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MAPKETHUHI'OBI IHCTPYMEHTU B CUCTEMI MARKETING MIX

Y cmammi 30iticneno KomnaexkchHe 00CAI0XHCeHH Meopemu4HUX | NPUKAAOHUX ACNeKmie
GUKOPUCMAHHA MAPKeMUH206UX IHCmpymenmie y cucmemi marketing mix nionpuemcmea.
Ymouneno cnigsionouenns nonamey «<MapKemun206a cmpamezis», «<MapKemun2o6uil KOMNAEKc»,
«MapKemuHz06i iHCMPYMeHmMu» Ma «MapKemuH206i 3axo0w», a MaxKoyc po3KpuUmMo ocooaueocmi
inmeepauii mapxemunezogux incmpymenmie y cucmemy marketing mix na ocnosi modeaeii 4P ma
7P. Axuyenmosano yeazy, wo 6 ymosax uyugpoeozo cepedosuuia egpexmuenicmo marketing mix
3HAYHOIW MIPOFO 3aaeXcumo 6i0 aHAAI3y NOBediHKU CHOXNCUBAi8, GUKOPUCHAHHA UUPposux
KOMYHIKauiii ma adanmauii MapKkemuHeo8ux iHcmpymenmie 00 3MIiH PUHK08020 cepedosuud.
Obzepynmosano, w0 iHmezpayia MapKemuH208uUx piwleHb i3 N08ediHKOBUMU MoOdeaaMuU
CNoXNCUBaUié CNpusa€ NidGUUWIEHHIO A0AAbHOCTI, 3A00604€HOCII MA KOHKYPEHMOCHPOMONCHOCH
nionpuemcms.

Karouosi caoea: mapkemuneosi incmpymenmu; mapkemuHeosuii komniexc;, modeas 4P; modensp
7P; mapxemuneoea cmpameeis; nogedinka cnodicusatia.
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MARKETING TOOLS IN THE MARKETING MIX SYSTEM

This article presents a comprehensive study of the theoretical and practical aspects of using
marketing tools within a company’s marketing mix. The article clarifies the relationship between
the concepts of “marketing strategy,” “marketing mix,” “marketing tools,” and “marketing activ-
ities,” and explores the specifics of integrating marketing tools into the marketing mix based on the
4P and 7P models. Emphasis is placed on the fact that in a digital environment, the effectiveness
of the marketing mix largely depends on the analysis of consumer behavior, the use of digital com-
munications, and the adaptation of marketing tools to changes in the market environment. It is
argued that the integration of marketing solutions with consumer behavioral models contributes to
increased loyalty, satisfaction, and competitiveness of enterprises.
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ITocTranoBka mpoOsemu. B ymoBax mudposizanii ekoHOMiku, Tiobamizarii
PUHKIB Ta MOCUJIEHHSI KOHKYPEHIii MApKETUHIOBA AiSJIbHICTh MiAMPUEMCTB 3a3HAE
cyTTeBUX TpaHchopmaiiii. CyJacHi MiATpUEMCTBA (DYHKIIOHYIOTh Y CepeIOBUIIII
JTUHAMIYHUX 3MiH MOMUTY Ta MOBEIIHKM CMOXMUBAYiB, 110 3yMOBJIIOE HEOOXiHICTb
YIOCKOHAJIEHHST TIXOMIB 0 YIIPaBIiHHSI MapKEeTUHTOBOIO AisUTbHICTIO. OCOOIMBO
AKTyaJbHUM 1€ € JJIg YKPAlHChKUX MiAIIPUEMCTB, SIKi B YMOBAaX €KOHOMIYHOIi
HECTaOUTBHOCTI Ta BOEHHUX BUKJIMKIB 3MYLIEHI IIBUAKO aIalTyBaTUCS A0 3MiH
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430 MAPKETUHI

PUHKOBOTO CEpEeNOBUINA Ta MiATPUMYBATU KOHKYPEHTOCIIPOMOXHICTh. BaxmBy
poiab y 3abe3nedyeHHi e(EKTUBHOI MiSUIbHOCTI MiAMPUEMCTB BiIirparmTh
MapKEeTUHTOBI IHCTPYMEHTU, SKi IHTErpyIOTbCS y CHUCTEMY MapKETHUHTOBOTO
KOMIUIEKCY Ta 3a0e3IedyloTh MPOCYBaHHS TOBapiB i MOCHyr, (hopMyBaHHS
KOHKYPEHTHUX TMepeBar i MiIBULIEHHS PiBHS B3a€MO/Iii 31 CTOXMBaYaMU.

AKTYaJIbHICTb TEMM JOCHIIKEHHSI 3yMOBJIEeHA HEOOXiAHICTIO HOCIiIXKEHHS
Cy4YaCHUX MapKEeTUHTOBUX iHCTPYMEHTIB Ta OCOOJIMBOCTEN 1X iHTETpallii y CUCTEMY
MapKEeTUHTOBOTO KOMIJIEKCY MiAIMPUEMCTBA B YMOBax TpaHchopMallii puHKOBOTO
cepeloBulIA.

AnaJti3 ocTaHHIX J0CJTiKeHb i myOuikamiil. MeTomoIoriuHi Ta MpUKIaaHi acrieKTh
BUKOPUCTAHHSI MApKETUHIOBUX iHCTPYMEHTIB, TpaHchOpMallii MapKETUHTOBOTO
KOMIIJIEKCY Ta iX pojii B yHpaBJiHHI MiANPUEMCTBAMU AOCHTIIXYyBaau Oarato
BITUM3HSIHUX 1 3apyOixkHUX HaykoBLiB. Cepel HUX BapTo BUOKpeMUTu B. M.
becnanosa, M. 1. fIueBa [1], K. M. brimyk, 1. I. Kozak [2], C. Tpuropi [3], O. 1O.
Kpacoscbky [4], O. B. Mopos, K. O. Jlatumena, O. M. 36upanuka [5], IO. B.
CraBchbKy [6]. 3HaUHMIT BHECOK Y (OPMYBaHHS TCOPETUUHHUX 3acajl MApKETUHTOBOTO
KOMILJIEKCY Ta MapKETUHTOBUX iHCTpYMeHTiB 3podunu bepnapa X. bymc, Mepi JIx.
bituep [7], H. Bopnen [8], Ix. Kamniton [9], ®. Kotnep [10], E. 1. Makxkapri [11],
SIKi 3aKJTAJIM OCHOBY Cy4acHOI KOHIIenii marketing mix.

IlutaHHS BUKOPUCTAHHS MAPKETUHTOBUX IHCTPYMEHTIB B YMOBax
nudpoBizallii eKOHOMIKM, TIo0aji3alil pUHKIB Ta HECTaOUTBHOIO PUHKOBOIO
CepeoBUIIA, X BIUTMBY Ha KOHKYPEHTOCITPOMOXKHICTh MiAITPUEMCTB, afanTallilo 10
KPU30BUX TpaHC(hOpMaLIiil, PO3BUTOK CTPATETiYHOTO MAPKETUHTOBOTO YITPABIIiHHS,
PO3IINPEHHS MAacIITabiB €KOHOMIUHOI MisUTbHOCTI mociimkyBamm b. ®. Vrmi
Akpamos [12], T. P. Kepon [13], C. B. Kupunenko [14], P. Kngita [15], B. B.
Mantu3, B. JI. BoBuenko, [. M. Ilandnopos [16], I1. Ilepepsa, A. Yepem, JI.
Taynbcrka [17], B. Ctaponyoues, A. B. JIunenko [18], H. Tepent’eBa, . CaBuyk,
JI. MinbmaH [19], 1O. KamoxHa, €. Paes [20], O. I. Uepen [21; 22], C. B. Mapkosa,
A. A. Jlewienko [22], H. unmep [23], O. M. Actpemcoka [24] Ta iHIIi.

