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KOnis TarapunueBa*

YIOPABJITHHS IIAOPOBUM MAPKETMHTOM
3 BUKOPUCTAHHAM IIITYYHOTO THTEJEKTY HA OCHOBI
JNEKOMITO3WIIII YITPABJITHCHKUX ®YHKIIII

Y cmammi docaidncyemuvcs ynpaeainna uugpoeum mapkemurnzom nionpuemcme i3
suxopucmanuam wmy4nozo inmeaexmy (IIII) na ocnosi dexomnosuuii gyukuyii ynpagiinus.
Memoro cmammi € 00caiddceHHs CyMACHUX NPAKMUK GUKOPUCMAHHA WIMYYHO20 iHmeaeKkmy y
yugposomy mapkemunzy nionpuemcme, npogedeHHsA iIX PO3MENCYBAHHA 34 QyHKuiamu
ynpaeainna. Memoodu docaidxcenns Oasyromocs (YHKUiOHA1bHOMY nidxodi, a maxoxc Ha
KOMNAEKCHOMY AHAAI3I HAYKOBUX NyOaikauill, npaKmu4Hux Keicie ma meopemuuHux mooeaeil,
wo 0038045€ eussumu cneuuixy i pynxuionaavry poas piznux incmpymenmis 111 ¢ uughposomy
maprkemuney. Ilpoanaaizoeano cyuacnuil cman odocaioxwcenv uodo euxopucmanusa IIII y
yugposomy mapkemunzy, w0 003604UA0 BUOKPeMUMU KAIOH0GI HANPAMU 3ACMIOCY8AHHS
mexHoA02Ill WMmMYy4H020 IHMeAeKmy, a MAaKodc GU3HAMUMU IX 6naueé Ha egexmuseHicmo
Mapkemunzoeux npouecie. B pesyavmami nposedenozo docaioncenns 30ilicHeHO 0eKOMNO3UUII0
dyukuiti yughpoeoeo mapxemunzy Ha aHaaiz, NAAHYBAHHSA, OP2AHI3AYII0, MOMUBAYIIO | KOHMPO.1b,
045 KoXCHOT 3 AKUX i0enmudbikosaro 6ionoeioni eudu ma cnocoou euxopucmanns III1. 3oxpema,
PO32ASIHYMO AHAAIMUYMHUL, 2eHePAMUGHUIL, A8MOMAMU306AHUIL, NPOHO3Y8AAbHUIL, 0ia.10206uil,
pexomendauiinuii IIII, a makxoxc mexwnonoeii o0poOku npupoonoi moeu i Komn’romepHozo
OauenHs1, W0 0XONAI0I0Mb WUPOKUI CNEeKmp MAPKemuH2o6ux 3ada4 — 6i0 anaaizy danux ma
6UA6ACHHA mpeHDié 00 2eHepauii KoHmeHmy, asmomamusauii npouecié i nepconatizayii
xomynixauyiti. OcHo6Hi pe3yibmamu Oemoncmpyiomo, wio inmeepauia IIII y wyugpoesuii
MapKemuHe Ha 0CHOGI YYHKUIOHA1bHO20 NIOX00Y CNpUsE NIOGUIEHHIO eheKMUBGHOCHTL YNPAGAIHHS
MapKemuH2068UMU KAMNAHIAMU, NOKPAUICHHIO 63AEMOOII 3i cnoxcueavamu ma onmumizauii
GHYmMpIwHIx npouecie nionpuemcme. Y 6UCHOBKAX HA2040ULYEMbCA HA NPAKMUYHII 3HAYMYWOCMI
3anpononosanoi kaacugixauii ma QynkuionaivHoi dexomnouyii 041 menedxncepie uUppoeozo
Mmapkemunzy ma O0O0CAIOHUKIB, W0 3AUMAIOMbCA PO3GUMKOM UUDPOSUX mexHoao02il i
IHHOBAYIIIHUX MAPKEMUH206UX PiUleHb.

Karouosi caosa: ynpaeainns, yugposuii mapkemune, QYHKUIl ynpaeaintsa, wmy4Huil inmeaiexm,
dekomno3uyiss hyHKuiil.

Puc. 1. Taba. 5. Jlim. 23.
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DIGITAL MARKETING MANAGEMENT USING
ARTIFICIAL INTELLIGENCE BASED ON THE DECOMPOSITION
OF MANAGEMENT FUNCTIONS

The article explores digital marketing management of enterprises using artificial intelligence
(Al) based on the decomposition of management functions. The purpose of the article is to study
modern practices of using artificial intelligence in digital marketing of enterprises and to delineate
them by management functions. The research methods are based on a functional approach, as well
as on a comprehensive analysis of scientific publications, practical cases, and theoretical models,
which allows identifying the specifics and functional role of various Al tools in digital marketing.
The current state of research on the use of Al in digital marketing is analyzed, which made it pos-
sible to identify key areas of artificial intelligence technologies application, as well as to determine
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their impact on the effectiveness of marketing processes. As a result of the study, the functions of
digital marketing were decomposed into analysis, planning, organization, motivation, and control,
Jor each of which corresponding types and methods of Al use were identified. In particular, analyt-
ical, generative, automated, predictive, conversational, and recommendation Al are considered, as
well as natural language processing and computer vision technologies, which cover a wide range of
marketing tasks — from data analysis and trend detection to content generation, process automa-
tion, and communication personalization. The main results demonstrate that the integration of AI
into digital marketing based on a functional approach contributes to increasing the efficiency of
marketing campaign management, improving interaction with consumers, and optimizing internal
business processes. The conclusions emphasize the practical significance of the proposed classifica-
tion and functional decomposition for digital marketing managers and researchers involved in the
development of digital technologies and innovative marketing solutions.

