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OBIPYHTYBAHHS BUKOPUCTAHHS HEMPOTEXHOJIOTTI
AK IHCTPYMEHTY HIIBUIEHHA EOEKTUBHOCTI PUHKOBUX
I NIHOBUX PIINEHD ITIAITPUEMHULIbKUX CTPYKTYP

Y cmammi o6Tpynmosano euxopucmannsa HelipomexHoa02ili AK iHcCmpymeHmy nioeuuieHHs
ehexmuenocmi punkoeux i YiHOGUX piuleHb NIONPUEMHUUBLKUX CIMPYKMYpP 6 yMoeax uugpoeoi
mpancgpopmauii  exonomixu. Jlosedeno obOmexncenicmv mpaoduyitinux nioxodie 0o
MapKemuH206020 aHaizy, AKi He 8paxoeyromv nioceidomi, emMouiliHi ma KoeHIMUGHI YUHHUKU
noeedinku cnoxcugeauie. Bcmanoeaeno, w0 3acmocysamns Helipomexnoaociii 003604s5€
ompumyeamu 00°ckmueni O0ani npo peaxuyii cno¥cueauié Ha MApPKeMUH208i CMUMYAU Ma
nideuwiyeamu mouHicmv npocHo3y8anHsa ix noegedinku. Cucmemamuso06ano Hanpamu
GUKOPUCIMAHHA HelPOMAPKeMuUH206UX IHCMpymMenmie y (opmyeaHnHti uinogux piuieHv, 30Kkpema
GU3HAYEHHS NOPO20BUX 3HAYEHb UIHU, OWIHKY egleKmueHocmi NCUX0.102IMHUX cmpamezil
UIHOYMGOPEHHA ma aHAAI3 6NAuGY WIHU HA ChnpuliHammsa sxocmi npodykmy. O6Tpynmoeano
MOMCAUBOCINI BUKOPUCIMAHHS HElPOMeXHOA02Il Y npuilHAmMmi PUHKOGUX PiuleHb, N06 A3AHUX i3
ceeMeHmauicro, NO3UUiOHY6aHHAM i KomyHikayiamu. Po3pobaeno konuyenmyaavHnuil nioxio do
inmeepauii HeliponoeedinKosux O0aHuUX y cucmemy MapKkemuHz08020 YNPAGAIHHA, AKUI
nepeobauac nOEOHAHHA HeUPOAHANIMUYHO20 MA YNPAGAIHCOK020 DIGHIG, GUKOPUCMAHHSA
uugposo-anarimuunoi inppacmpykxmypu ma mexawizmy 360pomuozo 36’:3ky. Jloeederno, wio
3anpononosanuil nioxio 3abe3neuye nideuuieHHs egeKmueHoCmi MapKemuH208UX piuleHb,
3POCMAanHs 3a.1y4eHocmi cnoycueadie i popmyeants KOHKYPeHMHUX nepeeaz nionpuemcmas.
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nosedinka cnodcueauie, 20mMogHicmv naamumu, UU@pPoguUll MapkKemune, MAapkKemuHe08e
ynpaeninns, Big Data, wmyynuil inmenexm.

Puc. 2. Taba. 2. Jlim. 12.
DOI: 10.32752/1993-6788-2026-1-297-329-339
! https://orcid.org/0009-0001-2288-7306

Tetiana Kutsenko, Maryna Mashchenko, Thor Momotkov

JUSTIFICATION OF THE USE OF NEUROTECHNOLOGIES AS
A TOOL FOR IMPROVING THE EFFECTIVENESS OF MARKET AND
PRICING DECISIONS OF BUSINESS STRUCTURES

The article substantiates the use of neurotechnologies as a tool for improving the effectiveness
of market and pricing decisions of business structures in the context of digital economic transfor-
mation. The limitations of traditional approaches to marketing analysis, which do not take into
account subconscious, emotional, and cognitive factors of consumer behavior, are identified. It is
established that the application of neurotechnologies makes it possible to obtain objective data on
consumer responses to marketing stimuli and to increase the accuracy of forecasting their behav-
ior. The directions of using neuromarketing tools in the formation of pricing decisions are system-
atized, including the determination of price thresholds, the assessment of the effectiveness of psy-
chological pricing strategies, and the analysis of the impact of price on perceived product quality.
The possibilities of applying neurotechnologies in making market decisions related to segmentation,
positioning, and communications are substantiated. A conceptual approach to the integration of
neurobehavioral data into the marketing management system is developed, which involves the com-
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bination of neuroanalytical and managerial levels, the use of digital and analytical infrastructure,
and a feedback mechanism. It is proved that the proposed approach ensures increased effectiveness
of marketing decisions, higher consumer engagement, and the formation of competitive advantages
for enterprises.
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ITocTtanoBka mpodaemu. Ilpoitecu umdpoBoi TpaHchopMallii eKOHOMIKHU
XapaKTepU3YEThCS MMOCUIEHHSIM KOHKYpPEHIIil, ur@poBi3allieto 0i3Hec-TpoLeciB Ta
3pPOCTaHHSIM CKJIQTHOCTI TTOBEAiHKM CIIOXMBAYiB, IIIO CYTTEBO YCKIATHIOE IIPOIIEC
OPUNHATTSI e(hEeKTUBHUX PUHKOBUX 1 IIHOBUX pIillleHb MiAMIPUEMHUIIBKAMU
CTPYKTYypaMH. Y TaKMX yMoOBax TpaguliiiHi Tiaxoagnm mo0 ¢opMyBaHHS
MapKEeTHHTOBUX CTpaTeTili, sIKi 0a3yIOThCS MepeBaXKHO HA pallioOHAIBHUX MOICIISX
TMOBEMIHKY Ta pe3yIbTaTax OIMUTYBaHb, JAedajli JacTillle BUSBISIOThCSI HEIOCTATHBHO
TOYHUMU Ta e(GEeKTUBHUMHU. 30KpeMa, KJIaCcHYHi METOOM MapKeTUHTOBUX
JIOCIiIXEHb HE I03BOJISIOTH TIOBHOIO MipOl0 BpaxyBaTH ITiJCBiIOMi, eMOLiiiHi Ta
KOTHITMBHI YMHHUKY, 1110 BU3HAYAIOTh MOBEAIHKY CIIOXMBAYiB i ()OPMYIOTh IXHIO
peakililo Ha 1LiHOBI CTUMYJIM Ta PUHKOBI Mpormno3ulii. BogHouac cyyacHi HaykoBi
TOCTiIKEeHHS TOBOISTH, III0 3HAYHA YaCTHHA PIllIeHb ITPO KYTIiBJIIO IPUMAETHCS Ha
HEYCBiIOMJIEHOMY DiBHi, 1110 OOMEXYE MOXJIMBOCTI BUKOPUCTAHHS TpPaaULIiiHUX
iHCTPpYMEHTIB aHaji3y IOIMUTY Ta IiHOBOI YYTJMBOCTI. Y 1LIbOMY KOHTEKCTi
0COOJIMBOTO 3HAUCHHSI HAOyBa€ 3aCTOCYBaHHSI HEMPOTEXHOJIOTIH, SIKi MTOEMHYIOTh
JIOCSATHEHHSI HeWpoOHayK, OiOMETpUYHHUX MOCIIIXEHb Ta IUITYYHOTO iHTENEKTYy i
JIO3BOJIIIOTh OTPUMYBATH O0’€KTUBHY iH(OpMAaIlilo Tpo peakilii CIIOXWBadiB Ha
MapKeTUHIOBI  CTUMYJIU. BukopucrtaHHsg  Takux  IHCTPYMEHTIB,  SK
eJekTpoeH1edanorpadis, alTpeKiHT, aHaJli3 MiMiK1 Ta (i3ioIOTiYHUX TOKA3HUKIB,
BIIKPMBAE HOBI MOXJIMBOCTI JJisI IJIMOIIOTO PO3YMiHHSI MEXaHi3MiB CHPUIHSITTSI
IiHOBUX TtapaMeTpiB i (opMyBaHHS CIIOXWBYOTO BuOOpy. Pazom 3 Tuwm,
He3BaXXalouM Ha 3pOCTAaHHSI HAyKOBOTO iHTepecy HO0 IIpoOJeMaTHKU
HEHpOMapKeTUHTY, HEIOCTATHBO TOCIIIKEHUMU 3aTMIIAI0ThCS TUTaHHS iHTeTpallii
HEWpOTEXHOJIOTIA y TIpolec MNPUKAHATT PUHKOBUX 1 LIHOBUX pillleHb
HiIMPUEMHUIIBKUMH CTPYKTYpaMM, a TaKOXX OOIPYHTYBaHHS iXHBOTO BILIMBY Ha
nigBUILeHHSI e(eKTUBHOCTI MapKEeTUHIOBOI HisUIbHOCTI. BigcyTHICTh cMCTEeMHOro
MigXoay 10 BUKOPMCTAaHHSI HEWpPOTEXHOJIOTIN y 3a3HaudeHil cdepi obMexye
MOXJIMBOCTI IX IPAaKTUIHOTO BIIPOBAIKEHHS Ta CTPUMYE PO3BUTOK iHHOBAIiIMHUX
MojeJiell yhmpaBiaiHHS MapkKeTWHToM. OTXe, HEOOXiZHICTb OOIpyHTYBaHHS
BUKOPHCTAaHHSI HEMPOTEXHOJOTi SIK IHCTPYMEHTY IiIBUIICHHS ¢(PEKTUBHOCTI
PUHKOBUX i LIIHOBUX pillleHb MiATIPUEMHULIBKUX CTPYKTYP 3YMOBJIIOE aKTYaJIbHICTh
JAHOTO MOCHTiIKeHHS.

