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Jlocaidnceno meopemuyuni ma npuxkaaoui acnexkmu (OpMYBaHHA OP2AHI3AUIUHO-
eKOHOMIMHO020 3abe3neveHHs KAIEHMOOPIEHMOGAHOCMI NiONpUEMHUYbKOI OisabHOCMI Ha
cnoxcueuomy  punky.  Obrpynmoeano, w0  Kai€eHmoopieHmoganicmo  GUCHYNAE
CUCMEeMOYMGOPIOIYUM (DAKMOPOM PO3GUIMKY RIONPUEMCME, AKUL 3a0e3nexye (opmyeanHs
00620CMPOKOGUX KOHKYDEHMHUX nepeeas, nidguuieHns epekmuenocmi 20cnodapcovkoi disavnocmi
ma cmaobiabHicms QYHKUIOHY8AHHA HA cnoxycue4omy puHky. Pozxpumo exonomiuny cymuicmo
KALEHMOOPIEHMOBAHOCMI AK IHMEZPO6aHoi XapaKmepucmuku nionpuemcmea, uwio nepeobauac
opienmauilo Ha nompeou CcnoNCUBauie, CMGOPEHHS CHONCUGHOI WIHHOCMI Ma po36UMOK
63a€M0BUIOHUX GIOHOCUH 13 Kaienmamu. Busnaueno karo4oei eiemenHmu opeawizayitino-
EeKOHOMIMHO020 3a0e3ne4eHHs KAIEHMOOPIEHMOBAHOCMI, GKAIOMAIO4U YNPABAIHCOKI, DiHaAHCOEI,
ingpopmauiiini ma innoeauitini ckaadosi. 3anpononosarno nioxoou 0o gopmysanns egpexmuenor
cucmemu ynpaeaiHHs KAIEHMOOPIEHMOBAHICHIO NIONPUEMCING HA CIONCUGHOMY PUHK).
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FORMATION OF ORGANIZATIONAL AND ECONOMIC SUPPORT
OF CUSTOMER ORIENTATION OF ENTREPRENEURIAL ACTIVITY

The theoretical and applied aspects of the formation of organizational and economic support
of customer orientation of entrepreneurial activity in the consumer market are studied. It is sub-
stantiated that customer orientation is a system-forming factor in the development of enterprises,
which ensures the formation of long-term competitive advantages, increased efficiency of econom-
ic activity and stability of functioning in the consumer market. The economic essence of customer
orientation as an integrated characteristic of an enterprise is revealed, which involves focusing on
consumer needs, creating consumer value and developing mutually beneficial relationships with
customers. The key elements of organizational and economic support of customer orientation are
identified, including managerial, financial, information and innovation components. Approaches
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to the formation of an effective system for managing customer orientation of enterprises in the con-
sumer market are proposed.

Keywords: customer orientation, consumer market, entrepreneurial activity, competitiveness, digi-
talization, organizational and economic support, mechanism, enterprise.
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ITocranoBka mpoOsevu. CydacHMIT eTalm PO3BHUTKY CITOKMBUOTO PHHKY
XapaKTepU3YEThCS TOCUJICHHSIM KOHKYpEHIIi Ta TpaHc(OpMAIli€l0 MOBEHiHKU
CIOXMBAYiB. Y LIMX yMOBax IIiANPUEMCTBA 3MYIIEHI NEPEOPIEHTOBYBATU CBOIO
JIISUTBHICTB i3 TpaauLiitHOI BUpOOHUYOI MOJIeJIi Ha MOJIE/Ib, 3aCHOBAHY Ha 3aI0BOJICHHI
notped kiieHTiB. KJIi€EHTOOPIEHTOBAHICTH CTAa€E HE IPOCTO MAPKETUHTOBOIO
KOHIIEMIIIEI0, a CTpaTeriyHol OCHOBOIO (PYHKIIOHYBAHHS ITiANPUEMHULIBKOI
TismbHOCTI. OCOOMMBICTIO CITOXKMBYOTO PUHKY € Te, IO CIOXMBAU IepecTae OyTh
MAaCHMBHUM YYAaCHMKOM EKOHOMIYHUX ITPOLICCIB Ta MEPETBOPIOEThCS HAa AKTHUBHOTO
cyb’ekTa, gKuii (OpMYy€E TMOMNUT, BU3HAYAE SIKICThb TOBApiB i ITOCNIYT, BIUIMBAE Ha
pemyTalilo IAMPUEMCTB Ta iX PUHKOBI IMO3UIIi. Y 3B’SI3KYy 3 LM ITiAIIPUEMCTBA
3MyIIEHI BpaXOBYBAaTU iHAMBIIyaJIbHI ITIOTpeOM KJIEHTIB, (pOpMyBaTH II€PCOHAII30BaHI
mpono3uuii  Ta  3abe3neyyBaTM  BMCOKMM  piBeHb  cepBicy. BomHouac
KJIIEHTOOPIEHTOBAHUI TIiAXin moTpeOye (opmMyBaHHSI BiIMOBIZHOIO OpraHi3aliiiHO-
€KOHOMIYHOTO 3a0e3TeueHHs, KWl BKJIIOYAE CHUCTEMY YIIpaBIiHHSA, (hiHAHCOBi
pecypeu, iHgopMaLiiiHi TeXHOJIOrl Ta IHHOBaLiiHI migxomu. BigcyTHICTH Takoro
3a0e3MeYeHHS ITPU3BOIUTD 10 BTPATU KIT€HTIB, 3HIDKEHHST KOHKYPEHTOCIIPOMOKHOCTI
Ta TOTipIIeHHSI EKOHOMIYHUX pe3y/bTaTiB JisIbHOCTI MiAIIPUEMCTB.

