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MOJIEJIbHA OIITHKA EOEKTUBHOCTI
PEKJIAMHO{ KAMITAHIT B YMOBAX ITU®POBI3AIII{

Cmamms npuceésyena 00CAIONCEHHI0 CYMACHUX 3MIH Npouecié peKiamHoi Kamnawii 6
ymoeax uyugpoeoi mpancghopmauii. 3anpononoano mMemoouKy OuiHKU pe3yabmamie peKiamHoi
Kamnawii, AKa TPYHMYEMbCA HA NPUNYUWEHHI NPO CUHEP2eMUMHUI XapaKmep Ub020 NpPouecy.
Bcmanosaeno, wo OGazamokanaavHa pexkiamMHa Kamnawisa, sAka He nepedéauac cuavHoi
inmeepauii oxkpemux Kanaiie (adumueHna 63aemoodis), 6 OKpemux 6UNAOKAX € HeOOCMAmMHbLO
ehexmuenoro. Jlemaavro 6uHueHo maxy aKmyaibHy opeanizayiiny opmy pekiamHnoi KamMnauii,
AK OMHIKQHAAbHA Kamnawia, peadizauisa aKoi 003604s€ enausamu uepe3 Oiavuty
Kaienmopienmoseanicmo (3a0060.1eHHA nomped KAi€HmMa) HA MAaxi eaxcaugi pesyibmamu, 5K
Yacmka puHKy ma, K Hacaioox, npudymok. Iloeaubaena inmeepauyia npouecie OMHIKAHAALHOT
PEeKAAMHOT KaMnanii 3Halwia 8ido0paxceHHs 6 MyabmuniikamueHiti gpopmi modeai 63aemooii.
Bona xapaxmepusyemucs 6ucokoro epexmueHicmio cniabHo20 cmano20 po3eUMmKY i y cumyauisx,
KoAu 00uH 3 PeKAaMHUX KaHA.1ié npautoc 3 meHwor epexmuenicmio. Ile moxcna noscnumu
NO0AB80I0 GUPANCEHO020 CUHEP2EMUMHO20 eheKmY, W0 Y3200X4CYEMbCA 3 Pe3yabmamamu 00cAidHceHs
[HWuUX HayKosuie ma npaKmukie ma niomeepoxcye eheKmueHicmos OMHIKAHAALHUX PEKAAMHUX
Kamnanii.

Karouosi caoea: pexnamna Kamnawis, 0aeamoKaHanbHa pPeKAaAMHA KAMAAHISA, OMHIKAHAAbHA
PEKAAMHA KaMNaHis, yugposizayis, egpekmueHicmo.
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The article is devoted to the study of modern changes in advertising campaign processes in the
conditions of digital transformation. A methodology for evaluating the results of an advertising cam-
paign is proposed, which is based on the assumption of a synergistic nature of this process. It has been
established that a multi-channel advertising campaign that does not involve a strong integration of
individual channels (additive interaction) is not effective enough in some cases. Such an actual
organizational form of an advertising campaign as an omnichannel campaign, the implementation
of which allows influencing such important results as market share and, as a result, profit, due to
greater client orientation (satisfaction of client needs), is studied in detail. The in-depth integration
of omnichannel advertising campaign processes was reflected in the multiplicative form of the inter-
action model. It is characterized by the high efficiency of joint sustainable development even in sit-
uations when one of the advertising channels works with less efficiency. This can be explained by the
emergence of a pronounced synergistic effect, which is consistent with the results of research by other
scientists and practitioners and confirms the effectiveness of omnichannel advertising campaigns.
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€KOHOMIUHMX CYO’€KTIiB ycCiX ranays3eil, acOpTUMEHTy Ta crieuudiku TOBapiB.,
MOPOAYKIIii YU TTOCTYT, OCOOIUBOCTEN TEXHOIOTIYHUX MpoliieciB [1].

