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CYTHICTb TA OCOBJIMBOCTI 3JIMMICHEHHS ITPOIIECIB
MACIITABYBAHHS B OPTAHIZAIIIMTHOMY PO3BUTKY
MIAITPNEMCTBA

O0rpynmosano axKmyaivHicmo 24u60K020 aHaaizy CcymHocmi opeaHizauiiino2o
MacumabyGanHus 6 yMoeax Cy4aAcHO20 OUHAMIYHO020 2100a1i3086aH020 cepedosumwia ma
3pocmaro4oi KOHKYpeHuii, wo eumazac id nionpuemcme weudkoi adanmauii ma egpexmuernozo
possumky. Busznaueno mneoOxiomicmv Kommniexcnozo nioxody 00 po3ymiHHA Macuimady8anwus,
AKull  euxodumv 3a Medxci NPOCHI020 KiAbKICHO20 3DOCMAHHA mMaA 68PAX08y€ AKICHI
mpancgopmauitini acnexmu Qynxuionysanns 6isnecy. Ha ocnosi pemeavHo2o anaaizy Haykogux
npayb 6CMAHO6.1€HO KAI0106I IHAHCO80-eKOHOMIMHI, Op2aAHI3AUIIHO-CIMPYKMYPHI, NPOUECYaabHi
ma cmpamezivni oxycu y eusHauenni ma 0ocaioncenni macwumadyeanns. Jlosedeno, wio
PO3MENCYBAHHS NOHAMb <«MACWMAGY8AHH» MA <«3POCMAHHA» € KPUMUYHO BGANCAUBUM 045
NpPAGUAbHO20 CMPAME2IYH020 NAAHYBAHHA; MACUIMAOYBAHHA XAPAKMEPUIYEMbC CcaAMe
HeAIHIlIHUM 3DOCMAHHAM Pe3yAbInamie ma 2eHepauicto no3umueHoi giddayi 6id macumaoy, wo
3abesneuye akicuuii cmpubox. Cghopmyavoeano yoockonaseHe GUSHAYEHHA MACUIMAOYBAHHSA
Oi3Hecy AK KOMNAEKCHO20 npouecy sKicHoi mpaucghopmauii camoeo 6Giznecy ma iio2o 6i3nec-
Modeai, wWo YilecnpAMOBaHO CNPAMOBAHUN HA O00CSCHEHHS HEAIHIIIHO20 3DOCHMAHHS KANOY06UX
NnoKasHuKie eghexmuerocmi 3i 3pocmaroqoro giddauero 6io 3aayuenux pecypcie. Pozeasanymo ma
6udiaseno maxui nepcReKMuUeHUNl Cy1acHull wasax peasizayii cmpameeiti macumaOyeants, K
«macumabyeannsa uepe3 UUPPOGY Mupa’3#coeamy npono3unilo», ulo 0036045€ epheKxmueno
oxonaroeamu nogi punxu. Ileii nioxio nepedbauae cmeopenns npodykmie wu nocaye, ki ae2Ko
6I0MGOPIOIOMbCL MA PO3NOBCIOONCYIOMBCS 3a 00noMo20t0 uugposux naameopm. Taxuii wasx
3abe3ne4ye He MiAbKuU WeUOKe PO3UWUPEHHS KAIEHMCbKOT 6a3u, ate il onmumizayiro eumpam Ha
00c1y208y8aAHH KOJNCHO20 HO6020 KAIEHMA. Y3a2a1bHeHo, w0 ycniuine Macumadyants eUMazae
He auwe inancosux ineecmuuiti, a il Cymmeeux 3miH 6 ynpaeaiHHi, Op2aHi3auitiHili cmpyKmypi
ma Kopnopamug@Hiil Kyabmypi. 3anpononoeawni KOHUENMYAAbHI NOAONCEHHS (OOPpMYIOMb
meopemuyny 06a3y 041 noodaivbwux 00CAi0XNCeHd cneyupiku ynpaeainHA opeanizauyiliHumu
3MIHaAMU, WO CYNPOBOAXCYIOND NPOUeCU MACUMAaOyBaHHsl.

