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XAPAKTEPUCTUKA YNHHUKIB, AKI BININBAIOTH
HA MAPKETUHI'OBI B3BAEMOBIJHOCHUHU TA KOHKYPEHTY
MAPKETHUHI'OBY CTPATETITIO

Cmamms npucesena xapaxmepucmuyi 4UHHUKIG, 5KI 6NAUGAIOMb HA MAPKEMUH206i
63A€MOBIOHOCUHU MA KOHKYPEeHMHY mapkemunezoey cmpamecito. IlJoons neped xomnamiamu
nocmae NUMAaHHs 20CMpoi yeazu 00 HUHHUKIG, AKI GUNIUGAIONTb HA MAPKEMUH208Y KOMYHIKAUi0
3 KAIEHMOM, (POPMYBaHHA KOHKYPEHMHUX nepesae Ha PUHKY ma po3poOKu maxoi MapKkemunzo80i
cmpamezii, saka 0 3abe3nevuia KOMNaHii AioupyoHi no3uuii Ha puHKy.

B cmammi eusna1eno ocHoeHi npunyunu mapkemuH206uUx 63a€Mo8iOHOCUH, W0 AeHCAMb 6
OCHOGI Mapkemunz080i KOHKypeHmHoi cmpameeii. SIkuio Komnania eubyooeye 6iOHOCUHU 3
KAIEHMOM 0a3yloMucy HA UUX NPUHLUNAX, MO 8 3A2aAbHOMY NIOCYMKY 6U2PAE KOMNAHIs, adice
ueil nioxio donomaeae niosuwumu 3a00804eHicmy KaieHmie, 30iavuumu ixuio 006ipy 00 Openoy
ma 3menwumu 6iomik Kaienmie.

Busnaueno ocnoeni munu mapkemuneoeux cmpameciii, AKi 3acmocogylomscsa KomMnaniamu
Ha puHKy: cmpamezia aidepcmea y eumpamax, cmpameeis ougepenuyiauii, cmpameeis
doxycysanns, azpecusna cmpamezis, cmpamezis 060ponu. 3a2a10M MapKemuH206a cmpamezis -
ue naa Oiil, wo po3podaeHull KOMNAHIE 04 3a0e3nevents it KOHKYPeHMHOT nepeeazu Ha PUHKY.

Ilepepaxosani munu KOHKYpeHMHUX MAPKEeMUH206UX cmpameziil 3aceiouyroms, uo euoip
KOHKYPEeHmHOT MapKkemun2060i cmpamezii 3aiexcums 6io bazamvox paxmopie, maxux sx po3mip
Komnanii, il pecypcie, Noa0dceHHA Ha PUHKY, ocobausocmell uiavb0oi ayoumopii ma Oii
KOHKypenmie.

3oilicneno kaacugpikauiro YUHHUKIG 6NAUGY CHNPAMOBAHUX HA (OPMYBAHHS MA NIOMPUMKY
00620cmpoOKOGUX GIOHOCUH MiXc KomnaHielo ma kaienmamu. Taxumu uwuHHUKAMU GU3HAYEHO:
Axicmb npodykmy a6o nocayeu, uiHHicmo 04 KAi€EHMaA, 3a00804€HHA NOmMped ma O4IKyeaHo
Kalenma, KoMyHiKauyis, KaicHmcoKuii cepgic, dogipa ma penymauis, 1016HICIb, MEXHOA02IT.

IIpoanaaizyeasuiu wunHUKU 6nAUGY HA MADPKeMUH206i 83AEMOGIOHOCUHU MA KOHKYpeHmy
MapKemuH208y CMpAmMeziro 30cepeodceHo yeazy Ha iX NO3UMUGHOMY 6NMAUGY HA OisAbHicMb
Komnauii.

