTpyKTYpa B3aemMogii

JiHiHa, iepapxiyHa

Mepexesa, 6araToCTOPOHHs

YnpasniHHA gaHumu

(DpaFMeHTOBaHe 3a
KaHanamun

LleHTpanizoBaHe, egnHMii Npodinb
KNieHTa

Cnou1BUMI [OCBIA,

[INCKpeTHWIA, pO3pUBHMIA

LlinicHnin, 6esnepepsHuii

Ponb cnoxkmsava

MacuBHUIA OTpuMyBaY
LiHHOCTI

AKTUBHWIA CMiBTBOPELLb L,iHHOCTI

B3aemogija 3 -~ -

TpaH3aKuinHa KoonepauiinHa, AOBroCcTpoKoBa
napTHepamu
TexHonoriyHa . .

R Po3pisHeHi cuctemu IHTerposaHa nnatdpopma

apxiTekTypa
MeTpukn KaHanbHi KPI (oxonneHHs, EkocucTemHi (LTV, 3anyyeHicTb,
epeKTUBHOCTI KNiKK) CuHeprin)

3a manumu gociimkeHHs M. Hemmati Ta M. Tahmasebi [6], mocTauaqbHUKI

TEXHOJIOTi! Ta JaHMX, a TaKoX LM(poBa iHTerpaiis € KJIYOBUMU IpaiiBepamMu
OPKECTPOBKM eKocucTeM. AHaji3 3a gornomoror merony DEMATEL no3Boius
BCTAaHOBUTH, 110 Wi (hakKTOpW MalThb HAWOIMBIIMI BIUIMB Ha (OpMyBaHHS
€KOCHCTEeMHUX B3aEMOJil, TOMi SIK MEPCOHATi30BaHUI MapKETUHT Ta LiHHICTb IS
KJIiEHTa BUCTYMAIOTh OCHOBHUMM PE3YJBTYIOUMMM IMOKa3HUKaAMU. Y KOHTEKCTi
(opMyBaHHS MapKeTMHIOBOI MaBYTMHU BaXJUBUM € PO3YMiHHSI Pi3HUX PiBHIiB
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iHTerparii. Ha ocHOBi aHami3y icHyrouux mimxomis [5, 6, 8] MOXHa BUILTUTH TpU
piBHI iHTerpamii cy0'ekTiB puHKYy (puc. 2). PuHKOBI pimeHHs, TOB'sA3aHi 3
(opMyBaHHSIM MapKEeTUHTOBOI MTaBYyTUHU, MMOTPEOYIOTh BPaXyBaHHS MOBEIiHKOBUX
XapaKTEePUCTUK CMOXMBaAYiB Ta creurdikyu B3aeMoii B U(MPOBOMY CEPEIOBUIILLI.
CyyacHi JOCTIDKEHHSI CBimJaTh, 10 76% CroXuBadiB 3 OUIBIIOK HMOBIPHICTIO
3MIMCHATh MOKYNKY y OpeHIiB, sKi 3a0e3MeuyioTh MepCOHalTi30BaHUI JOCBim, a
KOMIIaHii, 1110 BIIPOBAIKYIOTh IIEpCOHANI3alIi0, 3pocTaloTh Ha 40% wwBuiie [8].

[ MikpopiseHb ]

® iHTerpawia B MmexXax OKpemoro nignpuemcTea, Wo nepeabayae 06'egHaHHA
MapKEeTUHTOBUX, NPOAAMKHMX Ta CEPBICHMX QYHKLiA HABKONO EAUHOTO
K/IIEHTCBKOTO A0CBIAY.

[ Me3opigeHb ]

® iHTerpauis mix niANPMEMCTBOM Ta iOro NapTHepamu (noctayanbHUKamu,
AnCTpnb'toTopamm, TEXHONOMYHUMU NAaTGOPMamMm), LLLO CTBOPKOE MOKIMBOCTI
ONA CNiZIbHOTO CTBOPEHHSA L,iHHOCTI.

[ MaKpopiseHb ]

® iHTerpaLia B Mexax rany3eBoi eKOCUCTEMM, LLLO BKIIOYAE PErynaTopis, iHCTUTYLT
PO3BUTKY, AOCNIOHWULBKI LLEHTPU Ta iHLLUX CTeMKXonaepis.