Karouosi caosa: macuumadbysanns, opearizayiiine macumaoyeauts, 3pocmants Oizxecy, 0isHec-
Mmodenv, macwmabosanicms, cmpameeis mMacuimaby8anHs, YApAGAiHHA 3MiHAMU, Uugdpoea
mpaHcgopmayis.
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THE ESSENCE AND SPECIFICS OF IMPLEMENTING SCALING
PROCESSES IN THE ORGANIZATIONAL DEVELOPMENT
OF AN ENTERPRISE

The relevance of a deep analysis of the essence of organizational scaling is substantiated in the
conditions of the modern dynamic globalized environment and increasing competition, which
requires enterprises to adapt quickly and develop effectively. The necessity of a comprehensive
approach to understanding scaling is determined, an approach that goes beyond simple quantita-
tive growth and considers the qualitative transformational aspects of business functioning. Based on
a thorough analysis of scientific works, key financial-economic, organizational-structural, proce-
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dural, and strategic focuses in defining and researching scaling are established. It is proven that the
distinction between the concepts of "scaling" and "growth" is critically important for correct strate-
gic planning; scaling is characterized precisely by the non-linear growth of results and the genera-
tion of positive returns to scale, ensuring a qualitative leap. An improved definition of business scal-
ing is formulated as a complex process of qualitative transformation of the business itself and its
business model, purposefully aimed at achieving non-linear growth of key performance indicators
with increasing returns from engaged resources. Such a promising modern way of implementing
scaling strategies as "scaling through a digital replicable offering, " which allows for effective cov-
erage of new markets, is considered and highlighted. This approach involves creating products or
services that are easily reproducible and distributed through digital platforms. Such a path ensures
not only a rapid expansion of the client base but also the optimization of costs for servicing each new
client. It is summarized that successful scaling requires not only financial investments but also sig-
nificant changes in management, organizational structure, and corporate culture. The proposed
conceptual provisions form a theoretical basis for further research into the specifics of organiza-
tional change management accompanying scaling processes.

Keywords: scaling, organizational scaling, business growth, business model, scalability, scaling
strategy, change management, digital transformation.
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ITocTaHoBKa mpoOiemMu. XapaKTepHOIO PHCOI0 CYJaCHOTO €TaIly PO3BUTKY
CBITOBOI €KOHOMIKM € BUCOKUI CTYMiHb JUHAMIYHOCTI Ta MOCUJIEHHS KOHKYPEeHLIii,
1110 pOOUTH 3JAaTHICTh MiANPUEMCTBA J0 €(PeKTUBHOTO MaCIITA0yBaHHSI KJIIOUYOBUM
(akTOpOM MOTO MOBIOCTPOKOBOIO YCITiXy Ta KOHKYpPEHTOCIpOMOXHOocCTi. lLle
3aBIaHHsI € OCOOJMBO aKTyaJlbHUM JISI YKpaiHCbKOro Oi3Hecy, sSKWii, HaBiThb B
YMOBax 3HAYHMX 30BHIIITHIX BUKJIVKIB, IEMOHCTPYE CTiliKe IIPparHeHHS 10 PO3BUTKY
Ta iHTerpamii y MiXHapoaHi pumHKuA. OpHaK, He3BaXalouud Ha IIHUPOKE
PO3MOBCIOIKEHHS TEPMiHY «MaclITaOyBaHHS», MOTO 3MiCTOBHE HAITOBHEHHS YacTO
3aJIUIIAETHCS IMIUTILIUTHUM a00 TPAKTYETbCSI HEOJHO3HAYHO. Taka HEBU3HAUYEHICTh
MOXe€ TIPU3BOAUTU OO IPUUAHSATTI Hee(eKTUBHUX YIPaBIiHCHKUX PilllcHb Ta
dopMyBaHHSI TIOMMJIKOBUX CTpaTeTiYHUX HaAMNpsMKiB. BincyTHiCTh 4YiTKOTrO,
KOMILUIEKCHOTO PO3YMiHHSI CYTHOCTI MacIITaOyBaHHS, HOTro IIPUHIUIIOBUX
BIAMIHHOCTEMN BiJl MPOCTOTO KiJIbKICHOTO 3pOCTaHHSI Ta KIOUYOBUX (DAKTOPIB YCHIXy
CTBOPIOE 3HAYHI MEPEIIKOA TSI KOMITaHii, 10 MparHyTh IO CTaJO0TO Ta SIKiCHOTO
PO3BUTKY. TaKMM YMHOM, CHCTEMAaTH3aIlisI 3HaHb ITPo (hDeHOMEH MacITaOyBaHHS.