AHali3 ocTaHHIX HOCTiKeHb i myOuikamiii. Y cydacHUX yMoBax IHM(MPOBOL
TpaHchopMallii eKOHOMIKM BiZOYBa€ThCSI CYTTEBA 3MiHA IIIXOMIB HO MPUAHSTTS
MapKETUHTOBUX pilleHb. TpaaulifiHi iHCTPYMEHTU aHajli3y PUHKY, 1110 0a3yloThCs
Ha OINMTYBAaHHSAX, CTATUCTUYHUX IaHUX Ta PETPOCIIEKTUBHOMY aHalli3i, maemaii
OiJbllIe AEMOHCTPYIOTh OOMEXKEHY 3JaTHICTh MOSICHIOBAaTU peajibHi MeXaHi3Mu
TMOBEeMiHKN cIToXuBadiB. Lle 3yMOBIIeHO TWM, IO 3HAYHA YAaCTHMHA CIIOXMBUMX
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pileHb GOPMYETHCS Ha MiACBIIOMOMY PiBHi, IO MiATBEPIAXKYETHCS TOCTIIKEHHIMU
y cepi ToBeIiHKOBOI €KOHOMIKM Ta HeiipoMapkeTnHTy. DyHIaMeHTaIbHI 3acanu
BUKOPUCTAaHHSI HEWPOTEXHOJOTIA y MapKeTUHTy Oyau 3akjaieHi y pobotax D.
Ariely tTa G. Berns [1], siki oOrpyHTYBa/li MOTEHLIiAJI HEWPOBi3yaTi3alliftHUX METOIIB
IUI BUSIBJICHHS TIACBIZOMUX peaklliii CHOXWBa4diB, IO HE MOXYTb OyTHU
3a(pikcoBaHi TpaAULIIHHUMU METOJaMU JAOCTIIKeHHsI. ABTOPU TiAKPECTIOIOTh, 1110
HEHPOTEXHOJIOTIT JO3BOJISIOTh MEPEUTU BiJ aHATI3Y AEKJIapOBAHUX BiAMOBiAECH A0
BUBYEHHSI pEaJbHUX KOTHITUBHUX TMpPOILECiB, 10 (QOPMYIOTh TMOBEAIHKY
CIOXWBAYiB.

TMomanpmnii pO3BUTOK IIOTO HAMPSIMY 3HAKMIIIOB BitoOpaxXeHHs y pobotax H.
Plassmann ta U. Karmarkar [2], gKi JocTiIKyBaJIu B3a€EMO3B’ 130K MixK aKTUBHICTIO
MO3KY Ta CITIOXWMBYOIO TOBEAIiHKOIO Ta MOBEIU, IO MapKETUHTOBi CTUMYJIH,
30KpeMa IiiHa, OpeHa Ta KOMYHiKalliliHi TTOBiIOMJIEHHS, BIUTMBAIOTh HA HEHPOHHI
NPOUECH OILIHKMU IiHHOCTI TOBapy, 110 Oe3MOCepeHbO BU3HAYAE MPUUHSTTS
pillleHb IOAO KyMiBJi. AHajoriyHoi mo3ulii gotpumytotbcst M. Hubert Ta P.
Kenning [3], sKi po3risgmaioTh HEHPOMAPKETUHT SK IHCTPYMEHT IMiIBUIIEHHS
TOYHOCTI MapKEeTMHTOBMUX pIllleHb 4Yepe3 aHaji3 HelpodizionoriyHnx peaxiliii
CTOXWBaYiB. 3HAYHUI BHECOK Y JOCJIIXKEHHS BIUIMBY MapKeTUHTOBUX (haKTOPiB
Ha HelipoHHi npotecu 3aiicHuau H. Plassmann, J. O’Doherty, B. Shiv ta A. Rangel
[4], gki ekciepUMEHTAJIBHO AOBEJIU, 110 MAPKETUHIOBI Ail MOXYTh MOIYJIOBaTH
HEWpPOHHE CIPUNHATTS 3al0BOJIEHHS Bill MPOAYKTY. 30Kpema, 3MiHa WiHU abo
OpeHAy 37aTHA BIUIMBATM Ha aKTHUBHICTb 30H MO3KY, TMOB’SI3aHUX i3 CHUCTEMOIO
BUHAropoAu, IO MiATBEPAXYE TMCUXOJOTIYHY MPUPOAY ILIHOBUX PilllEHb.
BaxximBuM HanmpsIMOM TOCTIIKEHb € BUBUEHHS TOTOBHOCTI CITOKMUBAYiB IUIATUTH 3a
TOBap. Y 1IbOMY KOHTEKCTi cif BindHauutu poboty T. Z. Ramsury, M. Skov, M. K.
Christensen Ta C. Stahlhut [5], y gKiif 1oBeIeHO 3B’SI30K MiX aCUMETPi€I0 MO3KOBOi
aKTMBHOCTI Ta piBHEM TOTOBHOCTI 10 3AiliCHeHHS MOKyNnKU. OTpuMaHi pe3ybTaTu
BiIKPUBAIOTh MOXJIMBOCTI BUKOPUCTAHHS HEWPOTEXHOJIOTIN I ONTUMi3allii
LiHOBUX cTpateriii minmpueMctB. OKpeMy rpymny IOCTiIKEHb CTAHOBISATh POOOTH,
MPUCBSIYEHI BUKOPUCTAHHIO HEPOMApKeTUHTY y UM poBomy cepenoBuili. Tak, S.
Sarkar Ta N. Sharma [6] aHami3yloTh pOJb HEUPOTEXHOJOTIN y MiABUINECHHI
e(eKTUBHOCTI MapKETUHTOBUX pillleHb B yMOBaxX HU@POBi3allii, MiAKPeCII00Yn
3HAUEHHS iHTerpallii HelpogaHux i3 iHcTpymeHTamu Big Data Ta mrydyHoro
intenekTty. [TonioHuii minxin po3suBatoth M. Islam, T. Neogy Ta M. Reza [7], gki
nponoHyoTh data-driven Mozesib HEPOMapKETUHTY, 110 06a3yeThCs Ha MOEAHAHHI
HEMPONOBEAIHKOBUX MMOKA3HUKIB i UMOPOBOI aHATITUKU Ui MPOTHO3YBAHHS
CMOXUBYMX YITOA00aHb. ¥ KOHTEKCTi JOCTiI)KEHHSI BIUIMBY CEHCOPHUX (paKTOPiB Ha
MOBEIiHKY CIOXWBaviB BaxMBUMU € pobotu M. Sagha, N. Seyyedamiri, P. Foroudi
Ta M. Akbari [8], gKi HOBOASATH, 110 MYJIBTUCEHCOPHMII MapKeTUHI 3HAYHO
MiJICUJTIIOE eMOLIiliHe 3a7y4eHHs CIOXMBAyiB i BIUIMBAE HA IXHi pillIEeHHS, 110 Ma€E
Oe3nocepenHe 3HAYeHHS 17151 GOPMYBaHHSI PUHKOBUX CTPATETiii, 30KpeMa B YaCTUHi
TMO3UI[IOHYBaHHS Ta KOMYHiKallil.