Puc. 2. PiBHi iHTerpauii cy6’ekTiB pyHKY B ymoBax (popMyBaHHA MapKeTUHIoOBOI
eKocucTemm, po3pobrieHo asmopamu

YV Mexax MapKeTMHTOBOI MaByTMHU MepCOHai3allisl JOCSTAEThCS 32 PaXyHOK
iHTerpalii JaHUX 3 YCiX TOYOK KOHTAKTy Ta BUKOPUCTAHHS aJiTOPUTMIB LLITYYHOTO
iHTeJNIEKTY JJisi TPOTHO3YyBaHHSI MOTped crmoxuBadiB. OcoOJUMBOro 3HaYEHHS
¢opMyBaHHSI MapKETUHIOBOI MaBYTUHU HAOyBa€ B yMOBaX PO3BUTKY COLiaJIbHOI
KOMeplii Ta iHTerpauii MOIIYKOBUX, COLLaJbHUX Ta TpaH3aKLiHHUX (YHKLIA Y
€IMHOMY LIM(POBOMY CepeloBHILi. SK 3a3HAYAEThCA B aHATITMYHUX MaTepiajiax
[11], croxuBaui nmemami 4acTillle BUKOPUCTOBYIOTH COLiaJibHi MiaTGoOpMU K
MOIIYKOBiI CUCTEMM [JISI MOIIYKY MPOAYKTIB, a MOXKJIUBICTb 3iAICHEHHST TOKYMKHU
0e3rnocepeIHbO B COLiaIbHIN Mepexi CTBOPIOE HOBi MOXJIMBOCTI ISl iHTerpartii
MapKETUHTOBUX aKTUBHOCTEH. Y 1IbOMY KOHTEKCTi MapKeTHMHIOBa IaByTHMHa
BUCTYMAE SIK iHCTpyMEHT OO0'€IHAaHHSI Pi3HUX UMMPOBUX CEPENOBUIL Yy €IMHUIA
KJIIEHTCHKUI ILIAX. 3 ypaXyBaHHSM BUKJIAJI€HOIO, aBTOPOM 3allpOIIOHOBAHO
KOHLENTyadbHUN MmiaXin g0 (opMyBaHHS MapKETMHIOBOI MaBYTHMHMU SIK
iHHOBaLIifiHOT (hOpMM iHTEerpalii Cy0'€KTiB pUHKY, SIKMI1 Oa3y€eThbCsl Ha TPUPIBHEBIl
cTpykTypi (puc. 3). 3anponoHOBaHMUI KOHLIENTYaJIbHUI MiaxXid 10 GopMyBaHHS
MapKEeTUHTOBO1 MaByTMHM 0a3yETHCS Ha iHTerpaLii TphoX B3aEMOTOB'sI3aHUX PiBHiB:
cTpaTeriyHoro, ornepauiiiHoro Ta aHamiTuyHoro. Ha crTpareriuHomy piBHi
BU3HAyYalOThCs Wifi (GopMyBaHHSI MapKEeTMHIOBOI MaBYTMHM Ta apXiTeKTypa
B3aeMofii MiX ydacHukamu. Lleii piBeHb BKIIOYA€E iAeHTUQIKALIIO KIIOYOBUX
aKToOpiB eKocucTteMu (IMiANpUEMCTBA-MApTHEPU, TEXHOJOTIUHI TIIaTdopMHu,
iH(pIOeHCepH, CIOXMBaAYi), BU3HAUEHHSI XapaKTepy B3a€MO3B'SI3KiB MixX HUMU
(TpaH3aKkIliiiHi, KooTepaliiiHi, KOHKYpPEHTHi) Ta BCTAaHOBJIEHHSI TIpaBuWJI
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KOOPIMHALIII CIIJIbHOL OisUTBHOCTI. BaXJIMBUM €J1€MEHTOM CTPaTeriyHOTO PiBHS €
¢opMyBaHHSI LIiHHICHOT MpPOMO3MIIii, sIka BpPaxOBYE iHTEpPECH BCIX YYaCHUKIB
ekocuctemu. BigmosinHo mo nmociimkeHb M. Wieczerzycki ta cmiBaBTOpiB [3],
PO3YMiHHS Pi3HUX PiBHIB KOHTEKCTY — BiJl JiafHUX A0 MEPEXKEBUX B3aEMOJill — €
KPUTUYHO BaXJIMBUM 7151 €(PEKTUBHOI OPKECTPOBKU €KOCUCTEM.

