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TH®OPMAIIIMHI TEXHOJIOTTI B BI3BHEC-TIJIAHYBAHHI
TYPUCTUYHUX KOMIIAHIN: IHHOBAIIII TA ECEKTUBHICTD
Y BUKOPUCTAHHI PEKPEAILIIIHUX PECYPCIB

Y wiii cmammi docaidwcyemoca poav iHgopmauitinux mexwoaoeiti 'y 0OizHec-naanyeaunHi
mypucmuMHuUX KOMNawii, 30kpema ix énaué Ha iHHoéauii ma egexkmueHicmov 6UKOPUCMAHHS
Ppekpeayitinux pecypcie. Po3zeasdaromvca ocnoeni eudu ingpopmauitinux mexwnoaoeii, ki
BUKOPUCTOBYIOMbCSA 8 mypucmuyHomy cekmopi, maki sk CRM-cucmemu, onaaiin-oponroeanns,
anaaimuyni naamgopmu, mobiavHi dooamrku ma inwi. Anaizyromocsa nepeeazu ma iHHoeauyii,
eKarouarouu gipmyaavry peaavticmo (VR), donosneny peaavricmo (AR), éeauxi dani (Big Data)
ma Oaokuein. Ocobausa yeaea npuodiisemocs onmumizauii GUKOPUCIAHHA PEKPeauiliHux
pecypcie ma 30epexceHHio npupooHuUx i KyabmypHUX 00 '€kmié 3a 0onomoezoro ingopmauiiinux
mexnoaoeiii. Ha ocnosi npukxaadie ycnimmnozo enposaodxycenns IT-pimenv y piznux kpaiunax,
CMamms nponoHy€e NPaKmu4Hi peKoMeHOauii 045 MyPUCIMUMHUX KOMNAHIT w000 6NPOBAOHCEHHS
CYMACHUX MeXHO0102ill ma nideuueHHs eheKMmueHoCmi UKOPUCIMAHHS PEKPeauiliHux pecypcia.
Karouosi caoea: ingopmauiiini mexnonoeii, 6isHec-naany8anus 6 mypusmi, peKpeauyiiini pecypcu,
mypucmutHi KOMNAaHtii.
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ITocranoBka mnpobsemMu. KOHKypeHIliss CITOHYKae KOMIIaHii IIykaTtu i
3HAXOAUTHU Oifblll MOAU(iIKOBaHI iIHCTPYMEHTH (OPMYBaHHSI KOHKYPEHTHUX
nepeBar BiacHoro OizHecy. CBOepimHUII BHECOK 10 3aroCTPEHHSI KOHKYPEHILil
BHOCSITh iH(opMaliifHi TexHoJoril — udpoBi3allis B CydaCHOMY CYCHiJIbCTBI €
KJIIOYOBUM TPEHAOM i pylliiHUM (HaKTOpOM pO3BUTKY Oi3HECY, OCKIiJbKHU
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32 MEHELXMEHT

iHHOBaliiHiI iH@opMalifiHi TexHosorii TpaHCHOPMYIOThL i TMPOJAOBXKYIOTh
3MiHIOBaTh Oi3HECOBi MiAXOAU, MPOMYKIlito Ta mociayru. KpiMm mpsmoi Buroau y
BUIISIAI MiABUIIEHHS MPOAYKTUBHOCTI, LMdpoBa TpaHchoOpMallis TaKOX Mae
0e3iy iHmuMX edeKTiB, TaKuX K €KOHOMis 4acy, CTBOPEHHS HOBOTO IMOMUTY Ha
IHHOBAIIil{Hi TOBapU Ta MOCJIYTHU, MiIBUIIEHHS SKOCTi Ta LIIHHOCTi TOLIO.

AHaji3 ocTaHHiX A0CTiKeHb Ta MyOikaniii. BuBueHHs 3acTOCyBaHHST HOBITHIX
iHbOpMaLliIHHUX TEXHOJIOTIN y MisVIbHOCTI TYPUCTUYHUX MiATIPUEMCTB i B TYpU3Mi
3arajJioM MpoBOAWIM Taki BUeHi, K I. Tanmonenko, JIx. [ime, JI. Knwoba, P. Ko-
XKyxiBcbka, O. Kyyaii, I. Tumyk, O. InbiHa Ta iHIi.