Cepen BITYM3HSHUX AOCHIIXKEeHb BapTo BigzHauuTu podotu JI. Kaprenko [9],
siKa OOTPYHTOBYE MOUIIBHICTh BUKOPUCTAHHSI HEHPOMApPKETUHTOBUX AOCIiIXKEHb
JUIS MiOBULIEHHS €(EeKTUBHOCTI PEKJIIAMHOI AiSJIBHOCTi. ABTOpP MiIKPECITIOE, IO
HEWPOTEXHOJIOTIT TO03BOJISIIOTh OLTbII TOYHO OLIHUTU BIUIMB PEKJIAMHUX CTUMYJIiB
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Ha CIOXWBayiB, IO CHPUSIE MiABUIICHHIO PE3yJbTATUBHOCTI MapKETHMHTOBUX
komyHikauii. Kpim toro, K. IToropenosa ta FO. Iloropenos [10] mocnimkyoTb
MOXJIMBOCTI BUKOPUCTAHHSI HEWpPOMEpeX Y PO3BUTKY MiAMPUEMCTB, aKIIEHTYIOUU
yBary Ha 1iX poJii B 00poOui AJaHWUX i MiATPUMII YOPaBIiHCHKUX pillleHb.
HesBaxxaroun Ha 3HaUHY KiJIbKiCTh HAQYKOBMX Mpallb, CJIi/l 3a3HAYUTH, 110 OLIBIIICTD
JNOCITIIXXKEHb 30CEPEKEeHi IMepeBaXXHO Ha BUKOPUCTAHHI HEHUPOTEXHOJIOTIN y
peKJIaMHiil AisUTBHOCTI Ta KOMYHIKaIlilHIl TMOJITULII mianpueMcTB. BogHouac
MUTAaHHS 3aCTOCYBAaHHS HEWPOMAPKETUHTY y TPOLECi MPUIHATTS PUHKOBUX i
IIHOBUX pilleHb 3aJUIIAIOThCS HEIOCTAaTHBO JOCHTIIXKEHUMU. 30Kpema,
NOTPeOyIOTh MOAAIBIIIOT0 HAYKOBOTO OOIPYHTYBAHHS MEXaHi3Mu TpaHcdopmallii
HEHPOIMOBEIHKOBUX JAHUX Y KOHKPETHI yIPaBIiHChKI PillIEeHHS, a TAKOX pO3po0OKa
IHTErpOBaHUX MiAXOMIiB JO BUKOPUCTAHHS HEWPOTEXHOJIOTIN Y CTpaTeriYyHOMY
MapKeTUHTOBOMY YITPaBJIiHHI.

MeTow [aOCHiIKeHHSI OOTPYHTYBAHHS TEOPETUKO-METOAMYHUX 3acaj
BUKOPUCTAHHSI HEUPOTEXHOJOTI SK iHCTPYMEHTY MiABUIIEHHS €(PEeKTUBHOCTI
PUHKOBUX 1 IIiIHOBUX PpillleHb MiANPUEMHULILKUX CTPYKTYp Ta pO3pPOOKU
KOHILIENTYaJbHOTO TiAXOMYy JO 1X IHTerpamii y CHCTeMy MapKEeTHUHTOBOTO
YIpaBJiHHS.

OcHoBHi pe3yasratn nochizkenHsa. CydacHi migxomw 10 TIPUAHSTTS
MapKEeTUHTOBUX pillleHb MOTPEOYIOTh CYTTEBOTO IMEPEOCMUCIEHHS B yMOBax
U(POBOI EKOHOMIKM Ta 3pOCTal0UO0i pojli MOBEAIHKOBUX (hakTopiB. OCOOIMBO 1ie
CTOCYETbCS PUHKOBUX 1 I[iHOBUX pilleHb MiANPUEMHULIBKUX CTPYKTYD,
e(eKTUBHICTh SKUX 3HAYHOIO MipOl0 BU3HAYAETHCS HE JUlIe 00 €KTUBHUMU
XapakTepUCTUKAMU TOBapy, a i Cy0’€KTUBHUM CHPUNHATTSIM WOTO ILiHHOCTI
CIOXUBa4YeM. Y 1IbOMY KOHTEKCTi HEPOTEXHOJIOTi1 BUCTYIAIOTh SIK iHCTPYMEHT, 1110
JIO3BOJISIE iHTETPYBaTU Yy MpPOLIEC MPUWHSATTSA pillleHb IaHi MPO €MOLINHHI Ta
KOTHITMBHI peakllil CrnoXuBadiB, 10 (HOpMYy€E MEepeayMOBU IS IiJBUILECHHS
OOIPYHTOBAHOCTI MapKeTMHIOBMX cTparteTiii. BogHouyac BiICyTHiCTb CUCTEMHOTO
OiIXOAy 10 BUKOPUCTAHHS HEUPOJAHUX Y PUHKOBUX i LIIHOBUX PilLIEHHSIX 3yMOBJTIOE
HEOOXiTHICTh PO3POOKM BiJITOBITHOTO TEOPETUKO-METOIUYHOTO IHCTPYMEHTAPIIO.
TpanuuiitHi migxoau A0 MPUNHATTS PUHKOBMX i LIIHOBUX pillleHb 0a3ylOTbCsl Ha
MPUIYILIEHHI PO palliOHAIbHICTh MTOBEIiHKY CIIOXWBAaYiB, 110 Mepeadavae JoriyHe
3icTaBeHHs BUTOA i BUTpat. [lpoTe pe3ynbTaTd CydacHUX NOCHIIXEHb y cdepi
HEHPOMAapKETUHTY JOBOISATH, IO OUIBIIICTh CIIOXUBYUX PillleHb (DOPMYETHCS il
BIUIMBOM EMOILIIHUX 1 MiACBIIOMUX MPOILECiB. 3aCTOCYBaHHS HEHPOTEXHOJOTIN
(EEG, eye-tracking, GSR To110) no3Bojsie oTpuMyBaTH 00 €KTMBHiI HaHi IMpo
peakllii CroxXuBaviB Ha MapKETUHTOBI CTUMYJIW, 110 3HAYHO MiABUIIYE TOUYHICTh
MPOTHO3YBaHHS iX MOBeMiHKU. Ha BimMiHY Bill TpaquLiiHUX METO/IB, 5IKi (DIKCYIOTh
JIUIIe YCBiMOMJIEHI BiNMOBiAi, HEMPOMApKETUHIOBI iHCTPYMEHTH NAIOTh 3MOTY
JOCTIIUTU MPUXOBaHI MOTHBALlil, IO BU3HAYAIOTh PEeAJIbHI PIlIEHHS MPO KYMiBJIO
(Tabm. 1).