ITonpu 3HAYHY KiAbKiCTb HAyKOBUX IOCHIIXE€Hb, 0araTto MiANPUEMCTB
3JIMIIAIOTECS HEAOCTATHBO MiATOTOBJICHUMU JO CYYaCHUX BUKIMKIB. OcOOIMBO
aKTyaJbHOIO 1 TTpobJieMa € T YKpaiHu, Ie MiANpueMCTBAM HEOOXiTHO HE Julle
BUKOPUCTOBYBATU OKPEMi MApKETUHTOBI 3aX01u, a i PopMyBaTU THYYKY CUCTEMY
afanTalii 10 3MiH MOMUTY, KOHKYPEHTHOTO CepeAOBUILIA Ta TOBEAIHKY CITOKUBAYiB.

MeTow CTAaTTi € pPO3BUTOK TEOPETUYHUX TiAXOMiB [0 TpaKTyBaHHS
MapKEeTUHTOBUX 1HCTPYMEHTIB, OOIPYHTYBaHHS 1iX poji y (opMyBaHHi
MapKeTUHTOBOTO KOMILJIEKCY MiANPUEMCTBA Ta JOCIIXKEHHS OCOOJMBOCTEN iX
3aCTOCYBAaHHS B CYy4aCHUX PUHKOBUX YMOBaX.

OcHoBHi pe3ynsTaTé AOCHIIKEeHHS. MapKEeTUHTOBI IHCTPYMEHTU CTaHOBISITH
OCHOBY €(DEeKTMBHUX MapKETUHTOBUX CTPATETiil SIK y TpaaulliiiHiil cuctemi 30yTy,
Tak i B yMOBax LM(POBOro cepeloBHUIla Ta 0araTOKaHaJbHOTO MapKETUHTY,
OpPIEHTOBAHOTO HA BUKOPUCTAHHS JaHUX. X 3aCTOCYBaHHS 3a0e3Ieuye peaisalio
MapKeTUHTOBUX LiJei MiANMpUeEMCTBA, (DOPMYBAHHSI KOHKYPEHTHUX TMepeBar i
OinTpUMKy e(eKTUBHOI B3a€MO/Ii1 3 LIJTBOBOIO ayUTOPI€EIO.

MapKeTUHTOBI iIHCTPYMEHTH SIBJISIIOTH COOO0I0 CYKYITHICTh KOHKPETHUX 3aC00iB
Ta METONiB, $Ki BUKOPUCTOBYIOTbCS MiAMPUEMCTBAMU MJISI TOCSTHEHHS
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MapKeTUHTOBUX 11iJieil. BOHM € BaXJIMBOIO CKJIAIOBOIO MAPKETUHTOBOI isIbHOCTI,
CKJIagaloTh OCHOBY OyAb-sIKOT MAapKeTMHTOBOI cTpaTterii, 3a0e3neuyioTh
B3a€EMO3B’ 430K MiX MapKETUHIOBOIO CTPATETi€l0 Ta 11 MPAKTUYHOIO peasizalli€ro i
BU3HAYaIOTh CIOCOOU MO3UIIIOHYBaHHS, MPOCYBAaHHS, KOMYHiKallii, 30yTy, CEpBicY,
peaJizallii i MofgaJbIlioro po3BUTKY MPOAYKILii Ta TOCIYT Ha PUHKY.

CyKyIHIiCTh MapKETUHTOBUX IHCTPYMEHTIB (HOpMyeE MapKETUHTOBUIA
KOMIUIEKC — KOHIETILil0, 110 CUCTEMHO OO0’€IHY€ pi3HI MapKeTUHIOBi
IHCTPYMEHTHU Ta HAMPSIMHU 1X 3aCTOCyBaHHS [25]. 3riiHO 3 HAWOILTBII MOIINPEHUMU
TPaKTYBaHHSIMHU, KOMIUIEKC MapKeTWHTry (marketing mix) — 1e CyKYIHIiCTb
MapKEeTUHTOBUX IHCTPYMEHTIB, MEBHA CTPYKTypa SKUX 3a0e3Meuye ITOCSITHEHHS
TMOCTaBJICHOI METU i BUPIIIEHHS MapKETUHTOBUX 3aBAaHb Ha IUIbOBOMY PUHKY.
BonHouac MapKeTHHIOBI iHCTPYyMEHTH, MAPKETUHTOBA CTpaTeTisl, MApKEeTUHTOBUIA
KOMIUIEKC i MapKETUHTOBi 3aXOIM € B3a€EMOITOB’SI3aHUMMU KaTEeTropisiMU, SKi
BimOOpaXaroTh Pi3Hi piBHI IUIAaHYBaHHS Ta YIPABIiHHSI MAaPKETUHTOBOIO MiSIbHICTIO
nignpuemMcTsa (Tad. 1).

Tabnuys 1. CniBBiAHOLWEHHA MapKETUHIOBOI CTpaTerii, MApKETUHIOBOIro KOMMJIIEKCY,
MapKeTUHIOBUX IHCTPYMEHTIB Ta MapKETUHIOBUX 3aX0AiB, ChOpMO8aHO aemopoM Ha
OCHoe8I [22; 25-27]

MoHATTA CyTHiCTb Mpu3HayeHHA
MapKeTUHrosa [OBrOCTPOKOBUI KOMMIEKCHWUIA NAaH BM3HaAYeHHA 3arasbHOro
cTpaTeris Al WO MICTUTb CYKYMHICTb HanNpAMy PO3BUTKY Ta

MAPKETUHIOBUX iIHCTPYMEHTIB, AKi [OOCATHEHHA PUHKOBUX Linel
NOCTIMHO KOPUIyOTbLCA Nif BNANBOM nignpvemcrea
3MiH 30BHILUHLOIO Ta BHYTPILIHLOrO
cepefoBULL, AalOTb 3MOTY A0CATaTU
NOCTaB/EHUX MAPKETUHIOBUX Liinel Ta
cnpuATb GOPMYBaHHIO
KOHKYPEHTHUX nepesar
MapKeTUHroBuI CYKYMHICTb MapKETUHFOBUX OXOM/EHHA He NnLle NUTaHb
KOMIM/IEKC iHCTPYMEHTIiB, NeBHa CTPYKTypa AKUX pek/siamu Ta LiHOYTBOPEHHS, a i1
3abe3neyvye JOCATHEHHA NOCTABAEHOI CUCTEMM B3AEMOMOB’ A3aHUX
MEeTH i BUPILLEHHA MAPKETUHIOBUX 3axogis WoAo 3abe3neyeHHn
33aBAaHb Ha LiNbOBOMY PUHKY. ONTMMAaJIbHOTO BMJ/IMBY Y MEXKax
peanisauii obpaHux
MapPKETUHTOBWX Linew
MapPKETUHTroBi KOHKPETHi 3acobu i metoaum, aki peanisauia MapKeTUHroBoi
iHCTPyMeHTH BMKOPUCTOBYIOTbCA MiANPUEMCTBOM AiANbHOCTI Ta AOCATHEHHA
ANA AOCATHEHHA CBOIX MAPKETUHTOBUX | MapPKEeTUHIOBUX Linew
uinen nignpuemcraa.
MApPKETUHroBi KOHKPEeTHI NPaKTUYHI aji, wo peanisauifa okpemmx
3axoam peanisyloTbca B Mexax BUKOPUCTAHHA MapKeTUHIroBMX 3aBAaHb Y
MApPKETUHIOBUX iIHCTPYMEHTIB BM3HayeHuWI nepiog,

Kiacuunmii minxin 1o opmMyBaHHS MapKEeTUHTOBOT'O KOMILIEKCY 0a3yeThCs Ha
Mozeni 4P, mo Bkiouae ToBapHy mojituky (Product), miHoBy momituky (Price),
30yToBY nomiTuKy (Place) Ta komyHikaniitHy mosituky (Promotion) [11]. Koxen i3
3a3HAYCHUX €JIEMEHTIB OXOIUIIOE OKPEMY TPyIy MapKETUHIOBUX iHCTPYMEHTIB, SIKi
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432 MAPKETUHI

3a0€3MeuyoTh KOMIUJIEKCHUI BIUIMB MiANPUEMCTBA HAa PUHOK Ta IOBEHIHKY
CIIOXWBAYiB.