Keywords: management, digital marketing, management functions, artificial intelligence, function
decomposition.
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ITocTanoBka mpodaemMu. Y Ccy9acHHX yMOBaxX CTpIiMKOi HU(MPOBOiL
TpaHcdhopMallii TiAIPUEMCTB TOCTPO IIOCTa€ TpoblieMa YCBIZOMJIEHOTO Ta
¢(eKTUBHOTO BUKOPUCTAHHS INITYYHOTO IiHTEJIEKTY y CHUCTEMi YIpaBIiHHSI
I (POBUM MapKETUHTOM, OCKIJIBKY OiJIBIIICTh KOMIIAHIt BUKOPUCTOBYIOTH OKpeMi
iHctpymenTu 111 6e3 cTpareriaHoro 6a4eHHs iX BIJIUBY HA MAapKETUHTOBI (PYHKIIIT
Ta Oi3Hec-mpolecu 3arajoM. [lompu HasIBHICTh aHAJITUKM Bil MIXHapOTHUX
KOHCAJITUHTOBUX KoMIiaHiii, Takux gk McKinsey, Ernst & Young Ta Deloitte,
HEIOCTaTHhO KOMIUIEKCHUX aKaAeMiUYHHUX MOCHiIKeHb, IO CUCTEeMaTU3YIOTh
cydacHi mpakTtuku 3actocyBaHHs I 3a ¢yHKIigMM ympaBIiHHS ITUOPOBUM
MapKeTUHIOM Ta BOJHOYAC OIIHIOIOTh ITOTEHIIiHI 3arpo3u, IOB’sg3aHi 3 iX
BUKOpUCTaHHSM. Lle 00ymMoBIIIO€ TI0TPEeOyY y IMMOMHHOMY aHaJli3i CTAaTUCTUYHUX Ta
MNPaKTUYHUX JaHUX TIpO peaibHe BukopuctanHsa 11 y mrbpoBoMy MapKeTHHTY Ha
HiOpUEMCTBAX, iX CTPYKTYPYBaHHS 3a KJIFOYOBUMM (DYHKIIISIMH MapKETUHTOBOTO
YIIPaB/IiHHS, a TAKOX Y BU3HAUYEHHI PU3UKIB, SIKi MOXYTb BIUIMBAaTU HA CTiMKiCThb
OpeHay, €TUYHICTb B3aEMOJii 3 KJi€HTaMM Ta Oe3MeKy AaHuX Yy Ipoleci
BripoBamkeHHs 111 y MapKeTMHTOBY JiSIIbHICTb.

AHani3 ocramHix gocaimKeHnp Ta myOmikamiii. CydacHi IOCTimXEHHS
HiATBEPIXYIOTh, III0 BHUKOPUCTAHHS IINTYYHOIO IiHTENEKTY B IIM(pPoOBOMY
MapKETUHTY CTa€ KIIOYOBUM eJeMeHTOM Iu(poBoi TpaHcdopMallii miaImprueEMCTB,
CIPUSIIOUM MiIBUILIEHHIO €(heKTUBHOCTI KOMYHiKalliil, MOKpallleHHIO MepcoHai3ail
ta TapretuHry [1, 2, 3, 4, 5, 6]. JocmimKkeHHs MiIKpecaoTh 3actocyBanus LI y
reHepauii KOHTEHTY, aBTOMaTu3allili aHaji3y ITOBEIiHKOBUX JaHMX CIOXWBayiB,
BUKOPUCTAHHI CHUCTEM MNpPEAUMKTUBHOI aHaliTuku Ta Big Data mist onrumizanii
MapKeTHMHTOBMX KaMmadiii [7, 8, 9]. BukopucraHHsI OMHiIKaHaJbHMX CTpaTeriil Ta
iHHoBauiiitHuX growth-hacking TexHomoriii i3 3amydeHusam LI go3Bosse
MiAMPUEMCTBAM MiIBUILYBATU KOHKYPEHTOCIIPOMOXHICTb Ha LM(MPOBUX PHUHKAX
[10, 11, 12].

OcobmmBe 3HaueHHST MaoTh Large Language Models (LLM), sIKi aKTMBHO
BUKOPHCTOBYIOTHCS JJIsl TeHEepallili TEKCTOBOIO KOHTEHTY, CLICHApPIiB CITJIKYBaHHS 3
KJIi€EHTaMM, CTBOPCHHSI KPEaTMBHUX KOHIICNIIM peKJIaMHUX KaMIIaHili Ta
aBromatu3anii SMM, 110 3MeHIIye€ BUTpaTU MiAIIPUEMCTB Ta MNPUIIBUIIIYE
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MapkeTuHrosi npouecu [13, 14, 15]. BonHouac, y npakTtuiui mignpueMmcTts LI
BUKOPUCTOBYETHCS JJISI YIPABIiHHS KJII€EHTCHKUM AOCBiIOM, MPOTHO3YBaHHS
MOBEIiHKM CHOXWBa4YiB, aBTOMAaTU30BaHOI OOPOOKM 3aIlWTIB KIIEHTIB Ta
nepcoHaizauii B3aemonii [6, 8, 9].