AHasi3 ocTaHHIX mociimKenb i myOmikamiii. [IpoGiemaTnka opraHizaliifHOToO
MaciiTaOyBaHHST aKTUBHO JOCJIAXYETbCSI OaraTbmMa 3apyOiXKHUMHU  Ta
BITYM3HSIHUMM HAYKOBLISIMU, 11O CBIZYWTH IPO ii BUCOKY aKTyasbHiCTh. IcHyroui
HayKOBI ITpalli MOXHa YMOBHO 3TPYIYyBaTH 3a JOMIHYIOUYMMHM acCTICKTaMU PO3TJISILY
nporo ¢deHoMeHy. PDiHAHCOBO-€KOHOMIYHUI BUMIip MaciiTabyBaHHS, IO
(oKycyeThCs Ha 3pOCTaHHi TOXO/IB Ta e(DEKTUBHOCTI BUKOPUCTAHHS pecypciB, OYB
3alpPOIOHOBAHMUI Ta PO3NISIHYTHl Y poboTax P. Kapyuui [1], A. Taeca [2] Ta W.C.
Curtnuk [3]. OpraHizaniifHO-CTPYKTYpHUIA aCIIEKT, 110 CTOCYETHCS 3MiH Y po3Mipax,
MOTYXKHOCTSIX Ta MOXKJIMBOCTSIX OpraHiszallii, 3HaiIlIOB CBOE BimoOpakeHHs y IpaLsix
A. Kussesuny, 1. IMomimyk, A. Hemumiok [4] ta 0. ITotiok [5]. IIpouecyanbHuit
Miaxim, IK1ii KOHLIEHTPYEThCSI HAa IMHAMILll pUHKOBOTO Ta TEXHOJIOTIYHOIO 3pOCTaHHSI,
JeTaIbHO aHamisyeTses y gocmimkeHHsx A.P. Prooep, E. Tinmven, C. MonareH [6],
Xyan Ta iH. [7], a Takox HymrHinekoro ta Marysuk [8]. Ctpareriynmii okyc, 1110
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po3misgae MacimtabyBaHHS K crneludbiyHUi eTanm pO3BUTKY abo pe3yJbTar
peaJtizallii ieBHO1 cTpaterii, 0yB gociimkenuii Ixx. ITikenom [9], P. Xopdpmanom
[10], A. HeCantona ta P. I'ynaui [11], a Takox E. TinnmanH Ta iH. [12]. Baromuit
BHECOK Y CUCTEMAaTU3alli10 KJIFOUOBUX XapaKTepUCTUK MacluTabyBaHHs 3poorin H.
Kog'emno, E. Aytio, C. Hamb6ican, I. [Tatuenst Ta JI.JI.B. Tomac [13]. Okpemy yBary
JOCHIAHUKU MNPUAIASIOTh MUTAHHSAM MaciuTaboBaHOCTI Oi3Hec-Mofeselt, 1o
BucBiTieHo y pooorax [. Tica [14, 15], I. Iramndaa ta iH. [16], a Takox K.
Hinbcen ta M. Jlynn [17]. Hes3Baxkaroum Ha 3HAUYHMII OOCST HampalloBaHb,
OiNBIIICTh JOCHIIXKEHb 30CEPEIXYIOThCS JIMIIE Ha OKPEMHUX CTOPOHAax
macmTtadyBaHHs. Lle 4yacTo MPU3BOAUTH O OTOTOXHEHHS MacluTaOyBaHHS 3i
3BUYAHUM 3POCTaHHSIM, HE BPAXOBYIOUU MOTO SKICHO TpaHCHOpMaliliHy CYTh Ta
cneuur@ivyHi eKOHOMiIUHI MeXaHi3MU.

Meta pociaimxkennsa. IlornubineHuUil aHali3 CYTHOCTI OpTraHi3aliliHOTO
MaciuTabyBaHHS LIJIIXOM CUCTeMaTu3allil iCHYIoOUMX HayKOBUX MilXOIiB 0 HOro
BU3HAYEHHS, BUAUIEHHS KJIIOYOBUX CKJIAJOBUX Ta YiTKOTO PO3MEXYBaHHS MOHSTH
«MacilITabyBaHHSI» Ta «3pOCTaHHs». Ha OCHOBI MpoBENEHOTO aHaAi3y, METOIO TAKOX
€ (OopMYJTIOBaHHS YIOCKOHAJIEHOT0, KOMIUIEKCHOTO BU3HAYEHHST MaclITaOyBaHHS,
1110 BimoOpaxaso 6 Horo SKicHy, TpaHc(opMaliiiHy TpUpoIy Ta CTAJIO MiATPYHTIM
IUIST TIOAAJIBIIIOTO MTOCTIMKEHHS YMNPaBIiHHS 3MiHAMM B LBOMY CIEeLU(pIYHOMY
MpoLIeci, a TAKOX I ineHTUdiKallii CydacHUX HUISXiB OTO peai3altii.

