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BILIMB TEXHOJIOTTIA HA PO3BUTOK
®PAHYAN3UHIY B YKPATHI

Y ecmammi pozeasnymo énaue cyuacnux yugposux mexnoaoziii na po3eumox ypanuaiizunzy
6 Ykpaini, 30Kpema uepe3 agmomamu3sayiro npoyecie, NOKPaueHHs KOMYHIKauil ma po3utupenHs
Moxcaugocmeil 045 ghpanuaiizepie i ppanuaiisi. Jlocaiornceno Ka0106i MexXHOA02IMHI YUHHUKU, K]
cnpusiloms nideuuieHHI0 ehekmusHocmi panyaiizuneosux mooeqeil, a MaKoNc NPOAHAIZ306AHO
GUKAUKU, WO NOcmaromos nepeo gpanuatizepamu ma gpanuaiizi y 36°a3ky 3 uugpposizauicro. Y
cmammi 00CAI0HCYEMBCA KOHUENYIS MEeXHOA02IMHOI cmpyKkmypu panuaiizunzoeoi mepexci K
inmeeposanoi cucmemu iH@OPMaUitiHUX MeEXHO102ill, NPOPAMHO20 3a0e3ne4eH s, anapamHux
3acobie ma KOMYHIKauillHUX KaHaaie, wo 3abe3neyyromv OYHKUIOHYSAHHS, 63acMO0it0 ma
ynpaeainua mixc @panuaizepom ma gpanuaiisi. Buznaveno ocnoeni ynxuii mexuoaociunoi
cmpyKmypu: cmanoapmusauis onepauiiiHux npouecie, 3abe3neueHHs KOHMPOAO ma
MOHImMopuHezy, nidGUUEeHH eheKmueHocmi KOMyHIKauyii, onmumizayis ynpaeiiHHa oanumu ma
niompumka nputinamms piwens. Haeedeno npuxaiadu enposaducenns IT-pimens y eidomux
YKpaincokux @panwuzax. OO0rpyHmoeano cmpameeivne 3HA4eHHA 000pe CnPoeKmMosanoi
MexHOoA02iMHOT cIpyKmypu 04s 3a6e3ne4eHHsA KOHKYPeHMOCHPOMONCHOCH, macumabdosanocmi
ma cma.020 po3eUMKY pan1aiizunzo6oi mepexci.
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THE INFLUENCE OF TECHNOLOGY ON THE DEVELOPMENT
OF FRANCHISING IN UKRAINE

The article examines the impact of modern digital technologies on the development of franchis-
ing in Ukraine, in particular through process automation, improved communications, and expanded
opportunities for franchisors and franchisees. The technological structure of the franchise network is
defined as an integrated complex of sofiware, hardware and communication tools designed to collect,
process, store and transmit information, automate business processes, support interaction and ensure
control within the entire network. The key technological factors that contribute to increasing the effi-
ciency of franchise models are studied, and the challenges facing franchisors and franchisees in con-
nection with digitalization are analyzed. Examples of the implementation of IT solutions in well-
known Ukrainian franchises are given. The article examines the concept of the technological struc-
ture of a franchise network as an integrated system of information technologies, software, hardware
and communication channels that ensure the functioning, interaction and management between the
franchisor and franchisee. The key components of this structure are analyzed, including point-of-sale
systems (POS), customer relationship management (CRM), enterprise resource planning (ERP),
communication and training platforms, supply chain management systems and business analytics
tools. The main functions of the technological structure are identified: standardization of operational
processes, ensuring control and monitoring, increasing communication efficiency, optimizing data
management and supporting decision-making. The challenges associated with building and main-
taining technology infrastructure in franchise networks, such as systems integration, data security,
implementation costs, and the need to adapt to technological changes, are examined. The strategic
importance of a well-designed technology structure for ensuring the competitiveness, scalability, and
sustainable development of a franchise network is substantiated.
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IMocTanoBka mpodjemu. MpaHUaii3WHT € ONHIEI0 3 HalAMHAMIYHIIIUX hOpM
PO3BUTKY MaJIOTO Ta cepeaHboro OizHecy B YkpaiHi. B ymoBax uudposoi
TpaHchopMallil TEXHOJIOTII BilirpaloTh Aedali BaXJIUBIIYy pojib y 3abe3leyeHHi
KOHKYPEHTOCTIPOMOXHOCTI  ()paHUali3MHTOBUX  MepexX. [HdopMmaliitHo-
koMyHikauiiiHi TexHosorii (IKT), aBTOMaTM30BaHi CUCTEMM YIPABJIiHHS,
€JIEKTPOHHA KOMEpLisi, XMapHi CEpBiCM Ta AHAJIITUYHI IHCTPYMEHTU CTalOTh
HEBIiJI’€EMHOIO YACTUHOIO Cy9acHOTO (hpaHYAN3MHTY.