V nocnimxennsx McKinsey 3a3HavaeTbes, 1m0 reHepatuBHuii L1 3paTHUMit
MIBUIIUTY TIPOAYKTUBHICTh Y LMGPOBOMY MapKeTHHTY Ha 5—15% 3aBasku
IIBUIKOMY CTBOPEHHIO PEJI€BAHTHOTO KOHTEHTY, amamnTallii MOBiIOMJIEHb Y
peanbHOMYy 4Yaci Ta aHamitumi [16]. Deloitte akileHTye Ha aBTOMaTH3allil
MapKeTUHTOBUX CTpaTeriii yepe3 iHTeJIEKTyaJlbHE YIPaBIiHHSA OAHUMU Ta
CeTMEHTALli€0 aynuTOpii Mt MOCATHEHHS Oinpiioi rHydykocti [17], a EY
JNeMOHCTpye Keiicu iHterpauii LI y MapkeTUHT miANPUEMCTB Yepe3 BUKOPUCTAHHS
reHepaTUBHUX MOJIEJIe 151 MoKpalleHHs KiaieHTcbKoro nocBiny [18]. ¥V 3BiTi BCG
nigkpeciatoeTbes BruB LI Ha MailOyTHE KpeaTUBHOCTI Yy MapKeTUHTY, 30KpeMa y
pO3po01i peKIIaMHUX KOHLENil i3 3amydeHHsiM LLM [19].

BopHouac icHytoTbh i 3arpo3u BukopuctanHs LI y mudpoBomy MapkeTHHry,
cepell SKUX BUOKPEMJTIOIOTHCSI pU3UKU KOH(IAEHUIMHOCTI TaHUX, €eTUYHI acIlleKTH,
MOTEHIifHA TeHepalisd HEAOCTOBIPHOIO KOHTEHTY, a TaKOX YHidiKalis
KpeaTuBHOCTI OpeHiB yepe3 macoBe BukopuctanHs LLM [19, 20]. i acnexktu
00YMOBJTIOIOTh HEOOXiIHICTh MOJATBIINX JOCTIIKEHb MTPAKTUK BUKOpUcTaHHs LI
y uudpoBOMY MapKETUHTY MiANPUEMCTB, iX PO3MEXYBaHHS 3a (YHKUisIMU
YIPaBJIiHHS, a TAKOX OOTPYHTYBAaHHS MEXaHi3MiB MiHiMi3allil 3arpo3 Uisi CTaJIOTO
PO3BUTKY IM(MPOBUX CTPATETIi MiAMIPUEMCTB y CyJaCHUX PUHKOBUX YMOBAaX.

MeTow C€TATTi € JOCTIIKEHHS] CyJaCHUX MPAKTUK BUKOPUCTAHHS IITYYHOTO
IHTEJIEeKTY Y HU(POBOMY MAPKETUHTY IMiAMPUEMCTB, TPOBEACHHS 1X PO3MEKYBAHHS
3a (bYHKIiSIMU YIIPaBJIiHHS.

Jns NOCSATHEHHSI TMOCTaBJIEHOI METU Yy CTAaTTi BU3HAYEHO TakKi MPOMIiXHIi
3aBIAHHS:

1. IlpoananizyBaTu cydyacHWI CTaH OOCHiIKEeHb 111010 BUKopucTtaHHs LI y
1u(ppoBOMY MapKETUHTY;

2. InentudikyBatu Ta knacu@dikyBatu cmocodbu BukopuctaHHsg LI 3a
byHKUIIMU yripaBIiHHSA TUOPOBUM MaPKETUHIOM IMiIIMPUEMCTB;

OcHoOBHI pe3y/bTaTH AOCHIKeHHS. Y TIPOIECi MOCHIDKEHHST TIepeBipsSEThCS
rirnoTes3a Mmpo Te, 110 BAKOPUCTAHHS IITYYHOTO iHTEJEKTY, 30kpema Large Language
Models, no3Bojis€e MiABUIIUTA €(MEKTUBHICTh YIPaBIiHHA UU(PPOBUM
MapKEeTUHTOM MiAIPUEMCTB, OJHAK BOIHOYAC CTBOPIOE PU3UKMU, IO MOTPEOYIOTH
PO3pOOKU METONUYHUX MiIXOAIB IS iX MOTMEPEIKEHHS Ta YIIPABIiHHSI HUMU.