Y 1upoMmy acmekTi HEWpOTEXHOJOTil MOLIIBHO PO3IISmaTh SK CKJIaJAOBY
CY4aCHOTO METOJMYHOrO0 iHCTPYMEHTapil0 MapKETUHIOBOTO YMpPaBIiHHS, IO
3a0e3rnevye mepexil Bill iHTYITUBHOTO O HAayKOBO OOIPYHTOBAaHOTO MPUNHSTTS
pimieHb. LliHOBiI pillleHHS € OINHMMM 3 KJIIOUOBUX €JIEMEHTIB MapKETUHIOBOI
MOJIITUKY TiATPUEMCTBA, OCKIJIBKA BOHU O€3MOCEepeHbO BIUIMBAIOTh Ha PiBEHb
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MOMUTY, KOHKYPEHTOCIIPOMOXHICTb i (hiHAHCOBI pe3yabTaTh AisyIbHOCTI. BomHovac
npouec (GopMyBaHHS LiHM 3HAYHOIO MipOI0 3aJ€XUTh Bill MCUXOJOTiYHOIO
CIIPUAHATTA ii CIIOXHUBAYEM.

Tabnuys 1. BAKOpUCTaHHA HEMPOMAaPKETUHIOBUX iIHCTPYMEHTIB Y hOpMyBaHHi
LiHOBUX pilWleHb NiANPUEMHULILKUX CTPYKTYP, pO3p0bIIEHO a8mopoM Ha OCHOBI
y3aearnbHeHHs [3-5, 9-11]

Hanpam HelipoTexHosnorii Ta .
. 3MmicT Ta NpPaKkTUYHe 3HaYeHHA
BMKOPUCTaHHA iHCTPYMEHTH
Jlo3Bonse ineHTMdiKyBaTH PiBHI LiHM, WO
EEG BMK/IMKAIOTb NO3UTUBHY ab0o HeraTMBHy
Bn3HaueHHA . . . .
(enektpoeHuedanorpadin), | emouiiHy peakuito cnoxmBauis (cTpec,
NOPOroBuX 3Ha4eHb ) .
i GSR (enekTposepmanbHa iHTepec, BiATOpPrHeHHs), Wo 3abe3neyye
. aKTUBHICTb), eye-tracking BCTQHOB/IEHHA ONTUMasIbHOrO AianasoHy

LiHOYTBOPEHHA

3abesneuye aHani3 Bnamsy
MapKETUHIOBUX NPUIAOMIB (AKIPHI LiHWK,
3HWMKKW, MAKeTHi Nponosuui) Ha yBsary,
emoLiiHe CNPUAHATTA Ta NPUMHATTA
pilLeHHA NPO KyniBao

Lo3Bonse pocnigntn HepoddisionoriyHy
peakKLito Ha pi3Hi PiBHI LiH i BU3SHaYMTW,
AK LjiHa BNIMBAE Ha Cy6’EKTUBHY OLiHKY
AKOCTI Ta LiHHOCTI NPOAYKTY

J[l03BONAE BU3HAYUTU piBEHD
MaKCMMaNbHO NPUAHATHOI LjiHW Ha
OCHOBI HEMpPONOBeAiHKOBUX peaKLii, Lo
NiABULLYE TOYHICTb LiHOYTBOPEHHA

OujiHKa ebeKkTUBHOCTI
NCUXONOTIYHMX Eye-tracking, facial coding,
cTparerii EEG

LLiIHOYTBOPEHHs

AHani3 BNAMBY LiHW
Ha CNPUNHATTA AKOCTI fMRI, EEG, GSR

NPOAYKTY

OuiHKa roTOBHOCTI
CrnoXKMBayva NnaTuTn EEG, fMRI, Al-aHaniTnka
(willingness to pay)

HeiipoTtexHoJiorii 103BOJISIIOTh TOCTIIXKYBaTH PEAKILil0 CIOXMBAYIB Ha Pi3Hi
piBHiI 1iH, dopmMaTu iX TMOJAHHS Ta MEXaHi3MHM CTUMYJIIOBAaHHS TPOHAXiB.
EmniipnuHi noCaiIKeHHS CBiyaTh, 1110 BAKOPUCTAHHS HEMPOTEXHOJIOTIN y Tpolieci
IIiIHOYTBOPEHHSI MO3BOJISIE MiABUIIUTUA €(PEKTUBHICTh MapKETUHTOBUX PilllCHbB,
30KpeMa 30UIbLIMTU 00CIru mpofaxiB Ha 15—40% 3a paXxyHOK OUIbLI TOYHOIO
BU3HAUYEHHS cnoXuBuux TiepesBar [12]. Ha BigMiHy Big TpaguuiiiHUX METOMIB
OMUTYBaHHSI, HEHPOMAPKETUHIOBI IMiAXOAU MiHIMi3ylOTh BIUIMB KOTHITMBHUX
yIepeIXeHb i colliaJbHO OakaHUX BIAMNOBIiAEH, 110 IMiABUIIYE IOCTOBIPHICTH
OTpHUMaHUX pe3yJIBTaTiB (TabJI. 2).

OcobnmBy poab y (OpMYyBaHHI LIIHOBUX CTpaTeriii BigirpaloTh MCUXOJIOTIYHI
e(eKTU CIPUUHATTS WiHU, SKi MOXYTh OyTM 00’€KTUBHO 3adikcoBaHi 3a
JIOTIOMOTOI0 HelpoTrexHooriii. Cepen HUX HaWOLIbII MOMIUPEHUMU € edeKT
«gapiBHOI HiHM» (charm pricing), edekT aKkops (anchoring) Ta BIIMB (GopmaTy
MMOJAaHHS LiHU. PUHKOBI pillleHHs, MOB’s3aHi i3 cerMeHTalli€l0, MO3ULIIOHYBAaHHIM i
BMOOPOM ILIIJIbOBUX PUHKIB, TaKOX 3HAYHOIO MipOI0 3ajiexkaTh Bill TTOBETiHKOBUX
XapaKTEePUCTUK CIOXMBaAYiB. TpaauIlifiHi MiAxXomu MO cerMeHTallil 0a3yloTbcs Ha
coliajgbHO-IeMoTpaiuHuX 1 MOBEAIHKOBUX TITOKa3HWKAax, IIPOTe BOHU HeE
BpaXOBYIOTh TIMOMHHI MOTHMBaLiiiHi (akTopu. 3acTocyBaHHSI HEMPOTEXHOJIOTIH y
Mpolieci MPUMHITTS PUHKOBUX PillleHb MiAMPUEMHUIIBKUX CTPYKTYpP TO3BOJISIE
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CYTTEBO

OiIBUIIATA  iX

OOrpYHTOBaHIiCTh  3a

HeﬁpOHOBeI{iHKOBI/IX XapakKTCpUCTUK CMOXKWBAYiB.