OcHogHi pe3yabratu gociaimpkennsa. B [ToHTTs «maciTabyBaHHS» HaOyBa€ Bce
OiIBIIIOr0 MONIMPEHHS B EKOHOMIYHIH Teopii Ta MPaKTUlli, TPOTe HOTo 3MIiCT 4acTo
TPAKTYETHCS HEOMHO3HAUYHO, 110 BUMAra€ JeTaJIbHOTO aHAJTi3y Ta y3araJlbHEHHS.

AHaJ1i3 HayKOBOI JIiTepaTypy J03BOJISIE BUAUIUTU KijibKa JOMiHYIOUMX (DOKYCiB
Y BU3HAUYE€HHi MaclITabyBaHHS, KOXEH 3 SIKMX BUCBITIIOE€ BaXJIMBi aCIEeKTU LIOTO
cknanHoro sBuina. PiHAHCOBO-EKOHOMIUHMIT (DOKYC TIiIKPECTIOE pPe3yabTaTh
MaciiTabyBaHHSI 3 TOYKU 30py €(MEKTUBHOCTI BUKOPUCTAHHS pPECypcCiB Ta
3pocTaHHs NpuoOyTKoBocTi. Tak, P. Kapyuui BU3Havyae oro sK siBUILE 3pOCTaHHS
JIOXOJiB 0e3 icroTHOTO 30iMbiIeHHsT BUTpar [1], A. Taec moB'sa3ye 3i 3maTHICTIO
IIBUAKO HAPOIIYBaTU BUPOOHUUTBO JJISI OTPUMAHHS BUTOAM Bil €KOHOMii Ha
Macmtabi [2], a M. C. CUTHMK TIpOTIOHYe KiTbKiCHMIT KpUTepiii, a came pi3ke
3pOCTaHHSI KOMIaHil 31 3HUKEHHSIM BUTpAT He MeHIIe Hixx Ha 25% [3]. CuibHOIO
CTOPOHOIO IBOTO MIAXOMY € MOXJIMBICTh BUMIPIOBAHHS NOCATHYTUX PE3YJIbTaTiB,
ONHAK BIH YacTO HE BpPaxoBYy€ $KiCHi TpaHcdopMaliiiHi acmekTu, IO
CYMPOBOXKYIOTh MPOLIEC MacIITaOyBaHHSI.

OpranizaliiiHO-CTPyKTYpHUI (DOKYC PO3IJIsIa€ MacIITaOyBaHHS MEPEBAXHO
SK 3MiHY pO3MipiB, BUPOOHUYUX MOTYXXKHOCTEH Ta 3araJbHUX MOXJIMBOCTEW
opranizaiii. Hanpuknan, A. KuszeBuy, 1. TMomimyk Ta A. JleMuaioK BU3HA4YalOTh
oro sIK Tpoliec po3LKUPEHHS AisNIbHOCTI KOMMaHiil 3 METOO 30iIbILIeHHS i 00CHTiIB,
e(eKTUBHOCTI Ta KOHKYPEHTOCITPOMOXKHOCTI [4]. Cxoxoi gyMku notpumyeThes FO.
IMoTioK, po3misigmaroyyM MaciiTaOyBaHHS SK PO3IMIMPEHHS Y KiJbKiCHOMY Ta
sgkicHoMmy TutaHax [5]. Lleil migxim mae ysBAEHHS MpO BHYTPIllIHI 3MiHU B camiid
opraHizailii, aje MoXxe HeJOCTaTHbO BioOpaxkaT TUHAMIKy 3pDOCTaHHS JOXOJiB Ta
e(eKTUBHOCTI.