CTPATETYHHH PIBEHB
AKTOPHEKOCHCTEMM —»f | I EAARNTREIVPA | Ly pEIVBTATH
t 1 _ t
. HHiCHA IPOTIOSHILA
Il mpuencTE a-NapTHePH (gronmemnﬁmepecjs} . Rl
Texmonoriue mar dopna Tlpaz ima xoopmuHaii Apxitertypa
Imprroencepu (cTammapTIL. §OToBOpH) eKOCHCT NI
CrosHeat THTm 56 FKiE Yarom#eHa IiHHICHA
Perynaropn / mepsass g g TIPOTIOSHITA
incrimyii (rpasmaszifos Koonepauii
OMEPAINMHHI PIBEHE

| Mexaeisngr peanizauii |

Undposa inrerpania ( APL xmaps nnar dopmr, emienni npodine KiiciTa)
Inaropnm CILTEHOT O CTEOPEHHA INHHOCT (Kpaymeopemr, CX-iHCTpyMEeRTI)
Nex aHi3MI PHHEOE Of THYHMKOCT ( ATaTTHEHICTD, TECTVE 2HH A}
Iepcoramsors aennt napxemsr (Al TapreTiHr, mimH an SEEl KOHTEHT)

AHATITHUHNH PIBEHD
MOHITOPHHT TAOIITHMI3AITA H PEIVILTATH
36ip marnm (Hefipo-, TpaHIaKIHTE. madpoEi KaHam) - .
Ananinixa (Big Data, AL ML) IHCB‘g“ FLA CIpateri
KPI: sanyuesiers, koueepeia, LTV, ROMI, NPS TCHMZARA

; MEX BHIZME
B AN eHHA «EVIBEIN MIiCITES

Puc. 3. KoHuenTtyanbHui nigxia o doopMmyBaHHA MapKETUHIOBOI NaByTUHU AK
iHHOBaUinHOI chopmu iHTerpauii cy6'eKTiB pUHKY, po3pobrieHo asmopamu

Ha omnepauiiitHoMy piBHiI peani3yloTbCsl KOHKPETHI MeXaHi3MU KOOpAMWHALlil
B3aeEMOJii cy0'eKTiB puHKY. Lleit piBeHb OXOIUTIOE:

*  1uM@poBy iHTerpaimilo — o0'€qHaHHS TeXHOJOTiYHMUX rnaTtgopm, API-
iHTepdeiiciB, cucTeM ympaBlIiHHSI JaHUMU JIJis 3a0e3MedyeHHsT Oe3IepelIKoIHOTO
00MiHY iH(pOpMAIli€I0 MixK yUaCHUKAMMU;

*  1aT¢OpPMU CITIJIBHOTO CTBOPEHHSI LIHHOCTI — IHCTPYMEHTHU 3aJlydyeHHSI
CIOXXMBAYiB Ta MapTHEPIB JI0 MPOIIECiB PO3pOOKHU, TIPOCYBAHHS Ta JUCTPUOYIIIT;

* MEXaHi3MM PUHKOBOI THYYKOCTi — IPOLECH ILIBUAKOI aganTallii 10 3MiH
CITOXXKUBYMX YIIOA00AaHb Ta pPUHKOBUX YMOB;

* TepCOoHaNli30BaHMIl MapKETUHT — BHMKOPUCTAHHS JaHUX  JUIS
HaJlalITyBaHHS KOMYHIKaIliii Ta MPOIMO3MUIliii BiAMOBITHO MO iHAMBiZYyalbHUX
oTped KOKHOTO y4acHUKA.