AHaJi3 ocTaHHIX T0CTiKeHb i myOikamiii. [1po6ireMaTrKka KITieHTOOPIEHTOBAHOCTI
€ OJJHUM i3 KJIIOYOBUX HAIpsIMiB CydaCHUX €KOHOMIUYHUX JAOCJiIKEeHb. ¥ HAayKOBUX
npansx [1; 2; 3; 4 Ta iH.] KIEHTOOPIEHTOBAHICTh PO3ITISIIAETLCS SIK CTpaTeTigHUIA
migxig Ao ympaBlIiHHS Oi3HeCcOM, SIKUI Tiepeadayae MaKCHUMaJibHe 3aJ0BOJICHHS
noTped KIIEHTIB Ta (OpMyBaHHSI JOBIOCTPOKOBHMX BiTHOCHUH i3 HUMHW. 3HAYHUIA
BHECOK Y PO3BUTOK IIi€T KOHLIETILii 3pOOMIN TOCTiIIHUKNA MAPKETUHTY, SIKi TOBEJIH, 1110
caMe Opi€eHTallisl Ha KJIIEHTa € OCHOBOIO KOHKYPEHTHOI IepeBary IiAnpueEMCTBA.
JlociKeHHS aKILeHTYIOTh YBary Ha iHTerpallii KJIiEHTOOPIEHTOBAHOCTI y BCi Oi3Hec-
npouecy IMiANPUEMCTBA, BKIIOYAIOUM BUPOOHULTBO, MApPKETUHI, YMHpaBIiHHSI
nepcoHajoM Ta (diHaHCOBY misuibHiCThL. OcobamBOro 3HadyeHHS HaOyBae
BUKOPUCTaHHS IIM(MPOBUX TEXHOJOTiH, SIKi ITO3BOJISIOTH 30MpaTH Ta aHaJli3yBaTU
iH(opMaIIito TIpo KITiEHTIB, TPOTHO3YBATH iX ITOBEAIHKY Ta (hOPMYBATH iHAWBITyaIbHI
npono3uii [2; 5 Ta iH.]. YkpaiHChbKi HayKOBIIi PO3IJISIIAIOTh KIIIEHTOOPIEHTOBAHICTD
SIK CKJIAJIOBY KOHKYPEHTHOI CTpaTeril IiAIpUEMCTBA, MiAKPEC/II0I0UM HEOOXiTHICTh
dopMyBaHHSI eheKTUBHUX MeXaHi3MiB 1 3a0esmedenHs [6; 7; 8 Ta in.]. OgHak
IUTaHHS KOMIUTIEKCHOTO OpraHizaliiHO-eKOHOMIYHOTO 3a0e3MIeYCHHST
KJIIEHTOOPIEHTOBAHOCTI MOTPeOYy€E MOAAIBIIOTO TOCIIIKEHHSI.

Meta crarri monsrae 'y (GopMyBaHHI OpraHi3amiifHO-eKOHOMIYHOTO
3a0€3IeYeHHsI KJIIEHTOOPIEHTOBAHOCTI MiANPUEMHMILBKOI OiSUIBHOCTI Ha
CITOKUBYOMY PHHKY.