Tosapna monituka (Product) oxoritoe iHCTpyMeHTHU, MOB’S3aHi 3i
CTBOPEHHSIM, YIOCKOHAJEHHSIM Ta aJarnTalli€lo MpoayKUil BiIMOBIAHO A0 MOTped
HiTbOBOI ayauTOpii. ¥ CydyacHHUX yMOBaxX TOBap pO3MISIIAETHCS HE JIUIIE SK
MaTepiaJibHUl 00’€KT UM TOCHIyra, a K KOMIUIEKCHA CITOXHWBYA LiHHICTh, 11O
BKJII0YA€ (PyHKIIOHAJIbH, eMOLIiiHi Ta CUMBOJIIUHI XapaKTepUCTUKU. JI0 OCHOBHUX
IHCTPYMEHTIB TOBapHOI MOJIITUKU HaJIeXaTh (POPMYBAHHS aCOPTUMEHTY, OPEHIVHT,
JMU3aiH TMPOMYKILil, CTBOPEHHS MAaKeTiB MOCIYT, iHTerpalis HudpoBux GyHKILIN, a
TaKOX aJanTallisg ToBapy 0 MOTped OKPEeMUX CETMEHTIB croxuBaviB. Oco0IMBOTO
3HAYEHHSI Ha0yBa€ CTBOPEHHS MO3UTUBHOIO KJIIEHTCHKOTO TOCBIidY, 110 JO3BOJISIE
(GopMyBaTH TOBrOCTPOKOBY JIOSJIBHICTh  CIIOXMBA4iB Ta MiABUILIYBATH
KOHKYPEHTOCTTPOMOXHICTb MiAIMTPUEMCTBA.

LinoBa mnonituka (Price) € BaXJIWBUM e€JIEMEHTOM MapKETUHTOBOTO
KOMIIJIEKCY, OCKIJIbKM O€e3MOoCepelHbO BIUIMBAE SK Ha (DiHAHCOBI pe3yJabTaTu
JSUTBHOCTI MiAMPUEMCTBA, TaK i Ha CIPUUHATTS OpeHay cnioxuBayaMu. CydacHi
MapKEeTUHTOBI iHCTPYMEHTH LIIHOYTBOPEHHSI BKJIIOUAIOTh CUCTEMY 3HUXKOK, aKLiiiHi
MpPOMNO3ullii, MiAMUCKH, THyYkKe  IL[iHOYTBOPEHHS, loyalty-nporpamu,
repcoHaizoBaHi 1iHu Ta freemium-mozmeni. B ymoBax nmmdposizartii mianpuemcraa
Jlefayli aKTUBHILIE BUKOPUCTOBYIOTh iHAWBIMyali30BaHUN MiAXia 10 hOpMyBaHHS
LIHOBUX MPOIO3ULIiii, 1110 0a3yeThCsl Ha aHaJli3i MOBEIiHKM CHOXMBAYiB Ta IXHiX
CTOXUBYMX ynomoOaHb. [Ipy 1bOoMy IliHA BHUKOHYE HE JIMIIE €KOHOMIiuHY, a U
KOMYHiKaliitHy (QyHKILi0, (hOpMYyIOUM ySIBICHHS CIOXMWBaya MPO SKICTh i CTaTycC
TOBapy.

30ytoBa mnoxaituka (Place) oXxoroe cucrtemy iHCTPYMEHTIB, MOB’SA3aHMX i3
OpTraHi3alli€lo KaHajiB pPO3IMOAiTY Ta 3a0e3MeUYeHHSIM MOCTYITHOCTI MPOAYKIl IS
KIiHIIEBOTO CMOXMBavya. ¥ Cy4yaCHUX YMOBaX PO3BUTKY €JIEKTPOHHOI KOMeEpIIii Ta
nubpoBux MmiaTGoOpM MiANTPUEMCTBA aKTUBHO BUKOPUCTOBYIOTh OHJIANH-
MarasvHu, MapKeTIUIeCH, MapTHEPChKi MporpaMu, MpsiMi MPOAaxi, JOTICTUYHI
pimieHHs, cucremy click-and-collect Ta oOMHikaHaldbHi Mojaedi 30yTYy.
OMHiKaHAJIBHUM MiXia ependavyae iHTerpario OHIaliH- Ta odIaiiH-KOMYHIiKaIliiA,
1o 3a0e3rneuye Oe3nmepepBHUN KIIEHTCHKMI JOCBiA He3aJeXXHO BiJ KaHaly
B3aemonii. EdextuBHa cuctema 30yTy M03BOJSE MiAMNPUEMCTBY HE JIMIIE
OiIBULIYBaTU OOCSATU peajti3allii MpoayKilii, a # ¢hopMyBaTU CTiliKi BiTHOCUHU 3i
CTOXWBaYaMU.

Oco061Be 3HAYEHHS Y CYyYaCHOMY MAapKEeTUHTY Ma€ KOMYHiKalliliHa MOJIiTUKa
(Promotion), sika BKJTI0OYa€ KOMIUIEKC iHCTPYMEHTIB MTPOCYBAHHS TOBAPIB i MOCIIYT
Ha puHKY. B ymoBax nmdpoBoi TpaHcdhopMallil MiATPUEMCTBA BUKOPUCTOBYIOTh
IIUPOKUI CIEKTP iHCTPYMEHTIB KOMYHiKallii, cepell SIKUX KOHTEHT-MapKETHHT,
SEO T1a SEA, email-mapketunr, SMM, influencer marketing, performance
marketing, retargeting, Bebinapu, PR Ta digital advertising. CyyacHi MapKeTUHTOBI
KOMYHiKallil XapaKTepu3yloThCs BACOKUM piBHEM MepcoHai3allii, iHTepaKTUBHOCTI
Ta Opi€HTalli€l0 Ha MOOYIOBY JOBFOCTPOKOBUX BiITHOCHUH 3i CIOXMBaYaMM. 3HaYHa
YacTMHA KOMYHIKAIiHOI MisiIbHOCTI 6a3yeThcsl Ha BUKOPUCTAHHI aHATITUYHUX
JIaHUX TPO MOBEIIHKY KOPMCTYBayiB, 110 AO3BOJISIE MMiABULIYBAaTU €(PEKTUBHICTbH
peKJIaMHUX KaMIIaHiil Ta ONTUMi3yBaTh MapKETUHTOBI BUTpaTH.