CyKyTHICTh B3a€MOTIOB'SI3aHUX TEXHOJIOTIYHUX PillIeHb, 1110 BAKOPUCTOBYIOThCSI
JJI MiATPUMKM OMepaliiiHOl JisUIbHOCTI, YIpaBJiHHS Ta B3a€EMOJAil BCepeavHi
(panyaiizuHroBoi mepexi, (Gopmye il TEXHOJOTIYHY CTPYKTYpy. Po3ymiHHS
KOMITOHEHTIB, (PYHKIil Ta CTpaTeriyHoro 3Ha4eHHs L€l CTPYKTYpU € KPUTUUYHO
BAXJIMBUM 1Sl €(PEKTUBHOTO YIPABIiHHS Ta PO3BUTKY OyAb-sKO1 (hpaHYAN3UH-
TOBOI CUCTEMHU.

AHaJi3 OCTaHHIX HOCIiIKeHb i myOtikauiid. TeopeTuHi OCHOBU (DyHKIIIOHYBAaHHS
(ppaHyali3WHTY Ta BIUIMBY TEXHOJIOTii Ha PO3BUTOK (PpaHYaA3MHTOBUX Mepex
nocrimkysanu Bacunesebkuii 1. 1. [1], Maptunenko O. O. [2], [To6ouenko JI.M.
[3], Hockett Robert C. i Omarova Saule T. [4] Ta inHi.

HocnimkeHHs B rainy3i iHGopMaliiiHUX cucteM y Oi3Heci [5] Ta ynpaBiiHHS
MEPEXEBUMM CTPYKTYpaMu [6] TiAKpeCHoTh BaXIuBicTh iHTerpoBaHux IT-
pillleHb IJ1 KOOPAWHALT AisTbHOCTI, MiABUILEHHS MPO30POCTi Ta €(HEeKTUBHOCTI.
OnHak He3BaXaloyu Ha 3HAYHY yBary 10 (ppaHuaii3uHry SIK Oi3Hec-Momesi Ta 10
okpemux IT-pilieHb, KOMIUIEKCHUI aHali3 caMe TEXHOJIOTIYHOI CTPYKTYypU SIK
LiJTICHOI CUCTEMM 3aJIMIIAETHCS HETOCTATHBO JTOCIIIKEHNM.

MeTo10 10CIiIKEeHHS € aHAJTi3 BIUIMBY TEXHOJIOTI HAa PO3BUTOK (DpaHUYal3UHTY
B VYKpaiHi, BU3HAYEHHS KJIIOYOBUX KOMIIOHEHTIB Ta (DYHKIUIl TEXHOJIOTiYHOI
CTPYKTYpPM, a TaKOX OOIPYHTYBaHHS ii CTpaTeriyHOrO 3HAY€HHS JJIs1 YCHIiLIHOTO
(yHKIIOHYBaHHS Ta PO3BUTKY (DpaHUYAN3UHIOBOTO Oi3HECY.