1. AHaniz cyyacHOro cTaHy MAOCHiIXeHb Ioao BukopuctaHHs LI y
uudpoBomy MapketuHry. CydacHi AOCHIIXEHHS MOKa3ylOTh, IO IITYYHUM
IHTEJIEKT CTa€ KPUTUYHUM ApaiiBepoM pPO3BUTKY LUGPOBOr0O MapKETUHTY,
MOCTYNIOBO 3MiHIOIOUM XapaKTep B3a€EMOIil 31 cmoxXuBadyeM Ta MOOYIOBY
MapKeTUHTOBUX CTpaTteriii. AHINIIHCHKUI TEPMiH «engagement» MilICHO MOXOIUTh
Bil «engage»  «3apyuyUTUCS», «IOOpaTUCS», 110 TMEPBICHO O3HAYaI0 OOIUSHKY
ONIPY>XKE€HH$, TOMY JOCJIBHO «customer engagement» 1€ «3apyYUHU 3 KIIEHTOM»
abo «0biusgHKa KJTieHTa OyTy BipHUM OpeHmy». AHamiThuuHi 3Bith McKinsey [3] Ta
Deloitte [4] meMOHCTpylOTb, IO MNPOBiAHI KoMmaHii iHTerpywoTh LI mas
MOKpAaIlleHHs TepcoHai3allii KOMYHiKalliii Ta CerMeHTalil ayauTopiil, 1o
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0e31ocepeIHbO BILUIMBAE HA ITiIBUIIEHHS «customer engagement» Ta e(peKTUBHICTb
YIPaBIiHCBKUX pillleHb Y MapkeTuHry. Lli 3MiHM MminTBepIXylOTh U akageMiyHi
mpaii, 10 BiA3HayaloTh TpaHcopMalio GYHKUIA ynpaBiaiHHA UUOPOBUM
MapKeTUHTOM 3aBAsgKu BrpoBamkeHHI0o LLM Ta renepatusHoro IHI [10][13]. ¥V
pe3yJibTaTi CTBOPIOIOTHCS YMOBM JUISl TOOYAOBU THYYKMX CTparteriii uudpoBOro
MapKeTUHTY, OPiIEHTOBAHUX Ha JIaHi, SIKi 3HAYHO CKOPOUYYIOTh Yac Ha aHaJli3 pUHKY
Ta MiArOTOBKY KOHTeHTY. JUTd Bidyasizawii mux 3MmiH npeactasiaeHo Taou. 1, 1o
cucteMatusye (QyHKIil ynpaBliHHS UUMPOBUM MApPKETUHIOM Y KOHTEKCTI
BukopuctanHus L.

Tabnuys 1. BukopuctaHHs LIy uncdppoBomMy MapkeTuHry 3a ¢pyHKUissMMU
ynpaBriHHA, po3pobrieHo a8mopom Ha ocHoei [15-19]

DyHKUT IHcTpymeHTH LI Edekr BUKAUKK
ynpasniHHA BNpOBaAXKeHHA
MnaHyBaHHA LLM, reHepaTuBHi Al 3MeHLUeHHA BuTpaT AKiCTb AaHMX,
KOHTEHTY yacy Ha 40% nepesipka dakTiB
Linbose Al-driven 36inbweHHA CTR Ha KoHdiaeHLinHicTb
HanawTyBaHHA Ad Targeting 18-25% AaHnx
peknamm
O6cnyroByBaHHA Yar-6otu, Al CRM 3MEeHLUEHHA BUTPAT Ha | YTpUMaHHA
KNIiEHTIB niaTpUmKy Ha 30% nepcoHanisauii
AHanis Al-aHaniTuka, 3pocraHHa ROl Ha 15— | IHTerpauia 3 ERP/CRM
epeKTUBHOCTI npeauKTMBHI mogeni 20%
dopmyBaHHA Al Customer Insights MNigsuweHHA Baprtictb
NOANbHOCTI YTPUMAHHA KNIEHTIB BMNPOBaAXKEHHA
Ha 12%

B Ttabn.l mpeacraBieHO cucTeMmaTuzailito cdep BukopuctanHs LI y
HM(POBOMY MapKEeTUHTY 3a (PYHKUIIMU VyIOpaBIiHHSA [JIs CTPYKTypM3allii
MOJAJIBILIOTO aHAi3Y.

BaxuiBuii acriekt nossgrae 'y tomy, 1o BukopuctanHs LI no3Bosse 3HauHO
3HWKYBATM MapKETUMHIOBI BUTpPAaTH, OJHOYACHO MiJABUILYIOUM SIKICTh B3aEMOil 3
kimientamu. Hanpuknan, nociimkens [9][12] Ta mpakTiaHi keticu Deloitte [4] mokazyroTs,
III0 TEHEpaTHBHI MOJIE CKOPOYYIOTh BUTpAT Ha CTBOpPeHHs KpeatuBy Ha 30—40%, a
BripoBamkeHHsT Al-driven CRM minBuiiye e(eKTUBHICT pOOOTH BillIIiB MApKETUHTY Ta
nponaxiB. BoqHouyac McKinsey [3] ta Ernst & Young [6] dikcyrors pict ROI Ha 15—20% y
KOMITaHisIx, 1o iHTerpyBanu L1 y mporiecy ynpaBiiHHSI MapKeTUHIoM (puc. 1).

