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KOMEPHIAIIZALIA HOBOT'O ITPOAYKTY HA PUHKY:
CUCTEMA ®AKTOPIB BILIUBY*

Komepuiaaizauia innosauiii cnpusie po3sumky puHkKoeux 6iOHOCUH ma eidoOpajxcac ix
peaavnuil cman. He Ousasauuce nHa eeauxy kiavkicmv nyoaikauiti w000 komepuiatizauii
iHHo6auiil, Mmaiince 6iocymui pobomu w000 haxmopie, w0 NO3UMUEHO GNAUGAIOMb HA
Komepuiaaizayii innoeauiti. Memoro pobomu € cucmemamusayis axmopie, w0 Ccnpusomo
Komepuiaaizauii innosauii.

Cucmemamu3sosano axmopu, w0 6éniueéaromev Ha iHmeHcugixauiro Komepuiasizauii
iHHOGauUili ma eudiieHo OeKkitvka epyn: Kyabmypri (mpaouuitini ma micueei 3HaHHS, 6IOHOULIEHHS
00 innoeauiii, icnyo4i menoeHuii 8 cycniabcmei); punKo6i (HU3bKuUIl pieeHb KOHKYPeHUIl 8 2aaysi,
20MOGHICMb PUHKY 00 CRPULIHAMMS IHHOGAUIT, HASGHICIMb AHAA02I8 / CXOXHCUX PO3POOOK MOuL);
couiaavHo-eKoHOMiuHI (OoxiOHicmb, 8UCOKA peHmabeabHicmb IHHOGAUIIHOT diabHOCI MOW0);
noaimuuni (OepicasHi cmumyau, CRPUSHHA 0ePHCAsU HAYKOBO-MEXHIYHOMY MA IHHOBAUIIHOMY
PO36UMKY KOMRAHil, HU3bKUI DiGeHb KOPYNUii MOuwj0); HOPMAMuUEHO-NPaA6osi (3miHu 6
3aKOHO0ABCMEI, ¥ NO0AMKOGI “u Or00xcemuiil cucmemax, NAMeHMYB8aHH HOBOCIBOPEHO20
npodykmy, cepmudixayis, eioxpumicms iHHOGaUil Mmouio); paxmopu exocucmemu (Has6HicMo
ma docmynnicmv pecypcie mouo); napmuepcvki (36'a3ku 3 ICHYROMUMU 308HIWHIMU
napmuepamu; npudOanHs Hogux GizHec-modeaell, aKademivtni cmapmanu, Has6HICHL Kaacmepie
ma «mexHOA02IMHUX Nepeausie» mouio); 6HympiwHi (HaseHicmo inancosux ma mamepiaibHux
pecypcie 0asa Komepuiaaizauii iHHogauii, pieenv asmomamusauii ma po3euHneHocmi OizHec-
npouecie mowj0); MapKemuHz06i (MApKemuH208i Modcaugocmi, egyeKmueHa mapkemuHz06a
disLabHiCMb NPU NPOCYBAHHI HA PUHOK MOU|0).

Pe3yavmamu docaidncenns moxncymo 6ymu euxopucmani npu popmyeanti mexnoio2iunoi
NnOAIMUKU 6 PO3GUHYMUX KPaiHaX, a MAKoxc y KpaiHax, ujo po3suearmocs, oe HeoOXioHicmo
3A0X04eHHA cnienpaui Mixc 0epICasHUMU MaA NPUCAMHUMU MEXHOA02THHUMU NIONPUEMCIBAMU €
OCHOB010 0451 3DOCIAHHSA A NPOUGIMAHHS.

Karwuosi crosa: komepuyianizayis inHosayiil, inmencugikayis komepuiarizayii, gakmopu
iHHOBAYIl, MapKemUuH208i hakmopu, puHKosi pakmopu, iHHOBAUilIHa noAimuKa.
Taba. 1. Jlim. 14.
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ON THE MARKET: SYSTEM OF INFLUENCE FACTORS
Commercialization of innovations contributes to the development of market relations and

reflects their actual state. Despite the large number of publications on the commercialization of
innovations, there are no works on the factors that positive influence to commercialization of inno-
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vations. The purpose of the work is the systematization of factors that facilitate to commercializa-
tion of innovations.