ITpouecyanbHuii Hokyc KOHUEHTPYETHCS HAa CaMOMY IMpOLIeCi 3pOCTaHHS,
30KpeMa Ha iioro puHKOBMX Ta TeXHoJIoTiyHUX acnekTax. A. P. Pooep, E. TinmeH Ta
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C. MoHareH BM3HAYalOTh MaclITa0yBaHHS $SIK JIOTIKY IIBUAKOTO 3POCTaHHS Yyepe3
TUpaXyBaHHsI Gi3Hec-MoOjei Ha Pi3HUX pUHKax [6]. XyaH Ta iHIIi TOCTiTHUKU,
HAroJoulylo4d Ha BU3HaYaJbHIA posi 1HudbdpoBizallii, ONUCYIOTh HOT0o K
"reHepaTUBHUI TIpOLIeC, 32 JOTIOMOTOI0 SIKOTO 0a3a KOPUCTYBadiB MiJATIPUEMCTBA
3HAYHO 30iTbIIYETHCS... 3aBASKU HUMpoBUM iHHOBauisMm" [7]. dymrHiubkuii Ta
Mary3uk oB’SI3y10Th MaCIITA00BaHICTh i3 YCHIIIHOO peati3alli€to MiAnTpueMHUIb-
Koro noteHuiany [8].

Crparteriynuii (okKyc iHTepnpeTye maciutabyBaHHSI K CIEeUU(pIYHUI eTan y
KATTEBOMY LIMKJTI PO3BUTKY KOMITAHIi a00 SIK pe3y/ibTaT peatisallil HiIecpsMOBaHO1
crparterii. JIx. [TikeH po3misaae foro sk «basy, Ha SIKiil miAnprueMenb MOBUHEH A0AATH
3HAYHIi PECYpCH... IUTs1 3DOCTaHHS Oi3HECY B paMKax MepeBipeHoi OizHec-KOHLEii» [9].
XoddmaH noB’s13ye MacIITabOyBaHHS 3 POCTOM i PO3MipOM OpraHizallil, CUTHaIi3yIouu
PO BAXJIMBICTh YMPABJIiHHS BHYTPILHIMUA OPraHi3alliiHUMU KOPUTYBAHHSAMU IS
nintpumku Takoro 3poctaHHs [10]. JeCantona ta Iynadyi BU3HAYAIOTh Lie SIK
«IIpobJieMy MacuITadyBaHHS», TOOTO MPOOIEeMy CUHXPOHI3allii MiX BHYTPIIHBOIO
OpraHi3alli€lo Ta 30BHillIHIM 3pocTaHHsIM [11].

KpuTryHO BaXIMBUM 711 PO3YMiHHSI CYTHOCTI MacIITaOyBaHHS € MOTo 4iTKe
PO3MEXYBaHHS 3 MTOHSATTSIM «3POCTaHHS». 3POCTAHHS MOXe OyTH 0OOMEXEeHUM abo
iHTEHCMBHUM, BHYTpIlllHiM a0 30BHIllIHIM, ajle BOHO He 3aBXIu Iependavyae
sgKicHy TpaHcdopManito. HartomicTe MacmTabyBaHHS, abo MaciiTaboBaHe
3pOCTaHHS, XapaKTepU3YETbCS MPUHLIMIIOBO iHIIOK E€KOHOMIYHOIO JIOTIKOIO —
30UTBLIEHHSIM JOXOAY TeMIITaMU, IO 3HAYHO BUIIEPEIKAIOTh TEMITA 3POCTAHHS
BuUTpat. KilfouoBOI0 yMOBOIO Ta O3HAKOIO MaclITaOyBaHHS € TeHepallisl MO3UTUBHOL
Bimmaui Bim macmTady [18], 110 TiCHO TTOB'SI3aHO 3 MIKPOSKOHOMIYHUM ITOHSITTSIM
ekoHoMii Bigm MmacmTtady. Came edekTUBHE YMNpaBIiHHS BUTpaTaMu JUIS
3a0€3MeYeHHs] TaKOTO HEJiHIHHOTO 3pOCTaHHSI € KJIIOUOBUM 3aBIAaHHSIM MpPU
peatizaliii crparerii MacuutadyBaHHs. Ilepexina 1o Takoi cTpaTerii MOXIMBUI 3a
HasIBHOCTI MEBHUX IMEPEIyMOB, TaKUX SK CTIMKUI PUHKOBUII TOMUT, HASIBHICThH
KOHKYPEHTHUX TMepeBar, JOCTaTHI BHYTPIllIHi CIIPOMOXHOCTi, e(heKTUBHA Ta
nepeBipeHa Oi3HeC-MOIeIb, a TaKOX IOCTYN A0 HEOOXiqHOro (iHaHCYBaHHS, i
3a3BUYalil BUMAara€ 3Ha4YHOTO MiJrOTOBYOTO MEPiOy.