Karouosi caosa: mapkemumne, mapkemuneosi 63a€MOGIOHOCUHU, MApKemMuHeo8i cmpameeii,
YUHHUKU 8NAUBY, KOMANAHIs, cmpameeis.
Puc. 2. Taba. 2. Jlim. 13.
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CHARACTERISTICS OF FACTORS AFFECTING MARKETING
RELATIONSHIPS AND COMPETITOR MARKETING STRATEGY

The article is devoted to the characteristics of factors that affect marketing relationships and
competitive marketing strategy. Every day, companies face the issue of paying close attention to the
Jfactors that affect marketing communication with the client, the formation of competitive advan-
tages in the market, and the development of such a marketing strategy that would provide the com-
pany with a leading position in the market.

The article defines the main principles of marketing relationships that underlie the market-
ing competitive strategy. If a company builds relationships with a customer based on these princi-
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ples, the overall company wins, because this approach helps increase customer satisfaction,
increase their trust in the brand, and reduce customer churn.

The main types of marketing strategies used by companies in the market are defined: cost
leadership strategy, differentiation strategy, focus strategy, aggressive strategy, defense strategy. In
general, a marketing strategy is a plan of action developed by a company to ensure its competitive
advantage in the market.

The listed types of competitive marketing strategies prove that the choice of a competitive mar-
keting strategy depends on many factors, such as the size of the company, its resources, market
position, characteristics of the target audience and the actions of competitors.

The classification of influencing factors aimed at the formation and maintenance of long-
term relations between the company and clients has been carried out. Such factors are defined as:
product or service quality, value for the client, satisfaction of the client's needs and expectations,
communication, client service, trust and reputation, loyalty, technologies.

Having analyzed the factors influencing marketing relationships and the competitor's mar-
keting strategy, attention is focused on their positive impact on the company s activities.

Keywords: marketing, marketing relationships, marketing strategies, influencing factors, company,
strategy.
Peer-reviewed, approved and placed: 13.05.2024.

ITocTranoBka nmpodseMu. B yMmoBax mocTiitHOI KOHKYPEHTHOI OOpPOTHOM TIepen
KOMIIaHISIMM TIOCTa€ IMUTAHHS TOCTPOi yBarW OO0 YMHHUKIB, SIKi BUIUIMBAIOTh Ha
MapKeTHMHTOBY KOMYHIKaIlifo 3 KJIiEHTOM, (popMyBaHHSI KOHKYPEHTHHUX IepeBar Ha
PUHKY Ta pO3pOOKM TaKOI MapKEeTMHIOBOI CTpaTerTii, sika 0 3a0e3redynia KoMMaHii
JIIMpPYIOUi MO3ULIil Ha PUHKY.

Bkpait BaxauBuMm g e@eKTUBHOTO (PYHKIIOHYBAaHHS KOMIIaHIil €
JIOCTiIXXEHHSI YMHHUKIB, 1110 BU3HA4YalOTh ¢(heKTUBHICTh B3a€EMOJil KOMMaHii 3 1i
KJIiEHTaMH1, a TaKOX KIIIOYOBI aCIleKTH PO3POOKM KOHKYPEHTHMX CTpaTeriii Ha
puHKY. B 1IbOMy KOHTEKCTi BaXXJIMBUM € aHaJjli3 BIUJIMB SIKOCTI MPOOYKTY,
3a/I0BOJIEHHSI TOTpeO KIIIEHTIB, piBHS CepBiCy, KOMYHiKalliii Ta IOBipM Ha
(opMyBaHHS TOBTOCTPOKOBHMX MAapKETUHTOBUX B3a€EMOBITHOCHH.

Leit anani3 O03BOJIIE BUIUIMTH CTpaTeridyHi Migxoau a0 (GopMyBaHHS
«3I0pPOBOI» KOHKYpPEHIIii, BKJIIOUYalOYM CTpaTerii JiJepcTBa y BUTpaTax,
nudepeHniamii Ta @QokxycyBaHHsI. Hamu  migKpeclOETbCS  BaXXJIMBICThb
CHCTeMAaTUIHOTO aHaJi3y 11070'¢ YMHHUKIB JUTST OiABUILLIEHHS
KOHKYPEHTOCIIPOMOXKHOCTI, 3aJ0BOJICHHSI KJIIEHTIB Ta 3a0e3MeueHHs CTa0iIbHOIO
3poCTaHHS KOMIIaHil Ha puHKY. O4eBUIHO, IO IIi Ta TTOB’sI3aHi 3 MAPKETUHTOBOIO
MISJTBHICTIO KOMITaHIl BUMAaraloTh JOCTIIKEHHS.