ITpu npoMy nndpoBsi TpaHcdopmallii Ta BpoBaaxeHHs digital-iHCTpyMEHTIB y
Pi3Hi cdepu JTOACHKOI MisUTbHOCTI BUMAraloTh Mepexoay 10 HOBUX Oi3Hec-Monenei
3a 11 30epekeHHs (MiABUILIEHHS) KOHKYPEHTOCIIPOMOXHOCTI Ta peHTa0ebHOCTI,
1110, Y CBOIO 4epry, nepeadavyae MoJepHi3allilo MpolieciB opraHizalii Ta peajizaliii
peKIaMHUX KaMIaHiil, MApKETUHTOBUX iIHCTPYMEHTIB peasti3allii MpOAyKIIifo Ta iH..

Kpim Toro, HaciigkaMu CTpPYKTypHOi TepeOymoBu Oi3Hec-MpolLeciB,
CIMPOBOKOBAHUX AiKUTATI3AIlI€I0, € MOSIBA KOMIJIEKCHUX 3MiH, SIKi MOXYTb MaTH
K TO3WUTUBHUI, TaK i HeraTuBHWU xapaktep [2]. BiamoBimHO, BaXXJIWBUM
3aBIAHHSIM € HE JIMlIe BUBYEHHS SKiCHUX 3MiH, 3yMOBJIEHUX UU(PPOBOIO
TpaHchopMalli€ero, aje ¥ BU3HAYEHHS iX KiJTbKICHUX XapaKTEePUCTUK, 3 METOIO
MiHiMi3allii €KOHOMIYHUX pPU3UKIB, OINTUMi3allii BUKOPUCTAHHSA PECYPCIiB,
3a0€3MeYeHHS TOBTOCTPOKOBOTO MTO3UTUBHOTO €(PEKTY.

AHani3 ocTaHHIX mociimKeHb i myOmikamiii. Tema OIIiHKM BIUIMBY LIM(MPOBOI
TpaHcdopMallii Ha pi3Hi HAMTPSIMKU €KOHOMIYHOT isIJTIbHOCTI YaCTO BUCBITIIOETHCS
B HayKOBili jiTeparypi [3-7].

Tak, B mociimxeHHi [3] MiATBEPAXYETbCI €KCIOHEHIiaJbHUNA XapaKTep
3pOCTaHHS TMOTOKIB iH(MOpMallii, CTPYKTYpYBaHHS SIKOI TO3BOJISIE BCTAHOBIIOBATH
TEHIIEHIIii CMOXWBYOI MOBEMiHKHU, (popMatizyBaTM 3aKOHOMIpHOCTI Ta OyayBaTu
nporHosu [5].

B po6Gori [6] Bin3HaUa€eThCs TaKa XapaKTepHa BIACTUBICTb cTparteriii udpoBoi
TpaHcdopMallii, K HeNepepBHICTb 3MiH, 3yMOBJIEHA CUCTEMHICTIO MOCTiIHOTO
MpOoLIeCY 3MiH Ha BiIMiHY Bill iMITyJIbCHOI Pe3yJIbTATUBHOCTI PA30BUX MPOEKTIB.

3 oy Ha (poBY TpaHCchOpMallito 3MiHIOIOTLCS He JIUILIE TTPOLIECH TTaHyBaHHS
Ta peatizallii pekiaMHUX Kamrmadiil. Lludposizaiisg dhopmye ymMOBU OOCTOBIpHOTO
BUMIPIOBaHHSI PEKJIaMHOTO e(heKTy, foro BpaxyBaHHS B OO/IKeTyBaHHi [7].

3 MEeTO aHali3y PEeKJIaMHOI KaMIlaHil iH(IeHC-MapKeTUHTY B po0oTi [§]
MPEICTAaBIEHO €KOHOMIKO-MaTeMaTUYHY MOJEJb, aHali3 SIKO1 JO3BOJUB 3pO0OUTU
BHUCHOBKU IMPO 30€pekKeHHS peKJIaMHOro e(heKTy y yaci.