Ha ananiTMyHOMY piBHi 3IiMCHIOETBCS MOHITOPUHI Ta ONTUMI3allis
(yHKITiOHYBaHHSI MapKeTUHTOBOI MaByTUHU. Lleit piBeHb BKIIOUYA€e 30ip Ta aHaIi3
JaHUX TIPO B3AEMOJII0 YYACHMKIB, OLIIHKY €(PEKTUBHOCTI OKpPEMHMX MeXaHi3MiB
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KOOpAMHALlil, ideHTUdIKalilo «BY3bKMX MiCllb» Ta MOXJIMUBOCTEH s
BIOCKOHaJeHHs. KUlloUoBUMU TOKa3HUKAMU €(MEKTUBHOCTI Ha LbOMY DiBHi
BUCTYIAIOTh: MTOKAa3HUKM 3aJy4E€HOCTi CMOXMBaviB (4acToTa B3aEMOJiil, TInuduHa
neperisniB, 4ac B3aeEMOJii), MOKAa3HWKW KOHBepcii (mepexig MiX eramamu
BOPOHKM), TOKa3HUKH JIOSITTBHOCTI (4acToTa MOBTOPHUX MOKYIOK, NPS), a Takox
iHTerpajnbHi moka3Huku edekTuBHOCTI ekocuctemu (ROMI, LTV, CAC). {dk
CBiTYaTh MPAKTUYHI Ke¥CU, BIPOBAIKEHHS IHTETPOBAHUX €KOCUCTEMHUX PillleHb
JIO3BOJISIE TOCSTATH 3pOCTaHHs 3anydeHocTi Ha 20-50% Ta migBUILEHHS KOHBEPCIl
Ha 15-40% [8]. BaxiauBoio xapaKTepUCTUKOIO 3alPOIOHOBAHOIO IMiAXOAY €
HasIBHICTh MEXaHi3My 3BOPOTHOTO 3B'SI3KY, SIKUi1 3a0e31euye afanTUBHICTh CUCTEMU
Ta MOXJIUBICTh MOCTIHHOTO BIOCKOHAJIEHHS MapKETUHIOBOI MaBYTUHU Ha OCHOBI
HOBUX AaHuX. Lle m03BOJsIE MinmpueMcTBaAM OMEPATUBHO pearyBaTh Ha 3MiHU Yy
TMOBEMIiHIII CIOXMBAaYiB Ta PUHKOBOMY CEpPEHOBUILI, MiATPUMYIOUU CTIMKIiCTh Ta
KUTTE3AATHICT €KOCUCTEMU B JTIOBFOCTPOKOBIN TMepCneKTuBi. Pe3yasTaTuBHICTH
peaJizallii KOHUEMii MApKETUHTOBOI MaBYyTUHMU 3aJIEXKUTh Bill HU3KM (haKTOPiB, SIKi
CHCTEeMaTU30BaHO B Tabl. 2. K cBimuaTh pe3yJbTaTd OOCTIIKEHb, HANWOITbII
YCIIIIIHUMU € Ti MapKETUHTOBI €KOCUCTEMHU, SIKi 3a0e3MeuyloTh BUCOKWI PiBEHb
TEXHOJIOTIYHOI iHTerpaiii mpu 30epexkeHHi THYYKOCTi ympasiiHHA [12-14], mio
JIOCSITAETBCS 32 PAXYHOK BUKOPUCTAHHS CYYaCHUX ApXiTEKTypPHUX IiIXOIiB,
30KpeMa MiKpOoCcepBiCHOI apXiTeKTypu, xMapHuX Tuiardopm ta API-first cTpareriii,
IO JO3BOJISIOTh IIBUAKO MOJAaBaTM HOBUX YYACHUKIB Ta iHTerpyBaTU HOBI
(pyHKIIIOHATbHI MOXJIMBOCTi 0€3 MOPYILEHHS LiJTICHOCTI CUCTEMHU.

Tabnuys 2. ®akTopu echeKTMBHOCTI hopMyBaHHA MapKeTUHIOBOI NaBYTUHM,
p0o3p0obrieHO asmopamMu Ha OCHO8I y3azarnbHeHHs [8, 15-17]

EKkocucTtemHumii nigxig (MapkeTuHrosa

XapakTtepucTuka
naByTMHA)

MynbTUKaHaNbHWUIA Niaxig,

CTpyKTypa B3aemogii

JliHiNHa, iepapxiyHa

MepeskeBa, 6araToCTOPOHHs

YnpasniHHA gaHumu

tDparmeHTOBaHe 3a
KaHaiamu

LleHTpanizoBaHe, egnHmin npodinb
KNi€HTa

CnoknBumii AOCBIA,

[NCKpeTHWUIA, po3pnBHUI

LlinicHni, 6esnepepsHUii

Ponb cnoxusava

MacuBHUIA oTpUMyBaY
LiHHOCTI

AKTMBHMI cniBTBOpPELb LliHHOCTI

B3aemogjna 3 - .