AHaJti3 oCTaHHIX JOCTiKeHb Ta MyOikaniid. BuBueHHSIM MUTaHHS YUHHUKIB, SIKi
BIUIMBAIOTh Ha MapKETWHTOBI B3a€EMOBITHOCMHHM Ta KOHKYPEHTHY MapKETHHTOBY
CTpaTerilo MPUCBSYEHO Mpalli TaKuX BIiTYM3HIHUX HayKoBliB: C. BoiitoBuu [1],
1O. TonoBuyk [2], 1.2Ka6a [3], T. Kugzesa [4], H. Kapauuna [5] Ta iHIImx.

MeTa JOCHIIKEHHs TI0JIITaE y BU3HAUYeHHi Ta Kiacudikallii YMHHUKIB, SIKi
BIUIMBAIOTh Ha MapKETUHTOBI B3a€EMOBITHOCUHU Ta KOHKYPEHTHY MapKCTHHTOBY
CTpATerilo, TAKOX BUAiJICHHS TUIIiB MApPKETUHIOBOI CTpAaTeTil.

OcHoBHi pe3ymbratn nociimkenns. CydacHUil TioOamizoBaHMII CBIT Ta
@ poBizallis CIIPUSIIOTH TOMY, 110 KOMITaHii HaMaraloThCs BUOYIyBaTH e(peKTUBHY
MapKeTUHTOBY cTparerito. Hacammepen BaXJIMBUM Yy LbOMY MpOLIECi MOCTa€
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MOJIITUKA MOOYT0BU MAPKETUHTOBUX B3aEMOBITHOCUH, SIKi BU3HAYAE MiAMTPUEMCTBO
Y KOMYHIKallil 3 KJIiEHTaMU.

YeninrHi mignprueMcTBa TOMY i CTaJIM, YCHOINIHUMU, IO 3MOIJIM BYACHO Ta 3
KJiEHTOOPIEHTOBAHMM  TAXOAOM  3aKpiMUTUCI  HA  PMHKY, IIOpa3y
MiUTAIITOBYIOYMCH Mil BUMOTU Ta MOTPeOU, SIKi AUKTYE PUHOK Ta CHOXWBa4. Y
B3a€EMOBITHOCMHAX KOMIIaHil 3 KJII€HTOM HAaWBUIIY WLiHHICTh MPEACTABISIOTH
MOTpeOU CMOXUBAYiB, ake caMe BOHU € TMOKYMISIMU MPOLYKTY (TOBapy), KUK
KYIy€ (CITOXUBAE) KITIEHT.

Ines moOynoBM MapKETUHTOBUX B3a€EMOBIIHOCUH 0a3yeThCcs Ha TPUBAIUX
BiTHOCMHAX MiX JBOMa CTOPOHAMU: KOMIMAaHi€lo i mokymnieM. CBiToBa MpakTUKa B
IIbOMY HAMpsMi HampaloBajia IOBOJI 3HAYHY METOMIOJIOTiI0 Ta MPOLEIypy
BUOYIIOBYBaHHSI MapKeTMHTOBUX BiIHOCWH, fKa oTpuMmaia Ha3By «Relationship
Marketing». Ao KOpoTKO, TO 1i¢ CTpaTerisi, Oopi€eHTOBaHa Ha ITOOYIOBY
JIOBITOCTPOKOBUX i CTaOIbHUX BiMTHOCUH MiXX KOMIMaHi€l0 Ta ii KiieHTamu. [o10BHa
MeTa i€l cTpaTterii moJjidra€ He TUTbKA B 3aly4eHHi HOBUX KJIIEHTIB, ajge U y
MiATPUMIL JIOSUTBHOCTI BX€ ICHYIOUMX, 1110, B CBOIO 4Yepry, CHpPUSIE 3POCTAHHIO
MpUOYTKY i CTaOLIBHOCTI Oi3HECY.