Merta pocaimkenns. CTaTTss Ma€ Ha METi BUBUMTH Cy4yacHi iHdopmalliiiHi
TEXHOJIOT1, SIKi 3aCTOCOBYIOThCSI Y TYPUCTUUYHOMY CEKTOpi, MpOaHali3yBaTU IiXHi
rnepeBarv Ta iHHOBALliliHiI PillIEeHHS, a TAKOX OLIIHWUTHU iXHIO pOjib y 30€peXeHHi Ta
ONTUMAJIbHOMY BUKOPUCTAHHI peKpealliiHuX pecypciB.

OcHoBHi pe3yasraTé aociaimkenns. [Hdopwmaliiiini TexHosorii BimirpaooTh
KJIIOUOBY POJIb Y CydacHOMY Oi3Hec-TIJIaHyBaHHi, 3a0e3reuyioun e(heKTUBHICTD,
TOYHICTb Ta iHHOBALIil B yIIPaBIiHCHKUX MTPOLIECAX.

IT n03BOJIAIOTH ABTOMATU3YBATU PYTUHHI 3aBAAHHS, 110 3HAYHO CKOPOYYE Yac
Ta 3yCWUIS, BUTPAay€Hi Ha iX BUKOHAHHS, IO MiIBUILYE MPOAYKTUBHICTh Ta
JTIO3BOJISIE TIPALliIBHUKAM 30CEPEIUTUCS HA OLIbII CTPATETIYHUX 3aBOAHHSIX.

Tabnuys 1. Buan iHcbopmaLiiHUX TEXHONOTiN, sIKi BAKOPUCTOBYHOTLCA
B TYPUCTUYHUX KOMNaHiAX, mobydosaHo asmopamu

TexHonorii Onwuc
CRM-cuctemm (Customer CRM-cnctemun gonomaratotb TYPUCTUHHUM KOMMAHIAM KepyBaTu
Relationship B33EMOZIEIO 3 KNiEHTamMmW. BOoHW f03BONAIOTL 36MpaTh Ta
Management) aHani3yBaTW AaHi NPO KAIEHTIB, BiACTEXYBATH iCTOPItO B3aEMOA,i,

nepcoHanisyBaTM MapKeTUHIoBi KamMnaHii Ta NOKpaLyBaTu
06CyroByBaHHSA KNIEHTIB.

OHnaitH-6poHoBaHHA CucTeMM OHNAWH-6POHIOBAHHSA A03BONAIOTb KNiIEHTAM CAMOCTIMHO
6pOHIOBATU TYpU, roTeNi, aBiakBUTKM Ta iHLWI Nocnyrn yepes
iHTepHeT. Lle 3a6e3neyye 3pyyHicTb ANA KNIEHTIB Ta NiABMLLYE
edeKTMBHICTb PO6OTM KOMMaHIi, aBTOMATU3YHOUYM NpoLLeC
6pPOHIOBaHHSA

AHaniTMYHI nnatpopmm AHaniTMYHi nnatpopmm [03BONAOTb TYPUCTUYHUM KOMMNAHIAM
34iCHIOBATM MUBOKMIA aHaNi3 AaHWUX, BUABNATU TeHAEHLT Ta
nporHosu. Lle BKAtOYa€ aHani3 NnoBeAiHKN KNIEHTIB, OLLIHKY
epeKTUBHOCTI MapKeTUHTOBUX KaMNaHii, aHani3 KOHKYPEHTHOTo
cepefoBMLLA TOWO

MobinbHi gopgatkm Mo6inbHi 4OAATKM HAAAIOTb KNIEHTAM MOXKAMBICTL OTPUMYBATU
[ocTyn Ao iHpopmau,ii npo Typu, 6poHOBaTU NOCAYIM, OTPUMYBATH
NiATPMMKY Ta BUKOPUCTOBYBATU iHLWI QYHKLT 3 MOBINbHUX
npucTpois. Lle nigBuLLye 3pyyYHicTb ANA KNIEHTIB Ta 3abe3neyye im
6iNbLU FHYYKI MOXKNMBOCTI B3aEMOAT 3 KOMMAHIE