AKTYAIJIbHI ITPOBJIEMA EKOHOMIKW Ne 12 (294), 2025



MARKETING 433

BigmosinHO no creuugikd pUHKY MOCHYT, KOMIUIEKC MapKEeTUHTY MOCTYyT
BiIPi3HAETHCA Bil KOMIUIEKCY MAapKETUHTY TOBapiB. Y CydacHiii Teopii MapKETUHTY
TOPSI i3 KIIACUYHOI0 MOAEIITIO 4P aKTMBHO BUKOPUCTOBYETHCS PO3IIMPEHA MOIEIb
7P, 3anponoHoBaHa b. bymcom ta M. JIx. bitHep [28], s1ka € 0c00JI1MBO aKTyaaIbHOIO
mnsg chepu mocayr i uudpoBoro 6i3Hecy. Jlo TpagMuUiliHUX e€JIEMEHTIB
MapKeTHUHTOBOI0 KOMILIEKCY AojaarThest People (mepconan), Process (rpoiiecu) Ta
Physical Evidence (maTepiajibHe TiATBEpIKEHHS $SKOCTi), IO TO3BOJISIE
BPaXOBYBATH SIKiCTb OOCITYTOBYBAaHHSI, OCOOJMBOCTI B3a€MO/Iii 3i CIOXMBaYaMU Ta
(opMyBaHHS MTO3UTUBHOTO CIOKXUBYOTO JOCBIMY.

Enement People akileHTye yBary Ha poJii mepcoHany y (GopMyBaHHi
KJIIEHTCBKOTO [MOCBilly, SKOCTi CEpBiCYy Ta 3arajJibHOTO CIPUWHATTS OpeHIy
CIOXMBaYaMU. Y Cy4yaCHMX YMOBAX came MpalliBHUKU 4YaCTO BUCTYNAIOTh OMHUM i3
KJTIOYOBUX (PaKTOPiB KOHKYPEHTOCIIPOMOXKHOCTI MiANIPUEMCTBA, OCKIJIbKU PiBEHb
iXHbO1 mpodeciiiHOl MiArOTOBKM, KOMYHiKaliiHMX HaBUYOK Ta 3JaTHOCTI
B3a€EMOIIISITU 3 KJIiEHTaMU 0e3MocepeqHbO BIUIMBAE HA PiBEHb 3aJ0BOJICHOCTI Ta
JIOSUTBHOCTI CIOXWBaviB. BaXJIMBUMU iHCTPYMEHTAMU LIBOTO €JIEMEHTY € HAaBYaHHS
MEepCoHaly, PO3BUTOK HAaBUYOK KOMYHiKallii, (OpMyBaHHS KOPHOPATUBHOIL
KyJIbTYpU, a TaKOX BUKOPUCTAHHS MEXaHi3MiB 3BOPOTHOTO 3B 3Ky uepe3
ONUTYBAaHHS, AaHKETYBaHHS Ta aHAJTi3 TOBEAiHKN CIIOXUBAYiB.

EnemeHT Process oXorutioe cucteMy MpoleciB, MOB’sI3aHUX i3 BUPOOHUIITBOM,
npojaxeM TOoBapiB i HagaHHSIM TIOCAYI, a TaKOX OpraHi3zalli€elo B3aeMOIii
OignpueEMCTBA 3i crmoxuBauyaMu. [lo KIIOYOBUX iHCTPYMEHTIB HaljieXaTb
aBTOMAaTU3al1lisl Oi3HEC-TPOLIECiB, YIIPABIiHHS SKiCTIO OOCTYrOBYBaHHS, IIBUIIKICTh
00po0OKM 3aMOBJIEHb, TicisnpoaaxxHuit cepsBic, CRM-cucremu, ananituka KPI ta
u@poBi cepBiCH MIATPUMKHU KIIEHTIB. Y Cyd4acHOMY MAapKETUHIY OCOOJIUBOTO
3HAUE€HHsI HaOyBa€ OMNTHMI3allisl KIIEHTCHKOrO LLIAXY (customer journey), IO
JTIO3BOJISIE MiNBUIIYBaTU €(PEKTUBHICTh B3a€EMOii 3i coxXuBayaMu Ta (popmyBatu
TO3UTUBHUI KJIIEHTCHKUI TOCBIII.

Physical Evidence Bkilouae MartepiajbHi Ta Bi3yaJibHi €JIEMEHTH, SKi
GopMy10Th TOBipy 10 OpeHAy Ta BIUIMBAIOTh HAa CHPUNHSTTS SIKOCTi TOBapiB i
nocyyr. JJo UbOro ejaeMeHTy HajleXaTb MU3aiiH YIMaKOBKM, O(MOPMIIEHHS CaWTy,
iHTep’ep i ekcTep’ep 3akiamy, KOpIOpaTMBHA alIeCHTUKA, PEeKJIaMHI MaTepiaiu,
cepTudikaTh, BIATYKM KIIEHTIB, OpeHIOBaHi €JIeMEHTU Ta Bi3yaJIbHUM CTUJIb
KOMYHiKalii. ¥ cydyacHuUX yMoBax (i3W4Hi [OOKa3u BUKOHYIOTh HE JIMIIE
iHdopMalliliHy, a i eMOUiiiHy (DYHKIIiI0, CTBOPIOIOUM MO3UTUBHE BPAKEHHS PO
OpeHn i 3a0e3Mevyoum T0AaTKOBY KOHKYPEHTHY MepeBary mianpueMcTBa.

HaykoBi nocmimkeHHsI MiATBEPIXYIOTh HasBHICTh TICHOTO B3a€MO3B’SI3KY Ta
B3a€EMOIil MiX CTpaTeriIiMU MapKeTUHTOBOTO KOMIUIEKCY W MOAEISIMU MOBEAIHKU
CTIOXMBAUiB y Pi3HUX ceKTopax eKoHoMiku. Jociimnuku Yakpabapri I1., [Tangeit
H. [29] nigkpeciioTh, IO IMiANPUEMCTBA CIIOYATKYy aHaJli3ylOTh UiJILOBY
ayIUTOPIIO 3a JOMTOMOTOI0 MOJIeJIel TOBEAIHKM CIIOXUBAYiB, MiCJIsl 4Oro (popMyIoTh
i KOPUTYIOTh KOXXEH €JIEMEHT MAaPKETUHTOBOTO KOMIUIEKCY TS OUTbII €(heKTUBHOTO
OXOTUICHHSI, TIEPEKOHAHHSI Ta 3aJ0BOJIEHHS TMOTpeO criokuBadiB. DopMyBaHHS
ontuMaibHOro marketing mix 6asyeTbcs He JIMIIE HA YIPABIiHCHKUX PillIEHHSIX, a
1 Ha HayKOBOMY aHaJli3i TOro, SIK CIOXHBayvi OLiHIOIOTh iH(opMallito, pUiiMaloTh
pillleHHs Ta 3AiMCHIOIOTH KYITiBII0 TOBapiB abo rociyr (TadJ. 2).
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Tabnuys 2. Bnnue enemeHTiB MapKkeTUHIoBUX iHCTPYMeHTIB (marketing mix) Ha
noBefiHKy CNoXuBaYiB, yOOCKOHareHo asmopoM Ha ocHosi [29, ¢. 690]