VYzaranpHiooun nochiimkeHns, H. Kos'euto Ta ii xomneru [13] Buokpemuimn
KJTIOYOBI XapaKTepUCTUKM MaclUTaOyBaHHSI, cepell SKWX: TeHepalis Bimgadi Bin
maciTady; CTBOPEHHS 3POCTAaHHS; 3MiHA BHYTPILIHIX CUCTEM; iHBECTYBaHHS IS
3pPOCTaHHS; 0OCIYrOByBaHHS TJI00AJIbHOTO PUHKY; HasIBHICTh BaslilloBaHO1 Oi3HeC-
MOJIeJli; 3aCTOCYBaHHsSI CTparTerii perulikalii; Ta HaroJemIMBICTh Y JOCSITHEHHi
uineit. Illogo BuMipioBaHHS pe3yJbTaTiB, TO OOCSAT TMpoAaxkiB HaiyacTillle
BUKOPUCTOBYETHCS SIK MPSIMUNA TMOKA3HUK 3POCTAaHHS KOMIAaHii B TMpoleci
MaciuradyBaHHs [19].

Ticuuit 3B's1I30K MaciITadyBaHHSI 3 EKOHOMIYHMMHU pe3yJbTaTaMu Ta
e(eKTUBHICTIO BUBOJUTH Ha TMEPIIU IJIaH NOHSTTS Oi3Hec-Moei Ta i 31aTHOCTI
o MacuTtadyBaHHS. bizHec-momenb, 3a BU3HAYEHHSIM, OMHUCYE, SIK KOMIIaHis
CTBOPIOE LIHHICTh [IJISI CBOIX KJIIEHTIB Ta OTPUMYE MPUOYTOK BiJ W€l MisITIBHOCTI
[14]. . Tic [15] Bu3Hayae MacmuTaboBaHICTh SIK MOTEHLIiaT hipMU 0OCIyrOoByBaTH
OIbIIY KiJIbKiCTh KJIIEHTIB, OJHOYACHO 3HMXYIOUM BUTPATU 3a JOMOMOTIOIO
TEeXHOJIOTiii Ta ontumizarii mpoueciB. Hocmimnuku LlTamndn ta iHmi [16]
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BUIUTWJIA TI'SITh KJTIOYOBUX TEPEIYyMOB [JISI MacIITabOBaHOCTI Oi3Hec-Momeri:
BUKOPUCTAHHS BiIMOBIIHUX TEXHOJIOTil, ONTHUMAaJbHAa CTPYKTypa BUTpAT Ta
JIOXO[IiB, aIaNTUBHICTh 10 Pi3HUX MPABOBUX PEXUMIiB, BUKOPUCTAHHS MEPEXKEBUX
edekTiB Ta clJIbHA Opi€HTAllisl HA MOTPeOU KOpUCTyBaya. Y cBoto uepry, HibceH i
Jyan [17] imenTtudikyBanu TIeBHI MaTepHW, XapakKTepHi s "imeadbHO
MacuTaboBaHUX" Oi3HEC-MOJIEei.

ITpoBenenuii aHani3 3acBiIYMB BiICYTHICTb €IMHOTO, YHiBEPCAaJbHOTO Ta
KOMIUIEKCHOTO BU3HAYEHHS MacIUTaOyBaHHSI B HAYKOBili JiiTepaTypi. binbluicTh
ICHYIOUMX TPaKTyBaHb (POKYCYIOTbCS Ha OKPEMUX acleKTaX LbOTO SIBUIA, YacTO
HEYiTKO PO3MEXOBYIOUM HOTO 3i 3BUYaiiHUM 3pOocTaHHSM. BpaxoByiouu BUSIBIIEHI
KJIIOUOBi aTpuOyTH, Taki K sIKicHa TpaHcdopMmalis Oi3Hecy, HeNiHiliHiCTh
3pOCTaHHS PE3yJbTaTiB BIIHOCHO BUTpAT, Ta 3pocTaioya Biggaya Bifl 3alydeHUX
pecypciB, MaclITaOyBaHHS Oi3HECY JOUIIbHO BUSHAUUTH K KOMIUIEKCHUI MPOLIEC
SKiCHOI TpaHc@opmalii Oi3Hecy Ta Ioro Oi3Hec-Monesi, CIpSIMOBaHUN Ha
JIOCATHEHHSI HEJIIHIHHOTO 3pOCTaHHS Pe3yJbTaTiB 3i 3pOCTAalOuol0 Bimgavyero Bifg
3aJTy4eHUX PECYPCIB.