Ilpy 1npoMy OINBIIICTE aBTOPiB MOTOMXKYIOTHCS 3 TUM, IO OJHIEID 3
0COOJMMBOCTEN peKJIaMHOI KaMmmaHii B yMoBax uudposizauii € Te, 1o Ii
e(eKTUBHICTh B Ma€ 3a0€3MeUyBaTUCh BIIPOBAKEHHSIM Ta BAKOPUCTAHHSIM Pi3HUX
iH(hOpMaLliIfHUX CUCTEM Ta iIHCTPYMEHTIB.

3okpema, OKpeMO BHUIUISIOTh TaKy BJIACTUBICTh OpraHizauii peKJIaMHUX
KaMIMaHill gk 6araToKaHaJbHICTb [9], sKa mojsrae y mapajiejbHOMY OTpUMaHHi
iHpopMalii 3 pi3HUX KaHaJiB, 110 MPU3BOAUTHL 10 TMiABMUILIEHHS 3arajibHOIl
pe3yJIbTaTUBHOCTI B YMOBax 30epexeHHs otomxkety [10].

ITpu LbOMy HEOOXiAHICTh KyMYJISITUBHOTO OOMEXEHHS OIO/IKETY CIIOHYKAE 10
onTuMi3aiii 6araToKkaHaIbHUX PEKJIAMHUX KaMIaHiil 3 BpaXyBaHHSIM €HIOTE€HHUX
3B’S3KiB Ta €K30r€HHOI HeBU3HaYeHocTi [11].

Tak, B cTarti [12] GaraToKaHaTbHUI MapKeTUHT BU3HAYAETHCS, KPIiM iHIIIOTO,
SIK po3poOKa, opraHizailigd, KOOpAWHALIiSl Ta OLiHKA KaHaJiB IS IMiIABUILEHHS
e(EeKTUBHOCTI IUISIXOM 3aJlydeHHS], YTPUMaHHS Ta PO3BUTKY KIi€EHTCHKOTO
cepenmoBuIa. Y TakKOMy KOHTEKCTi (ipma y mepury uyepry (oKycyeThCd Ha
YIIpaBJIiHHS Ta ONTUMI3allil KOXKHOTo KaHally okpemo [13].
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3poctaHHsI UM@pPoBi3allii eKOHOMIYHUX MPOLECiB MPU3BEJIO 10 IiJABUILIEHHS
YACTKM OMHiKaHAJbHUX PEKJIaMHUX KaMIIaHiii, B SIKMX yBara akUEHTYETbCS HE
CTUIbKM Ha CHOPOILEHHI TpaH3aKIiil, CKiTbKM Ha yIpaBliHHI KOMOiHAIII€I0 Pi3HUX
TUMIB KaHAJiB 3 METOIO0 Y3TOMKEHHS MpPOLEenyp MOIIYKY, KYMiBJli, CIOXWBAHHS
TOBapiB Ta PO3MOBCIOXKEHHS 3100yTOro 10CcBiny [14].

B ineanpHOMY BapiaHTi TaKOi MOJENi KIIIEHTU B3aEMOIIOTh 3 (DipMOIO IO yCiM
BHYTPIllIHiM Ta 30BHIllIHIM KaHaJlaM, B TOM 4ac sk ¢dipma 3ade3neuye yHidikalito
JIOCBify TI0 yCciM KaHajaM 3a paXyHOK IOBHOI iH¢opMallii 3 yciX TOUYOK B3aEMO/Iii
[13]. Ane peanizauist Takoi igeani3oBaHOi MOJEi Ha MPAKTHUI CTUKAETHCS SIK 3
OpTraHizallifHUMU MEPEIIKOJAMU, TaK i 3pOCTAHHSAM TPAH3AKIITHUX BUTPAT.