OCKiTbKM MapKETUHTOBi B3a€MOBIIHOCUHU € YacCTUHOIO MAapKETUHTOBOI
KOHKYPEHTHOI CTpaTerii, TO BOHU 0a3yeTbCSd Ha MPUHIMIIAX, L0 MPEACTaBICHO
Hamu Ha puc. 1.

OCHOBHI NPUHLMNN MapPKETUHIOBUX
B33aEMOBIAHOCUH

MepcoHanizauina: HanawTysaHHA KOMYHIKaUili Ta nponosuuii nig iHAueigyanbHi notpebu
KOSKHOTO K/liEHTa

JI0ANBHICTB: 320X0UEHHA KAIEHTIB 40 NOBTOPHUX MOKYMOK Yepes Nporpamu IoAIbHOCTI, BoHycH Ta
cneujanbHi nponosuuii.

3BOPOTHIl1 3B'A30K: AKTVMBHE 3a/ydeHHs K/IEHTIB A0 Aianory, BpaxyBaHHA ix nobamaHb i
3ayBaXKeHb.

[OBroctpokoBa nepcnektmea: MokycyBaHHA He ulle Ha MWTTEBUX Npogaax, ane W Ha
NiATPUMLI TPUBAANX BIAHOCKH 3 KAIEHTaMM.

LiHHiCTL ANnA KnieHTa: HagaHHA KNieHTam peasibHOI WHHOCTI, WO BUXOAWTb 3@ PaMKW MPoCToi
NOKyMNKW ToBapis abo nocayr.

Nr F SF Ny 7

Puc. 1. OCHOBHiI NPUHLUMNY MapKETUHIOBUX B3aEMOBIAHOCWUH, yKr1adeHo asmopamu
3a daHumu [1, 8, 11]

Sxuio KomriaHiss BUOYAOBYE BiIHOCMHU 3 KJIIEHTOM 0a3ylUUWCh Ha LIMUX
MNpUHLMIIAX, TO B 3arajbHOMY IMiACYMKY BUIpa€ KOMIIaHisl, ake LeWl Miaxim
JIOTIOMArae IiABUIIUTH 3aI0BOJIEHICTh KJTIEHTIB, 301JIBIINTH IXHIO TOBIpY 10 OpeHIY
Ta 3MEHILIUTH BiTiK KJII€HTIB.

OueBUIHO, IO TMepeiMardrch LiJIICHICTIO MAaPKETUHTOBUX B3a€EMOBITHOCHH
KOMITIaHil pO3pOOJISIIOTH  BIAMOBiIHI MAapKEeTMHIOBI  cTparterii. 3arajiom
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MapKeTUHTOBa CTpaTerig - Ie IUIaH Aifl, M0 po3po0JieHUll KOMMAHIEW s
3a0e3MeyeHHs 11 KOHKYPEHTHOI MepeBaru Ha puHKy. O4eBUIHO, 1O LI CTpaTeris
BU3HAYa€, K KOMIIaHis Oyle KOHKypyBaTH 3 IHIIMMHU TPaBUSIMU Ha PUHKY,
3aJlyyaTd Ta YTPUMYBATU KIIEHTIB, a TaKOX IOCATaTA CBOiX Oi3Hec-uijei. Ha
OCHOBi IIbOTO MOXHAa BU3HAYUTU OCHOBHI TUMU MapKETWMHTOBUX CTpAaTEriil, SKi
3aCTOCOBYIOThCS KOMIAHIsIMU Ha pUHKY. CucTeMaTh30BaHy iH(popmallito HaBeAeHO

B Tabm. 1.

Tabnuysi 1. OCHOBHI TMNN KOHKYPEHTHUX MapKeTUHIOBUX CTpaTerin,
rnobydosaHo asmopamu Ha ocHosi [5, 9, 13]

BY3bKili crewianisavii.