OcHOBHI pe3y/bTaTH docTimKenHsa. KilieHTOOpiEHTOBAHICTh MiAIIPUEMHUIIBKOL
IIsUTBHOCTI CITiI pO3IJISIAATH SIK CUCTEeMHY XapaKTePUCTHUKY, 110 BUZHAYAE 3MATHICTh
nignprueMcTsa (QOpMyBaTH, MiATPUMYBATH Ta PO3BMBATU JOBIOCTPOKOBI BiTHOCUHU
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3i CcIoXMBaYaMM Ha  OCHOBi  CTBOPEHHS  IIHHOCTI [JJId  KJIi€HTA.
KiieHTOOpi€eHTOBaHICTh BUCTyNAa€ HE JIMIIE iHCTPYMEHTOM MAapKETUHTY, a
IHTErPOBAaHUM €JIEMEHTOM YMPaBIiHHSA MiANPUEMCTBOM. CyTTEBUM acleKTOM
KJIIEHTOOPIEHTOBAHOCTI € (POPMYBaHHS CIIOXUBYOI LiHHOCTi. CrioXWBYa LiHHICTh
BU3HAYAETHCS HE JIMIIE XapaKTepPUCTUKAMU MPOAYKTY, ajie 1 eMOLIMHUM JOCBIiOM,
piBHEM cepBiCy, MIBUIKICTIO OOCIYroBYBaHHS Ta TIepcoHanizaiieto. OTxe,
CKJIaIOBUMH CITOXKMBYOI LIIHHOCTI € (hyHKIIOHAJIbHA (SIKICTh IPOMYKTY), €MOLliliHA
(mocBim kiieHTa), couiasibHa (iMigX), LiHOBa (IOCTYMHICTh). YMpaBIiHHS
KJIIEHTOOPIEHTOBAHICTIO Tlependayae BUKOPUCTAHHS CUCTEMU EKOHOMIUHUX
TMOKA3HUKIB, SIKi TO3BOJISIIOTh OLIIHUTY €(EeKTUBHICTh B3a€EMO/IIi 3 KJTIEHTaAMU.

OpraHi3zaliifHo-eKOHOMiIUHe 3a0e3Me4YeHHs KJIIEHTOOPIEHTOBAHOCTI BKJTIOYAE
CYKYITHICTh MEXaHi3MiB, $SKi 3a0€3IMeuyloTh peasi3allilo KJIi€HTOOPiEHTOBAHOI
cTtparerii. MoXHa BHMOKPEMUTU OpraHizaliiHuii (CTpyKTypa yHpaBliHHS),
eKOHOMiIUHUI (PiHaHCOBI cTumynn), iHbopmauiitnuii (CRM, anamituka),
iHHOBaUiliHUI (UU@POBI TEXHOJOTriI) €JeMEHTH OpraHi3aliliHO-eKOHOMiIYHOTO
3a0€e3MeueHHs KJIIEHTOOPIEHTOBAHOCTI.

Ocob6iuBoro 3HaueHHs Ha0yBae U@ pPoBi3allis, siKa TpaHC(hHOPMYE TpaaULIiiiHi
MojeJli B3aemoii 3 kilieHTamu. [linnpuemcTBa moBUHHI nepexoauTu 1o data-driven
YIIpaBJIiHHS, 1110 0a3yeThCsl Ha BMKOPUCTAHHI AaHUX Mpo KIieHTiB. Ilomanbiuit
PO3BUTOK KOHIIEMIIil KJIi€HTOOPIEHTOBAHOCTI MiANPUEMHUIIBKOI HiSIAbHOCTI
MOB’sI3aHUI i3 TpaHcopmMali€lo TiAXOAIB 10 YIpaBAiHHS CHOXWBYUMU
BigHocuHamu. [linmpueMcTBa (YHKUIOHYIOTH Yy CEpPEIOBHUINI BUCOKOIL
iHdOopMaliiHOT HACUYEHOCTi, A€ CIOXWBA4 Ma€ AOCTYI 1O BEJIUKOro OOCSTY
iHpopMalii, 37aTHUI MIBUIKO TOPiBHIOBATU TOBApW Ta MOCAYrud, (hopmyBaTu
nyOJTiYHi OL[IHKM Ta BIUIMBATH HA PEIyTallilo MiANPUEMCTB Yepe3 HUdPOBi KaHAIU
KomyHikaliii. Lle 3ymMOBIJII0€ HEOOXiAHICTb Tepexoay BiJ TpaauLiMHUX Moaeei
MpOoIaXxXy 10 Mojnesieil YNpaBiHHS KJIiEHTCbKUM J0CBinoM. KITiEHTCbKUI MOCBia
cTae KmoyoBUM (akTopoM (GOpPMYBaHHS KOHKYPEHTHHMX TlepeBar. Mloro cyTHicTb
MOJISITa€ 'y CYKYIMHOCTI Bpaxke€Hb, €MOIlil Ta OLIIHOK, SKi OTPUMYE CITOXMUBay y
npoueci B3aeEMOJil 3 MiANPUEMCTBOM. BiamoBimHO nignmpueMcTBAa MOBMHHI
(opMyBaTH KOMIUIEKCHY CHUCTEMY YIPaBJIiHHS KJII€EHTCHKHAM [OCBIiIOM, sKa
OXOIUTIOE BCi TOUKM KOHTAaKTy 3i crioxkuBaueM. OTXke, OCHOBHUMU CKJIAJOBUMU
KJIIEHTCHKOTO OCBily BUCTYNAOTh (PYHKIIOHAJTbHA (SKiCTh TOBapy YW IMOCTYTH),
KOMYHiKalliliHa (B3aeEMOZisl 3 KJIIEHTOM), eMoliiiHa (Bpa’keHHs, 3aI0BOJICHHS),
1rdpoBa (3pydyHicTh OHJIAH-B3aEMO/II1).