click-and-collect, norictuyni
cepsicn

nepesaru KaHanis
36yTy

EnemeHT MapKeTuHrosi MoseAiHKOBI MNosepajHKoBUI edeKT Ta
MapKeTUHroBOro iHCTPYMEHTH dakTopu BMNJ/IMB Ha CMOXUBYE
KOMMAEKCY CnoXuBavis pileHHn
(marketing mix
4pP/7P)
BpeHauHr, An3aiH
PERANRT, & dopmye yaBaeHHA
NPOAYKLii, aCOPTUMEHTHA . . .
- o CnpuitHATTA, CMOXMBaYiB NpPo AKICTb,
noniTWKa, nepcoHanisayis
bopmyBaHHA XapaKTepUCTUKK Ta
Product (Toeap) NPOAYKTY, customer
! CTaB/IEHHSA, 6peHa; BNANBAE Ha
experience management, . .
. . HaBYaHHA BMbip TOBapy Ta piBeHb
iHTerpauis undposux .
. 334,0BOJIEHOCTI
dyHKLiN
Dynamic pricing, loyalty- o BnavBae Ha CNpUNHATTA
Y P &, loyalty CnpUnHATTA p.
nporpamu, . . cnpaBea/IMBOCTi Ta
. LiHHOCTI, ) A
. . nepcoHasnisoBaHe LiHHOCTi, BU3Ha4Ya€e
Price (LiHa) . . pedepeHTHe . .
LiHoyTBOpPEHHS, freemium- . rOTOBHICTb A0 KyniB/i Ta
. . - LiHOYTBOPEHHS, )
mogeni, behavioral pricing ! OLLiHIOBAHHSA
MOTMBaALiA
aNbTepHaTUB
OMHiKaHanbHi npogaxi CutyauiiHi .
bHI NPOAKI, yau 3abesneyye AOCTYMHICTb
MapKeTnaeicu, e- bakTopu, )
. . TOBapY, 3HWUKYE YaCOoBi
Place (Po3nogin) commerce nnatoopmu, 3PYYHiCTb,

BMTPATK Ta CMPOLLYE
npouec npuabaHHa

SEO, SEA, SMM, influencer

dopmye 0b6i3HaHICTb,

. R YBara,
. marketing, retargeting, BMJ/IMBAE HA CTaB/IEHHA,
Promotion . nepeKoHaHHA,
email-mapKeTuHr, R CTBOPIOE BaxkaHHA Ta
(MpocyBaHHs) ) . KOMYHiKaLjiiHi .
marketing automation CTUMYJIIOE CMOXKMBAYIB
KaHanu
A0 gji
Customer service, account
management, . " BnanBae Ha piBeHb
X CoujianbHun . N
People nepcoHasnizoBaHe BMAVE. A0BiDA [0Bipy, BNEBHEHICTb i
(MepconHan) obcnyrosyBaHHs, after- cepBic'Hﬁﬁ .D.F;C'Bin CNPUNHATTA LiHHOCTI
sales support, relationship yepes B3aEMOA,t0
marketing
CRM-cuctemun, marketing " 3HUIKYE TPUBOXKHICTb
. - CnpunHATTA . L
Process automation, digital DM3MKY nig vac kynisni, opmye
customer journey, oHnalH- L [0Bipy Ta 3abe3neyye
(Mpouecu) KOTHITUBHI .
0bOPMNEHHSA 3aMOB/IEHD, - NO3UTUBHUI
Al-nigTpumKa cepsicy ¥ CMNOXWBYUIA AOCBIA
KopnopaTuBHa ailieHTUKa . . 3abesneuye
pnop . A " | MaTepianbHi . v .
. . UX/Ul-an3aiiH, ynakoBska, niaTBepAXKeHHA AKOCTI
Physical Evidence . . CUTHaNM,
. cepTudikatn, umdposi M Ta AOMNOMarae
(MartepianbHe R CNPURHATTA .
. TOYKM B3aEMOZ,i, Bifryku CMOXKMBAYaM OLLiHIOBATU
niATBepAKEHHS) L pU3UKY, B ;
KNi€HTIB . Hemarepia/bHi
OLLiHIOBAHHA

nponosuuji

Hanpuknan, xapaKTepUCTUKM TMPOIAYKIil CTBOPIOIOTHCS 3 YypaxyBaHHSIM
MOTUBALLIMHUX (PaKTOPiB Ta CHPUWHATTS LIHHOCTI UUIBOBUMMU CETMEHTaAMU
CTOXWBAYiB, 1L[iHA BU3HAYAETHCS BINMOBIAHO OO PiBHS PU3UKY Ta pedepeHTHOro
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LiIHOYTBOPEHHSI, a PEKJIAMHi TOBiTOMJIEHHSI (DOPMYIOTbCSI Ha OCHOBi METOiB
MEePEeKOHAaHHS Ta COLIaJbHOrO BIUIMBY. Y pe3yJbTaTi TaKU{ MiAXil CIpUSE
MiIBUIIEHHIO PiBHS 3aJ0BOJIEHOCTI CMOXWBAYiB, (POPMYBAHHIO JIOSUIBHOCTI, 3MiHi
CTaBJIEHH 10 OpeHy Ta CTUMYJIIOBAHHIO MOBTOPHUX MOKYTIOK.

Oco0JMBOrO 3HAYE€HHS B3a€EMO3B’SI30K MiX MMOBEIiHKOIO CIOXWBAYiB i
MapKEeTUHTOBUM KOMIUIEKCOM HaOyBae€ B yMoOBax HUGMPOBOroO CeperoBUIIA.
IloBeniHka croxxuBauiB jAenani Oijiblle 3aJeXWUTb BiJl MUTTEBOTO 3BOPOTHOTO
3B’S13KY, pEKOMEHIalliii, eJIeKTPOHHOTO «capadaHHoro pamio» (word-of-mouth) ta
IIBUIKOTO TOLIMPEHHSI PEKJIAMHOIO KOHTEHTY. Y TaKuMX yMOBaX MapKEeTUMHTOBIi
pillieHHsI Bce OUIbIIOI Miporo 0a3ylThCs Ha aHAMITUL JaHUX Ta AOCTiIKEHHSIX
MOBEJiHKW CITOXMBayiB, 1110 JO3BOJISIE aJarTyBaTh ejleMeHTH marketing mix o
BITOJ00AHb i TOTPEO KOHKPETHUX CITOKMBUYMUX CETMEHTIB.

BonHouac BcTaHOBJIEHO, 110 €(MEKTUBHICTH MapKETUHTOBOTO KOMILIEKCY
BU3HAYAETHCS Taly3eBUMU, JeMoTrpacdiyHUMU, KYJBTYPHUMU Ta TEXHOJOTIYHUMU
0COOJIMBOCTSIMU PUHKOBOTO CcepenoBullla. TpaHchopmallisi COXUBYMX Tepesar i
Mojesielt TIpUUHATTS pillleHb IIiJ BIJIMBOM COLialbHUX, TEXHOJOTIYHMUX i
KYJABTYPHUX UYMHHUKIB 3yMOBJIIOE HEOOXigHICTb TOCTiIMHOI  amanTanii
MapKETUHIOBOTO KOMILJIEKCY MiANMPUEMCTBA A0 AMHAMIUHMX 3MiH PUHKY. Y
pe3yabraTi (pOpMyeThCs Oe3nepepBHUIT B3aEMO3B’SI30K MiX ITOBEIiHKOIO
CMOXMWBAYiB i MAPKETUHTOBOIO JisUIbHICTIO MiIMPUEMCTB.