He nuBnsyvch Ha CUHEPTreTUYHUI XapakKTep OMHIKAHAJIbHUX PEKIaMHUX
KammnaHiit [15] ouiHka G6anaHcy OOJATKOBUX BUTPAT 3 OUiKyBaHUM IepeBaramu ix
BIIPOBA/KEHHS YacTO BiIOyBa€eThbCs JIMIIE HAa OCHOBiI MOPIBHSUIBHOIO aHAaJi3y
BiIMOBiAHMX (DiHAHCOBUX MOKA3HUKIB.

OTXe akTyaJJbHUM € HE JIMIIE CUCTEMHE BUBYEHHSI MEXaHi3MiB peastizallii
peKJIaMHUX KaMITaHiil B yMoBax LiuGpoBi3allii, sSIKi € BeJIbMU NMEPCHEKTUBHUMMU, a i
3aJIy4eHHSI g PO3B’SI3aHHS i€l 3afavi CydyacHUX IHCTPYMEHTIB €KOHOMiKO-
MaTeMaTUYHOTO MOJEIIOBaHHS, 3MaTHUX BiqoOpaxkaTy MpOLleCU BUHUKHEHHS Ta
PO3BUTKY CHUHEpPTeTUYHOTO edeKTy Yy pe3yabraTi peanisauii Oarato- abo
OMHiKaHaJIbHUX PEKJIAMHUX KaMITaHil.

MeTow JOCHiIKEeHHS € 3araIbHOCHCTEMHa TMOPiBHSJAbHA  OLliHKA
CUHEpPreTUYHUX e(deKTiB, 3yMOBJIEHUX BIUIMBOM LKbpOBOi TpaHchopMallil, K
pe3yJbTaT B3aEMO/Iii B TIpolieci peatizallii 6arato- abo OMHiKaHaJIbHOI peKJIaMHUX
KaMIaHiu.

OcHoBHi pe3ymbTaTm JOCHiIKeHHda. Harojomyioum Ha JOCSTHEHHI
CUHEPTreTUYHOro e(eKTy y pe3yJibTaTi 00’ €fHaHHS Pi3HUX PEKJIAMHUX KaHaTiB s
JNIOCSITHEHHS CHIiJIbHOI MeTH (OTpUMaHHSI MPUOYTKY Ta 3aJ0BOJICHHS MOTPeO
KJIIEHTIB) CJill BII3HAYUTH, IO PO3BUTOK CUHEPIeTUKU K MiIXIUCUUTUTIHAPHOTO
HaIpsMy HayKOBMX IOCTiI>)KEHb OOYMOBUB BUAO3MiHU y PO3YMiHHI CUCTEMHU Ta ii
CTPYKTYpH.

3BepTarouM yBary Ha Te, 110 CHUHEpPreTMYHa CHUCTeMa € y Mepury 4yepry
JMHaMiYHOI0, B poGoTi [16] mpomoHyeTbest opmaitizyBaTH MOAETb CHCTEMOIO
ABTOHOMHUX NubepeHliaTbHUX PiBHSIHD Y BULJISII:

X =F (0 %52, ) 1=1n) (1)
Ie X; JesKa KiTbKicHa XapaKTeprCTHKa TOCTIIKYBAHOTO MPOLIECY.

Hexaiix; KinbKicHa XapaKTepuCTHKa €(hEKTUBHOCTI OMHOTO 3 PEKJIAMHUX KaHAIIB,

3aJIiTHUX B KaMIaHii. Y SIKOCTi KiJTIbKiCHOT XapaKTepUCTUKM PEKJIaMHOI0 KaHAJTy OyaeMO
BUKOPHUCTOBYBATU MOKA3HUK KiJIbKOCTi «I[TO3UTUBHO» MOiH(OPMOBAHUX KITIEHTIB.