BaxnuBuMm  eleMeHTOM OpraHi3aliiHO-eKOHOMIYHOro 3a0e3meydyeHHs
KJIIEHTOOPIEHTOBAHOCTI € yIpaBJliHHS B3a€EMOBiTHOCHMHaMU 3 KiieHTaMu (CRM).
CRM-cuctemMu BUCTYIAOTh HE JIMIIE IHCTPYMEHTOM OOJIiKY KIJIi€EHTIB, a
KOMIUIEKCHOIO TUTaT(GOpMOI0 TS aHaJli3y MTOBEAiHKM CITOXUBAYiB, TPOTHO3YBAHHS
MOMUTY Ta MepcoHatizallil B3aemonii. Bukopucranus CRM-texHosoriit 1o3Bossie
OiIMpUEMCTBAM HAKOMWYYBAaTU Ta CUCTEMATU3YBaTHU iH(opmalilo Mpo KIEHTIB,
¢dopMyBaTH iHAMBIAyaTIbHI IPOMO3UILii, aBTOMAaTU3yBaTU MPOLECU OOCTyrOBYBaHHS
Ta TiIBUIIYBaTH e(PeKTUBHICTh MAapKeTUHTOBOI misuibHOCTI. DyHkiismMmu CRM-
cucteM y 3abe3NeueHHi KIIEHTOOPIEHTOBAHOCTI BUCTYMNalOTh 30ip MaHUX
(dopMyBaHHSI KIIIEHTCHKOI 0a3u), aHajdiTMKa (IMPOTHO3YBaHHS TMOBEIIHKN),
aBToMaTu3allisi (MIPUCKOPEHHS OOCIYTOBYBaHHS), MepcoHasi3auigd (MiABUALLEHHS
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JostbHOCTI). OCOOJIMBY poJib Bilirpae mepcoHalizallisi B3aEMO/Iii 3i ClIoXMUBaYaMM.
Ilepconanizauiss nmepegdavyae aganTaililo TOBapiB, MOCIYr Ta KOMYHiKalifl 10
IHAUBIIyaAIbHUX MOTPed KOHKpeTHOoro kiieHTa. Came mepcoHasi3oBaHWUM Mimxim
JI03BOJIsIE (POPMYBATU JOBTOCTPOKOBI BiTHOCUHU 3i CIIOXMWBAYaAMU Ta IiJBUIIYBaTU
piBeHb I1X JIOSUTBHOCTI. Y LMdPOBili eKOHOMIlli MepcoHasi3alis 0a3yeTbcs Ha
BuKopuctanHi Big Data, mTy4yHOro iHTeleKTy Ta aaropuTMiB MaIllMHHOTO
HaBYaHHA. Taki TEXHOJOTIii JO3BOJSIOTh aHATI3yBaTU BEJIWKiI MAaCUBU AAHUX MPO
MOBEIiHKY CITOXMBayiB Ta (POPMYBATH iHAUBIAYaTbHI PEKOMEHIALLII.

Oprani3zaliifHo-eKOHOMiIYHe 3a0e3MeUYeHHs KJIIEHTOOPIEHTOBAHOCTI MOTPedye
TakoX (opMyBaHHS BiIMOBIAHOI OpTraHi3aliiiHOT KyJbTYpU MiANPUEMCTBA.
KiieHToopieHTOBaHa KyJbTypa Mepeadayae OpieHTallil0o BCix MpalliBHUKIB Ha
3aJI0BOJIEHHSI TTOTPeO CITOXMBayiB, FOTOBHICTb /0 3MiH Ta BiAIOBITAJIbHICTb 3a
SKIiCTb OOCJIIYyTOBYBaHHS. Y IIbOMY KOHTEKCTi OCOOJMBOTO 3HA4YeHHS HabOyBae
cHrcTeMa MOTHUBALlil mepcoHamy. TpaaulliiiHi CUCTEMU CTUMYJTIOBAHHS Jefalti Oiblie
JIOTIOBHIOIOThCS TMOKAa3HWKAaMM 3aJ0BOJICHOCTI KJIIEHTIB, PiBHEM CepBiCy Ta
MOKa3HUKaAMU JIOSTBHOCTI CHOXUBaYiB. CyTtTeBuii BILJIVB Ha
KJIiIEHTOOPIEHTOBAHICTh Ma€ piBeHb cepBicy mianpueMcrBa. Came cepBic cTae
OCHOBHUM iHCTPYMEHTOM AudepeHliianii miAnpueMCTB Ha CHOXWUBYOMY PUHKY.
Bucokuit piBeHb cepBicy (hopMye NOMATKOBY CIOXWBYY LIIHHICTh Ta 3a0e3rnedye
KOHKYPEHTHI IepeBaru. BaXxJIMBUM acmeKTOM € TaKOX YIPaBIIiHHS JIOSJIbHICTIO
KJIi€eHTIB. JIOSIBHICTh CHOXWBA4iB BU3HAYa€ CTAaOUIBHICTh MOIUTY, PiBEHB
TMOBTOPHUX MOKYMOK Ta CTiIAKICTh MO3UILIH MiAMPUEMCTBA HA PUHKY.