TpaH3aKuiHa KoonepauiiHa, AoBrocTpokosa
napTHepamu
TexHonorivHa . .

. Po3pi3HeHi cuctemu IHTerposaHa nnatpopma

apxiTekTypa
MeTpukn KaHanbHi KPI (oxonneHHs, EkocuctemHi (LTV, 3anyyeHicTb,
edeKTMBHOCTI KNiKK) CUHepriA)

B Ykpaini ¢popMyBaHHSI MapKETHUHTOBUX €KOCHUCTEM BiIOYBAETHCST B KOHTEKCTI
3arajbHOI M (POBOI TpaHchOpMallii EKOHOMIKM Ta pO3BUTKY JIep>KaBHUX iHIll[iaTUB
MiATPUMKHM iHHOBaliliHOTO 6i3Hecy. [Iporpamu tuny «/list. bizHec» cnpsimoBaHi Ha
PO3BUTOK LIM(POBUX KOMITETCHIIii MiATPUEMIIIB Ta CTUMY/TIOBaHHS BIIPOBAIKCHHS
iHHOBAILIIMHUX TEXHOJIOTiii, III0 CTBOPIOE TMeEpeayMoBU s (GOpMyBaHHS
HalliOHAJIbHUX MapKeTUHroBuUX ekocucteM [10]. BomHouyac mnoTpeOyOTh
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MOJATBIIOTO PO3BUTKY MEXaHi3MU NEePKaBHO-MPUBATHOTO MapTHEpPCTBa y cdepi
1MGpoBoi iHOPACTPYKTYpU, a TaKOX IHCTPYMEHTM OLIiHIOBaHHSI €(EKTUBHOCTI
€KOCHUCTEMHUX B3a€EMO/IIA.

TakuMm YWHOM, 3ampoIlOHOBaHA KOHIIEMIiSI MapKeTUHTOBOI MaBYTUHU
3a0e3neyye CHUCTEMHICTh, aNalTHUBHICTh i HAyKOBY OOIDYHTOBAHIiCTh MPOLECY
iHTerpamii Ccy0'€eKTiB pPHHKY, IIO CIIpUsS€ TiIBUIICHHIO e(peKTUBHOCTI
MapKEeTUHTOBOTO YMPaBIiHHSA Ta (POPMYBAHHIO CTIMKMX KOHKYPEHTHUX IepeBar
OiIMPUEMHULIBKUX CTPYKTYP B yMOBax LIM(PPOBOI EKOHOMIKMU.