3anyuyeHictpy kiieHTiB (Customer Engagement) - Ii¢ MOKa3HUK aKTUBHOIL
B3a€EMO/Iii KJIIEHTIB 3 OpeHIOM Yepe3 pi3Hi KaHaIM (CaiT, colliaibHi Mepexi, email),
110 BigoOpaxkae MIMOMHY iXHbOI €MOLIMHOI Ta MOBEAIHKOBOI IPUXUJIBHOCTI 10
KOoMIaHii. MapKeTUHTOBI BUTpaTU BUMIpPIOIOTh YACTKy OIOIKETY, SIKy KOMIIaHis
BUTpaya€e Ha IIPOCYBaHHS Ta 3aJlydeHHSI KJII€EHTIB BiZHOCHO MAaKCHMMAaJIbHO
MOXJIMBUX BUTpaT y Kateropii. ROI (Return on Investment) moka3sye
PEHTA0ENbHICTh iHBECTMIIIM - CKUJIBKM MPUOYTKY MPUHOCUTH KOXKHA TPUBHS,
BKJIaJicHa B MApKEeTUHT Ta po3BUTOK Oi3Hecy. Customer Lifetime Value (CLV) - 1ie
MIPOrHO30BaHa CyMapHa BapTiCTh, SIKY KJIIEHT MPUHECe KOMIMaHIii IIPOTSITOM yChOTO
rnepiomy cmiBIpalli, Bil Meplioi MOKyNKWA A0 Bigxoay. KitouoBowo TeHAEHLIEIO €
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3MillleHHS akueHTy 3 BukopuctanHd LI nume masg aBromarusaiii 10
CTpaTeTiYHOr0 BUKOPUCTAHHS AaHAIITUKYU HA OCHOBI BEJIMKUX MOBHUX MOJEJIEH IS
YIIpaBJIiHHS B3a€EMOJIEIO 3i CIOXMBauYaMu (customer engagement) y peajbHOMY
yaci. Y mochlimxeHHi [7] aHai3yeTbcd 3aleXHICTh MixX BuUKopuctaHHaMm LI y
MapKeTUHTY, 3aJly4eHICTI0O KIi€HTIB Ta nuHamikoo ROI, mo y3romxyerbcs 3
aHamitukolo McKinsey [3] Ta ranumu IBM [16].

al az a3 a4

QO 3amyuenicTs KITi€HTIB

O RoI
A MapKeTHHIOBI BHTPATH Ao LI (cynimena ainis)
<> CLV — — TTicas IITI (IyHKTHpP)

Puc. 1. AuHamika noka3HuKiB BukopuctaHHs LI B uncdpoBomMy mapkeTuHry,
p0o3p0obrieHO aemopoM Ha OCHo8I [7]

2. InenTudikaris Ta knacubikaist crroco6iB BAKOPUCTAHHS IITYYHOTO iHTEJIEKTY
3a OYHKILSIMU YIIPaBAiHHS LHMGPOBUM MApPKETUHIOM. ABTOPCHKUIA TIXiA MOJsTae y
knacudikauii 3acrtocyBaHb Il 3a ocHOBHMMHW (QYHKIiOHAJIBHUMHU OJ0KaMU
ynpaiiHHs LM, siki Oyiu paHiliiie aekomiio3oBati [21]: iHdopMaliiliHe 3a0e3meyeHHs
(aHaui3), MPUHATTS pillleHb (TUIaHYBaHHS), peaiisallid pillleHb (opraHizalis,
MOTUBALlis, KOHTPOJb). OCh CUCTEMATU30BaHUIA MepeTiK OCHOBHUX TUIIiB IITYYHOTO
intenexty (1), siKi 3aCTOCOBYIOTECS Y TU(PPOBOMY MapKeTUHTY [22]:

- a”amitnyHuit I (Analytical AI) — 30ocepemxeHull Ha aHasi3i BEJIMKUX
NIAaHUX, BUSBJICHHI aTepHiB, TPOTHO3YBaHHI TPEH/IIB i MOBEIiHKW KOPUCTYBayiB;

- reHepatuBHuii LI (Generative AI) — cTBOpio€ HOBUIT KOHTEHT, HaIPUKJIaI,
TEeKCTU, 300pakeHHsI, Bieo, ayaio, AJ1s MepcoHatizauii MapKeTUHIOBUX MaTepialliB
(Hanpuknan, ChatGPT, DALL-E);

- aBTomatu3oBaHuii L1 (Automated Al) — aBToMaTH3ye pyTUHHI MApKETUHTOBI
3aBIaHHs, IK-0T email-po3cuiaKu, HaJallTyBaHHS KaMIlaHiii, 00poOKa 3aIuTiB;

- nporHo3yBasbHUIl LI (Predictive Al) — mopentoe MaiOyTHI mofii,
HaMpuKJaa, MPOTHO3YE MOBEAIHKY CITOKUBaYiB, MOMUT, €(DEKTUBHICTb KaMIaHili;
- nmiamoroBuit I (Conversational Al) — 3abe3rneuye iHTepaKTUBHY

KOMYHiKallilo 3 KOpUCTyBayaMu 4epe3 yaT-00TH, TOJI0COBUX MOMIYHUKIB;

- pexoMenmauitHuit LI (Recommendation Al) — aHaiizye BrmomoOaHHS i
MPOIOHYE TMEePCOHai30BaHi MPOAYKTA YU KOHTEHT (HAMpuKJIad, CHUCTeMU
pekomeHanin Ha Amazon yu Netflix);
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- KoM 1otepHe 6aueHHs1 (Computer Vision) — po3mi3Ha€e Ta aHasi3ye 300paxkeHHS
i Bieo, BUKOPUCTOBYETHCS IS Bi3yaJIlbHOIO KOHTEHT-MAapPKETUHTY, MOJEpallil;

- 06pobka nmpupoaHoi MmoBu (Natural Language Processing, NLP) — aHainizye,
po3yMi€e 1 TeHepye TEKCTOBY iHdOpMalilo, BUKOPUCTOBYETHCS Yy CTBOPEHHI
KOHTEHTY, aHaJ1i3i Biarykis, SEQ;

- emorritiamii LT (Affective Al) — po3mizHaBaHHS Ta aHaJI3 eMOIIiil KOPUCTYBAYiB.