Cucrtemu ynpasniHHA Lli cuctemmn gonomaratoTb KepyBaTu yCima acneKkTaMu AiabHOCTI
TypOnepaTopcbKo TypornepaTopa, BK/OYaoUuM yNpaBaiHHA MapLLIpyTamu, opraHisauito
AiANbHICTIO TypiB, ynpaBaiHHA pecypcamu Ta GiHaHCOBE N1aHyBaHHA

CoujianbHi mepexi Ta BMKOPUCTaHHA coLianbHMX mepex Ta naathopm ans Bigrykis
nnatdopmu ana Biarykis [,03BO/IAE TYPUCTUHHUM KOMNAHIAM B3aEMOZIATU 3 KNIEHTaMK,

OTPUMYBaTU 3BOPOTHWMI 3B'A30K, BiANOBIAATM HA MUTAHHA Ta
YNPaBAATU penyTaLlielo KoMnaHii
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Ha mnouatky 90-x pokiB cuctemu wiacy MRPII B iHTerpauii 3 momyiaem
(inancoBoro 1nanyBaHHs (FRP) oTpuManu Ha3By cHUCTeM IUIaHYBaHHSI PECYpCiB
nignpuemctBa (Enterprise Resousce Planning - ERP). ERP-cuctema - 1e Haoip
IHTETPOBaHUX MPOrpamM, IO TO3BOJISIOTh CTBOPUTU iHTErpPOBaHY iH(pOpMaliliHy
CepelIoBUILIE IS aBTOMATU3Aallil TUTAHYBaHHS, OOJIiKY, KOHTPOJIO Ta aHaJli3y BCiX
OCHOBHUX Oi3Hec-orepatliii minnpueMctBa. Hactynmaum etarmom po3sutky KIC moxxHa
BBaxkaTu nosiBy KoHuenuii CSRP-1maHyBaHHS pecypciB, CMHXpOHI30BaHE 3 MOKYIILIEM.
BUHUKHEHHSI TaKWX CHUCTEM CTaJl0 HACiAKOM TOrO, 110 BUPOOHUIITBO CTaO
MiUTalITOBYBaTUCS Min nmotpedu crioxubaya. CSRP y cBOIo yepry miArotyBajia rpyHT
IUISI CUCTEeM HOBOTO KJjacy B ympabiiHHi minnpuemctBoM - CRM (Customer
Relationship Management) - ympaBliHHsI B3aEMOBiZTHOCMHAMU 3 KjlieHTamu Ta PRM
(Partner Relationship Management) - ynipap/iiHHS B3aEMOBITHOCUHAMM 3 TTApTHEPAMU.
PRM Tta CRM-cucreMu 6arato eKCrepTiB po3mISIIAOTh HE TUTBKU K iH(MOpMaLiiiHy
CHCTEMY i TeXHOJOrito, ajie i 9K 6i3Hec-crparerito. Ak mpaBwio, PRM ta CRM-
CHCTEMU CKJIQIAIOTHCS 3 MOMYJIIB YIPABIiHHS KOHTaKTaMU, aBTOMaTHU3allil TPOAaxKiB,
HiATPUMKU KOPUCTYBAUiB i psIAy iHIIMX B 3AJIEXKHOCTI Bil (DYHKIIIOHATBHOCTI [5].

3a gonomoroto IT MoxHa 3AifiCHIOBaTH aHali3 BeJUMKUX 00csriB qaHux (Big
Data), 1110 103BoJIsIE Kpallle PO3yMiTU PUHKH, TMTOBEAIHKY CITOXKMBAUiB Ta BUSIBJISITU
teHgeHuii. Lle cnpusie OUTbII OOIPYHTOBAHOMY TMPUUHATTIO PilllEHb.
BukopuctaHHs TmporpaMHOTO 3abe3leueHHs s IJIaHyBaHHSI PECypCiB
ninnpuemctBa (ERP) no3Bossie eeKTUBHO TUIaHYBaTU Ta KEPYBATU PECYypCaMM,
MPOTHO3YBAaTU MOMUT Ta OLIiIHIOBATA MOXJIUBI PU3UKU.