BucnoBku. TakyiM ynHOM, cydyacHa TpaHcgopMallisi pUHKOBOTO CepeloBuIla,
PO3BUTOK LIMMPOBUX TEXHOJIOTIM Ta 3MiHA TOBEIiHKM CITOXXKMBauyiB 3YMOBIIIOIOTh
HEOOXiTHICTh MOCTIHHOTO OHOBJIEHHST MAPKETUHTOBOIO KOMILIEKCY IMiIIMPUEMCTBA.
EdexTuBHicTh marketing mix 3aJeXuUTh Bil y3roAXEHOTO0 BUKOPUCTAHHS
MapKETUHTOBUX iHCTPYMEHTIB, agalTOBAaHUX JO TOBEMiHKM CIIOXMBauiB i 3MiH
PUHKOBOTO cepenoBuila. CaMe KOMIUIEKCHE 3aCTOCYBAHHSI TaKUX iHCTPYMEHTIB
CIpUSIE CTBOPEHHIO CMOXMBYOI LIHHOCTi, MiIBUILEHHIO JIOSUIBHOCTI KJIEHTIB i
3MILIHEHHIO KOHKYPEHTHUX MO3ULIN MiIMpUeEMCTBA.

IlepcnekTBM mMoAadbIIMX JTOCHIIXEHb TOB’S3aHi 3 OILliHIOBAaHHSIM
e(EeKTUBHOCTI MapKETUHTOBUX IHCTPYMEHTIB y HUGPOBOMY CEpeloOBHUINI Ta
0COOJMBOCTEN 1X BUKOPUCTAHHS B Pi3HUX raly3X €KOHOMIKU.

1. becnanos B. M., fAue M. I. MapkeTUHIroBUil KOMIUIEKC y CHUCTEMi yIpaBJiHHS
MiANPUEMCTBOM B YMOBax BilicbkoBoro craHy. EkoHomika Ta cycmiibctBo. 2024. Bumn. 70. URL:
https://economyandsociety.in.ua/index.php/journal/article /view/5283

2. baimyk K. M., Kosak I. I. MapkeTUHIOBi iHCTPYMEHTH B YIIpaBjliHHI PO3BUTKOM OpraHisailii.
Via Economica. 2025. Bum. 9. DOI: https://doi.org/10.32782/2786-8559/2025-9-1

3. Grigori S. Marketinginstrumente: Beispiele, Definition und Modelle for 2026 [MapkeTHHTIOBi
IHCTpYMEHTH: MMPUKJIaau, BU3HAUeHHs Ta Mozesti Ha 2026 pik]. Acquisa: Online-Magazin. 2024. Abrufbar
unter: https://www.acquisa.de/magazin/marketinginstrumente [HiM. MOBOIO]

4.  Kpacosceka O. 0. MapkeTUHIOBI iHCTPYMEHTH B IisSJIBHOCTI MinnpuemMcrsa. EkoHomika Ta
yrpasininag mignpuemctBamu. 2018. Bum. 29. C. 104—108. URL: http://www.bses.in.ua/journals/
2018/29_1_2018/23.pdf

5. Mopo3 O. B., Jlatrume K. O., 3oupanHuk O. M. [lutaHHS YIOCKOHAJIEHHSI KOMILIEKCY
MapKeTUHIY TPOMHUCIOBOIO MiAnpueMcTBa. BicHMK XMeJIbHUUBKOTO HAlliOHAJIbHOTO YHIBEPCUTETY.
Exonomiuni Hayku. 2021. Ne 5. T. 1. C. 190—194. DOI: https://doi.org/10.31891/2307-5740-2021-298-5(1)-32

6. Crascbka FO. B. MapkeTHHIOBi iHCTPyMEHTH Ta iX BIUIMB Ha CTaOLIi3allil0 eKOHOMIYHOTO
crany ninnpuemcrBa. Modern Economics. 2019. Ne 13. C. 227-232. DOI: https://doi.org/10.31521/
modecon.V13(2019)-35

ACTUAL PROBLEMS OF ECONOMICS, # 12 (294), 2025



436 MAPKETUHI

7.  Booms Bernard H., Bitner Mary J. Marketing strategies and organization structures for service
firms. Marketing of Services [MapkeTWHTOBi cTparterii Ta opraHisalliiiHi CTPYKTypu IUIS CEPBiCHHMX
ninnpuemcts. Mapketunr nociyr|. / ed. by J. Donnelly, W. George. Chicago : American Marketing
Association, 1981. Pp. 47—51. [aHT1. MOBOIO]

8. Borden N. H. The Concept of the Marketing Mix [KoHLiemniisi MAapKeTUHIOBOTO KOMILIEKCY].
Journal of Advertising Research. 1964. Ne 4. C. 2-7. [aHII. MOBOIO|

9. Culliton J. W. The Management of Marketing Costs [YmpaBiiHHSI MapKeTMHTOBUMU
Butpatamu]|. Division of Research, Graduate School of Business Administration. Harvard University,
Boston, MA, 1948. Pp. 400—420. [aHTJ1. MOBOIO]

10. Komnep @., Apmcrponr I. OcHoBu mapketunry. Kuis : lianektuka, 2020. 800 c.

11. McCarthy E. J. Basic Marketing: A Managerial Approach [OcHOBU MapKeTHHTY:
yrpasiiHceKuii Tinxin.|. Homewood (Illinois): R. D. Irwin., 1960. 792 P. [aHT1. MOBOIO]

12. Akramov B. E Ugli. Strategic marketing tools for enterprises entering foreign markets
[CTpareriyHi MapKeTUHIOBi IHCTPYMEHTHM MJIsl TIINPUEMCTB, 110 BUXOISATh HA 30BHILLHI PUHKM].
JournalNX. 2022. Available at: https://www.neliti.com/publications/599000/strategic-marketing-tools-
for-enterprises-entering-foreign-markets [aHrj1. MOBOIO]

13. Kepon T. P. MapKeTUHIOBi iHCTpYyMEHTU PO3LIMPEHHS MaclITa0iB EKOHOMIYHOI isSJIbHOCTI Ha
rnobaibHoMy puHKY. BicHuk JITEY. EkoHomiuni wHaykm. 2023. Ne 74. C. 17-23. DOI:
https://doi.org/10.32782/2522-1205-2023-74-17

14. Kupunenko C. B. Tpancdopmailisi MapKeTMHTOBOTO KOMILJIEKCY B yMOBaX LIM(POBOi EKOHOMIKK
Ta iHHOBaLIMHUX 3MiH. BicHuK CXiIHOYKpaiHCHKOTO HalliOHAJILHOTO YHiBepcHUTeTy iMeHi Bosiomumupa
Haist. 2024. Ne 6 (286). C. 51-58. DOI: https://doi.org/10.33216/1998-7927-2024-286-6-51-58

15. Klein R. Marketinginstrumente im bberblick [Ornsin MapkeTuHroBux iHCTpymeHTiB]. Fbr-
Gronder.de: Online-Portal for Unternehmer, Start-ups und kleine Unternehmen. 2026. Abrufbar unter:
https://www.fuer-gruender.de/wissen/unternehmen-fuehren/marketing/marketinginstrumente/ [Him. MOBOIO|

16. Mantuz B.B., Bosuenko B./., IMandwopos A.M. JHK Ta mipamina GpeHmy sIK CKJIamoBi
MapKeTMHTOBUX iHCTPYMEHTIB BIUIMBY Ha MOBEIiHKY CIOXMBayiB. AKTyaJlbHi MPOOJIeMU €KOHOMIKH.
2023. Ne 10 (268). C. 31-38.