Hani BusHayeHo BukopuctaHHs LI mo ¢yHKuUigM ynpaBiiHHS LUGPOBUM
MapKeTUHTOM Ha OCHOBI OmJIAny mkepes [2, 4, 22, 23]. ¥ mexax GyHKIii «AHaTi3»
y 1undpoBOMY MapKETHUHTY IMIMPUEMCTB BUKOPUCTAHHS IITYYHOTO iHTEIEKTY
3a0e3rnevyye TMMOMHHY 00pOOKY BEJMKUX OOCSTIB TaHWX, BUSIBJICHHS TEHICHLIIN i
NaTepHiB TMOBEMiHKU CHOXWBA4YiB, MPOBEACHHS KOHKYPEHTHOIO aHami3y,
CEerMEHTAllill Ta TPOTHO3YBAHHS PE3YJIBTaTiB MAPKETUHTOBUX AKTUBHOCTEM.

Tabnuys 2. BukopucTtaHHs LI 3a dyHKuUieo «AHani3» B ynpaBniHHi uucdpoBum
MapKeTUHIoM NignpueMCTB, pPo3p0bIeHO asmopoM Ha OCHOSI [2, 4, 22, 23]

JOekomno3uuia pyHKUiN
BusBneHHA npobaem Ta
LiHHOCTE KOPUCTYBaYiB; aHani3
KOHKYPEHTIB; aHani3 TpeHAiB;
aHani3 cymixkHMx obnacrei;
NPOrHO3 NONUTY; cermeHTaLifa
ayanTopii; aHani3 noseaiHKkM
KOPMCTYBauiB; aHani3
niporeHepadii; ouiHKa
epeKTUBHOCTI KamnaHii; aHani3
3anuTiB Y peanbHOMYy Yaci.

IHcTpymeHTH LU (3 KOPOTKMMM NOACHEHHAMM)

Google Cloud AutoML (nporHos), IBM Watson Discovery
(TekcToBuit aHanis), Amazon Comprehend (emou,iiHnii
aHanis), Microsoft Azure Cognitive Services (MoBHi naTepHu),
OpenAl GPT API (reHepauin/aHani3 Tekcty), Tableau Al
Forecasting (Bi3yanbHuii nporHos), H20.ai AutoML
(knactepwu3sauis), RapidMiner (aHanitnka), MonkeylLearn
(knacuoikauis Tekcty), SAS Viya (mogentoBaHHs), Salesforce
Einstein Analytics (CRM aHaniTuka), Adobe Sensei (aHani3
306pakeHb i TeKcTy), BigML (knactepusauisa), DataRobot
(aBTonporHos), Pecan Al (noBeaiHKOBWIA aHani3).

Y mexax ¢ynkuii «[lnaHyBaHHsI» B ympaBliHHI LUM(MPOBUM MapKETUHIOM
MATTPUEMCTB BUKOPUCTAHHS IITYYHOTO IiHTEJEKTY CIIpsSIMOBaAaHE Ha BU3HAYCHHS
1iseit mppoBUX MapKETUHTOBUX aKTUBHOCTE!, OOIpyHTYBaHHS BUOOPY KaHAJIiB Ta
IHCTPpYMEHTIB KOMYHiKallil, CKJaJaHHsI CTpaTeTiyHOro IUJIaHy IPOCYBaHHS Ta
PO3pOOKY KOHTEHT-TJIaHiB BilOBIAHO 10 LIJIBOBUX ayIUTOPild.

Tabnuus 3. BukopuctaHHa LI 3a dyHKkuieto «naHyBaHHA» B ynpaBniHHi
uMdpoBUM MapKETUHIOM NiANPUEMCTB,
po3pobrieHo asmopom Ha OcHoei [2, 4, 22, 23]

[Oexkomnosuuia GpyHKLUiN

IHcTpymeHTH LLI (3 KOPOTKMMU NOACHEHHAMM)

Bu3HaueHHs uinelt undposoro
MapKeTUHry; Bubip KaHanie Ta
iHCcTpymeHTiB LIM; po3pobka
ctpaterii LM; cknagaHHA KOHTEeHT-
nnaHy; NnaHyBaHHA bloaxeTy;
nNAaHyBaHHA MOHeTU3aU;i;
NaaHyBaHHA CLEHapiiB PO3BUTKY;
MOAEN0BaHHA pe3ynbTaTis;
NAaHyBaHHA LiHOYTBOPEHHS;
NPOrHo3yBaHHA epeKTUBHOCTI
naaHis.