Factors affecting the commercialization of innovations are systematized and divided into sev-
eral groups: cultural (traditional and local knowledge, attitude to innovations, existing trends in
society); market (low level of competition in the industry, readiness of the market to accept inno-
vation, availability of analogues / similar products, etc.); socio-economic (low costs, high prof-
itability of innovative activities, etc.); political (state incentives, state support for scientific, techni-
cal and innovative development of companies, low level of corruption, etc.); regulatory (changes in
legislation, tax or budget systems, patenting of a newly created product, certification, open innova-
tions, etc.); ecosystem factors (availability and access to resources, etc.); partnership (connections
with existing external partners; acquisition of new business models, academic start-ups, presence
of clusters and "technological spillovers"”, etc.); internal (availability of financial and material
resources for commercialization of innovation, level of automation and development of business
processes, etc.); marketing (marketing opportunities, effective marketing activities during market
promotion, etc.).

The study'’s results can be used in the formation of technology policy in developed and devel-
oping countries, where the need to encourage cooperation between public and private technology
enterprises is the basis for growth and prosperity.

Keywords: commercialization of innovations, intensification of commercialization, innovation fac-
tors, marketing factors, market factors, innovation policy.

Peer-reviewed, approved and placed: 11.07.2023.

ITocranoBka mpodiaevu. KirouoBnM (hakKTOpoM KOHKYPEHTOCIIPOMOKHOCTI
OiAIIPUEMCTBA, PETiOHY, Tajy3i Ta KpaiHM € BUCOKMU piBeHb iHHOBaLiliHOI
aKTUBHOCTI. BaxxiiuBuM ejleMeHTOM iHHOBALiMHOI OisSJIbHOCTI € KoMeplliani3allis,
OCKIiJIbKM BOHA JO3BOJISIE PEe3YJIbTaT HAyKOBO-TEXHIUHOI IisSJIbHOCTI ITIePETBOPUTHU
Ha ToBap, 110 Oyae ImpojaBaTUCS B IIPOMUCIOBUX MaciuTabax. Komepuiamizalis
iHHOBAlliil cHpUsIE PO3BUTKY PUHKOBUX BIIHOCUH Ta BimoOpaxkae ix peaJbHUIA
CTaH.

BomHouac B VYkpaiHi icHye Belmye3Ha KiJIbKiCThb IIpobieM y cdepi
KOMeplIiami3allii iHHoBamilt (1ToB’s13aHi 3 HEIOCTAaTHICTIO (hiHAHCYBaHHS HAyKOBUX
JNOCHiIXEeHb, BiICYTHICTIO MOMUTY Ha HOBI MPOAYKTU, BiICYTHICTIO KOMAaH]I,
3MaTHUX JTOBECTH iIcI0 10 KOMEPIIMHOTO pe3yIbTaTy; HeAOCTaTHbO e(heKTUBHUMU
MeXaHi3MaM1 B3a€MOii IANPUEMCTB i Biaamm). | mig ix momosaHHST BakKJIMBO
po3yMiTH (pakTopu iHTeHCcU(iKallii Komepiliaiizalii iHHOBaLIiiA.

AHani3 ocraHHIX gocHimKeHb Ta myOmikamiii. JlocmimkeHHS (paKTOpiB
KoMepuiaji3alil iHHOBalili MpeAacTaBlieHi B IpalsX BiIlOMHX BITUM3HSIHUX Ta
3apyoixkaux BueHnx: Kapnenko A. B. & Kononenko 10.C. [1], 3apinoa A.O. [2],
Kymuk & Kirinkosa [3], Carep JI. 1O. [4], Medase K. & Barasa L. [5], Kim H.& Kim E.
[6—7], Pustovrh A. [8], Friedrichsen M. [9], Atvare E. [10], Adjimah H. P. [11],
Schunko C. [12], Bull L., Ferguson I. [13], Roupas P. [14].

BuninenHs HeBupillleHUX paHillle YaCTUH 3arajbHOI IIPOOJeMU, KOTPUM
NPUCBSIUYEThCS cTaTTsI. He auBasguMch Ha BeJMKY KiIbKIiCTh MyOJikKaliil 11omo
KoMepliai3anii iHHoBaliil y 1iii cdepi, BUOKpEeMJIEHHSI Ta CHUCTEMaTU3allisT TUX
daxTopiB, 10 CHpULdIOTh caMe iHTeHcU(ikalii Komepliani3allii iHHOBAIIii,
HOTPEeOYIOTh IMTOJATBIIIOTO HAYKOBOTO PO3LIISIY.