PosrngHemo cutyanito, B SKWil 3aliTHUMM € ABa OKpPEMUX KaHaJW.
3acTocyBaHHSI TaKOTO iHIYKUiAHOIO MPUMYIIEHHS TO3BOJMUTH Yy3araabHUTHU
OTpMMaHi pe3ynbTaT Ha BUITAJOK, KOJM 3arajbHa KiJIbKiCTb KaHaliB 3ada€ThCs
BEJIMYMHOIO # (HaTypajibHEe YUCJIO).
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Orxe, 3 omrany Ha ¢dopmy (1) mpunyctumo, 10 x; — KilbKicHa
XapaKTEPUCTUKA TEPLIOTO PEKJIaMHOTO KaHally; Xy — KiJIbKiCHa XapakTepUCTHKa

JIPyroro pekjaaMHoro kaHaiuy. Tofi B y3arajJibHeHa MOJIE/Ib IBOKaAHAIbHOI peKJIaMHOIL
KaMIIaHii MoxXe OyTH MpeacTaBicHa Y BUTJISIII:

dx,
E = f1(x1;x3),

dx 2
d_tz=f2(x1ix2)- @

BubGip dopmu dyukuiit ] (x1; xp) ta fy (xq; xp) i, BianoBiagHO, TMHaMiKa
Mozieli (2) Ge3mocepenHbo 3aTEXUTh Bill oYaTKoBUX yMOB (x1 (0); xy (0) 3amaioTh

KIJIBKICTh «IMO3UTUBHO» MOiH(MOPMOBAHUX KIIIEHTIB HA MOYATKY AOCITIIKEHHS) Ta
XapakTepy B3a€EMOJIil Ta B3aEMHOTO BIUIMBY KaHaJIiB PeKJIAMHOI KaMITaHii.

K BxXe 3a3HavYAIOCh BUIIE, OaraToOKaHaJIbHA PEKJIaMHA KaMITaHisl nepeadavyae
B3aEMOIiI0 3 KJIIEHTAMU 4Yepe3 KOMYHIKallil0 3 HUMM 3a OMOMOTOI0 AEKIIBKOX
U@ POBUX KaHAJIB, IO CIPUSIE MiABUILIECHHIO e()eKTUBHOCTI PEKJIIAMHOI KaMITaHil i
30UTBIIEHHIO KUJTBKOCTI KJTiI€EHTIB.

Taka ¢dopma B3aemofii, Ky OyAeMO Ha3WBaTU AaAUTUBHOIO, HE Mependavyae
CUJTbHOI iHTerpallii iHdopMauiiiHux nmotokis. Ii Momenb MoXHa mHpejacTaBieHa y
BULJISII CUCTEMU:

dx,

e ax; + bxy;

dx, (3)
prak cxq + dx,,

e a — KoeilieHT MpONOpLiHHOCTI, SKUIl XapaKTepU3ye HIBUIKICTb 3POCTAHHS
KiJIbKiICHOI XapaKTepUCTUKU MEPILIOTO PEKJIIAMHOTO KaHaTy 32 PaXyHOK OTO BIUIUBY
Ha KJIEHTIB; b — Koe(dilieHT MpOMOPLINHOCTI, AKUN XapaKTepu3ye HIBUIKICTh
3pOCTaHHS KUIbKiCHOT XapaKTepUCTUKU MEPIIOrO PEKJIAMHOIO KaHAIy B pe3yJbTarTi
B3a€EMO/Iii 3 IPYTUM peKJIaMHUM KaHaloM; d — KOeilliEHT MPOMOpLiiiHOCTI, IKUIA
XapaKTepu3ye MIBUAKICTb 3POCTaHHS KiUIbKICHOI XapaKTepPUCTUKUA APYTOro
peKJIaMHOTO KaHaly 3a paXyHOK MOro BIUIMBY Ha KJIEHTIB; ¢ — KoeillieHT
MPOMOPUIMHOCTI, SKWIA XapaKTepU3ye IIBUIAKICTh 3POCTAHHS KUIbKICHOL
XapaKTEePUCTUKU APYTOro PeKJIaMHOTO KaHaJly B pe3yJjbTaTi B3a€EMOMil 3 MEPIIUM
peKJIaMHUM KaHaJoM. 3MICT LIMX MapaMeTpiB € TaKuM, 110 a, d OynemMo Ha3uBaTU
E€HJIOTeHHUMH, a TapaMeTpu b, ¢ — eK30TEeHHUMMU.