ChatGPT (reHepauia cueHapiis), Midjourney (BisyanbHuit
KOHTeHT), Jasper Al (KoHTeHT-nnaH), Adobe Sensei
(KoHTeHT aHani3), Google Forecasting Al (nporHos),
HubSpot Al (kamnaHii), Salesforce Einstein (MapKeTuHr
nnaHyeaHHsa), Zoho Zia (nnaHyBaHHA Ta aHanis), IBM
Watson Assistant (mogentoBaHHA cueHapiis), Canva Al
(BisyanbHwuii nnax), Notion Al (n1aHyBaHHA KOHTEHTY),
ClickUp Al (TaimnaitH nnaHyBaHHa), Grammarly Al
(peaakuina KoHTeHTy), Asana Al (KepyBaHHA 3aBAaHHAMM),
Planable Al (couianbHi nnanu), Trello Al (ynpasaiHHA
npoekTamu).
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Y Mexax ¢yHkuii «MoTuBauisi» B ynpaBliHHI HU(MPOBUM MapKETUHIOM
HiIMPUEMCTB 3aCTOCYBAaHHS IITYYHOTO iHTEJEKTY CIPSIMOBYETHCS Ha (hOPMyBaHHS
Ta BIPOBAIKEHHS CUCTEM CTUMYJIIOBAHHS MPAlliBHUKIB, CTBOPEHHS YMOB [
PO3BUTKY KPEaTUBHOCTI Ta JIOSIJIBHOCTI MEPCOHAITY, a TAKOX MiATPUMKU KOMaHIHOL
B3aeMO[Iil y Mpoleci peatizailii HubpoOBUX MAPKETUHTOBUX KaMIaHi.

Tabrnuys 4. BukopucTtaHHs LI 3a dyHKuieto «MoTuBauis» B ynpasniHHi uudpoBum

MapKeTUHIoM NignpueEMCTB, pPo3p0bIeHO asmopoM Ha OCHOSI [2, 4, 22, 23]

[ekomnosuuis IHcTpymeHTH LUI

Po3spo6bka cuctem | Leapsome Al (po3po6bka KPI i 6oHycHMX nporpam), Lattice Al (aHani3

CaHKLiN i [ocArHeHb Ana 3aoxo4eHHs), 15Five Al (ynpaBaiHHA LinAMM Ta NOXBanoo),

330X04eHb Personio Al (HR-aHaniTKa), Workday Al (aHaniTvka edekTuBHoCTi), SAP
SuccessFactors Al (aBTomaTu3aLis MOTMBALIMHUX Nporpam), Gusto Al
(cTMMyNOBaHHA HA OCHOBI pe3ynbTaTis),

MNiasuweHHA Notion Al (HaByanbHi matepianu), ChatGPT (reHepauis iaen 4na KpeaTUBHUX

KpeaTuBHOCTI Ta 3aBAaHb), Miro Al (KomaHgHi 6pelHwTOPMiHTKM), Grammarly Al (nigTpumKa

NOANbHOCTI AKiCHOI KomyHiKauii), Canva Al (BMAKI Bi3yanbHi maTepianu gna Kpeatusy),

nepcoHany Midjourney (cTBopeHHs KpeaTuBHUX Bidyanis), Adobe Firefly (BisyanbHuit
Kpeatus), Otter Al (3anuc i aHani3 KOMaHAHUX cecii)

CTBOpEHHA CultureAmp Al (ouiHloBaHHA KyabTypw), Glint Al (3BopoTHMIA 3B'A30K Big,

KOpPNopaTUBHOT npauisHukis), Officevibe Al (moHiTopuHr HacTpois), TinyPulse Al (aHani3

KyAbTypH Ta KynbTypu), BambooHR Al (KomyHikauia LiHHocTel 6peHay), Microsoft Viva

6peHay Al (po3BuTOK KynbTypK), Zoho People Al (36ip Biarykis)

OpraHisauis Coursera Al (HaB4anbHi nporpamu), Udemy Al (HaB4aHHA nepcoHany),

TpeHiHriB, 06miHy | Kahoot Al (reiimidikauina HaB4aHHsA), Google Al for Education (TpeHiHru),

[0CBiaom, Microsoft Copilot (opraHisavia HaB4anbHWX 3axoais), Zoom Al Companion

3axofis (3anmcu Ta KOHCNeKTH TpeHiHris), Figma Al (konabopalis nig yac HaBYaHHSA),
Notion Al (36ip matepianis), Slack GPT (niaTpvmKka KoOmyHiKaLii nig 4ac
HaBYaHHA)

Y Mexax ¢yHKil «KoHTposb» y TIpolieci yrpaBitiHHSA TU(GPOBUM MapKETUHTOM
MiATPUEMCTB BUKOPUCTAHHS IITYYHOTO iHTEJIEKTY CIIPSIMOBYETHLCSI Ha OTIEpaTUBHU Ta
PE3yJIBTATUBHMIT MOHITOPUHT KJTIOUOBHX MOKA3HMKIB €(heKTUBHOCTI MapKETUHTOBUX
KaMITaHili, BUSBJICHHS BiIXWJIEHb Bil BCTAHOBJICHUX IUIAHIB, aHaJi3 (haKTOpiB, IO
BILTMBAIOTh Ha Pe3yJIbTaTH, Ta (hOpMyBaHHST PEKOMEHIALIIl UTsT KOPUTYBAaHHS Mild.