17. Tlepepma, I1., Yepemn, A., lllaynbcbka, JI. ®opmyBaHHsS Mojesell €KOHOMIYHOI OIIHKU
NiSTTBHOCTI Ta KOHKYPEHTOCIIPOMOXKHOCTI MiAMPUEMCTB eJIEKTPOHHOI TOpriBii. BicHuk HauioHanbHOro
TEeXHIYHOTO YHiBepcuTeTy "XapKiBChKUI MOMITeXHIUHMIT iIHCTUTYT" (eKOHOMIUHI Hayku). 2024. Ne (5). C.
87—92. DOI: https://doi.org/10.20998/2519-4461.2024.5.87

18. Crapony6ueB B., Jlunenko A. [IpoGiemMaThKa BUKOPUCTAHHS TEXHOJIOTIN IITYyYHOTO
iHTeJIEKTY Yy IupeKT-mapkeTwHTy. DopcaiiT po30ymoBM YKpaiHW: CTpaTeTiuHi iMITyJIbCH CTaJoro
PO3BUTKY B €KOHOMIilli, MEHEI)KMEHTI, MapKETUHTY Ta MyOJiyHOMY yrnpaBiiHHiI : matepianu [II
MixHaponHOI HayKOBO-TPaKTUYHOI KOHpepeHLii (M. 3anopixcks, 27 tpaBHs 2025 p.). 3anopixxks,
2025. C. 284—284. URL: https://duikt.edu.ua/uploads/p 2779 92929497.pdf#page=284

19. Tepent’eBa H., CaBuyk f., Minbman JI. BukopucranHus nudpoBux menia Ta coulialbHUX
MepeX y MapKeTHHTOBUX KaMIIaHisIX: e(peKTUBHICTD i pusnku. ExoHoMika Ta cycminbetBo. 2024, Ne 59.
DOI: https://doi.org/10.32782/2524-0072/2024-59-43

20. KamoxHa lO., PaeB €. EdekTUBHICTb MapKeTHHTY: MPOCTOPOBAa MOJAEIb OLIHIOBAHHS.
®dinaHcoBi cTpaTeril iHHOBAIifHOTO PO3BUTKY ekoHomiku. 2020. Ne 1 (45). C. 119-122. URL:
https://journalsofznu.zp.ua/index.php/economics/article/view/348

21. Yepen O. I, Mapkosa C. B., Jlemenko A. A. LLTyyHuii iHtenext y npotulii aesiHdopmauii y
CUCTEMI MapKeTMHIOBOTO MEHEIXXMEHTY B yMOBaX BiliHM Ta BiIHOBJIIEHHS E€KOHOMiKM YKpaiHu.
[MinnpuemuauniTBo Ta iHHoBalii. 2025. Bur. 37. C. 31-36. DOI: https://doi.org/10.32782/2415-3583/37.4

22. Yepen O. I. Mapkerunr. Kuis: Bugasuuuuii nim «Konnop», 2021. 728 c.

23. Schipper N. Diese 7 Marketinginstrumente Sollten Sie Kennen [CiM KiI1040BUX
MapKeTUHTOBUX iHCTPYMEHTIB, sIKi HeoOxinHo 3Hatu|. NZ Marketing: Offizielle Website. 2020. Abrufbar
unter: https://nzmarketing.de/marketinginstrumente/ [HiM. MOBOIO]

24. Scrpemcbka O. M. MapKeTUHIOBi iHCTPYMEHTU K (akTopu MOCHUJIEHHS aJanTUBHOCTI
MiANPUEMCTB 10 KPMU30BUX 3MiH 30BHIilIHbOro cepepoBuila. HaykoBi 3anucku JIbBiBCcbKOTO
yHiBepcuteTy GizHecy Ta mipaBa. Cepist ekonomiuHa. Cepist opunuana. 2025. Burr. 45. C. 416—426. DOI:
https://doi.org/10.5281/zenodo.16754872

25. Die 4Ps des Marketing-Mix — Marketinginstrumente einfach erklart [4P MapkeTHHroBoro
KOMIUIEKCY — MapKeTHUHTOBi iHCTPYMEHTU TpocToio MoBoio| Abrufbar unter: https://datenbasiert.de/
grundlagen/4ps-marketinginstrumente,/ [HiM. MOBOIO|

AKTYAIJIbHI ITPOBJIEMA EKOHOMIKW Ne 12 (294), 2025



MARKETING 437

26. Hikomaitayk O. MapKeTHHTOBI CTpaTeTisi: CYTHICTh Ta 0COOIMBOCTI. [aMUIIbKMIT eKOHOMIYHMIA
BicHUK. 2019. Ne 6(61). C. 111—118. URL: https://galicianvisnyk.tntu.edu.ua/pdf/61/773.pdf

27. Mapketunr : HaBd. moci6. / Ye6orap C. 1. Ta in. KuiB : Ham uac, 2007. 504 c. URL:
http://www.info-library.com.ua/books-text-9565.html

28. Booms B. H., Bitner, M. J. Marketing Strategies and Organization Structures for Service Firms
[MapkeTUHTIoBi cTpaTerii Ta opraHisaliiiHi CTpyKTypu U1 mignpueMmcts cdepu nociayr|. In: Marketing
of Services. Chicago: American Marketing Association, 1981. Pp. 47-51. [aHT]1. MOBOIO]

29. Chakrabarty P., Pandey D. Decoding the Marketing Mix: A Systematic Review of Its Influence
on Consumer Purchase Decisions [PO3KpUTTS CyTHOCTI MapKETMHIOBOTO KOMIUIEKCY: CUCTEMAaTUYHUI
OIJISIT OTO BIUIMBY Ha pillleHHsI CIoXWBauiB miomo Kymisii|. Journal of Emerging Technologies and
Innovative Research (JETIR). 2025. Vol. 12. Issue 7. Available at: https://www.jetir.org/papers/
JETIR2507574.pdf [aHri1. MOBOIO]

1. Bespalov V. M., Yaniev M. I. Marketynhovyi kompleks u systemi upravlinnia pidpryiemstvom
v umovakh viiskovoho stanu. Ekonomika ta suspilstvo. 2024. Vyp. 70. URL: https://economyandsoci-
ety.in.ua/index.php/journal/article/view/5283

2. Blishchuk K. M., Kozak I. I. Marketynhovi instrumenty v upravlinni rozvytkom orhanizatsii.
Via Economica. 2025. Vyp. 9. DOI: https://doi.org/10.32782/2786-8559/2025-9-1

3. Grigori S. Marketinginstrumente: Beispiele, Definition und Modelle for 2026 [Marketynhovi
instrumenty: pryklady, vyznachennia ta modeli na 2026 rik]. Acquisa: Online-Magazin. 2024. Abrufbar
unter: https://www.acquisa.de/magazin/marketinginstrumente [nim. movoiu]

4. Krasovska O. Yu. Marketynhovi instrumenty v diialnosti pidpryiemstva. Ekonomika ta
upravlinnia pidpryiemstvamy. 2018. Vyp. 29. S. 104—108. URL: http://www.bses.in.ua/journals/
2018/29_1_2018/23.pdf

5. Moroz O. V., Latyshev K. O., Zbyrannyk O. M. Pytannia udoskonalennia kompleksu mar-
ketynhu promyslovoho pidpryiemstva. Visnyk Khmelnytskoho natsionalnoho universytetu. Ekonomichni
nauky. 2021. Ne 5. T. 1. S. 190—194. DOI: https://doi.org/10.31891/2307-5740-2021-298-5(1)-32

6. Stavska Yu. V. Marketynhovi instrumenty ta yikh vplyv na stabilizatsiiu ekonomichnoho stanu
pidpryiemstva. Modern Economics. 2019. Ne 13. S. 227-232. DOI: https://doi.org/10.31521/ mode-
con.V13(2019)-35

7. Booms Bernard H., Bitner Mary J. Marketing strategies and organization structures for service
firms. Marketing of Services [Marketynhovi stratehii ta orhanizatsiini struktury dlia servisnykh pidpryiem-
stv. Marketynh posluh]. / ed. by J. Donnelly, W. George. Chicago : American Marketing Association, 1981.
Pp. 47-51. [anhl. movoiu]