MeTo JOOCTiIKEeHHd € cucreMmarusanisi @(axkTopiB, 110 CIPUSIOTh
iHTeHcuiKallii Komepiiaaizalii iHHOBaLIilA.
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OcHOBHI pe3ynbTaTu gociimkeHHs. Ha ycnix koMepuiaiizanii iHHOBaLiiiHOL
JSUTbHOCTI BILJIMBA€E BEJIUKA KiIbKIiCTh (pakTopiB [4]. ICHYIOTH pi3Hi Migxoau 10 ix
KJacudikarii.

®akTopu KoMepIliamizallii TOMiIAI0Th Ha Ti, I10: BIUIMBAIOTH 0€3MOCepeaTHbO
(3MiHM B 3aKOHOJABCTBI; ¥ MOJATKOBIN YK OIOMXKETHIN cucTeMax; piBeHb KOPYITLLil
TOIIO) Ta OIOCEpPeNKOBAHO (CTaOUIBHICTh YU 3arOCTPEHHS MOJITUYHOI YU
BilICbKOBOI CUTYyallili; €KOJOTiIUHi Ta CTUXiliHi Juxa Toio) [1].

®axTopm, 110 BIUIMBAIOTH Ha KOMepIliaji3alilo iHHOBAIlili OyBalOTh
30BHIilIHIMM Ta BHYTPilIHIMU. JI0 30BHIIIIHIX BiZHOCATHCA [2]:

- TOTOBHICTb / HETOTOBHICTh PUHKY JIO CTIPUMHSTTSI iHHOBAILil;

- TIPUCYTHICTh / BIICYTHICTh JJATEHTHOTO TTOMUTY HA iHHOBAILIlO;

- CIIPUSTHHS IepKaBU iHHOBALITHOMY PO3BUTKY KOMIIaHil;

- HassBHiCTb aHAJIOTIB / CXOXUX PO3pPO0OK;

- piBeHb KOHKYPEHIIil B TaTy3i.

Ho BHyTpillIHiX (haKTOpiB BiTHOCATHCA [2]:

- HagBHICTb (DIHAHCOBMX Ta MaTepiaJIbHUX PECYPCiB IJTs1 KOMepLiatizallil iHHOBallil;

- HasgIBHICTh MepCcOoHaNy IJis 3a0e3neyeHHsI KoMeplliaizallii;

- HasIBHICTh HAyKOBOTO MEPCOHATY IS 3MiIICHEHHS pO3pO00K;

- piBeHb aBTOMATH3Aallil Ta PO3BUHEHOCTI Oi3HEC-TPOLIECiB;

- aKTyaJbHa MO3UILisl OpraHi3ailii B KOHKYPEHTHOMY CEPEIOBUIIL.

CripusgTIMBUI piBEHb BIUIMBY Ha YCITiX KOMepUiai3alii 3abe3meuyoTs [1]:

- BIaJIo oOpaHa HOBITHS pPO3po0Ka;

- MMaTeHTYBaHHS HOBOTO TOBAapYy;

- BUCOKUIi piBeHb KOHKYPEHIIii Ta BiICYTHICTbh HEAOOPOCOBICHOT KOHKYPEHIIIi;

- CcIleliaji3oBaHa KOMaH/1a;

- MiATBEPIXXKEHHS BUCOKOI SIKOCTi PO3POOKH;

- (diHaHCOBa 3a0e3MeYeHiICTh KOMIAHil Ta HasBHICTh JOCTATHiX KOILITIB Ha
IHHOBAIIifHY PO3pOOKY;

- e(pbeKTMBHA MAapKETUHTOBA AiSJIbHICTh Ta PEKJIaMa;

- CyNPOBOJKEHHSI BUHAXOY ITiCJII BUXOAY Ha PUHOK.