3 omigay Ha SIKiCHY Teopilo 3BUYaHUX OubepeHUialbHUX pPiBHSAHB [17],
MOXHa BM3HAQUUTHU, IO €AWHUIN CTalliOHApHUU cTaH cuctemMu (3), SKUi
BU3HAYAETHCS 3 YMOBU

dx1 _

ac “)
axz _

at
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BilllIOBiae ToYIli pa3oBOTo MpocTopy X| = X9 = 0. ITpu 1IbOMY XapakTep 0COOIUBOT

TOYKM Ta JMHaMiKa peKJaMHOI KaMIIaHil 3aJieXXUTh Bil CITiBBIAHOIIEHHS
rmapameTpiB a, b, ¢, d.

PosrisiHemo cutyailito, B SIKiii pekjlaMHa KaMIlaHis OopraHizoBaHa Tak, IO
OKpeMi peKJIaMHi KaHaJIu OTPUMYIOTh TTO3UTUBHMI €(DEeKT SIK 3a paxyHOK BJIaCHOI
IisUTBHOCTI, TaK i y pe3ybTaTi B3aeMoii 3rigHo mooynoBaHoi moaeni (3). Tomi a; b;
¢; d>0. OcobmuBa Touka x| = xp = 0 y LbOMY BUIAIKy Mae HECTIHKUI XapakTep
(HecTiliKuii By30J1), 110 BUPAXKa€ThCsI Y HEOOMEXKEHOMY 3POCTaHHI KiJIbKiCHUX

MOKA3HMKIB peKJIaMHUX KaHajiB (OuB. puc. 1, depe3 ¢ TYT i B IOJAJbIIOMY
MO3HAYEHO Yac, SKNUiI1 BUMIPIOETHCS Y JHSX).

x 10— |

800 e

x1(t) 600 f."!' .

x2(t) 400

200

0
0 20 40 60 80 100

Puc. 1. AnHamika KinbKiCHUX NOKa3HUKIB pe3ynbTaTUBHOCTI peKnamMmHUX KaHanis
3rigHo mopeni B3aemogii (3) npu a = 0,01; b = 0,005; d = 0,02; ¢ = 0,005 Ta
noyaTtkoBux ymosax: xj (0) = 100 (4on.); xy (0) = 80(4on.), aemopckka po3pobka

ITpu uboMy HEOOMEXEHUIN XapaKTep 3pOCTaHHS MOKA3HUKIB MAa€ CEHC JIUIIIE
Ha 0OMeXeHOMY TOpPU30HTI ITaHyBaHHS. KpiM Toro, 3a6e3neyeHHs TaKOTO PexXUMy
YCKJIQIHSIETHCS OCOOIMBOCTSMU OaraToKaHajabHOI PeKJIaMHOI KaMMaHii, 10 SIKUX
BiTHOCSITh OOMEXEHICTb BUKOPUCTAHHS OKPEMUX KaHaJliB, PU3UK IMOMIMHAHHS
(«kaHibamizallii») KaHajiB, HEOOXiMHICTh CUHXPOHi3allil MpoIEeCciB peKIaMHOI
KaMIIaHii, 10JaTKOBi iHBecTU1Iii Ta iH. [18].

BinoOpaxeHHSIM TposiIBY MepeiueHUuX HeraTuBHUX edeKTiB B Mojeli
aauTUBHOI B3aemoii (3) € Big’eMHi 3HaYeHHs apaMeTpiB a, b, ¢, d.

Tak, enMHUIA BapiaHT AMHAMIKM JOCTiIXKYBaHO1 MOJe/i PEKIaMHOI KaMIaHii,
KOJIM TOCTiIKyBaHa 0COOMBA TOUKA MAa€ HEUTpaIbHY CTIMKIiCTh, IS SIKOI 3MiHHI
x1(t), xy (t) XapaKTEepU3YIOTHCA KOMUBATLHOIO IUHAMIKOIO (IUB. puc. 2).