Oco6MBOro 3HauyeHHs HabyBa€ OMHiKaHaJIbHICTh B3aEMO/il 31 CITOKMBaYaMu.
OMHikaHaJIbHA MOJEJb Tlependavyae iHTeTpallilo BCiX KaHaIiB KOMYyHIKallil B €AUHY
CUCTEMY VIIpaBJIiHHSI KIi€EHTCbKUM JocBimoM. Lle mo3Bosisie 3abesneyuTu
Oe3IepepBHICTb B3aEMOJil 31 CIMOXMBAYeM He3aJexXHO BiJ TOro, SIKM KaHai
KOMYHiKalii BUKOPUCTOBYEThCS. CroxXuBadi BUKOPUCTOBYIOTh Pi3HiI KaHaIu
KoMyHikauii (ogaaliH-mara3auHu, MOOiIbHI AOHATKM, COLiaJIbHi Mepexi,
MapKeTIUIeicH Ta OHJIaiiH-TIaTdopMu). ¥V 3B’S13KY 3 UM HiANPUEMCTBA MOBUHHI
3a0e3nevyBaT €IUHY CUCTEMY B3a€EMOJil 3i CITOKMBaueM He3aJeXXHO BiJ KaHaly
KOMYHikalii (ta6n.l). He MeHImI BaXJIUMBUM € €KOHOMIYHUN acHekT
KJIIEHTOOPIEHTOBAHOCTi. BuUTpaTu Ha 3aJydeHHS HOBOTO KJIi€EHTAa 3HAYHO
MEePEeBUILYIOTh BUTPATU HA YTPUMAHHS iCHYIOUOTO, TOMY MiANPUEMCTBA MOBUHHI
KOHILIEHTpYBaTU yBary Ha (hOpMyBaHHi JOBrOCTPOKOBHUX BiTHOCUH i3 KJIiEHTaMM.
Cy4JacHi TeHJEeHIlii PO3BUTKY CMOXWBUYOTO PUHKY CBiuaTh MPO 3POCTAaHHS POJi
udpoBux mwiaTdopM Ta eJeKTpoHHOI Komeplii. Lle 3MiHI0e MexaHi3Mu B3aeMoIii
30 CIIOXMBayaMu Ta TMOTpedye ajanTallii MiAMPUEMCTB OO0 HOBUX YMOB
(yHK1iOHYBaHHS (OUB. Tad. 1).

OcCo0JIMBICTIO CMOXMBYOTO PUHKY € 3MiHa pOJii CroXuBaya B €KOHOMiuHil
CHUCTeMi. AKIIO paHillle KIIEHT PO3MISAABCS TMEPEeBaXHO SK O0’€KT 30yTOBOI
JSUTBHOCTI, TO ChOTOJHI BiH CTa€ aKTUBHUM YYaCHUKOM (hOpMYyBaHHSI PUHKOBOIL
HiHHocTi. CrnoxwBay BIUIMBAE HA PEMyTallilo MiAMPUEMCTBA, (POPMYyE TMOMUT Ha
iHHOBAIlil, BU3HAYa€ CTaHAAPTU SKOCTI Ta (paKTUYHO Oepe ydyacTb Y CTBOPEHHI
MNPOAYKTY Yepe3 MeXaHi3MU 3BOPOTHOrO 3B’s3Ky. Lle cyTTeBO 3MiHIO€ mimxoau A0
YIPaBIiHHS MiAMPUEMHULIBKOIO MisUTbHICTIO, OCKIJIbKMA TMiANPUEMCTBA MOBUHHI
aJanTyBaTv CBOI 0i3HEC-MOJENi 10 MOCTIHHO 3MiHIOBAHUX MOTPeO KITIEHTIB.
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Tabnuys 1. KaHanu B3aemogii 3i cnoxusadyamu Ta TeHAEHLUii pO3BUTKY
CNOXWUBYOIo PUHKY

KaHnan B3aemogii 3i OcobauBicTb KaHany TeHAeHuia po3BUTKY Hacnigok
CNOXKMBaYaMm B3aemMogii 3i CMOXMBYOTO PUHKY
CNOXXMBaYaMm
OdnaliH-marasuH be3nocepesHili Digitalization OHnaliH-KoMyHiKaLis
KOHTaKT