paxyHoOK

BpaxyBaHHS

Tabnuys 2. NecunxonorivHi edpekTn LiHOYTBOPEHHS Ta IX HEMPOMapPKEeTUHIOBE
OOIPYHTYBaHHSA, po3p0ob/ieHO aBmopoOM Ha OCHO8I y3azaribHeHHSs [12]

Crparteria HelipomapKeTnHrose BuKopucTaHi MpaKkTUYHUI epeKT
LLiHOYTBOPEHHs 06I'pYHTYBaHHA TexHoorii
Charm pricing AKTUBaLiA LeHTpiB BUHaropogu | EEG, eye- Jlo 60% cnoxusadis
(edekTt 9,99) Ta 3HUMKEHHA KOTHITUBHOTO tracking CNPUINMaLOTb TaKi LiHKW
CNPUIHATTA LiHK (edekT “niBoi AK BiNbl BUTIAHI, WO
undpn”) CNpUAE 3pOCTaHHIO
npoajaxis
Anchoring ®PopmyBaHHA NEPBUHHOMO fMRI, EEG 36inblueHHA npoaaxis
(AKipHWI edeKT) | eTanoHy UiHK, AKMI BNAMBAE Ha 00 25% 3a paxyHOK
noganblue CpUAHATTA niaBULEHHA
BapTOCTi npueabameocTi
HaCTYMHWUX LiIHOBUX
nponosuLii
OKpyrneHi Ta Pi3He 3an1y4eHHA KOTHITUBHUX i EEG, GSR OnTumizauia
CKNagHi LiHn eMOLiHMX NpoLiecis: LLiHOYTBOPEHHs
OKpPYINEHi LiHN aKTUBYIOTb 3aneXKHO Big, TMNy
eMoUjiiHe MUCNEHHSA, CKNAgHI — KyniBe/IbHOTO PilleHHA
aHaniTMyHe (imnynbcusHe /
paujoHanbHe)
WTP (roToBHicTb | BM3HauYeHHA HEMPOHHUX EEG, fMRI, Al- NigBULWEHHA TOYHOCTI
naatuTH) peakLii, nos’asaHux i3 aHanis LiHOYTBOPEHHA Ta
OLLiIHKOIO BapTOCTi Ta 3POCTaHHA NPOAANKIB Ha
NPUAHATTAM PileHHA 15-40%
Peakuis Ha ®dikcauis cTpecosux abo GSR, facial MporHosyBaHHA
3MiHY LiHK NO3UTUBHUX EMOLLIAHNX coding NOBEeAiHKMN CMOXNBAYIB i
peakuii Ha MiHIMi3auia pusunky
NiABULLEHHSA/3HUNKEHHA LjiHM HeraTMBHOI peaku,ii

BukopucraHHs TaKMX iHCTPYMEHTIB, sSIK eJekTpoeHIedanorpadis (EEG), eye-
tracking, aHamiz enekTpomepMmanbHoi akTuBHOCTIi (GSR) Tta facial coding,
3a0e3Ieuye MOXKJIUBICTh 00’€KTUBHOTO BUMIipIOBaHHSI €MOLIMHUX i KOTHITUBHUX
peaklliii CIoXMBayiB Ha MapKETUHIOBI CcTUMyIHM. 30KpeMa, BUKOPHUCTAHHS
HEWPOMAapKETUHTOBUX IHCTPYMEHTIB HO3BOJISE€: BUSIBIATA €MOLIMHI peakuil
CMOXMBAYIB Ha Pi3HiI BapiaHTW MO3UIIIOHYBAaHHS TOBapiB i OpeHMIIB; BM3HAYaTH
HaloiIbII e(peKTUBHI KOMYHIKalliifHi MOBIIOMJICHHS 3 ypaxXyBaHHSIM PiBHSI yBaru ta
3aJIy4eHOCTIi; OI[IHIOBAaTH piBeHb MOBipM JO OpeHAY Ta CTYIMiHb €MOUiHOI
MIPUXUIBLHOCTI CITOXMBaviB (puc. 1). [HTerpaliiss HeiipoTeXHOJOTI! Y MAapKETUHTOBY
TisUTbHICTb 3a0e3Mevye ONTHUMI3allifo MpOoIecy MPUNHSITTS PUHKOBMX pIllleHb,
30KpeMa LUISIXOM IMepcoHalli3alii KOHTEeHTY BIAMOBIAHO MO0 IHAMBIAYaJIbHUX
peakiliii cnoXuBayiB, 110 COPUSE MiIABUILEHHIO PIBHS 3aJIy4€HOCTI ayauTOpii Ha
20—50%, a TakoxX 3HMXKEHHIO BUTPAT Ha TECTyBaHHS MAapKETHMHIOBUX TillOTe3
3aBISKA OUIbII TOYHOMY ITPOTHO3YBAaHHIO TOBEAIHKM crnoxuBaudiB. Kpim Toro,
HEMPOTEXHOJIOTIl TO3BOJISIIOTh MPOTHO3YBaTW KYIiBEJIbHY MOBEAIHKY Ha OCHOBIi
aHajizy HeHpodi3ioNoTiYHMUX CUTHAJIIB, IO CIIPUSIE IMiABUILEHHIO e()eKTUBHOCTI
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MapKeTUHTOBHUX CTpaTeTiil, MOCWJICHHIO OpeHI-JTOSUIbHOCTI Ta PO3BHUTKY
OMHiKaHaJIbHUX Mojeelt 3aaydyeHHs KiieHTiB (lead generation).

YMPABJ/TIHCbKWN PIBEHb
(piweHHs):

HEMPOTEXHONOTIYHWNNA
PIBEHb (paHi):

*36ip HelipoaaHux (EEG, eye-
tracking, GSR, facial coding)

*HeiiponoBeAiHKOBI MOKa3HUKK
(emouii, yBara, KorHiTMBHa
3a/y4eHicTb, A0Bipa)

¢ AHanityHa obpobka (Al, Big Data,

HelipoaHanituka)

* MapKeTUHIoBi BUCHOBKM
(no3uLioHyBaHHA, KOMYHIKaLi,
CNPUAHATTA BpeHay)

© PUHKOBI pilleHHs (cermeHTallis,
MO3WLIOHYBaHHA, NepcoHanisauis)

e PesynbTatht (3anydeHicts > 20—
50%, koHBepcis 1, nosnbHictb 1,

suTpatn )

Puc. 1. ABopiBHEBa MoAeNb BUKOPUCTAHHS HEMPOTEXHOSOTIN Y NPUAHATTI
PVHKOBMX pilleHb NiANPUEMHULIBLKUX CTPYKTYP, PO3PO6IIEHO agmopom