Jlo MoKa3HWKIiB, 110 BIJMBAIOTH Ha KOMeplliajizallilo iHHOBALliii TakKoX
BigHOCATHCA [3]:

- e(peKTUBHICTh BUKOPUCTAHHS iH(MOOPMALiITHUX PECYPCIiB;

- UMOBIpHICTh MOHECEHHS JTONATKOBUX BUTPAT, 110 BUHUKAIOTH MPU KOMEp-
1iasizarnii;

- peHTabeIbHICTh iIHHOBALIIHHOT TPOAYKIIIT;

- e(peKTUBHICTh BUKOPUCTAHHS MaTepiaTbHO-TEXHIYHOI 0a3u;

- YUCTa TeNepilllHg BapTiCTh IPOILIOBOTO MOTOKY Bill KOMepIlianizallii 06’ €KTiB
IHTEJIeKTYaJIbHOI BJIACHOCTI;

- e(hEeKTUBHICTh MAapKETUHTY OO’€KTiB iHTEJIEKTYaJIbHOI BJIACHOCTI MpU
MNPOCYBaHHI Ha PUHOK;

- e(peKTUBHICTh MAPTHEPCHKOI CIiBIIPAlli YHIBEPCUTETY Ta MiJIIPUEMCTB;

- TIOKa3HUKHU, IO CBimYaTh Npo edEeKTUBHICTh BUKOPUCTAHHS (hiHAHCOBUX
pecypciB y mpolieci KoMepliiaiizalii (3a JkepeaaMu 3aIy4eHHs);

- iHII TOKa3HWKHU, IO XapaKTepU3yloTb €(MEeKTUBHICTbh BUKOPUCTAHHS
pecypciB y mpoleci Komepliiatizaitii.
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IleBHi (bakTOpM MOXYTh MaTH KJIOUOBE 3HAUYEHHS B OKpeMHUX cdepax
JISITBHOCTI Ta €KOHOMiKax KpaiH.

Y BupoOHWYux ¢dipmMax BIIKPUTICTh iHHOBaLill, ¢opMaabHEe HaBYAHHS,
MapKeTUHTOBi MOXJIMBOCTI MMO3UTUBHO BIUIMBAIOTh HA KOMepIIiajli3allito iHHoBallil [3].

ITpuyomy BiIKpUTICTh iHHOBALill € KPUTUYHO BaxKJIMBOIO IJIs1 IiJBUILIEHHS
MiXKOpPraHi3alliiHOTO HaBYaHHS Ta SK Pe3yJbTaT MiABUIIEHHS €(QEeKTUBHOCTI
KoMepliaizailii iHHoBawii [5].

dopMatbHe HaBYaHHS 71T PO3POOKI HOBHX MIPOMYKTIB HATA€ iHHOBAIIiHI HABIIKI
Ta CTUMYJIIOE SIK BHYTPIlLLIHBO-, TaK i MiXKOpraHizaiiitHe HaBuaHHs. Lle cripusie nepenayi
3HaHb, 1110 Ma€ KJIIOUOBE 3HAYEHHSI ISl YCIIIIHOI KOMepliasizallii iHHoBallii [5].

MapkeTUHTOBI MOXJIMBOCTI BKJIIOYAIOTh MPUCTOCYBAaHHS HABUYOK Ta 3HAHb
KOJIEKTUBY KOMIMAaHii [0 PUHKOBUX YMOB. MapKeTUHTOBI MOXJIUBOCTI
BU3HAYaIOThCS BoMa (hOpMaMU MAPKETUHTY B KOHTEKCTI iHHOBALIii: JOCTiIKEHHS
PUHKY Ta peKJiama 3aIycKy iHHOBAllil Ha PUHOK; 3MiHU B yMaKOBLIi MPOIYKTY, HOBi
METOIU MPOCYBaHHS MPOAYKTY, PO3MIIIEHHS MPOIYKTY Ta METOAU LiIHOYTBOPEHHS,
a TaKOX HOBiI KaHanu posnonisy. ToOTo, 3ampoBalkKeHHS HOBMX ab0O0 CYTTEBO
BIOCKOHAJIEHUX METO[iB MAPKETUHTY JIEXXUTh B OCHOBI YCITIIHOI KOMepILiati3alii
HOBHUX MPOAYKTIB i3 OOIPYHTOBAHOIO OPTaHi3alliiHOIO CTpaTerieto [5].