OcHoBHi pe3ynsratu nochaimkenns. DOpaHuyaii3MHTOBa Mepexa SIBISIE COOOI0
CKJIaJIHy CUCTEMY B3a€EMO3B'SI3KIiB MixX (ppaHUaii3epoM Ta YUCICHHUMU (ppaHyaii3i.
YrpaBiiHHS TaKOI0 Mepekelo BUMarae 0ajgaHcy MixX HalaHHSIM (paHyaii3i meBHOL
OMnepaliifHOI CaMOCTIMHOCTI Ta 3a0€3MeYeHHSIM NOTPUMAHHS €IUHUX CTAaHIAPTIiB
OpeHny, SKOCTi Ta mpoueciB. TexHosorii, a 0COOJUBO TEXHOJIOTiYHA CTPYKTypa
(paHyali3UHTY, BUCTYNMAIOTh KJIIOYOBUM iHCTPYMEHTOM JUIS NOCSITHEHHS 1[bOTO
GaaHcy.

TexHoJsioriyHa CTpyKTypa (hpaHYaii3MHIOBO1 MepexXi MoXxe OyTU BU3HAUYEHA K
IHTerpOBaHUI KOMIUIEKC MPOrPaMHUX, alapaTHUX Ta KOMYHiKaliliHUX 3aco0iB,
Npu3HaYeHU s 300py, 0O0poOkM, 30epiraHHs Ta mepenadi iHdopwmailii,
aBTOMaTM3allii 6i3Hec-MpoLeciB, MATPUMKU B3aEMO/i1 Ta 3a0e3MeYeHHST KOHTPOJIIO
B Mexax yciel Mepexi. Bona € IT-gpyHamameHTOM, Ha siKOMy OynyeTbesl e(heKTUBHA
ornepauiifHa JisIbHICTb Ta yIpaBliHHS (paHYali3UHTOBOIO CUCTEMOIO.

Y koHTekcTi (hpaHUYAN3UHTY TEXHOJIOTIYHA CTPYKTypa IO3BOJISIE peali3yBaTu
KJIIOYOBI MepeBaru i€l Monedi, Taki K HMIBUAKE MaclITaOyBaHHS MpU 30epeKeHHi
cTaHOapTiB (IuB. puc. 1).
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TexHonorii

ABTOMaTM3aLisa YnpasniHHA AaHUMU Uudposmit mapkreTUHr
OnTumisauis suTpar OnepaujiHa edeKTUBHICTE Makcumizania npubyTry

| |

Cridikni1 possuTok dparyaisnHrosoi
Mepexi

Puc. 1. TexHonoridyHa cTpykTypa hpaH4Yan3MHroBoi Mepexi,
enacHa pospobka asmopa

BripoBamkeHHST TeXHOJIOTii y (ppaHUYaii3MHTOBI MOJEi MPUHOCUTHL Big4yTHi
pesyiabraTu. POpaHuyaii3epd OTPUMYIOTh IHCTpYMEHTU ISt e(heKTUBHOIO
MaclTabyBaHHSI CBO€I Mepexi, cTaHmapTM3allii orepauiiiHoi IisSIbHOCTI Ta
HaJaroJXXeHHs Kpallloi KOMyHikKallii 3 dpaHuaizi. dag camux bpaHyaiisi
TEXHOJIOTil CIPOIIYIOTh IIOACHHE KEPiBHULITBO JIOKAJIHLHUM Oi3HECOM, HaaloTh
JOCTYIl A0 aKTyaJbHOI aHaJliTUKW Ta JOMOMAaraioTh IiIBHUIIYBaTU pPiBeHb
KJIIEHTCHKOI JostnbHOCTI. KiieHTH 3, y CBOIO uepry, BUTpaloThb Bix
MEPCOHAi30BaHOTO CepBicy, 3py4YHOCTi LUMPOBUX KaHaJiB B3aeEMOJil Ta
MPO30POCTi Y BiTHOCHHAX 3 OPEHIOM.