3arnpornoHOBaHUIA TIPUKIIA] BiMTOBIIA€ CUTYallii HETATUBHOI Pe3yIBTATUBHOCTI
JIPYTOTO PEKJIAMHOTO KaHaJTy Ta MOTO HeTaTUBHOTO BIUIMBY Ha Tiepiiuii KaHai (b,
d<0). IIpu upboMy MmiATPUMKA CTIAKOTO KOJUBAJIBHOTO XapaKTepy IMpolecy
nepeadavyae CyTTEBY BHYTPIILIHIO iHTerpaiii, IO B MeXaX 3alpOoIllOHOBaHOI
AAUTUBHOI MOJIEJTi B3aEMO/Ii1 Ta 3 ypaXyBaHHSIM XapaKTEPHUX pUC OaraToOKaHaJIbHOI
peKJIaMHOI KaMITaHil CJIiJl BBaXKaTW HEMOXJIMBUM.

Cnig 3a3HayuTH, 10 BiI’€MHi 3HaYeHHA Xx|(t), xp (t) (auB. puc. 2)

BIiIMIOBiIaIOTh CHUTYyallil «HETaTUBHOTO» iH(MOPMYBAaHHS KJII€EHTIB, TOOTO BUIMAAKY,

AKTYAJIbHI TIPOBJIEMU EKOHOMIKU Ne 5 (263), 2023
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KOJIM pe3ybTaT BIUIMBY PEKJIAMHOTO KaHainy (OpMye B aynuTOpii HEraTuBHE
CTaBJICHHSI 70 TIPOJYKTY, X0Ua B OKPEeMUX BUTIAIKaX I1e e(heKT MOXKe Y3TOKyBaTUCh
3 XXUTTEBUM LIUKJIOM (DipMU UM pekJIaMHO1 KamraHii [19].

400 T 1 T T
200" " .
—— ~
x1(t) ~
— \‘\;. -
- 200F A
400 ! ! ! L

0 100 200 300 400 500
t

Puc. 2. AvHamika KinbKiCHMX NOKa3HWUKIB pe3yribTaTUBHOCTI PeKnaMHUX KaHaniB
3rigHo moaeni B3aemogii (3) npm a = 0,02; b =-0,01; d =-0,02; ¢ = 0,05 Ta
novatkoBux ymosax: xq (0) = 100 (4on.); x (0) = 80(4on.), asmopcbka po3pobka

CriiikicTb cTaHy x| = xp = ( € HeOaXaHUM Pe3YJILTATOM PEKITAMHOI KaMITaHii,

a YMOBU Or0 BUHUKHEHHS BilITOBiJAlOTh MPOTUJIEKHUM 32 MOIYJIEM Ta Pi3HUM 3a
a0COJIIOTHOIO BEJTMYMHOIO MOKa3HUKaM e(heKTUBHOCTI peKJIaMHUX KaHaliB (a i d
BiIMOBINHO), XapaKTepHUM TSI aCUHXPOHHUX KOJMBaHb IIUX MOKA3HUKIB, 10
NPU3BOIUTH 10 nucbamaHcy. Ha pucyHky 3 HaBeneHa OWHaMiKa, sKa BiIIoOBigae
0co0JIMBIlf Toulli TUITY CTiikuit oxyc [17].

100 T T

x1(t) S

x2(1)
o

Puc. 3. AnHamika KinbKiCHMX NOKa3HWUKIB pe3yribTaTUBHOCTI peKrnaMHuX
kaHaniB 3rigHo moaeni B3aemogii (3) npu a = 0,01; b = -0,015; d = -0,02; c = 0,018 Ta
noyatkoBux ymosax: x1 (0) =100 (4on.); xp (0) = 80(4on.) (aBTOpckKa po3pobka)

ToBopsiuM Npo OMHiIKaHa/IbHI peKJaMHi KaMIIaHil CJif Big3HAYWTH, 110 Ha
BiAMiHO Bif OaraTokaHaJIbHUX BOHU MOEIHYIOTh B COOi He JIMIIIe KaHAJIM PO3IIOILIY,
aJie ¥ KaHaJIM KOMYHIKalIii, 110 TTO3UTUBHO BIIMBA€E Ha OUiKyBaHUIA pe3ymsraT [20].