IndopmaniiiHi TexHOIOTiT 3a0€3MeUy0Th IIBUAKY Ta €(PEKTUBHY KOMYHIKAIIiO
BCEpeNHI KOMITIaHil Ta 3 30BHIIIHIMU MapTHEPAMU, IO BKJIOYAE EJIEKTPOHHY
MOWITY, BileOKOHMEpPEeHIlil, CUCTEeMU MUTTEBUX MOBimomiaeHb Toumo. IT
CTUMYJIIOIOTh iHHOBAIlii, HaJgalOuM JOCTYI [0 HOBITHIX TEXHOJIOTi, Takux SK
IITYYHUI iHTEJIEKT, OJIOKYEH, BipTyajbHa Ta JOTIOBHEHA pealibHICTh. Lle mo3Bossie
KOMIIaHisIM CTBOPIOBATU HOBi MPOAYKTHU Ta MOCJYTH, IO BiAMTOBiNAIOTh Cy4aCHUM
BUMOTaM PUHKY [4].

OgHvMU 3 HaWBaXJIMBIIIUX HAMPSIMiB PO3BUTKY LMOPOBUX TEXHOJIOTIN y
TypU3Mi € BUKOPUCTAHHS INTYYHOTO iHTEJIEKTY, BipTyalbHOI PEalbHOCTi, aHaIi3y
BeJUKUX o0csariB gaHux (Big Data) Ta OsokueitH-TexHosoriii. Lli TexHomorii
AKTUBHO PO3BUBAIOTHCS Ta MAIOTh 3HAYHUI BIUIMB Ha TYPUCTUYHY rayiy3b. AHaIi3
JIAaHUX COpPUSIE MTPOrHO3YyBAaHHIO MOMUTY Ta ONTUMI3allii LiH. Beauki odcsru naHux
JTIO3BOJISIIOTH CTBOPIOBATU Oibll e(DeKTUBHI MapKETUHTOBI KaMIaHii, OpieHTyBaTu
pekjgamMy Ta TpOTNOHYBAaTH 3HMKKM BiANOBIAHO 0 iHTEepEeCciB KOPUCTYBayiB.
Bukopuctanug Big Data nisg MOHITOPUHIY BiNTYKiB i PEUTUHTIB OOIMOMAarae
BIOCKOHAJIIOBATU TTOCIyTH [7].

Ityynuii iHTEeNEeKT OOpoOJsg€e BENIUKI OOCATH JAaHWX MPO TOAOPOXKi, IO
JI03BOJISIE €(PEKTUBHO MPOTHO3YBAaTH ITOMUT Ta PEKOMEHIYBaTU MaplUIpyTU Ta
nociayru. BipTyajibHa peajbHICTh [O3BOJISIE TMOAOPOXYIOUMM BipTyaJbHO
BiIBiTyBaTH My3ei, iCTOPUYHI MICIIS Ta iHIII BU3HAYHI JIOKALIil 3 OyIb-5KOI TOUYKU
cBiTy. VR cTBOpIOE iMepCiiiHUIA TOCBia, JapylOUd BiIUYTTS MPUCYTHOCTI B Pi3HUX
MICLISIX Ta TO3BOJISIE BiTUyTH cebe YaCTUHOIO iHIIOI KYJBTYPH.