HastexkHM YMHOM CIIPOEKTOBaHA Ta BIPOBAKEHA TEXHOJIOTIYHA CTPYKTYypa
BUKOHYE HU3KY KpPUTUYHO BaXKJIMBUX (DYHKIIiN y (PpaHUYa3MHTOBII Mepexi, a caMme:

- cTaHmapTM3alis Ta yHidikamisg (3abe3redyeHHsI €IMHMUX OIlepaliiHuX
Mpouenyp, CTaHAApTiB OOCIYrOBYBaHHS, ILIiHOYTBOPEHHSI, MapKETUHIOBUX
AKTMBHOCTEM y BCiX TOUKAX MepexKi);

- KOHTPOJb Ta MOHITOPUHTI (HamaHHS dpaHuaiizepy iHCTPYMEHTIB IJIs
BiZICTEXXEHHSI KJIOYOBUX MMOKAa3HUKIB IisSIIbHOCTI (ppaHyaiizi, ITOTpUMaHHS
cTaHAapTiB, (PiHAHCOBUX MOTOKIB, HATTPUKJIIA/, POSIIITI);

- TMiABUILEHHS omnepauiiiHol e@eKTUBHOCTI (aBTOMaTu3allisl PYTUHHUX
MPOILIECiB, TAKUX K 3aMOBJICHHSI, 3BiTHICTb, O0JIiK TOIIO, ONTUMIi3allisl yIpaBIiHHS
3aracaMy Ta JIOTiCTUKOIO0, CKOPOUYEHHS BUTpPAT);

- e(peKTMBHA KOMYHiKallisg (3a0e3neyeHHs ILIBUAKOIO Ta HaOiifHOTO KaHajy
3B'SI3KY MiX yciMa yJacHHMKaMHM Mepexi I Iepenadi BaxJIMBoi iHdbopMallii,
OHOBJICHb, MTIATPUMKHN);

- YIpaBliHHS 3HAHHSIMM Ta HaBYaHHS (LIEHTPasi30BaHE PO3IMOBCIOIKEHHS
CTaHAapTiB, IHCTPYKIUili, HaWKpallMX IpakKTUK Ta oOpraHizalis HaBYaHHS
MepCcoHay);

- 30ip Ta aHamiz maHux (opMyBaHHS €IMHOI 0a3yW JaHUX IPO KIIEHTIB,
MpoJaxi, orepaluiiiHi MOKa3HUKU [JIs1 TIPUAHSTTS CTpaTeTiyHUX pillleHb Ha piBHi
Bciel Mepexi);

ACTUAL PROBLEMS OF ECONOMICS, # 4 (286), 2025
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- MiATpUMKa MacuTaOyBaHHS (CTBOPEHHSI TEXHOJIOTIYHOI OCHOBHU, SiKa
JIO3BOJISIE JIETKO MiAK/IIOYaTH HOBUX (ppaHyaii3i Ta po3IIUPIOBATH MEpPEexXy 0e3
BTPaTy KOHTPOJIIO Ta €(hEKTUBHOCTI).

B winomy TexHoJoriyHa CTpyKTypa GpaHUYali3MHTOBOI MEpexXi Moxke
BapiloBaTUCS 3aJIeXKHO Bifl raiy3si, po3Mipy Mepexi Ta cTpaTerii ¢ppaHyaiisepa, mpoTe
3a3BUYali BOHA BKJIIOYA€E TaKi OCHOBHI KOMIIOHEHTH:

1. Cucremu touku nponaxy (Point of Sale - POS) 1e neHrpanizoBani abo
craHnaptu3oBaHi POS-cucteMu € OCHOBOW0 Mg 300py IaHUX MPO Mpojaxi,
YIIpaBJIiHHS 3aracaMy Ha piBHi (ppaHyaii3i Ta 3a0e3re4eHHs €MMHOI LIHOBOI MOJITUKMU.
Bonu HanmaroTh (hpaHuaiizepy orepaTuBHY iH(GOpMaLito PO AisUTbHICTD MEPEXi.

2. CucteMu ymnpaBiliHHS B3aeMoOBimHOcMHaMu 3 kjieHTamu (Customer
Relationship Management - CRM). JlatoTb 3MOry 30MpaTH Ta aHaIi3yBaTU JaHi PO
KJIIEHTIB y MeXax BCi€i Mepexi, KepyBaTU MpOrpaMaMu JIOSUIbHOCTI, MMPOBOAUTHU
LICHTPaJli30BaHi MApKETUHTOBI KaMmaHil Ta 3abe3rnedyyBaT €IUHUN CTaHIApT
00CTyroByBaHHS KJIiEHTIB.