OcobnuBoro 3HaueHHs 1ie HaOyBae B ymoBax Iu¢poBoi TpaHchopMailii
€KOHOMIKM, J¢ KOHKYPEHTHi mepeBaru (opMyIOThCSl 3a pPaxyHOK HIBUIKOCTI
ajanrtalii oo 3MiH y TmoBeniHuUi crnoxwuBadiB. B VYkpaiHi BopoBaIXeHHs
HEMPOTEXHOJIOTI y MiANPUEMHULBKY HiSVIbHICTh MOCTYIOBO iHTETPYETHCH 3
JIep>)KaBHUMM iHiliaTUBaMM TATPUMKW iHHOBaLiiiHOTO Oi3Hecy, 30KpeMa uepe3
nporpamu tumny «ist. bizHec», sgKi cnpsiMoBaHi Ha po3BUTOK deep-tech MpoOEKTIB i
CTUMYJIIOBaHHSI LM(POBi3allil MiANPUEMCTB, 110 CTBOPIOE AOJATKOBI MOXJIMBOCTI
I MacluTabyBaHHS HEWPOMapKETMHTOBMX pillleHb Ta iX aganTauili 10 YMOB
HAallIOHAJIbHOI €KOHOMiKM. TakMM YMHOM, BUKOPUCTAHHS HEUPOTEXHOJIOTIN Y
MNPUAHATTI PUHKOBUX pillleHb (OpMyeE HOBUHN MiAXin OO0 MapKETUHIOBOTO
YIpaBJliHHS, 1O 0a3yeTbcs Ha MIMOOKOMY PO3YMiHHI MOBENIHKM CHOXWBAYiB i
3a0e3reuye MiABUILIEHHS €(EKTUBHOCTI CTpaTeriii Mo3ullioHyBaHHSI, KOMYHiKallil
Ta B3aEMO[Iii 3 KJIIEHTaMU. 3 ypaxyBaHHSIM BUKJIQJIEHOTO aBTOPOM 3alpOMOHOBAHO
KOHUENTYadbHUN MiAXil 010 BUKOPUCTAHHS HEUPOTEXHOJIOTI y TPUAHSTTI
PUHKOBUX i LIIHOBUX pillleHb, SIKMI TMepeadavyae MoeAHAHHS HEHPOMOBEAiHKOBUX
JAHUX i3 TU(PPOBUMY iHCTPYyMEHTAMU aHATITUKY (puc. 2).

3anpomnoHoOBaHUN KOHLENTYaabHU I miaxig 1o BUKOPUCTAHHS
HEUPOTEXHOJIOTIN Yy MPUUHATTI PUHKOBUX DilllEeHb MiAMPUEMHULIBKUX CTPYKTYP
0a3yeThbCsl Ha iHTeTpallil HeMpOMOBeAIHKOBUX JaHUX i3 UIM(PPOBUMHU iHCTPYMEHTAMU
aHATITMKM Ta CHCTEMOI0 MAapKeTHHTOBOTO YIpaBIiHHS. Moro KIouoBoIo
OCOOJIMBICTIO € ABOILIAPOBAa CTPYKTypa, 110 MOEAHYE HEWpOaHATITUYHUNA Ta
YIPaBAiHCBbKUIN piBHi, 3a0e3nedyouu TpaHchOpMallilo JaHUX TPO peaxilii
CIOXWBAYiB Y KOHKPETHI YIPABIIHCHKI PillIEHHS.

Ha HelipoaHamiTMYHOMY DiBHI 3IiICHIOETBCSA 30ip Ta OOpoOKa MEPBUHHUX
HelipogaHuxX 3a gomomoroio cydacHux iHctpyMmeHTiB (EEG, eye-tracking, GSR,
facial coding, fMRI), mo mo3Bossie ikcyBaTu emolliifHi, KOTHITMBHi Ta
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MOBEIiHKOBI peaklili CHOXWBayiB Ha MAapKETUHTOBI CTUMYJIU. BaxineBum
€JIEMEHTOM 1IbOTO pPiBHSI € (hOPMYBaHHSI HEWPOIOBEIIHKOBUX TMOKA3HUKIB, SKi
BijoOpaxaloThb piBEHb yBaru, €MOLiMHOI 3aJy4eHOCTi, JOBIipU Ta CHPUNHSITTS
MapKEeTUHTOBUX CUTHAJTIB.
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Puc. 2. KoHuenTyanbHUi nipxia A0 BUKOPUCTaHHA HEMPOTEXHOSOTIN Y NPUNHATTI
PVHKOBMX pilleHb MiANPUEMHULIBLKUX CTPYKTYP, PO3POBITIEHO agmopom

IIpu 1bOMY BpaxoBYIOThCSI MOJAEpaTOpyU €MDEKTUBHOCTI MapKETHHTOBUX
pillleHb, 30KpeMa THUI TPOIAYKTY, XapakTep IPUNHSTTS pillleHHs, OCOOJMBOCTI
LIITBOBOTO CeTMEHTa, KYJIbTYpHiI dakTopu Ta piBeHb UMGPOBOI 3pilocTi
minnpuemctBa. CyTTeBY poJib y 3abe3redeHHi (yHKIIOHYBaHHS TAXOAY Bimirpae
nudpoBo-aHAITUYHA iH(MPACTPYKTYpa MapKETUHTOBOIO YIpaBIiHHS, sKa
Bkitouae Al ta Big Data mnardopmu, CRM/CDP cuctemu, coriaabHi Mepexi, e-
commerce cepeoBHIIE Ta Iep>KaBHi iIHCTPYMEHTH MiATPUMKHM iHHOBALIil (30Kpema,
«Jlisg.bizHec»). Came BoHa 3a0e3meuye iHTerpallilo HelipoJaHuX i3 MMOBEAiHKOBUMU
Ta TPAH3aKUiHHUMU JaHUMMU.

Ha ympaBrmiHchbKOMY piBHI BimOyBa€Tbcsi TpaHchoOpMallid OTpUMaHUX
HelpoiHcaliTiB y MapKeTUHTIOBI pillieHHs. Lleit nmpoliec BKIItoYa€e etany iHTerpailii
JTaHUX, aHAJITUYHOI OOPOOKM i3 3aCTOCYBAHHSIM QJITOPUTMIB IITYYHOIO iHTEIEKTY
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Ta MalIMHHOIO HaBYaHHS, a TaKOX iHTepIHpeTallii pe3yabTaTiB 3 MO3UILIN
MOBEIiHKOBUX MOJNEJEH CHOXUBauiB. Y pe3yabTaTi (hOPMYyIOThCS OOIPYHTOBAHi
pillIEHHS OO0 LIiIHOYTBOPEHHS, MO3UIIOHYBaHHS, KOMYHiKalliil Ta TepCOHaJTi3allii.
Peastizanist ynpaBiiHCBKUX pillleHb 3MiMCHIOETbCS 4Yepe3 UubpOBI MapKETUHTOBI
KaHaJIU 3 BUKOPUCTAHHSIM OMHIKaHAJIBHOTO MiIXOMY, IO 3a0e3Meuye MiqBUIICHHS
e(eKTUBHOCTI B3aeMO/il 3i cioxXrBayaMu. Pe3ybTaTUBHICTD MiIXOAY OLIHIOETHCS
3a CUCTEMOIO KJIIOUOBUX MOKAa3HUKIB €(PEKTUBHOCTI, 30KpeMa piBHEM KOHBEpCil,
3aimyyeHocTi (3poctanHs Ha 20—50%), ROI ta ontumizalieo BUTpar. BaxinBoio
XapaKTEePUCTUKOIO 3aITPONTIOHOBAHOIO MiXOQY € HASBHICTh MEXaHi3My 3BOPOTHOTO
3B’SI3KY, KW 3a0e3redye aJalTUBHICTb CUCTEMU Ta MOXKJIUBICTH IOCTIAHOTO
BIIOCKOHAJIEHHS MapKEeTUHTOBUX CTpaTeTiii Ha OCHOBI HOBUX AaHuX. Lle mo3Bossie
OiIMpUEMCTBAM OIEPATUBHO pearyBaTM Ha 3MiHW y MOBEMiHII CIOXWBAyiB Ta
PUHKOBOMY cepedoBMIi. TakKuM YWHOM, 3alpONOHOBAHUM TMiaxin 3abe3mneuye
CUCTEMHICTh, aNaNTUBHICTh i HAyKOBY OOIPYHTOBAHICTh MPOLECY MPUNAHSATTS
PUHKOBUX 1 WIHOBUX pillleHb, WII0 CHPUSE MiABUILIEHHIO €(EeKTUBHOCTI
MapKeTUHTOBOIO VyIpaBliHHSA Ta (QOpPMYyBaHHIO KOHKYPEHTHMX IlepeBar
OiIMPUEMHULIBKUX CTPYKTYP B yMOBax LIM(PPOBOI EKOHOMIKMU.