Blockchain-texHosorii 3a6e3neuyioTh 0e3neKy, e(PeKTUBHICTb Ta 3HUXKEHHS
BUTpAT y TypucTUYHOMY Oi3Heci. PosmopineHa 06a3za maHux 30epiraeTbcs Ha
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KOMIT'IOTepax y Pi3HUX MiCIISIX, 1110 YHEMOXKIIUBITIOE 3MiHY TaHUX 0€3 MOTOIKEHHS
BCiX y4YacHWKiIB Mepexi. Taki cucTteMu MalOTh HU3bKi KOMICiiiHi Ta BHUCOKY
3aXUILEHICTh JaHUX, OCKUIbKM iH(OpMallis 30epira€ThCs Ha PO3MOMIIEHUX BY3J1ax
Mepexi.

Lli TexHOmOTIi HEe JUIIE MOKPAILIYIOTh MPOLECH Ta MOCAYTM B TYPUCTUYHIN
rajgysi, aje W CTBOPIOIOTb HOBi MOXJIMBOCTI JJiI PO3BUTKY Ta MiABULIECHHS
KOHKYPEHTOCTTPOMOXHOCTI.

TypuctuyHi KOMITaHii MalOThb CBOI YHiKaJibHi OCOOJMBOCTI Ta MOTpedH,
MOB'sI3aHi 3 BUKOPUCTAaHHSM peKpealiiHuX pecypciB, SKi IOJITaloTh Yy
PI3HOMAHITHOCTI TOCJYT, IX CE30HHOCTi, HEOOXiTHOCTI 30epeXkeHHST peKpealliiHuX
pecypciB Ta MiABUILEHHS SIKOCTi 00CIyroByBaHHS

TypucThyHi KOMMaHil MPOMOHYIOTh IIUPOKUIN CHEKTP IMOCIYT, BKIIOYAIOUU
OpTraHizallito MoAopoXen, eKCKypcCiil, po3MillleHHsI, XapuyBaHHsI Ta po3Baru. Lle
BUMarae KOMIUIEKCHOTO MiIX0Ay A0 TJIaHyBaHHS Ta YIIPaBJIiHHS pecypcaMu. baraTto
TYPUCTUYHUX MOCTYT MAlOTh CE30HHUI XapaKTep, 1110 CTBOPIOE TOAATKOBI BUKIUKU
B IJIaHYBaHHI Ta yrnpasiiHHi. Bukopuctanns IT no3Bojisge Kpalie mporHo3yBaTu
TMOMUT Ta TUIAHYBaTU PECYPCH Y BIAMTOBIAHOCTI 10 CE30HHUX 3MiH.

TypucTruHi KOMMaHii MOBUHHI 3a0e3MevyyBaTh 30€peKeHHS MPUPOJHUX Ta
KYJIBTYPHUX O0'€KTIB, SIKi € OCHOBOIO iX Oi3Hecy. 3a momomoro iH(opMaliitHux
TEXHOJIOTii BOHU MalOTh MOXJIMBICTh MOHITOPUTH CTaH PECYPCiB, ONTUMIi3yBaTH iX
BUKOPUCTAHHS Ta MiHiMi3yBaTh HETaTUBHUI BIUIUB Ha HABKOJIUIIIHE CEPEIOBUILIE.
Bukopuctanus IT no3Bojisie MOKpallUTU SIKICTh OOCIYrOBYBaHHSI KJII€HTIB,
3a0e3Meuyoun IBUAKUI mocTynn A0 iH@opmalii, oHJalH-OpOHIOBaHHS,
MepcoHai3oBaHi MPOMO3uIIil Ta iHIII MOCAYTH, IO MiIBUILYIOTh 3aJ0BOJIEHICTh
kiieHTiB. CRM no3Bosisie BecTu poOOoTy 3 MTOTEHLIIHHUMU i AIIOYUMU KIJTIEHTAMU T10
dopMaiizoBaHOMy Oi3Hec-mpoliecy, MTPUIYOMY aJrOPUTM MPOLECY 3aJeXKUTh Bil
CYKYITHOCTI TlapaMeTpiB JaHOro KJi€HTa (TUI KJi€HTa, NMPUOYTKOBICTb KJIi€HTa,
PiYHUIA 00CsT, PO3Mip KOMITaHii (/1 IOpUIAMYHUX OCi0), (hopMa 0OCIyroByBaHHS).