Twn cTparerii MerTta MNepesara
Crpareria 3HWKEHHA BUTPAT Ha BUPOOHMUTBO Ta | [l03BO/IAE 3aBOKOBATU BE/IUKY
nipepcreay onepauinHy  AianbHiCTb, Wo6  MaTu | YacTky PUHKY  3aBAAKM
BUTpaTax MO/MBICTb MPOMOHYBATU MNPOAYKTU UM | NpUBaABAMBUM LiHaM
NOCAYrM 33  HWKYOK  LiHOW,  HiX
KOHKYPEHTHU.
Crpareria MponoHyBaTM YHiKanbHi NpogyKTM abo | do3sonse KOMNaHii
AndepeHuiauii nocayru, AKi  BUAINAIOTBCA HA  TAi | BCTaHOBAOBATH 6inbL
KOHKYPEHTIB 33 paxyHOK AKOCTi, AM3aliHy, | BMCOKi LiHM 33 paxyHOK
OYHKLiOHAaNbHUX MOMKAMBOCTEN, BpeHAy | AOAATKOBOI  LiHHOCTI  AnA
4u cepsicy. KNiEHTIB.
Crpareria 3ocepenKeHHA Ha MNeBHOMY cermeHTi | Jo3Bonse KomnaHii  6ytu
¢okycyBaHHA pYHKY abo Hiwi, e KomnaHia moxe 6yTn | ekcnepTom y CBOIW Hiwi Ta
(HiweBa cTpaterifl) | 6inbll KOHKYPEHTOCNPOMOXKHOK 3aBAAKM | Kpalle 33/10BONIbHATU

noTpebu KOHKpeTHOI rpynu
KNIiEHTIB.

ArpecusHa AKTMBHO aTaKyBaTM KOHKYpPeHTiB 4Yepe3 | Moxe wWBMAKO 36inbWwunTK
cTpareris LiHOBY BiliHY, aKTUBHY peKnamy, iHHOBaLii | YacTKy PUHKYy, ane Hece B
abo iHWi meTogM. cobi pU3NKM BUCOKMX BUTPAT
Ta HeraTMBHOrO BMAMBY Ha
penyTauito.
Crparteria 3axMwaTtM  icHylodi  puMHKOBI  nosuuii | 36epirae cTabinbHicTb Ta
060poHu: LWIAXOM NOCUNEHHA BiAHOCUH 3 | 3anobirae BiATOKY KnieHTiB
KNiEHTaMM, noninweHHA AKOCTI | A0 KOHKYpPEHTIB
06cnyrosyBaHHA, BMPOBAAMKEHHA HOBUX

TEXHOAOri abo NOKPALLEHHS NPOAYKTIB.

IlepepaxoBaHi TUIIM KOHKYPEHTHUX MApKETMHIOBMX CTpaTeriii 3aCcBiguyylOTh,
110 BUOIp KOHKYPEHTHOI MAapKETHMHTOBOI CTpaTerii 3ajeXXuThb Big 0OaraTbox
¢akTopiB, TakKux SIK poO3Mip KoMmMaHii, ii pecypciB, TMOJIOXXEHHSI Ha PUHKY,
0COOJIMBOCTEM LIUTBOBOT ayAUTOPIl Ta il KOHKYPEHTIB.

Ak 6a4MMO i MapKETUHTOBI B3aEMOBITHOCUHU i KOHKYPEHTHI MapKETUHTOBI
cTpaTerili BifirpalOTh BaXXJIMBY pOJIb y 3aJlydeHHi Ta yTpMMaHHI KJIi€HTIB.
BinnoBigHO BaXXJIMBUM € JOCTIIKEHHI YMHHMKIB, SIKi BIUIMBAIOTh HA MAPKETUHTOBI
B3aEMOBITHOCHUHM i KOHKYPEHTHI MapKETUHTOBI CTpaTeril.