8.  Borden N. H. The Concept of the Marketing Mix [Kontseptsiia marketynhovoho kompleksu].
Journal of Advertising Research. 1964. No 4. S. 2-7. [anhl. movoiu]

9. Culliton J. W. The Management of Marketing Costs [Upravlinnia marketynhovymy vytratamy].
Division of Research, Graduate School of Business Administration. Harvard University, Boston, MA,
1948. Pp. 400—420. [anhl. movoiu]

10. Kotler FE, Armstronh H. Osnovy marketynhu. Kyiv : Dialektyka, 2020. 800 s.

11. McCarthy E. J. Basic Marketing: A Managerial Approach [Osnovy marketynhu: upravlinskyi
pidkhid.]. Homewood (Illinois): R. D. Irwin., 1960. 792 R. [anhl. movoiu]

12. Akramov B. E Ugli. Strategic marketing tools for enterprises entering foreign markets
[Stratehichni marketynhovi instrumenty dlia pidpryiemstv, shcho vykhodiat na zovnishni rynky].
JournalNX. 2022. Available at: https://www.neliti.com/publications/599000/strategic-marketing-tools-
for-enterprises-entering-foreign-markets [anhl. movoiu]

13. Kerod T. R. Marketynhovi instrumenty rozshyrennia masshtabiv ekonomichnoi diialnosti na
hlobalnomu rynku. Visnyk LTEU. Ekonomichni nauky. 2023. Ne 74. S. 17-23. DOI:
https://doi.org/10.32782/2522-1205-2023-74-17

14. Kyrylenko S. V. Transformatsiia marketynhovoho kompleksu v umovakh tsyfrovoi ekonomiky ta
innovatsiinykh zmin. Visnyk Skhidnoukrainskoho natsionalnoho universytetu imeni Volodymyra Dalia.
2024. Ne 6 (286). S. 51—-58. DOI: https://doi.org/10.33216/1998-7927-2024-286-6-51-58

15. Klein R. Marketinginstrumente im bberblick [Ohliad marketynhovykh instrumentiv]. Fbr-
Grender.de: Online-Portal for Unternehmer, Start-ups und kleine Unternehmen. 2026. Abrufbar unter:
https://www.fuer-gruender.de/wissen/unternechmen-fuehren/marketing/marketinginstrumente/ [nim.
movoiu]

ACTUAL PROBLEMS OF ECONOMICS, # 12 (294), 2025



438 MAPKETUHI

16. Maltyz V.V., Vovchenko V.D., Panforov D.M. DNK ta piramida brendu yak skladovi marketyn-
hovykh instrumentiv vplyvu na povedinku spozhyvachiv. Aktualni problemy ekonomiky. 2023. Ne 10 (268).
S. 31-38.

17. Pererva, P, Cherep, A., Shaulska, L. Formuvannia modelei ekonomichnoi otsinky diialnosti ta
konkurentospromozhnosti pidpryiemstv elektronnoi torhivli. Visnyk Natsionalnoho tekhnichnoho univer-
sytetu "Kharkivskyi politekhnichnyi instytut” (ekonomichni nauky). 2024. Ne (5). S. 87-92. DOI:
https://doi.org/10.20998/2519-4461.2024.5.87

18. Starodubtsev V., Lynenko A. Problematyka vykorystannia tekhnolohii shtuchnoho intelektu u
dyrekt-marketynhu. Forsait rozbudovy Ukrainy: stratehichni impulsy staloho rozvytku v ekonomitsi,
menedzhmenti, marketynhu ta publichnomu upravlinni : materialy III Mizhnarodnoi naukovo-praktych-
noi konferentsii (m. Zaporizhzhia, 27 travnia 2025 r.). Zaporizhzhia, 2025. S. 284—284. URL:
https://duikt.edu.ua/uploads/p_2779 92929497 .pdftpage=284

19. Terentieva N., Savchuk Ya., Milman L. Vykorystannia tsyfrovykh media ta sotsialnykh merezh
u marketynhovykh kampaniiakh: efektyvnist i ryzyky. Ekonomika ta suspilstvo. 2024. Ne 59. DOI:
https://doi.org/10.32782/2524-0072/2024-59-43

20. Kaliuzhna Yu., Raiev Ye. Efektyvnist marketynhu: prostorova model otsiniuvannia. Finansovi
stratehii  innovatsiinoho rozvytku ekonomiky. 2020. Ne 1 (45). S. 119-122. URL:
https://journalsofznu.zp.ua/index.php/economics/article/view/348

21. Cherep O. H., Markova S. V., Leshchenko A. A. Shtuchnyi intelekt u protydii dezinformatsii u
systemi marketynhovoho menedzhmentu v umovakh viiny ta vidnovlennia ekonomiky Ukrainy.
Pidpryiemnytstvo ta innovatsii. 2025. Vyp. 37. S. 31-36. DOI: https://doi.org/10.32782/2415-3583/37.4

22. Cherep O. H. Marketynh. Kyiv: Vydavnychyi dim «Kondor», 2021. 728 s.

23. Schipper N. Diese 7 Marketinginstrumente Sollten Sie Kennen [Sim kliuchovykh marketyn-
hovykh instrumentiv, yaki neobkhidno znaty]. NZ Marketing: Offizielle Website. 2020. Abrufbar unter:
https://nzmarketing.de/marketinginstrumente/ [nim. movoiu]

24. lastremska O. M. Marketynhovi instrumenty yak faktory posylennia adaptyvnosti pidpryiemstv
do kryzovykh zmin zovnishnoho seredovyshcha. Naukovi zapysky Lvivskoho universytetu biznesu ta prava.
Seriia ekonomichna. Seriia yurydychna. 2025. Vyp. 45. S. 416—426. DOLI: https://doi.org/10.5281/zeno-
do.16754872

25. Die 4Ps des Marketing-Mix — Marketinginstrumente einfach erklart [4R marketynhovoho
kompleksu — marketynhovi instrumenty prostoiu movoiu| Abrufbar unter: https://datenbasiert.de/ grund-
lagen/4ps-marketinginstrumente/ [nim. movoiu]

26. Nikolaichuk O. Marketynhovi stratehiia: sutnist ta osoblyvosti. Halytskyi ekonomichnyi visnyk.
2019. Ne 6(61). S. 111—118. URL: https://galicianvisnyk.tntu.edu.ua/pdf/61/773.pdf

27. Marketynh : navch. posib. / Chebotar S. I. ta in. Kyiv : Nash chas, 2007. 504 s. URL:
http://www.info-library.com.ua/books-text-9565.html

28. Booms B. H., Bitner, M. J. Marketing Strategies and Organization Structures for Service Firms
[Marketynhovi stratehii ta orhanizatsiini struktury dlia pidpryiemstv sfery posluh]. In: Marketing of
Services. Chicago: American Marketing Association, 1981. Pp. 47-51. [anhl. movoiu]

29. Chakrabarty P., Pandey D. Decoding the Marketing Mix: A Systematic Review of Its Influence
on Consumer Purchase Decisions [Rozkryttia sutnosti marketynhovoho kompleksu: systematychnyi ohli-
ad yoho vplyvu na rishennia spozhyvachiv shchodo kupivli]. Journal of Emerging Technologies and
Innovative Research (JETIR). 2025. Vol. 12. Issue 7. Available at: https://www.jetir.org/papers/
JETIR2507574.pdf [anhl. movoiu]

AKTYAIJIbHI ITPOBJIEMA EKOHOMIKW Ne 12 (294), 2025