BucHoBku. Y pesyabTaTi MOpoOBEAEHOTO MOCHIIXEHHSI OOIPYHTOBAHO
JMOLIJBbHICTD BUKOPUCTAHHS HEWPOTEXHOJIOTIN K IHCTPYMEHTY IMiABUIIEHHS
e(EeKTUBHOCTI PUHKOBUX i LIIHOBUX PillleHb MiIMPUEMHUIIBKUX CTPYKTYP B yMOBax
1rdpoBoi TpaHchopmallii eKoHOMiKKU. BcTaHOBIIeHO, 1110 TpaaAMLiiHI Migxoau 10
MapKEeTUHTOBOTO aHalli3y, sIKi 0a3yloThCs Ha PalliOHAJBHUX MOJENSX MOBEAiHKU
CMOXMBAYiB i pe3yjbTaTax OMUTYBaHb, HE 3a0€3IMeUylOTh MTOCTATHBOTO PiBHS
TOYHOCTiI Y MPOrHO3YBaHHI iXHiX peakiliii, OCKiIbKM He BPaXOBYIOTb MiJCBiIOMi,
eMOLliiiHi Ta KOTHITUBHI 4YWHHUKU. JloBeaeHO, 110 BUKOPUCTAHHS
HetipotexHodoriit (EEG, eye-tracking, GSR, fMRI To110) 103BOJISIE OTPUMYBaTH
O00’€KTUBHI JaHi MpO MOBEMiHKY CITOXMBayiB, 110 3a0e3revyye Oijbll TInbokKe
pPO3YMiHHS MeXaHi3MiB (DOpMyBaHHS TMOMUTY, CIPUNAHSTTSA LIiHU Ta MPUNAHSTTS
KYIMiBeJbHUX  pilleHb.  30Kpema, BCTAHOBJEHO, IO  3aCTOCYBaHHS
HEMPOMAapKETUHTOBUX iHCTPYMEHTIB Y WLIHOYTBOPEHHI CIPUS€E MiABUIIEHHIO
TOYHOCTi BU3HAYEHHSI TOTOBHOCTI crnoxwuBadiB miatutu (WTP) Ta 3abesmneuye
3pocTaHHS e(DeKTUBHOCTI MAPKETUHTOBUX PillIeHb.

Y crarti cucTeMaTU30BaHO HAMpPsSIMA BUKOPUCTAHHS HEWPOTEXHOJOTIN Yy
¢dopMyBaHHi 1IiHOBUX pillleHb, 30KpeMa BU3HAYEHHSI MOPOTOBUX 3HAY€Hb LIiHU,
OLIIHKY €(PEeKTUBHOCTI MICUXOJIOTIYHUX CTPATETii IIHOYTBOPEHHS Ta aHAJi3 BILIABY
I[iHK Ha CHPUWAHATTS SKOCTIi MOpoAyKTy. [loBeaeHo, 1110 BUKOPUCTAHHS
HEMPOMapKETUHTOBUX MiAXOMiB TO3BOJISIE MiABUIIATU OOCATU MPONAXiB Ha
15—40% 3a paxyHOK OiJbIll TOYHOTO BpaxyBaHHSI ITOBEIiHKOBUX peakIliif
CMOXWBayiB. BCcTaHOBIEHO, IO 3aCTOCYBaHHS HEWPOTEXHOJIOTIH y TPUUHSTTI
PUHKOBMX pillleHb 3a0e3nevyye IMiABUILIEHHS e(@eKTUBHOCTI CerMeHTallii,
TMO3UI[IOHYBaHHS Ta MAPKETUHTOBUX KOMYHIKALIiil IIUTIXOM BpaxXyBaHHS €eMOLIIMHO1
3aJIy4E€HOCTi, PiBHSI OBipM Ta KOTHITMBHMX peakliil crioxuBauiB. Lle mo3Bossie
MiABUIIUTH PiBeHb 3aTydeHocTi aynuTopii Ha 20—50% Ta onTUMi3yBaTH BUTPATH Ha
TECTYBaHHSI MapKETUHTOBUX cTparteriii. KiouoBUM pe3yabTaToM OOCHTIIKEHHS €
po3poOKa KOHIENTYaJIbHOTO MiAXOAY IO BUKOPUCTAHHS HEWUPOTEXHOJIOTIN Yy
NPUUHATTI PUHKOBUX 1 WIHOBUX pillleHb, SKUKA 0a3yeTbCd Ha IiHTerparii
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HEeWpOMOBEIIHKOBUX JaHUX i3 LUPPOBO-aHATITUYHOW iH(PPACTPYKTYypOIO
MapKeTUHTOBOro ympabiiHHg. OcoOJuBICTIO MiAXOAY € #oro aBolIapoBa
CTPYKTypa, 110 BKJIIOYAE HEWpoaHaNiTUYHUI piBeHb ((OpMyBaHHS AaHUX) Ta
YIPaBIiHCHKUI piBeHb (MPUAHSTTS 1 peajti3allig pillleHb), a TaKOX BpaxyBaHHS
MoaepaTopiB e(heKTUBHOCTI Ta IU(POBOTO CEPEIOBULIA.

OOrpyHTOBaHO, IO 3alpPONOHOBAHUI MiAxia 3abe3rneyye CUCTEMHICTb,
AIaNTUBHICTD i MiABUIIEHHS OOIPYHTOBAHOCTI MAPKETUHTOBUX PillIeHb 32 PAXyHOK
BUKOPUCTAHHS MEXaHi3My 3BOPOTHOTO 3B’S3KY, IO [TO3BOJISIE OMEPATUBHO
KOPUTYBATH CTpaTerii BiIMOBIIHO 10 3MiH Yy MOBEAiHIII CITOXUBaYiB. TAKMM YMHOM,
BUKOPUCTAHHSI HEWPOTEXHOJIOTI (hopMye HOBY MapaiurMy MapKeTUHTOBOTO
YIpaBlIiHHS, 1O 0Oa3yeTbcs Ha data-driven mimxomi Ta rMuOOKOMY PO3yMiHHI
MOBEIiHKM CITIOXUWBauiB, i 3abe3neyye (OpMyBaHHS CTIMKUX KOHKYPEHTHUX
repesar IMiAIMPUEMHUIIBKUX CTPYKTYp Y udpoBiii ekoHomiti. [lepcnektuBamu
NOJATBIINX TOCTIIKEHb € PO3POOKA METOAUYHOIO iHCTPYMEHTAPil0 OLIiHIOBAHHS
e(eKTUBHOCTI BUKOPUCTAHHS HEWPOTEXHOJIOTIA Yy MapKETUHIOBIl MisUIbHOCTI, a
TaKOX eMITiphuyHa ampoOallisi 3alIpOMOHOBAHOI MOJIEJi B AiSITTIBHOCTI MiANPUEMCTB
Pi3HUX Taty3ei.

1. Ariely D., Berns G. Neuromarketing: the hope and hype of neuroimaging in business. Nature
Reviews Neuroscience. 2010. Vol. 11. P. 284—292. DOI: 10.1038/nrn2795.