TypucTUYHUIT PUHOK € BUCOKOKOHKYPEHTHUM, TOMY KOMITaHii MOBUHHI
MOCTIHO IIYKATW LUISIXUA IMiIBUILIEHHS CBOEI KOHKYPEHTOCHPOMOXHOCTI. IT
JIO3BOJISIIOTH BIPOBAAXKyBaTW iHHOBAIlil, OMNMTUMIi3yBaTU Oi3Hec-Mpolecu Ta
CTBOPIOBATU YHiKaJlbHI TYpUCTUYHiI NpoaykTu. [H@opmaliiiHi TeXHOJOTil €
BaXJIMBUM IHCTPYMEHTOM JJIsI CyYaCHUX TYPUCTUYHUX KOMIIAHiH, TOMOMAaralouu iM
e(eKTUBHO TJIAaHYBaTU Ta YIPABISITU CBOIMU pecypcamu, 30epiraTu pekpealiiiHi
00'exTH Ta 3a0e3IevyBaTh BUCOKY SIKiCTh ITOCIYT JIJIST KJTi€HTIB.

3aBoaHHg MOOYIOBU B3a€EMOMil 3 KJIIEHTAMU Ta MAapTHEPAMM CTA€ OJHIEIO 3
TOJIOBHUX MPU 3POCTaHHI 00CATy MpoAaxiB. BHyTpillHOKOpPIOpAaTHBHA CUCTEMA,
110 BUKOPUCTOBYETHCS TYPUCTUYHUM ar€HTCTBOM, IMOBUHHA JO3BOJUTU 30€perTu
HaIpalboBaHi KJIIEHTCHKY Ta MapTHEPCHKY 0a3U AaHUX i iCTOPil0 B3a€EMOBITHOCUH
3i CBOIMM KJIIEHTAMM Ta TMapTHepaMu (TOTeli, MepeBi3HUKHU, TypomepaTtopu Ta
areHTr). Lle OyBa€e BaxXJIMBUM MpPU HEOOXiAHOCTI IMOBIIOMJIEHHS KIII€HTIB abo
napTHEPiB PO 3MiHY alpeCU areHTCTBAa a00 BUXOJi CrelialbHOI MPOIO3Ullii, SKa
Mormia 6 3alliKaBUTH MOCTIHHOTO KJIIEHTA, BUXOISIYU 3 MOTO MOMEPEqHIX 3aMOBJICHb.
Ax i B Oymb-skoMy iHIIOMY Oi3Heci, MOCTifiHI KJIi€HTU 1 HamiliHi mapTHepu
TypareHTCTBa - MOro rojloBHEe 6araTcTBo, i CTaBUTHUC 10 iH(hopMallii mpo HuX Tpeda
BiamoBigHoO. JIyist ympaBiliHHSI B3a€EMOBITHOCMHAMM 3 KJIiEHTAaMMW Ta MapTHEpaMU
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TYPUCTUYHI (ipMU BUKOPUCTOBYIOTH cydacHi iHTerpoBaHi CRM-cucremu
(Costumer Relationship Management) Ta PRM- cuctemu (Partner Relationship
Management), 110 IO3BOJSIOTH OTPUMYBATH MaKCUMaJIbHY iHdoOpMalio mpo
KJIieHTa a00 TTapTHepa B MOMEHT CITIJIKYBaHHS 3 HUM.

OcHoBHa imes CRM (PRM) - cucrem: «3amicTh TypOOTH TpPO KJIIEHTIB
(mapTHepiB) - TypboTa mpo KJieHTa (mapTtHepa)». [IpuyoMy Mpo KOXHOTO 3 HUX
iHguBigyanbHO [2, ¢.126].