Otxe, cucTeMaTUYHEe BUKOPUCTaHHS Pi3HOMAHITHUX IHCTPYMEHTIB IITYYHOTO
IHTEJIEKTY y BCiX (YHKIISIX YOpaBIiHHS HU(MPOBUM MapKETUHTOM CYTTEBO
MiaBuIye eDeKTUBHICTh, aAalTUBHICTh i pPe3yJbTaTUBHICTh MapKETUHTOBUX
cTpaTeriii MiAnpUEMCTB.

BucHoBku. Y cTaTTi mpoBedeHO BCEOIYHMI aHalli3 Ccy4yacHMX MpaKTUK
BUKOPUCTAHHS IITYYHOTO iHTENEKTY B LIM(MPOBOMY MApKETUHTY TMiNMPUEMCTB i3
aKIeHTOM Ha ix Kiacu@ikamiro 3a (QYHKLIiIMU yIpaBiaiHHA. B pesynbraTti
JIOCITiIKEHHS 0yJI0 BU3HAYEHO MOTOYHUI CTaH HAyKOBUX PO3pO0OK Y 1iii cepi Ta
CUCTEMaTU30BaHO OCHOBHI criocoou 3actocyBaHHs LI B aHamiTuii, TjaHyBaHHI,
oprasizarlii, MOTHUBAlIii Ta KOHTPOJi IIHU(GPOBOrO MapKETUHTY. ABTOPCHKUM TTiIXil
JI0 IeKOMITO3MIIIi (PYHKIIIH yIpaBiaiHHS J03BOJIUB IAuoOIIe po3kputu ponb LI y
MIBUINCHHI ¢DEKTUBHOCTI MPUNHSTTS pillleHb, aBTOMAaTH3allii MapKETUHTOBUX
MPOLIECIB i TepcoHaJi3allii B3aEMO/Iii 3 KJIiEHTaMMU.
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Tabnuysi 5. BukopucTtaHHs LUI 3a doyHKuUieto «kKoHTponb» B ynpaBniHHi uudpoBumM
MapKeTUHIoM NignpueMCTB, po3pobrieHO asmopoM Ha OCHoSI [2, 4, 22, 23]

Aekomnosuuia

IHcTpymeHTHM LU (3 KOPOTKMMM NOACHEHHAMM)

yHKUiN

OnepaTuBHUIA Google Analytics Al (aHani3 Tpadiky), Adobe Analytics Al

MOHITOpUHT KPI (nporHo3yBaHHs), Tableau Al (Bisyanisauia KPI), Power Bl Copilot
uudposoro (aew6opam), Looker Al (3BiTn y peanbHomy yaci), Piwik PRO Al
MapKeTUHry (moHiTopuHr aanHux), Domo Al (aHanituka KPI), Klipfolio Al (MoHiTopuHr

KamnaHii), Heap Al (aHaniTMka noseaiHku), Matomo Al (KoHTpo/b
AKTUBHOCTEM)

AHanis dakTopis

RapidMiner Al (aHani3 npuunt), DataRobot (nporHo3ysaHHs

pekomeHzaLin ans
KOpuWryBaHHA 4in

BiAXWUNEHHA BiaxuneHb), H20.ai (aHanitnka), KNIME Al (npuyMHHO-HacnigKoBuMIA

NOKa3HWKiB aHanis), IBM Watson Analytics (aHani3 TpeHgis), SAS Al (BuaBneHHn
aHomanin), Alteryx Al (iHcaitv 3 gaHux), MonkeyLearn Al (aHani3
TekcToBuMX Biarykis), Qlik Sense Al (aHaniTvka), Google BigQuery ML
(nporHo3Hi moaeni)

dopmyBaHHsA Salesforce Einstein (pekomeHgauii 4ns Kopekuii KamnaHii), HubSpot Al

(onTumisauis npouecis), Zoho Analytics Al (nponosuuii 4ns 3miu),
ChatGPT (reHepauin cueHapiis), Copilot y Excel (aHani3 Tabanupb), Jasper

Al (cTBOpeHHs aganTuBHUX cTparterii), GrowthBar Al (onTumisauia SEO),
Phrasee Al (onTumisauia email-kamnaiit), Optimove Al (KopurysaHHa
B3aemogii), Surfer SEO Al (onTMMi3aLLif KOHTEHTY)

BripoBamxeHHsI CydyacHMX iHCTPYMEHTIB INTYYHOTO 1iHTEIEKTY CIpUSIE
onTUMi3allii ynpaBJiHHSI MapKeTMHTOBOIO MisJIbHICTIO, 110 BiIKpWBAaE HOBI
MepCrekKTUBU A PO3BUTKY aJalTUBHUX, OPIEHTOBAHUX Ha (HOpMYBaHHS
YHiKQJIbHUX CIOXMBUMX BpaxK€Hb MapKETHUHTOBMX CTpaTeTiil, a TaKoX CTBOPIOE
HaAiiHy OCHOBY JIJIsI MOJAJIBIIIMX TEOPETUYHUX i MPAKTUUHUX JOCHIIKEHb Yy rany3si
11 (POBOTO MAPKETUHTY.
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