3. Cuctemu mjaHyBaHHs1 pecypciB mianpuemctBa (Enterprise Resource
Planning — ERP). IHTerpoBaHi cucremu, 1110 MOXYTb OXOIUIIOBaTH (piHAaHCOBMIA
00JTiK, YIPaBJIiHHS 3aKyMiBJASIMU, BUPOOHULITBOM, JIIOACBKUMU PeCypcaMy Ta iHIII
KJII0YOBi Oi3Hec-Tmpollecu K Ha piBHI (paHyaiizepa, Tak i (4acCTKOBO) Ha PiBHi
dpanuaiizi. Lle 3a6e3nedye mpo30opicTh Ta €(hEeKTUBHICTh YIIPABIiHHS PECYPCaMU.

4. Tlmardopmu wigd KOMyHiKallii Ta criBnpaui. BHyTpilliHi mopranu, cucteMu
€JIEKTPOHHOI TIOIITH, MECEeHIXepHu, BineoKOoHbepeHI3B' 130K, (opymu. Lli
IHCTPYMEHTU € KPUTUYHO BAXJIMBUMU JUISI ONEPATUBHOTO OOMiHY iH(opmalli€ro,
PO3MOBCIOMKEHHS CTaHAAPTiIB, HOBUH KOMIIAHil Ta MiATPUMKU B3aEMOMIl MixX
¢paHyaiizepoM Ta (ppaHyaif3i, a TakoX MixK caMUMU (hpaHUait3i.

5. Cuctemu ynpasiiHHg HaBuaHHSM (Learning Management Systems - LMS).
OwntaiiH-miatopMu I CTAHAAPTU30BAHOTO HABYAHHS MEepCcoHAy (paHyuaiisi,
TECTYBaHHS 3HaHb, PO3IMOBCIOMKEHHSI HaBUAJIbHUX MaTepiaiiB Ta iHcTpykuii. Lle
3abe3reuye BiIMOBIAHICTD KBaTihiKallii TepcoHaTy BUMOTaM OpeHTy.

6. Cucremu yrnpaBiHHS JlaHIoramu rmoctaBok (Supply Chain Management -
SCM). Ilnardopmu s yrnpaBaiHHS 3aMOBJIEHHSIMU, BiICTE€KEHHSI TTOCTaBOK BiJl
3aTBEPIKEHUX MTOCTAYAIbHUKIB, ONTUMI3allii JJOTICTUKY Ta YIPABJiHHA 3allacaMu B
Mepexi. Oco0nmBO BaxJiuBi s dbpaHu3 y cdepi piTeisly Ta rpoMaaCchKOro
XapyyBaHHSI.

7. TucrpymenTu 6i3Hec-aHaniTuku (Business Intelligence - BI) Ta 3BiTHOCTI.
CucteMu, 1110 arperyloth aaHi 3 pizHux mxepes (POS, CRM, ERP) ta n103Bos110Th
¢dpaHyuaiizepy aHajizyBaTu KJIO4oBi NMokazHUKu edektuBHOCTI (KPI) Mepexi B
LiJIOMYy Ta OKpPEeMMX TOYOK, BUSBISATU TPEHAW Ta MPUINMATU OOIPYHTOBaHi
yrmpaBliHChKiI pimeHHs. PpaHUaii3i TaKOX MOXYTh OTPUMYBATH JOCTYIT JIO
AHATITUKU 1010 BJIACHOI AiSIJTIBHOCTI.

8. TexHomnoriuHa iHdpacTpykTypa. Bkitoyae XMapHi cepBicU, MepexeBe
00JIaIHAHHS, CTAaHAAPTU LIOJ0 AMapaTHOTO 3a0e3MeYeHHsI Ha TouKax (ppaHyaisi,
CHUCTEMU PE3ePBHOTO KOMiIOBAaHHS Ta BiTHOBJIEHHS NaHUX.