3i0paHa i oOpoOJoBaHa iHdopMalliss mpo KiieHTa (icTopist Moro mMoi3aok,
CEepPeIHbOCTATUCTUYHUI OIOMXKET, MOTPeOdu) BUKOPUCTOBYETHCS [JII TOTO, IIOO
OibI TOYHO crienrdiKyBaTU MPOTMO3ULLil KOHKPETHOMY KJTIEHTOBI, SIKi 3 BEJIUKOIO
JTOJIEI0 BipOTiMHOCTI MOXYTh OyTM HUM NpUHATI. [HPopMmalisg X mpo mapTHepa
JIO3BOJIUTh TYpPareHTOBI rpaMOTHO MOOyIyBaTU PO3MOBY IIOJO 3aMOBJIEHHS, a
TaKoX OOTrOBOPUTH, HAMPUKIIAA, CUCTEMY 3HMXKOK Ha TifcTaBi iHdopmallii 1omao
TaKUX JOTOBOPIB.

Intepner-CRM (PRM) - cucteMu oOpi€eHTOBaHi Ha 3pOCTaHHSI KiJIBKOCTI
KJTIEHTIB Ta MapTHEPIB, SIKi CIIKYIOTbCS 3 KOMITaHiIMU yepe3 [HTepHeT.

®yukmionansHi MoxkauBocTi CRM (PEM) - cuctem:

- yOpaBiHHSI KOHTakTamMu (iHdopMallisi mpo KjlieHTa abo mapTHepa, icTopis
KOHTAKTiB);

- yIpaBJIiHHS JisUTbHICTIO (KaJleHaap, AiTOBUM OAEHHUK);

- yIpaBJIiHHS 3B'sI3K0M (Tiepenayda indopmariii, ii 30epeXxeHHs i T.1.);

- MMPOTHO3YBaHHS (MEPCIEKTUBU MPOIAXY, TPOTHO3, MAPKETUHT);

- YIIPaBIiHHS CIIOHYKAIOUNMU YUHHUKAMU 3QJTy4YeHHS KJIIEHTIB Ta MapTHEPIB;

- YIOpaBJiHHS 3aMOBJIEHHSIMU, OTPUMaHHS iH(oOpMalii Mpo TYPUCTUYHI
MOCJYTHU, HasBHICTh MiCllb, PO3MillleHHd iH(opManii B cuctemax on-line-
OpOHIOBaHHS;

- YIpaBIIiHHS TOKYMEHTalli€l0, po3po0OKa, BIPOBAIKEHHS CTaHAAPTIB, 3BiTiB,
iH(bOpMaLifHO-PEKIIaMHUX MaTepiatiB;

- aHaJIi3 TPOMIAaXiB, HAMAHHS aHATITUMHUX MOXJIMBOCTEN B TaHi PO Mpoaaxi;

- KOH(irypauiss mpoaykTy, 30epiraHHs iHdopwmallii Opo ajabTepHATUBHI
BapiaHTU TYPIPOAYKTIB i iX I[iIHOBi XapaKTEPUCTUKU;

- EHUMKJIONEid MapKETUHTY HAJa€ OHOBJIEHY iH(MOpMaIlilo MPO TYPUCTUYHI
MOCJYrY, LiHMU, peKJIaMHi 3ax0oau, pe3yJbTaTh Pi3HUX AOCTIIKEeHb (HaANpUKIal,
(akTopu, 1O MalOTh BIJUB HAa MNPUWHATTS pilleHHS MNPO KyMiBIK) Ta
O3HANOMITIOBAJIbHY 1H(OpMaLIilo PO KOHKYPEHTIB |3, ¢.45-46].

Benuki CRM ta PRM - cucrtemu, HauijieHi Ha BUpIillleHHS MOpoOJeMu
CIIUIKYBaHHS 3 KJIIEHTAMU Ta MapTHEpPaMy B TUX BUMAAKaX, KOJIU TaKUX KJTIEHTIB i
napTHEpPiB ayxke 6araro, a KiJbKiCTb 3B€PHEHb B KOMIIAHiI0 MOXE OOUYUCTIOBATUCS
tucsyaMu npoTsaroM aHs. OcHoBHa MeTa poootu CRM ta PRM - cucremu -
OTPUMATU HAUOUIBII MOBHY iH(OpMalilo MPOo MOKYMNUS ISl HAWKpaIoro Horo
00CIIyTOBYBaHHS.