OHnaliH-nnatdopma LWsnakicte gocryny Personalization IHAUBIAYyaNbHi
nponosunuii

CouianbHi mepexi KomyHikauis Platform Economy Po3BuTOK
MapKeTnnencis

Mo6inbHUIA AO0AATOK MNepcoHanisauia Service Orientation MNigBuweHHA poni
cepsicy

OpranizalifHO-eKOHOMiUYHE 3a0e3MeYeHHsI KJIIEHTOOPIEHTOBAHOCTI Mae€
TaKOX BPaxXOBYBaTW iHHOBALIMHWI PO3BUTOK MiANPUEMCTB. IHHOBaulii y cdepi
cepBicy, KOMyHiKaliil, HubpoBUX pillleHb Ta MapKETUHTOBUX TEXHOJIOTIH
(GOopMyIOTh OCHOBY KOHKYPEHTOCHPOMOXKHOCTI 0Oi3Hecy. IlimmpuemcrtBa, $SKi He
3MaTHI IIBUAKO amamnTyBaTUCS OO 3MiH MOBEIIHKM CITOXMBAYiB, MOCTYIIOBO
BTPavyaloTh CBOI PUHKOBI mo3uilii. CaMe TOMY KJIiEHTOOPiEHTOBAHICTh MOBUHHA
IHTeTpyBaTUCS y CTpaTeTidyHy CUCTEMY YINpaBliHHS minnpueMctBoM. Hampsmamu
BIIOCKOHAJIEHHS KJIIEHTOOPIEHTOBAHOCTI BUCTyNae HUbpOBi3allis, TepCoOHaTi3allis,
CRM, oMHiKaHaJbHICTh.

BaxuBuM eeMeHTOM KJIIEHTOOPIEHTOBAHOCTI € (hOPMYBaHHS KJIIIEHTCHKOTO
Kamitany mignpueMcTtBa. Kii€eHTChKMIA — KamiTajl  BKJIIOYA€E  CYKYITHICTh
B3aEMOBITHOCUH TiAMPUEMCTBA 3i CITOXXMBaYaMU, PiBeHb 1X JOBipH, JIOSUILHOCTI Ta
TOTOBHOCTI 10 JIOBroCTpoKoBOi cmiBmpali. CaMe KIIEHTCbKMI Kamitana aeaanti
Oinplie BU3HA4Yae PUHKOBY BapTiCTh MiANpUEMCTBA Ta oro
KOHKYPEHTOCTIPOMOXHICTh. POpMyBaHHS KJIIEHTCHKOTO KarliTaay TOTpedye
CUCTEMHOTO MIiIXOQy OO0 YIpaBJiHHS B3a€EMOJMIEI0 3i CIOXWBaYaMU. Y LBOMY
KOHTEKCTI BaXJIMBY pOJb Bifirpae koHuemniis relationship marketing, ska
nepeadavae Opi€EHTALLl0 HE Ha OJHOPA30BUI Tpojax, a Ha (GopMyBaHHS
JIOBITOCTPOKOBUX B3a€EMOBMTiTHUX BiTHOCHH i3 KJi€HTaMM. Takuii Miaxia 103BOJISIE
3a0€3MeYnTU CTa0IbHICTh TOXOMAIB MiANPUEMCTBA, MiABUIIUTU PiBEHb JOSIBHOCTI
CIOXMBAYiB Ta MiHiMi3yBaTW BUTPATU HA 3aJTyYEHHSI HOBUX KJTIEHTIB.

CytrreBUM (aKTOPOM PO3BUTKY KIIIEHTOOPIEHTOBAHOCTI € uUUdpoBa
TpaHcdhopMalisd MiAMPUEMHULBKOI AisuibHOCTI. LludpoBizalis cTae OCHOBOIO
KOHKYPEHTOCTIPOMOXHOCTI MiANPUEMCTB, OCKUIBKHU 3a0€e3Ieuye JOCTYI 10 HOBUX
KaHaJIiB KOMYHiKallil, 1O3BOJISIE aBTOMATU3YyBaTU MPOLIECU B3a€EMOIIi 3 KJIiEHTaMU
Ta MiIBUIIUTU e(EKTUBHICTh YIpaBiiHH. BukoprucranHsa nuudpoBux miatgopm,
MOOITbHUX AOJATKIB, COLiaTbHUX MEpeX Ta €JIEeKTPOHHOI KoMmeplii (hopMye HOBI
MOJeJi TOBENiHKUA CIToXUBadiB. KJIi€EHTHM OYiKyIOTh IIBUAKOIO TOCTYIY MO
iH¢opMmallii, MUTTEBOr0 OOCIYrOBYBaHHS, TEePCOHAli30BaHUX IPOIO3UIIiN Ta
MOXJIMBOCTI B3a€MO/Iii 3 MiNMPUEMCTBOM Y OyIb-SIKUI Yac.

BaxyimBUM  acmekTOM  OpraHi3aliiiHO-eKOHOMIYHOro  3a0e3MeYyeHHs
KJIIEHTOOPIEHTOBAHOCTI € TaKOX (POPMYyBaHHS CUCTEMU YMNPABIiHHS SKiCTIO
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cepaicy. CepBic nenani Oiyibllie CTa€E OCHOBHUM JXKEePesIOM KOHKYPEHTHUX IEepPeBar,
0CcO0JIMBO HA PUHKAX i3 BUCOKUM PiBHEM CTaHAApTU3allil MpoAyKilii. AKicTb cepBicy
dopmyeTbes depe3 mpodeciiiHiCTh TMepcoHaly, IBUAKICTb OOCIYroBYBaHHS,
IHAWBiAyaJbHUM MiAXil A0 KJIi€HTa Ta 30aTHICTb MiANPUEMCTBA €(PEKTUBHO
BUpIlIYBaTU TNPOOJEMU CHOXKBa4diB. BucokuUll piBeHb cepBicy CIHpuse
(opMyBaHHIO MTO3UTUBHOTO KJIIEHTCHKOTO TOCBiAy Ta MiABUILECHHIO PiBHS JOBipU
JIO MiANPUEMCTBA.