9. Cucremu 6e3neku. KoMruieke 3axo/liB Ta iHCTPYMEHTIB 151 3aXUCTY TaHUX
(KJIIEHTCHKMX, KOMEPLIAHUX, (hiHAHCOBUX), 3abe3MeuyeHHs KOHMIIEeHIIHHOCTI Ta
BiIMOBiAHOCTI HOpMaTUBHUM BuUMoram (Hanpukiaa, GDPR).

AKTYAIJIbHI TPOBJIEMU EKOHOMIKU Ne 4 (286), 2025
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TexHosiorii  cTalOTh  KPUTUYHUMM IS  KOHKYPEHTOCHPOMOXHOCTI
(paHyaiiznHry, 3a6€31Meuyour THyYKiCTh Y IMHAMIYHOMY PUHKOBOMY CEPEIOBUILLI.
OnHak € 0a30Bi TEXHOJOTil, 0 BU3HAYAIOTh CTPATEriuHi 3acaiu PO3BUTKY
(panvaiizunry (qus. Tadi. 1).

Tabrnuysi 1. OCHOBHiI KOMNOHEHTU BNIIMBY TEXHONOTiA Ha PpaHYan3uHI,
ckrnadeHO asmopoM Ha OcHoei [7, 8]

KomnoHeHT TexHonorii MNpu3HayeHHA
ABTOMaTM3aLiA XmapHi cuctemu LleHTpanizoBaHe ynpaBaiHHA AaHUMK,
npouecis aBTOMATM3aLLiA 3BITHOCTI Ta aHaANITUKM gnA
¢dpaHyaisepis i ppaHyam3i.
LI Ta mawmHHe MporHo3yBaHHA NONUTY, ONTUMI3aLLiA LiH i
HaBYaHHA BUABJIEHHA PU3MKIB Y peasibHOMY Yaci.
MNigBuLWweHHA CRM-nnatdopmu BAoockoHaneHHA KOMYHiKauii 3 KnieHTamu Yepes
edeKTMBHOCTI nepcoHanisoBaHi MAapKeTUHIOBI KamnaHii Ta
ynpaBAiHHA AHaNITUKY NOBEAHKM.
POS-cucremm IHTerpauia 3 iHBeHTapu3aLi€to, Npoaarkamu Ta

NOANBHIWMMM NPOrpamamu ANA LWBUAKOTO
NPUNHATTA pillleHb.

Lndposuit SEO Ta TapreTtoBaHa 3anyyeHHs PppaHyYaisi Ta KNiEHTIB Yyepes OHNANH-

MaPKETUHT i peknama nnathopmu.

rnobanbHuii EnekTpoHHa Komepuis Po3limnpeHHA pUHKY 33 paxyHOK OHNAMH-

OXOTMJIEHHA 3aMOBJ/IeHb Ta MOBIIbHUX AOAATKIB.

MNoKpalyeHHA MNepcoHanisauis BMKOPUCTaHHA AaHMX ANA iHAMBIAYaNbHUX

KNIEHTCbKOrO Npono3uLii Ta NOANBHILLINX NPOrpam.

pocsigy OHNalH-BIAryKM Ta LLIBnakuii 36ip 3B0OPOTHOrO 3B'A3KY ANA KOpeKuii
aHaniTuKa poboTn Mepexi.

CyyacHi TeHIEHIIii BKIIOYAIOTh Mepexil M0 XMapHUX pimeHb (SaaS),
BUKOPUCTAaHHS MOOIJIbHUX TEXHOJIOTIM s yHOpaBiaiHHSI Ta KOMYHIKallii,
BIPOBAIKEHHS INTy4YHOro iHTenekTy (Al) Ta MammHHOro HaByaHHs (ML) mis
noraubJieHol aHaliTMKM Ta MepcoHali3allil, a TakKoX IOCUJIEHHS yBaru 10
KibepOe3IeKu.