K0 NOTeHUIMHUM KITIEHT a00 MapTHEPiB 3BEPTAETHCS HA Web-CaliT KOMITaHil
i TIOpMHAE AOCUTH TIMOOKO B iH(opMaliiiHe AepeBO CaiiTy, TO Take 3BEPHEHHS
PO3LIIHIOETHCS CUCTEMOIO SIK TaKe, 1110 3aCJIyTOBYE YBAru i MOBiJOMJIEHHS ITPO LIbOTO
KJIieHTa abo mapTHepa MepenaeTbcs Ha pobode Miclle eKcrepTa, Mpalodyoro B
o(ici TypMCTUYHOT KOMMAaHil.
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BucnoBku. Otxe, iHhopmMaliliHi TeXHOJOTIi J03BOJSIOTh aBTOMAaTU3yBaTu B
TYPUCTUYHUX KOMITaHisIX PYTUHHI 3aBIaHHS, Taki K 00poOKa OpOHIOBaHb,
YIPaBIiHHSA PO3KJIaA0M, BHUCTaBJIECHHS DPaxyHKiB Ta 3BiTHicTh. Lle 3MeHIye
HaBaHTaXXEHHS Ha TMEepCOHaJ Ta MiABUILYE €(DEKTUBHICTH POOOTU KOMIMaHii.
Cucremu ynpasiiHHs pecypcamu (ERP) Ta ananituuHi miatdopMu A03BOJSIOTH
3MiICHIOBATY KOMIUIEKCHUI aHaTi3 JaHUX, 1110 TOMTOMAara€e mpuiiMaTi OOrpyHTOBaHi
yIpaBliHChKi pimeHHs. Lle BKIIt0oYa€e MPOrHO3yBaHHS MOMUTY, TJIaHYBaHHS
pecypciB Ta OLIiHKY e(peKTUBHOCTI Oi3HeC-cTpaTeriid.

Bukopuctanus CRM-cuctem Ta MOOUIBHUX [OOJATKiB  JO3BOJISIE
MepCOHATI3yBaTU B3a€EMOIIO 3 KJIiEHTaAMU, IIBUIKO pearyBaT Ha iXHi MOTpedu Ta
HagaBaTU iM BUCOKOSIKICHI TMOCJYTM, IO TiABUIIYE 3al0BOJIEHICTb KIIIEHTIB Ta
CIIPUSIE 3POCTAHHIO JIOSUIBHOCTI.

ABTOMaTH3allisl TIpolieciB Ta e(heKTUBHE YIpaBJiHHS pecypcaMu J103BOJISIIOTh
3HU3UTU OIepalliiiHi BUTpaTU KomiaHii. lle BK/IOYa€ 3HUXKEHHS BUTpaT Ha
MepCcoHal, ONTUMi3allil0 BUTPAT HAa MAapKETUHI Ta 3MEHIIEHHS BUTpAT Ha
00CIYyroByBaHHS KJIIEHTIB.

ITHdopmaltiliHi TeXHOJIOTIT JO3BOJIAIOTh BIIPOBAIKYBAaTH iHHOBALIii, CTBOPIOBATU
YHiKaJIbHi TYPUCTUYHI MPOAYKTU Ta TOCJIYTH, 110 MiIBUIILYE
KOHKYPEHTOCTIPOMOXKHICTh KOMITaHil Ha pUHKY. Lle TakoxX BKIIIOYa€E BUKOPUCTAHHS
HOBITHIX TE€XHOJIOTIM JJI MiABUILEHHS SKOCTI MOCIYr Ta 3pYYHOCTi IJIsI KJTIEHTIB.
Indopmaliiiini TexHOJOTil BigirpalOTh KIIOYOBY poOJib Yy Oi3Hec-TUIaHyBaHHI
TYPUCTUYHUX KOMIIaHiii, TomoMararouu iM MiIBUILYBaTH e(DEeKTUBHICTb YIIPaBIiHHS,
MOKpalllyBaTh 00CJIyTOBYBaHHSI KJTIEHTIB Ta 3a0€3MeuyBaTH CTaJIUiA PO3BUTOK.
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