J71s1 3py4HOCTI CIIPUIAHSTTS MPOTIOHYEMO KJIacu(iKyBaTH YNHHUKY BIUTUBY Ta
MPENCTAaBUTH iX Y BUTJISIAI pUC. 2, IKa JIEXKUTh B OCHOBI (hOpMYBaHHSI Ta MiATPUMIIL
JIOBFOCTPOKOBUX BiTHOCUH MiX KOMIIAHI€IO Ta KJIIEHTAMU.
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YYuHHMKM BNAKBY Xapaktepuctnka

KnieHTu ouikyloTb, Wo NpoayKTh abo Nocayri, AKi BOHKM KynyoTb,
BynyTb BignoeigaTy IxHim odvikysaHHAM | noTpebam. Brcoka akicTb

fkicTe npoaykTy abo
—— NPOAYKUIT CNPUAE 3aA0BOAEHHIO KAIEHTIB | 36iAbILYE IXHIO NOANLHICTDL.

nocnyrm

Lie cniBBigHOWEHHA MiX LLiHOIO, ARY KNIEHT NNaTWTb, | BUTOZamu, AKi
BiH OTpUMYe. BiguyTTa TOro, Wo KNiEHT OTpMMaR BapTicTh CBOIX rpoLed,
MOCU/IIOE NO3UTHBHI B3AEMOBIAHOCHHMI.

LliHHicTb Ana knieHTa

PosymiHHs | 3a8,0BONEHHA NOTPES KAIEHTIB € K/IHOHOBMM DAKTOPOM Y

3apoeoneHHs notpeb Ta nobyAo.i [OBrOCTPOKOBWX B3aEMOBIAHOCKMH. KomnaHia NoBMHHA
O4iKyBaHb RieHTIB NOCTIMHO MOHITOPWTM Ta aBAaNTYBaTUCA 10 3MIH Y BNOA0BaHHAX
KAieHTiB.

Big AepKaBM BUMAraeToca 3a6e3NeUNT MEXAHI3MK, LLO rapaHTyoT

KomyHikallia coljianbHy CNpaBeaAnBicTb

J

BamnuBrm acneKToM MapKETMHIOBUX B3aEMOBIGHOCHH € AKICHWIA
CEPBIC, KNI KOMMaHIA HaAaE CBOTM KnieHTam, Lie exkniovace e cebe
WBMAKICTb 0BPOBKM 3anuTie, BUpilLeHHA Npo6aeMm i saranbHUi oceig,
B3aEMOAIT 3 KOMMNaHieto

KnieHTCbKMM cepeic

Joeipa go komnaHii Ta il penyTaLia Ha PUHKY € KAIOUOBUMU
dakropamu y GopmMyBaHHI TPMBANKX B33EMOBIGHOCKH 3 KaieHTamMu, Lle
CTOCYETbCA AK YECHOCTI B Bi3HEC, TaK | BUKOHaHHA 06iLAHOK.

Josipa Ta penyTauia

I )

Mporpamn N0ANBHOCTI, BOHYCK Ta cnewianbHi Nponosunuil ana
. NOCTIMHWUX KNIEHTIB CTUMYNIOIOTB iX 3a/MWaTKCA 3 6peHaom Ha LOBMMA
NoanbHicTb
yac.
BUKOPMCTAHHA CydacHWUX TEXHOANOTIN Ana nepcoHanisauii goceigy
TexHonort KNieHTiB, aBTOMaTH3AaL|i MPOLECiB Ta MOKPALLEHHA 3pyYHOCTI B3aemogil
3 KOMMNaHieo.

Puc. 2. YMHHMKM BNNUBY HA MapKEeTUHIroOBi B3a€EMOBIAHOCUHU Ta KOHKYPEHTY
MapKeTUHIoBY CTparTerito, ckirladeHo asmopamu Ha ocHosi [2, 4, 6, 10]

ITpoaHanizyBaBIIM YMHHUKU BIUIMBY Ha MapKeTHMHIOBI B3a€EMOBIIHOCUHU Ta
KOHKYPEHTY MapKEeTMHIOBY CTpaTerilo MOXHa BiA3HAUYMTU iX TO3UTUBHUN YU
HeraTMBHMIA BIUIMB Ha HisUIbHICTH KOoMmaHii. BigmoBigHO 3aBIaHHSIM KOMIaHIi €
¢dopMyBaHHS Ta 30epekeHHsI MO3UTUBHOIO IMiIXKy KOMMaHiil y KiieHTa. B Tabnuii
2 MU BU3HAYMWJIM XapakTep MO3UTUBHOIO BIJIMBY BU3HAUEHMUX BUILE YMHHUKIB Ha
MapKETUHTOBI B3aEMOBITHOCUHM.