ChiBrnipan i3 30BHIIIHIMU KOMTAHISIMU Y BUPOOHUYOMY MPOLIECi MO3UTUBHO
BIUIMBA€E Ha €(DeKTUBHICTh MaJIMX Ta CEPEIHIX MiAIPUEMCTB [6—7].

B mayomy Gi3Heci 3B's13kM 3 iCHYIOUMMU 30BHIIITHIMY TTapTHepaMu (iHHOBalliitHa
KoJylabopallisl) BIUIMBAIOTh Ha 3arajibHy iHHOBawilHicTh dipmu. Ilinmpuemctsa, sKi
BHMKOPHMCTOBYIOTB BIIKPUTI iHHOBALlii Ta OEPyTh YU4acThb y BiIKPUTHX CITiBPOOITHUIITBAX,
JNIEMOHCTPYIOTh BUIIWI piBEHb IHHOBALLIHHOCTI Ta OWUIBLIOI CXWIBHOCTI MO
KoMeplianizallii, Moxe TTPU3BECTH 0 iXHbOTO LIBUIILIOTO 3pOCTaHHs [§].

AKazneMiuHi cTapTanu, CIiJIbHI TeXHOJIOTil, CIiJIbHI AOCIiITHUIIBKI JabopaTopii,
CTpAaTeriyHi aJIbSHCU, HAliM €KCTIEePTiB i KOHTPAKTHU 3 MPOMUCIIOBICTIO € HAUKpAIIMMU
CTpaTerisiMuy JIs1 KoMeplliati3allil iHHOBaLlil ipaHCbKUX YHIBEPCUTETIB [9].

Tak, kmoyoBUMU (haKTOpaMu TOKpalleHHS e(hEeKTUBHOCTI KUTAWChKOI
€KOHOMIKM € HayKOBO-Te€XHi4Ha Ta iHHoBaliiiHa moisituka (HTI), mosgBa HOBux
IHHOBAIIHHUX KJIACTEPiB, Y TOMY YHUCIi PO3BUTOK JIOACHKOTO KaIliTaldy ILUISIXOM
KpallloTo CIUJIKYBaHHS 3 KJIIEHTaMH, a TAKOX Mi>KHApOAHE MOIIMPEHHST TEXHOJIOTIi
yepes npsiMi iHo3eMHi iHBecTuiii [10].

JoBeneHo, 110 nepkaBHi CTUMYJIX 3 OOKY MTOMUTY Ha MICLIeBi iHHOBALlil MalOTh
3HAYHUI TO3UTUBHUI BIUIMB B [aHi HA KoMepliai3alilo iHHOBallill Ta MO3UTUBHO
TMOM’SKIIIYIOTh BIUIUB PUHKOBUX (pakTopiB [11].

B koHTekcTi Komepuianizallii TMKOPOCIUX POCIUH (y TOMY 4YUCJi TpuOiB)
BUIUISIOTh €KOCUCTEMHI (OOCTYITHICTh POCAWH, KJiMaT, BUKOPUCTAHHS Ta
YIPaBIiHHS 3eMJIC0, MPAKTUKW 30UpaHHS), MOJITUYHI (IOCTYIl OO pecypcis,
peryyitoBaHHs 0e3MeKU XapuyyBaHHS), COLIIAIbHO-€KOHOMIiUHi (IOXiAHICTh, poboua
CWJIa), PUHKOBI 1 KyJBTYpHi (TpaiuliiiHi Ta MicueBi 3HAHHSI, BiIHOLIEHHS IO
iHHOBalliil) daktopu [12]. KoMepuiamizauii iHHOBaliii AUKOPOCIUX POCIUH
COPUSIOTh METOAW YMNpPaBIiHHS B OpraHiYHOMY 3eMJIEpOOCTBi, OpraHiuyHa
ceprudikallis, TEHACHLIS OO0 TUKOPOCIUX, PETiOHATbHUX 1 3A0POBUX IPOMYKTIB
XapuyBaHHSI, NOCTYIHICTb HABYAHHS, a TaKOX CHPUSTIAUBI KyIBTYpHI LIHHOCTI Ta
CTaBJIEHHSI 10 300pY IUKUX POCIIVH OyJIM COpUIHATI SIK migTprMKa (Schunko et al., 2019).
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B nepeBooOpoOHili mnpomucioBocTi ABcTpanii Ta HoBoi 3enanmii
MpUCKOpIOBaYaMy KoMepliadizallii iHHOBalill ciyXaTh JiAepCTBO BUILOTO
KepiBHUILITBA Ta 30BHillIHA Mepexa [ 13]. ToOTo, M0aChKi YAHHUKU Ta OpraHi3aliiHi
dakTopm / dakTOpW CepeAOBUINA BiMirpaloTh Ay:Ke BaKIMBY POJIb Y BU3HAUCHHI
yCHixXy UM HeBIaui mepeaadi TEXHOJOTIN Ta koMepuiaiizauii [ 14].