BucHoBku. Y pesyabTaTi MOpoOBEAEHOTO MOCHIIXEHHSI OOIPYHTOBAHO
KOHIICMIIil0 MapKeTUHIOBOI MAaBYTUHU SK iHHOBaUiliHOiI dopMM iHTerparlii
Cy0'eKTIiB pMHKY, IO 3a0e3meuye KOOPAMHAIII0 B3aEMOIii, OOMiH IIiHHICTIO Ta
PO3BUTOK PUHKOBUX €KOCHUCTEeM. BcTaHOBJIEHO, 110 TpanuliliHi MyJIbTUKAHAIbHI
HiIXOAW O MapKETUHIOBOTO YITPaBJIiHHS, SKi MepeadadyatoTh MPUCYTHICTh OpeHTy
B pi3HMX KaHajlax 0e3 HaJleXXHOI KOOpJAMHallii, He 3a0e3MeuyloTh LiTiCHOCTI
CITOXXMBYOTO JIOCBI/Ty Ta CTBOPIOIOTH Oap'ep 15T e(heKTUBHOTO OOMiHY TaHUMU MixK
yJ4aCHUKaMUu pUHKY. oBeneHo, 10 (OpMyBaHHS MapKETMHTOBUX €KOCUCTEM
IO3BOJISIE IHTETPYBAaTU pPECypCH, KOMIIETCHINI Ta JaHi Pi3HUX CYO'€KTIB IS
CTBOPEHHS CHiJIbHOI LiHHOCTI. CucTeMaTU30BaHO KJIIOUOBI €JIeMEeHTH KOHUEMIil
MapKeTUHTOBO1 MaBYTUHU: aKTOpW (IMiAMPUEMCTBA, CHOXWBayi, miaaTGopmu,
peryJIsiTOpM); MexaHi3MM KoopauHalii (uudpoBa iHTerpauisd, maatdhopmu
CHiJTBHOTO CTBOPEHHS WIHHOCTI, PUHKOBAa THYYKIiCTh, MNEPCOHATiI30BAHUN
MapKeTUHT); pe3yJbTaTU B3aeMOAii (PO3LIMPEHHS PUHKY, MiABUIIEHHS
e(eKTUBHOCTI, 3aJy4eHiCTb J0 OpeH.y, colliajJbHa CTiliKicTh). BcTaHOBIIEHO, 1110
KJIIOYOBUMU JNpaiiBepaMu (OpMYBaHHSI MApPKETUHIOBOI MaBYTMHU BUCTYMNAlOTh
MOCTaYaJbHUKM TEXHOJIOTIM Ta JaHWX, a TAKOX MEXaHi3Mu LU@POBOI iHTerpailii,
TOMAI K TMEePCOHATI30BAaHUI MApKETUHT Ta WIHHICTh I KJIIEHTA € OCHOBHUMU
pe3yIbTYyIOUMMHU MOKa3HUKaMU. [IpakTWyHi Keicu CBiqyaTh, 110 BIPOBAIKEHHS
IHTETPOBAaHUX €KOCUCTEMHUX PIillIEHb TO3BOJISIE JOCSTAaTU 3POCTAHHS 3aJTy4YeHOCTI
Ha 20-50%, migBuieHHsT KoHBepcii Ha 15-40% Ta omnTuMi3allii MapKeTUHTOBUX
BuTpaT. Po3pobjieHO KOHUENTyaJbHUM Miaxin A0 (HOpMyBaHHS MapKETUHIOBOL
MaBYyTUHU, KUl 0a3yeTbCsd Ha TPUPIBHEBIM CTPYKTYpi: CTpaTeriyHUii piBeHb
(BU3HAUEHHS 1IJIeH Ta apXiTeKTypyu B3a€MO/il), onepalliiHuii piBeHb (peasi3alis
MeXaHi3MiB KOOpAWHAllii) Ta aHATITUIHUI PiBeHb (MOHITOPUHT Ta OMTUMIi3allisl).
OcCoOMUBICTIO THOXOAY € HasIBHICTh MEXaHi3My 3BOPOTHOTO 3B'SI3KY, SKUI
3a0e3rnevye aganTUBHICTh CUCTEMU Ta MOXJIMBICTh MOCTIHHOTO BIOCKOHAJEHHS
MapKeTUHTOBOI MaByTUHU HA OCHOBI HOBUX JaHUX.

OOrpyHTOBaHO, 11O 3allpOMOHOBAHA KOHILIEMIis 3a0e3reuye IMiIBUILEHHS
e(PeKTUBHOCTI MAPKETUHTOBUX PIillIEHb, 3pDOCTAHHS PiBHS 3aJTy4E€HOCTI CIIOXUBAYiB
Ta (popMyBaHHS CTIMKMX KOHKYPEHTHUX MepeBar MiAMPUEMHULIBKUX CTPYKTYpP B
yMoBax LU(POBOi eKOHOMiKU. [lepcnekTuBaMM MOAANBIIUX TOCHIIXEHb €
po3pobKa  METOAMYHOTO  iHCTpYMEHTapilo  OliHIOBaHHS  e€(EKTUBHOCTI
MapKeTUHTOBUX €KOCHUCTEM, a TaKOX eMIliphuYHa ampodallis 3anpornoHOBaHOL
KOHLIETIIi1 B AisSIBHOCTI MiAPUEMCTB Pi3HUX Tay3eil.
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