2. Plassmann H., Karmarkar, U. R. Consumer neuroscience: Revealing meaningful relationships
between brain and consumer behavior. In M. I. Norton, D. D. Rucker, & C. Lamberton (Eds.), The
Cambridge handbook of consumer psychology. 2015. P. 152—179. Cambridge University Press.
https://doi.org/10.1017/CB0O9781107706552.006.

3. Hubert M., Kenning P. A current overview of consumer neuroscience. Journal of Consumer
Behaviour. 2008. Vol. 7(4—5). P. 272—292. DOI: 10.1002/cb.251.

4. Plassmann H., O’Doherty J., Shiv B., Rangel A. Marketing actions can modulate neural repre-
sentations of experienced pleasantness. PNAS. 2008. Vol. 105(3). P. 1050—1054. DOI:
10.1073/pnas.0706929105.

5. Ramsmy T. Z., Skov M., Christensen M. K., Stahlhut C. Frontal Brain Asymmetry and
Willingness to Pay. Frontiers in Neuroscience. 2018. Vol. 12. Article 138. DOI: https://doi.org/10.3389/
fnins.2018.00138.

6. Sarkar S., Sharma N. Neuro-Marketing in the Digital Era: A Review of Neurological and
Behavioral Insights in Consumer Decision-Making. Journal of Marketing & Social Research. 2026. Vol. 3,
No. 1. P. 140—154. DOI: https://doi.org/10.61336/jmsr/26-01-19

7. Islam Md. M., Neogy T. K., Reza M. M. H. A Data-Driven Neuromarketing Approach to
Understanding Consumer Buying Preferences. Journal of Computing and Digital Technologies. 2024. Vol.
2, No. 1. P 65-80. URL: https://www.researchgate.net/publication/391977000_A_Data-
Driven_Neuromarketing Approach _to Understanding Consumer_ Buying Preferences.

8. Sagha M. A., Seyyedamiri N., Foroudi P., Akbari M. The One Thing You Need to Change Is
Emotions: The Effect of Multi-Sensory Marketing on Consumer Behavior. Sustainability. 2022. Vol. 14,
No. 4. Article 2334. DOI: https://doi.org/10.3390/su14042334

9. Kapnenko JI. TIpoBeneHHS HeMpPOMapKeTMHTOBUX JOCHIIXEHb [UIs TiABUILEHHS
e(deKTUBHOCTI  peKJIaMHOI  JisJIbHOCTI. ExoHoMika Ta  CYCHIJbCTBO. 2022. No4l.
https://doi.org/10.32782/2524-0072/2022-41-43

10. IToropenosa K. A., Tloropeno 1. C. Po03BUTOK YKpaiHCBbKUX MiANPUEMCTB i3
BUKOPUCTAHHAM HeilipoMepex. BicHuk CxinHOYKpaiHChKOTO HalliOHAJIbHOIO YHIiBEPCUTETY iMEHi
Bosogumupa Hdas. 2024. No 4 (284). C. 63—73. DOI: https://doi.org/10.33216/1998-7927-2024-284-4-
63-73

11. Kyspmunuyk H. B., Kyuenko T. M., Ilucapescbka I. I. YnpapiiHHS MapKeTMHIOBUM
MOTEeHLiaJIoM TMianpueMcTBa B yMoBax uudpoBoi TpaHcdhopMmalii. BicHUK XMeabHULIBKOTO
HanioHaimbHOTO yHiBepcutety. 2021. Ne 6, T. 2 (300). C. 42—47. DOI: https://doi.org/10.31891/2307-
5740-2021-300-6/2-4

AKTYAIJIbHI TPOBJIEMU EKOHOMIKU Ne 3 (297), 2026



ENTREPRENEURSHIP, TRADE AND STOCK EXCHANGE ACTIVITIES 339

12. 10 Neuromarketing Research Studies with Real Business Applications. CXL Institute. 2022.
URL: https://cxl.com/blog/neuromarketing-research/

1. Ariely, D., & Berns, G. (2010). Neuromarketing: The hope and hype of neuroimaging in busi-
ness. Nature Reviews Neuroscience, 11, 284—292. https://doi.org/10.1038/nrn2795

2. Plassmann, H., & Karmarkar, U. R. (2015). Consumer neuroscience: Revealing meaningful
relationships between brain and consumer behavior. In M. I. Norton, D. D. Rucker, & C. Lamberton
(Eds.), The Cambridge handbook of consumer psychology (pp. 152—179). Cambridge University Press.
https://doi.org/10.1017/CBO9781107706552.006

3. Hubert, M., & Kenning, P. (2008). A current overview of consumer neuroscience. Journal of
Consumer Behaviour, 7(4—5), 272—292. https://doi.org/10.1002/cb.251

4. Plassmann, H., O’Doherty, J., Shiv, B., & Rangel, A. (2008). Marketing actions can modulate
neural  representations of  experienced  pleasantness. PNAS, 105(3), 1050—1054.
https://doi.org/10.1073/pnas.0706929105

5. Ramsmy, T. Z., Skov, M., Christensen, M. K., & Stahlhut, C. (2018). Frontal brain asymmetry
and willingness to pay. Frontiers in Neuroscience, 12, Article 138. https://doi.org/10.3389/
fnins.2018.00138

6. Sarkar, S., & Sharma, N. (2026). Neuro-marketing in the digital era: A review of neurological
and behavioral insights in consumer decision-making. Journal of Marketing & Social Research, 3(1),
140—154. https://doi.org/10.61336/jmsr/26-01-19

7. Islam, M. M., Neogy, T. K., & Reza, M. M. H. (2024). A data-driven neuromarketing approach
to understanding consumer buying preferences. Journal of Computing and Digital Technologies, 2(1),
65—80. Retrieved from https://www.researchgate.net/publication/391977000_A_Data-
Driven_Neuromarketing_Approach_to_Understanding_Consumer_Buying_Preferences

8. Sagha, M. A., Seyyedamiri, N., Foroudi, P., & Akbari, M. (2022). The one thing you need to
change is emotions: The effect of multi-sensory marketing on consumer behavior. Sustainability, 14(4),
Article 2334. https://doi.org/10.3390/su14042334

9. Karpenko, L. (2022). Provedennia neiromarketynhovykh doslidzhen dlia pidvyshchennia efek-
tyvnosti reklamnoi diialnosti [Conducting neuromarketing research to improve the effectiveness of adver-
tising activities]. Ekonomika ta suspilstvo, 41. https://doi.org/10.32782/2524-0072/2022-41-43

10. Pohorelova, K. A., & Pohorelov, Yu. S. (2024). Rozvytok ukrainskykh pidpryiemstv iz vykorys-
tanniam neiromerezh [Development of Ukrainian enterprises using neural networks]. Visnyk
Skhidnoukrainskoho natsionalnoho universytetu imeni Volodymyra Dalia, 4(284), 63-73.
https://doi.org/10.33216/1998-7927-2024-284-4-63-73

11. Kuzmynchuk, N. V., Kutsenko, T. M., & Pysarevska, H. I. (2021). Upravlinnia marketynhovym
potentsialom pidpryiemstva v umovakh tsyfrovoi transformatsii [Management of enterprise marketing
potential in the conditions of digital transformation]. Visnyk Khmelnytskoho natsionalnoho universytetu,
6(2), 42—47. https://doi.org/10.31891/2307-5740-2021-300-6/2-4

12. CXL Institute. (2022). 10 neuromarketing research studies with real business applications.
Retrieved from https://cxl.com/blog/neuromarketing-research/

ACTUAL PROBLEMS OF ECONOMICS, # 3 (297), 2026