OgHuM i3 TEepCNeKTUBHUX HUISIXiB pealli3allii cTparerii MacluTaOyBaHHS B
CyJacHUX yMOBaX € TaK 3BaHe 'MacmiTabyBaHHs 4Yepe3 HUMPOBY THUpaKOBaHY
nporo3utiito”. Lleit migxin mepembavae cBimoMe TMPOEKTYBAaHHSI MPOAYKTY YU
MOCJIYyTH, 110 MAKCUMAaJIbHO JIETKO TUPAXYEThCS Ta HANAETHCS KIIIEHTAM Yepes
nudpoBy mnatdopmy. Lle mo3Bossie He TiMBKU AOCATTU €(DEKTUBHOI JOCTaBKU
LIHHOCTI BEeJUWKil KiJTbKOCTI KOPUCTYBayiB i3 BIMHOCHO HU3bKMMW T'PAHUYHUMU
BUTpaTamMu, ajie # 3abe3leuye IMUPOKI MOXJIMBOCTI 11 TJIMOOKOI CerMeHTallii
PUHKY Ta MepCcoHaTi3allii MPOIMO3ULIiii, 1110 € BaXJIMBUM JJISI CY4aCHOTO CITOXUBAva.

BucnoBku. [TpoBeneHuii aHaii3 HayKOBUX MiAXO/IB 10 BU3HAYEHHS CYyTHOCTI Ta
KOMITOHEHTIB MacliTadyBaHHS Oi3Hecy MiATBepIMB 0aratoacrnekTHiCTb ILbOTO
TMOHATTS Ta WOrO MPUHUUIIOBY BiAMIHHICTb Bifl MPOCTOTO KUJIBKiCHOTO 3POCTaHHS.
BcraHoBiieHO, 1110 KITIOYOBUMU XapaKTEPUCTUKAMM MACIITA0YBaHHS € HOTo SIKiCHO
TpaHchopMaliiHUI XapaKTep, CHPSIMOBaHICTb Ha JOCSITHEHHS HeJiHiiiHOro
3pOCTaHHS PE3yJIbTaTiB, TaKWX SK TOXOAW Ta PUHKOBUII BIUIMB, Ta TeHEpaLllis
TMO3UTUBHOI Bijiadi Bi MaciuTaly, 10 YacTO peali3yeTbhcs uyepe3 eheKTUBHY Ta
MaciutaboBaHy Oi3Hec-moxens [1, 2, 13, 14, 18]. 3ampornoHoBaHe aBTOPCHKE
BU3HAUYEHHS, 1110 IHTETPY€E 1li aCMeKTU, Ta BUMIJICHHS TaKUX CyYaCHUX LUISIXiB, SIK
«MaclmTadyBaHHS yepe3 LU(pPOBY TUPAXKOBAHY Mpomno3ulito» [7], GopMyroTh
YTOUHEHE KOHUENTyaJbHE MIAIPYHTS [UISI MOAAIBIIOTO JOCHTIIXKEHHS Creludiku
YIpPaBIiHHS OpraHizallilHUMU 3MiHaMU caMe B Tpoleci peanizallii cTparteriii
MaciutabyBaHHs 6i3Hecy. Take TpakTyBaHHs 3a0e3mnedye OiuTbII LiJTiCHe pO3YyMiHHS
(eHOMEHY Ta CJIyTye OCHOBOIO 181 ileHTUiKallil cydacHUX IUISIXiB oo peasizalii
i moOynoBM OOIPYHTOBAHOI CTpaTerii BIPOBAIXEHHS OpraHi3alliiHUX 3MiH,
HEOOXiMHUX IJI MiATPUMKU Ta MPUCKOPEHHS MPOoLiecy MaclITaOyBaHHS.
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