TakvM 4YMHOM, MOXHa BUWIUIATU NEKiTbKa Tpyn (haKTOPiB, IIO CHPUSIOTh
KoMeplliajizaliii iHHoBauii (Tabu. 1).

Tabnuus 1. PakTopu KOMepLiani3adii iHHoBaLin,
cknadeHo asmopamu Ha ridcmasi Oxepen [1-3, 5-13]

Npyna ¢pakropis dakTopu
KynbTypHi TpaauuinHi Ta micueBi 3HaHHA;
BiAHOLWeEHHA A0 iHHOBAL,N;
iCHYtOYi TeHAEHUiT B cycninbCTBi (eKoOrivHicTb, 6e3neyHicTb Towo)
PuHKoBI HU3bKUIN piBEHb KOHKYpPEeHLii B ranysi;
TUM NAHLIOXKKA LiIHHOCTI;
FOTOBHICTb PUHKY A0 CNPUNHATTA iHHOBAaLT;
MPUCYTHICTb IATEHTHOIO NOMNUTY Ha iIHHOBAL,1O;
HaABHICTb aHanoriB / CXOXXNX Po3po6oK;
BiACYTHICTb He406pPOCOBICHOT KOHKYpPEHLLiT;
NO3ULLIA KOMMNaHii B KOHKYPEeHTHOMY cepeaoBuLLi
CoujianbHo- [OXiAHICTL Ta BUCOKA peHTabenbHicTb iIHHOBALiMHOT AiANbHOCTI;
EeKOHOMIYHI HaABHICTb po6oyoi cunu;
MMOBIPHICTb MOHECEHHA A04aTKOBUX BUTPAT;
edpeKTUBHICTb BUKOPUCTaAaHHA ¢iHAaHCOBUX pecypciB y npoueci
Komepuianizauyii
Monitnyxi 3axoam NiaTpUMKM / aep>KaBHi CTUMynun (NiLeH3syBaHHA TOLW0);
CNPUAHHA AepXaBU HKOBO-TEXHIYHOMY Ta iIHHOBALIMHOMY PO3BUTKY
KOMMaHin;
HU3bKWUIN piBEeHb KOPYMLLT;
peryntoBaHHA 6e3neku iHHoBaLiMn
HopmaTtusHo- 3MiHM B 3aKOHO4ABCTBI;
npaBoBi 3MiHM Y NOAATKOBIM UM BlOAXKETHINM cuctemax
naTeHTyBaHHA HOBOCTBOPEHOIO NPOAYKTY;
niaTsepa)KeHHA BUCOKOTO PiBHA AKOCTI po3pobku, ceptudikauis;
BiAKPUTICTb iIHHOBAL,iN;
AOCTYMHICTb HaBYaHHA.

Ekocuctema HaABHICTb Ta AOCTYMNHICTb pecypcis (30Kpema NpmMpoaHix);
MOX/IMBOCTI BUKOPUCTaHHA Ta yNpaBAiHHA 3emAelo.
MapTHepwu 3B'A3KU 3 iICHYIOUYMMM 30BHILLHIMU NapTHepamu; NnpuabaHHA HOBUX

6i3Hec-moaenelt Big, iHWOT KOMNaHii;

MOLWYK HOBUX 30BHILLIHIX CTpaTeriyHMX napTHepis

iHCTUTYUiMiHe cepepoBuLLe (YHIBEpPCUTETU, IHCTUTYTU TOLLO)
aKkagemidyHi ctapTanu, cninibHi TexHonorii, cninbHi gocnigHULUbKI
nabopaTtopii, cTpaTerivyHi a/ibAHCU, HallM eKcnepTiB | NapTHepCcbKa
cniBnpauA yHiBepcuTeTiB 3 NPOMMUC/IOBICTIO;

HaABHICTb K/1aCTepiB Ta «TEXHO/IOTIYHUX NepenmnsiB»;
MiXKHapoaHe NoWnpeHHA TEXHONOTIN Yyepes NpAami iHo3eMHi
iHBecTuLil.