Oco61uBOro 3HayeHHsI HaOyBa€ BUKOPUCTAHHS AHATITUYHUX CUCTEM [JIsSI
OLIiIHIOBAaHHSI TIOBEMiHKM croxwuBauiB. Data-driven management a03BOJIsIE
OiIMpUEMCTBAM YXBATIOBATU PIlIEHHSI HA OCHOBI aHAJTi3y BEJIMKUX MACUBIB TaHUX
NpO KIEHTIB, iX KYIiBeJbHY MOBEIiHKY, CTPYKTYpY IOMNUTY Ta €()EKTUBHICTbH
MapKeTUHTOBUX KaMIIaHiil. AHaJiTUYHI CUCTEMU HO3BOJISIOTH MiANPUEMCTBAM
MPOTHO3YBaTU TOMUT, OLIIHIOBATU PU3UKU BTPATU KIIEHTIB, BU3HAYaTH HaAMOLIbII
NpuOyTKOBI CErMEHTU PUHKY Ta (opMyBaTH MEPCOHATI30BaHi MapKETUHTOBi
CTpaTerii.

KoHueniisgs KJIi€EHTOOPIEHTOBAHOCTI TaKOX TIiCHO TMOB’S3aHa 3 PO3BUTKOM
eMolliifHoro MapketuHry. CrioxuBaui Iefaii yacTille NpUAMAlOTh PillIEeHHS He
JIUIIIe Ha OCHOBI pallioHAJIbHUX (haKTOPiB, ajie i Mil BIUIMBOM €MOLliii, BpaxkKeHb Ta
acouiauit i3 OpeHmom. Came TOMY MiANPUEMCTBA MpParHyTb GopMyBaTu
TMO3UTUBHUI €MOLIIHUI JOCBiA B3a€EMOIl 3i crioxkrBayamu. EmMolliliHa ckiiagoBa
KJIIEHTOOPIEHTOBAHOCTI (DOPMYEeThCS 4epe3 OpeHI-KOMYHiKallii, KOpIopaTUBHY
KYJBTYpY, IA3alH MPOAYKTY, CEPBIC Ta COLliaIbHY BiMOBITAJIBHICTD MiAIIPUEMCTBA.
ITinmpuemcTBa, $Ki 30aTHI CTBOPIOBATU E€MOILIHY MPUXUJIBHICTh CIOXWBAYiB,
MalOTh 3HAYHO BUIIUIA PiBEHB JIOSUTbHOCTI KITiIEHTIB.

BaxymBuUM eJeMEHTOM OpraHi3aliifHO-eKOHOMIYHOrO 3a0e3MeYyeHHs €
(iHaHCOBa MiATPUMKA KJIIEHTOOPIEHTOBAHUX cTpaTeriii. IlinmpuemcTBa MOBUHHI
iHBECTYBaTh y LMMPOBiI TEXHOJOTil, PO3BUTOK CEPBICY, HABYAHHS TMEPCOHATY Ta
MapKeTUHIOBI 1HCTPYMEHTU. Y KOPOTKOCTPOKOBOMY TIIepioAi Iie MOXe
CYNPOBOKYBATUCS 3POCTAHHSM BUTpAT, OJHAK Y JOBIFOCTPOKOBIl TMEpPCIEKTUBI
3abe3reuye cTadibHe 3pOCTaHHS NMPUOYTKOBOCTI Ta PUHKOBOI BAPTOCTi Oi3HECY.

Cnin TakoX 3a3HAYUTH, 10 BaXKJIWBUM YMHHUKOM KIIIEHTOOPiEHTOBAHOCTI
CTa€e coliajbHa BiAMOBiNaNbHICTh Oi3Hecy. CrioxuBaui nefaii Oiibllie 3BEPTAlOTh
yBary Ha €TUYHICThb AiSJIbHOCTI MiAIPUEMCTB, 1X €KOJOTIYHY MOJITUKY, Y4acTb y
ColLliaJIbHUX iHilliaTUBaX Ta piBeHb Mpo30pocTi Oi3Hecy. [limmpuemcTtBa, fKi
IHTeTPYIOTh MNPUHUMMK COLiaJIbHOI BiAMOBiAAJBHOCTI y CBOIO MHiSJILHICTD,
(GopMyIOTh NOIATKOBY peryTalliifHy WLiHHICTh Ta MiABUILYIOTb pPiBeHb HAOBipHU
kiieHTiB. Lle 0co0GaMBO akTyaabHO MJISI MOJIOAIXKHUX CErMEHTIB PUHKY, [
CTOXWBAaui OPIEHTYIOTbCS HE JIMIIE Ha IiHy Ta $SKiCTh, ajle W Ha CYCHiJIbHY
3HAUYLIiCTh OpeH Y.