I[ToOynoBa e(MeKTUBHOI TEXHOJIOTIYHOI CTPYKTYPM IOB'si3aHa 3 HU3KOIO
BUKIMKiB. Hacammnepen, 1ie BapTicTh, amke BIPOBAIXKEHHS Ta MiATPUMKA CyYaCHUX
IT-pimueHp Moxe OYTM 3HAYHOI iHBECTUIII€EIO, OCOOJMBO [JISI HEBEJIMKUX
¢panyaiizepis. KpiM 1IbOro, BaXJIMBUM acleKTOM € iHTerpaiisi, TOOTO
3a0e3MeuyeHHsI CyMICHOCTI Ta Oe3mnepebiiiHOro OOMiHY NaHUMHU MiX pPi3HUMU
cuctremamu (POS, CRM, ERP To1110), 1110 € CKJIaTHUM TEXHiYHUM 3aBIaHHSIM.
IlepuioueproBuM mpiopuTeToM € Oe3meka JaHUX, 110 CIIpsSIMOBaHa Ha
320€31eYeHHsT MIATPUMKM 3aXUCTy YYTJMBOI KOMEpPUiAHOI Ta KJIEHTChKOI
iHpopMmalii B posnomineHiii mepexi. IlocTiiiHoi yBarm BuMMarae ajgarnrailis Ta
HaBuaHHs. Lle mae 3mory 3a0e3rneynTd HeOOXigHICTh, HaBYaHHS (paHuaiisi Ta ix
MepcoHany poOOTi 3 HOBUMHU CHUCTEMaMU, TOJ0JIAHHSI MOX/IMBOTO OIOPY 3MiHaM.
Takox, KPpUTUUYHO BaXJIMBOK € THYYKICTh Ta MaclITabOBaHICTb, OCKIiJIbKU
TEXHOJIOTiUHA CTPYKTYpa MOBUHHA OYTH JOCTATHHO THYYKOIO JIJIS afanTallii 10 3MiH
PUHKY Ta MOTpeO Oi3HECY, a TAKOXK JIETKO MacIITaOyBaTUCS TTPU 3pOCTaHHI MepeXKi.

ACTUAL PROBLEMS OF ECONOMICS, # 4 (286), 2025
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KinbkicTs (paHuait3uHTOBUX OO'€KTIB B YKpaiHi JIEMOHCTPYE TO3UTUBHY
IrHaMIKy. 30kpeMa, y 2021 poti 6y70 3apeecTpoBaHo 28 579 TaKux 00'€KTiB, 3 IKUX
78% craHoBWIM (hpaHYa3MHTOBI TOUKM, a 22% — BlacHi 00'eKTH (paHIaii3epiB.
Lle cBiguuTh M0po e(MEeKTUBHICTb MEXaHi3My pO3IIUPEHHS O0i3Hecy uepe3
(paHyaii3uHroBy nisUIbHICTH [9]. YKpaiHChKi mianmpuemui aemani 4vacrime
001paloTh (ppaHIIM3y K CrOcid 3amycKy 0i3Hecy, 1110 3a0e3Ieuy€e MEHII pU3UKU Ta
MIBUIIITNIA BUXi HA PUHOK.

ITpote icHYIOTH i1 0OMEXEeHHS — HEAOCTaTHil piBeHb HIU(POBOI rPaMOTHOCTI,
ciabka IT-iHdpacTpykTypa B perioHax, BMCOKi BUTpaTW Ha BIPOBAJIXKEHHS
Cy4yaCHUX TEXHOJIOTI.

B VYkpaini npukiamamMu BIPOBAIXKEHHS TEXHOJOTIN y (bpaHIIM3aX MOXYTh

oytu [11-14]:

I. Lviv Croissants — akTtuBHO BukopuctoBye POS-cucremu, CRM Ta
AHATITUKY MPOJAXiB, 110 NO3BOJISIE ONEPATUBHO pearyBaTy Ha 3MiHY TTOIUTY.

2. Kava Avenue — BIpOBaaXye MOOUIBHUI JOMATOK JOSUIBHOCTI Ta

OE3KOHTAKTHY OILIATY.

3. Prostor — aBTOMaTHU30BaHA CUCTEMa YIPABJIiHHS CKJIaJaMU Ta TOCTaBKaMu
Ha ocHOBi ERP.

4. Rozetka (sx B2B-muardopMa s ppaHIN3) — TEXHOJOTiYHA EKOCUCTEMA
3 iIHTErpOBaHUM JIOTICTUYHUM i MADKETUHTOBUM iHCTPYMEHTAPIEM.