BHyTpiWwHi HaABHICTb PpiHAHCOBUX Ta MmaTepiasbHUX pecypcis AnA
Komepuianisauii;

HaABHICTb NepcoHany (y Tomy 4mcsi HaykoBoro) ana 3abesneyeHHn
Komepuianisauii;

piBeHb aBTOMaTM3au,ii Ta po3BMHEHOCTI 6isHec-npouecis;
edeKTUBHICTb BUKOPUCTAaHHA MmaTepiaZibHO-TEXHIYHOT 6a3u;
NifepcTBO BULLLOIMO KEPIBHULITBA KOMMaHIi.

MapkeTuHrosi edeKTUBHA MapKEeTUHIroBa AiA/IbHICTb MPUW NPOCYBaHHI HA PUHOK;
edeKkTUBHA peknama;

CYynpoBOAXEeHHA BUHaxoAy Nicna npoaaky;

MapPKEeTUHIOBI MOX/INBOCTI.

ACTUAL PROBLEMS OF ECONOMICS, # 7 (265), 2023
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1li (pakTOpU CTBOPIOIOTH CHPUSTIMBE CEPEAOBUILE IS TTiAMPUEMCTB.

BucnoBok. HuHi icHye Benrka KiTbKiCTh (haKTOPiB, 110 MOXYTh 3a0€3MEeYUTU
inTeHcudikaiio Komepuianizanii iHHoBawiit. IX MoxHa BitHecTH 10 onHiei i3 Tpym:
KYyJBTYpHi (TIOB’s13aHi 3 BiTHOLIEHHSM, PiBHEM 3HaHb, iCHYIOUUMU TCHACHIIISIMU);
PUHKOBI (CTOCYIOTBbCSI WLIHHOCTEH, MOMUTY, KOHKYPEHIIii, Micls KOMIaHii Ha
PUHKY); COLIiaJIbHO-€KOHOMIiUHi (IMOB’3aHi 3 NOXiAHICTIO, BUTPATAMHU, JIIOJACHKUM
Ta (HiHAHCOBUM KamiTaJIOM); MOJIITUYHI (3aJ1eXaTh BiJ AepXKaBHOI MOJITUKHU Y cdepi
IHHOBAILilT); HOPMAaTUBHO-TIPABOBI (CTOCYIOTHCS 3MiH y 3aKOHOJABCTB Ta MPABOBOTO
3aXMCTy iHHOBAIlil); (pakTOpU eKOocrucTeMU (TIOB’SI3aHi 3 MPUPOAHUMU PECYPCAMU);
napTHepchbKi (Kosabopallii Ta pi3Hi cHiBIOpali); BHYTPIlIHI (CTOCYIOThCS
MaTtepialbHO-TEXHIYHUX, (PIHAHCOBUX Ta JIIOJACHKMX MOXJIMBOCTEH KOMMaHii);
MapKEeTUHTOBI (OXOILUTIOIOTh €Tallu PO3POOKH, BUBEACHHS Ha PUHOK Ta MOAAIBIIOTO
CYMPOBOJIKEHHST).

BpaxyBaHHs1 gaHux (akTopiB Moxe cHpugaTH (HOPMYBAHHIO TEXHOJOTIYHOL
MOJIITUKY B PO3BUHYTHMX KpaiHaxX, a TAaKOX y KpaiHax, 110 PO3BUBAIOThCS, €
HEOOXiMHICTh 3a0XOUYEHHS CIIiBMOpalli MiX JAepXaBHUMU Ta MPUBATHUMU
TEXHOJIOTIYHUMMU TiATPUEMCTBAMU € OCHOBOIO TS 3pOCTAHHS Ta MPOLBITAHHS.
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