TakuM 4YuHOM, oOpraHizaliliHO-eKOHOMiuHe 3a0e3MeYeHHs KJIi€EHTOOPIEHTO-
BAHOCTI MiAMPUEMHUIIBKOI AiSTIBHOCTI HA CIIOXMBUOMY DPUHKY € KOMILJIEKCHOIO
CHUCTEMOI0, 1110 OXOIUTIOE OpraHi3aililiHi, eKOHOMiuHi, iH(popMallifiHi Ta iIHHOBALIiiTHi
MEXaHi3MU yIpaBJliHHS B3a€EMOBITHOCMHAMU 3i croxuBayamu. [lomanblie
TNOTJIUONEHHS  JOOCHIIXEHHS  OpraHi3aliiiHO-€KOHOMIYHOTro  3a0e3MlevyeHHs
KJIiIEHTOOPIEHTOBAHOCTI MiANMPUEMHUIIBKOI AiSTIBHOCTI Ha CIOXWBUYOMY PUHKY
NoTpedy€e pO3TJsiay MpoleciB, sKi BigOyBalOTbCA B €KOHOMIlli MiJ BIJIMBOM
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uudpoBsizallii, riaodamizallii Ta 3MiHM TIOBEHiHKOBMX MojeJiell CroXuBayiB.
K71ieHTOOpi€EHTOBAHICTh TOCTYMOBO TPAaHC(HOPMYETHCA 13 MapPKETUHTOBOTO
IHCTPYMEHTY B CHUCTEMOYTBOPIOIOUY KOHIUEIIIIIO YIPABIiHHS MiAIPUEMCTBOM, SIKa
BU3HAYaE JIOTiKYy MOOYI0BY Oi3HEC-TIPOLIECiB, OPraHi3alliiHOl CTPYKTYpH, (DiHAHCOBOL
TOJIITUKY Ta CTPATETIYHOTO PO3BUTKY MiATIPUEMHULIBKOI TisSTTBHOCTI.

BucnoBku. Kii€eHTOOpPi€EHTOBAHICTh € KIJIIOYOBOIO YMOBOIO 3a0e3IMeYeHHs
KOHKYPEHTOCITPOMOXHOCTI MiANPUEMCTB Ha CHOXUBYOMY PUHKY. EdexkTuBHE
YIPaBIiHHSA KJII€EHTOOPIEHTOBAHICTIO MOTpPedye (OpMYBaHHS KOMILIEKCHOTO
opraHi3alliifHo-eKOHOMi4YHOTO 3a0e3meuyeHHs. OpranizaliiiHO-eKOHOMiUHE
3a0e3MeYeHHsT KJIEHTOOPIEHTOBAHOCTI MiAMPUEMHULBKOI AiSUIBHOCTI Ha
CMOXWBUOMY PUHKY € CKJIAHOK 0araTOpiBHEBOIO CUCTEMOIO, SIKa OXOILTIOE
oprasisalliiiHi, eKOHOMiuHi, iHopMalliifHi, iHHOBaLiiiHi Ta colliaibHi MeXaHi3MU
YIIPaBJiHHS B3a€EMOJI€I0 3i crioxkuBadyamu. CaMe KOMIUIEKCHICTh TAKOTO IMiIXOMy
3abe3rneuye (popMyBaHHS JOBFOCTPOKOBUX KOHKYPEHTHUX TMepeBar MiAMpUEMCTB Ta
iX CTifiKicTb y pUHKOBOMY cepenoBullli. Lludposizauis cyrreBo TpaHchOpMye
MEXaHi3MU B3a€EMOIil 3i CHOXUBaYaMu, (HOPMYIOUM HOBI MOXJIUBOCTI s
nepcoHaizallii, aBToMaTu3allii Ta aHaTTUKU. OOGIPYHTOBAHO, IO BIIPOBAIKEHHS
CRM-cucrtem, BukopuctanHs Big Data ta Al-TexHoJoriii miaBuiye eeKTUBHICTb
B3a€MO[Iii 3 KJTIEHTAMU Ta PiBEHb IX JOSIbHOCTI. KiltouoBUMU (hakTOpamMu yCHilIHOL
KJIIEHTOOPIEHTOBAHOCTI € ((OPMYBaHHS CIIOXMWBYOI IIHHOCTi, PO3BUTOK
KJIIEHTOOPIEHTOBAHOI KYJBTYPU, OMHIKAHAJIBHICTh KOMYHIKalliil Ta BAKOPUCTAHHS
IHHOBAIIHHUX TEXHOJIOTIA.
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