Otxe, BU3HAYEHHS] YNHHUKIB BIUIMBY Ha MAapKETUHIOBI B3aEMOBIITHOCUHMU Ta
KOHKYPEHTHY MapKeTUMHTOBY CTpaTerilo € KPpUTUYHO BaXKJIMBUMU IS KOMIIaHil,
aJlKe HaJlae 3MOTy:
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Tabnuys 2. YMHHMKM NO3UTUBHOIO BMNIIMBY Ha MapKeTUHIroBi B3aEMOBIAHOCUHU Ta
KOHKYPEHTY MapKeTUHIoBYy cTparerito, mobydosaHo asmopamu Ha ocHosi [1, 7, 8, 11]

YUHHUKU N03UMUuBHO20 Mo3umuseHuli 8naue Ha MapKemMuH208i 83aEMOBIOHOCUHU ma
enausy KOHKYpeHmy mMmapKemuH208y cmpamezito
AKicTb NpoayKTy abo nocayrm | AKwo npoaykT abo nocnyra nepesepLllye OYiKyBaHHA, KAIEHTM
yacTilwe NOBePTalOTbCA, CTalOTb aABoKaTamu 6peHay Ta
PEKOMEHAYIOTb MOro iHWMUM.

LiHHiCTb ANnA KnieHTa Mponosuuia [40AaTKOBOI WiHHOCTI, Hanpuknag, Yepes 6oHycw,
3HMKKM abo nepcoHani3oBaHi MOCAYrv, AONOMAraE 3MiLHUTU
BiZAHOCUHU 3 KNiEHTAMM.

3a40BoIEeHHA NoTpeb i AKWO KomnaHis Bmie nepeabayati Ta 3a40BONbHATU NOTPebu

O4iKyBaHb KAIEHTIB KNiEHTIB, LUe 3MILHIOE iXHIO [0Bipy i nigBullye piBeHb
NOANbHOCTI.

KomyHikauisa ByacHe Ta peneBaHTHe iHGOPMYBAHHA KJIEHTIB MpPO HOBI

NPOAYKTKU, 3MiHW Yy NOCAyrax 4Yu cneujanbHi NPONo3uLii moxe
NiABULLUTK IXHIO 3a/ly4EHICTb Ta 3340BONEHICTb.

KnieHTCcbKMUI cepBic BUCOKMIA piBeHb 06CNYroByBaHHA CTUMY/OE KANIEHTIB A0
MOBTOPHMX MOKYMOK Ta PEKOMeHAaALiM, TOAi AK NoraHuin ceps.ic
MOXe 3pYyMHYBaTN HaBiTb AOBrOTPMBaAsli B3AEMOBIAHOCUHM.

[osipa Ta penyTauis KnieHTU BiNblw CXWMNbHI NOBEPTATUCA 40 KOMMAHIM, AKMM BOHM
LOBIPAIOTb, | pPEKOMEeHAYBATH iX iHLWKUM.

JloanbHictb JNloAnbHi KNiEHTU He TiNbKM YacTiwe pobnAaTb MOKYMKK, ane i
cTatoTb ambacagopamu 6peHay, NO3UTUBHO BMNIMBAKOYMN Ha MOro
iMmiax.