Pa3zom 3 TuM, MdPOBi TEXHOJOTIi 1al0Th 3MOTY (hpaHYaii3i OTpUMATH TOCTYII
IO TOTOBUX TEXHOJIOTIYHUX PillleHb, 110 JO3BOJISIE IM CKOHIIEHTPYBAaTUCS Ha
ornepaliifHoMy ynpasjliHHi, a He Ha CTBOpeHHi [ T-iHdpacTpykTypu 3 HyJIs.

3arajqoM, TEXHOJOTiYHA CTPYKTypa — 1€ He MPOCTO Habip iHCTPYMEHTIB, a
cTpaTeriyHuii akTuB (paHYaii3uHroBoi Mepexi. Bim 11 eheKTUBHOCTI 3al1eXUTh
3MIaTHICTh MepeXi MBUIKO pearyBaTy Ha 3MiHU PUHKY, BIPOBAIXXyBaTH iHHOBAllii Ta
HaJaBaTU KJI€EHTaM SKiCHUI Ta YHiikoBaHUi nocBig. Takox cydacHa Ta
eeKTUBHA TEXHOJIOTiYHA MiATPUMKa € BaXJIUBUM (HaKTOpoM MOpu BUOOPI
(paHIIM3KM NOTeHUIWHUMU napTHepaMu. KpiM 1IbOro, OTpUMaHHS CTaHOAPTIB Ta
SKIiCTb OOCTYyrOBYBaHHS, IO MiATPUMYIOTbCS TEXHOJOTiISIMUA, 3MIl[HIOIOTh
penyTallito Ta BapTicTb OpeHy. Yce 1ie B CyKYITHOCTI 3a0e3Ieuye 31aTHICTb Mepexi
e(eKTUBHO YMPABIATU 3POCTAHHAM, KOHTPOJIIOBATA BUTPATU Ta MNpPUNMATH
OOTPYHTOBAaHI CTpATETiuHi PillIeHHS Ha OCHOBI TaHUX.

BucHoBku. TakM YMHOM, TEXHOJIOTI1 BilirpaloTh BUPILIAJIBHY POJIb Y PO3BUTKY
(paHuaiizuHry B YKpaiHi, 3a0e3neuyioun e(@eKTUBHICTb, CTaHAApTU3allilo Ta
MaclTaboBaHiCTh Oi3Hecy. [HBeCTyBaHHS B Cy4YaCHi TEXHOJIOTiIYHiI DillIEHHS €
KJIIOYeM OO0 YCIIIHOrO (PYHKIIOHYBAaHHS Ta PO3MUPEHHS (PpaHYaii3MHTOBUX
MEpeX Yy CydacHMX yMoBaxX PUHKY. He3Baxaioum Ha BUKIWKHU, TIOB'S3aHi 3
BIPOBAKEHHSIM Ta MIATPUMKOIO0 LMGPOBUX TEXHOJOTiH, qoOpe TMpoaymMaHa Ta
IHTerpoBaHa TEXHOJIOTIYHA CTPYKTYpa € KPUTUYHO BAXJIUBOIO JUIS 3a0€3MEUYEeHHS
KOHKYPEHTHUX TMepeBar, 3al0BOJEHOCTI (paHyaii3i Ta KI€HTIB, a TaKOX [JIs
CTaJIOTO PO3BUTKY Ta MACIITa0yBaHHS (ppaHYai3UHTOBOTO Oi3HECY.

IIpu uboMy, BaXJIMBO 3a0€3MEUUTU PO3POOKY AEPKABHUX Ta Tady3eBUX
nporpamM MOiATPUMKU UGPOBi3alii Maaoro 0Oi3Hecy, IO MPALIOE 32 MOMACIUIIO
(paHyaii3uHry, a TakoxX CTBOplOBaTU IIaTGOpPMU OOMiHY HOCBIIOM Ta
IHHOBAILiSIMMU.
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