TexHonorii TexHonorii, AKi NonerwyoTb B3aeMogito i 3a6e3nevyioTb BUCOKY

AKICTb 06CNYroBYBaHHA, CPUAIOTL 3MILLHEHHIO MAPKETUHIOBUX
B3aEMOBIAHOCUH

—  Kpalllg 3aJJ0BOJIbHSITUA MTOTpeOu Ta OUiKyBaHHS KJIIEHTIB;

—  BHUOYIOBYBaTH JOBTOCTPOKOBI BiTHOCUHM 3 KIJIIEHTAMU;

— nudepeHLiloBaTHCS Bil KOHKYPEHTIB, 3aiHITHA BUTIAHI MTO3UIIii HA PUHKY
Ta IocsAITaTu CBOIX Oi3HecC-11iyel;

— IIBMIIIE pearyBaTM Ha 3MiHM B PUHKOBUX YMOBaX, KOHKYPEHTHOMY
cepenoBuIli a00 B mOTpedax KIIiE€HTIB;

— ONTUMI3yBaTW CBOI MPOLECH Ta PECYypCu 3HUXYIOUM BUTpATU |
MiABUIIYI0UN e(peKTUBHICTD;

— OyayBaTu TTO3UTMBHY penyTallilo Ta JOBipy cepell KIi€HTIB;

—  3aBYACHO BXMBATM 3aXO[iB [JIs 3MEHIIEHHS PU3UKIB i YHUKHEHHS
HEeraTMBHMX HACJIiJIKiB JJIs1 CBOTO Oi3Hecy;

—  BUAIATHUCS cepel KOHKYPEHTIB, 3ajlydaTy OuIblle KJIIEHTIB i yTpUMYBaTU
JIiAMpyrodi No3ullii Ha pUHKY;

—  MaxkCHUMIi3yBaTWM CBOI JOXOAM, MiHIMi3ylOUM BUTpATU i MiABUILYIOUYHU
e(PeKTUBHICTh Oi3HEC-TIPOLIECIB.

BucnoBku. IllonHs mepen KoMmnaHisIMKA MOCTAa€ IMTaHHSI TOCTPOI yBaru Ao
YMHHMKIB, $IKi BUIJIMBAalOTh Ha MapKETUHIOBY KOMYHIKallil0 3 KJIIEHTOM,
(opmyBaHHSI KOHKYPEHTHUX IIepeBar Ha pUHKY Ta po3pOOKU TaKOi MapKETUHTOBOI
cTparerii, sika 0 3a0e3reunsia KOMOaHii Jigupyodi Mo3ullii Ha pUHKY.
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BuzHaueHO OCHOBHI MPUHIUINA MAPKETUHTOBUX B3a€EMOBIIHOCUH Ta OCHOBHI
TUNW MapKEeTUHTOBUX CTPATEriil, SIKi 3aCTOCOBYIOTbCS KOMIAHiSIMM Ha PUHKY:
CTpaTerTis JiiepcTBa y BUTpaTax, cTpaTerisa qudepeHilialtii, crpaTeris poKycyBaHHS,
arpecuBHa CTpaTeris, cTpareris obopoHU. [lepepaxoBaHi TUMU KOHKYPEHTHUX
MapKEeTUHTOBUX CTPATETiil 3aCBiIUyIOTh, IO BUOIp KOHKYPEHTHOI MapKETUHTOBOL

TOJIOXKEHHST Ha PUHKY, 0COOJUBOCTEH LiTbOBOI ayIUTOPil Ta Jili KOHKYPEHTIB.

3nificHeHo knacudikallilo YNHHUKIB BIUTUBY CIIPSIMOBAaHUX Ha (POPMYBAHHS Ta
MiATPUMKY TOBTOCTPOKOBMX BiIHOCMH MiX KOMIIaHi€I0 Ta Kiai€eHTaMu. TakKuUMM
YUHHUKAMU BU3HAYEHO: SKIiCThb MPOAYKTY a0O0 MOCAYTH, LWIHHICTh IS KIIi€HTA,
3aJ0BOJIEHHSI MOTped Ta O4YiKyBaHb KJIIEHTA, KOMYHiKallisl, KIIEHTCbKMIA CEpBic,
JIOBipa Ta penyTallis, JOsUIbHICTb, TEXHOJIOTII.
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