BigmmoBimny  dopmy  B3aeMmomii Oymemo Ha3uBaTU aIUTUBHO-
MyJIBTUILUTIKATUBHOIO. [i MaTeMaTWuHy MOJEIb MOXHA MPEACTABUTH Y BUIJISAML
CHCTEeMU:
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ooy

dt

dx, (&)
Pty + dx,.

Cucrtema (5) € HeNiHIHOO. 3 OISy Ha BAaCTUBICTH (4) 11 aKicHul aHani3 [17]
TO3BOJISIE BCTAHOBUTH JIBi OCOOJIMBI TOUKHU: x| = X9 = 0 ta x| = -d/c; x9 = -a/b .

= axq + bxyxy;

XapakrepuctuuHe piBHAHHS [17] w1 x| = xy = 0 Mae popmy (a-1) (d-1) =0,
a loro KopeHi }”1 =aq; 7‘2 = b cBimUaTh Mo TE, IO JOCTIIKYBaHUIA CTaH € CTIHKUM

IIPU Bil’€MHUX 3HAYEHHSIX €HIOTeHHUX MapaMeTpiB. I1pu 1boMy XapaKTepuCTUYHE
PIBHSIHHA [UIs 0COO/IMBOI TOUKM x| = -d/C; Xy = -a/b Mae Buran A*= ad, a iioro

KOMIIJIEKCHI KOpEHi IpU pPi3HO3HAKOBUX 3HAUYEHHSIX €HJOTeHHUX MapaMeTpiB
3a0€3I1euyI0Th TMHAMIKY IPOIIECY, XapaKTePHY IJIsI TPAHUYHOTO LIUKITY (IUB. pucC. 4).

4
x1(t)

x2(t)

Puc. 4. AnHamika KinbKiCHMX NOKa3HWUKIB pe3ynsTaTUBHOCTI peKnaMHUX
KaHaniB 3rigHo mogeni B3aemogii (5) npu a=-0,1; b =0,02; d =0,2; ¢ =-0,01 Ta
novartkoBux ymosax: x1 (0) = 30 (4on.); x; (0) = 20(4on.), asmopcska po3pobka

3allikaBilo€e Te, 1O B yMOBaxX aIUTHBHO-MYJBTUIUTIKATUBHOI B3a€EMOil,
¢dopmanizoBaHiii Moaeao (5), MpoAEMOHCTpOBaHa Ha PUCYHKY 4 JUHamika
pPEeKJIAaMHUX KaHaJliB BAHUKAE Y Pe3YJIbTaTi aCMHXPOHHUX KOJIMBaHb iX MTOKa3HMKIB,
KOJIM BTPATH OJTHOTO PEKJIAMHOI'0 KaHaJly KOMIIEHCYIOThCS 3a paXyHOK iHIIIOTO, 1110
Y3TOKYETHCS 3 BBEIEHUM PO3YMiHHSIM OMHiKaHaJIbHOI PeKJIaMHOI KaMITaHii.

ITpu ubomy B gociimkeHHi [13] HaBOAUTHCS OLIbLI PO3IIMPEHE BU3HAYCHHS
OMHIKaHaJIbHOCTi, SIK CMHEPreTMYHOro YIpaBIiHHS yciMa TOUKAMU B3aEMOJii 3
KJIiEHTaMU 4epe3 30BHillIHi Ta BHYTPIilllHi KaHAIW MO BiIHOLIEHHIO A0 (ipMHu, 110
JI03BOJISIE ONTUMIi3yBaTU KOMYHiKallilo sIK it (pipMM, Tak i AJIs1 KJTiE€HTIB.

BinnoBinHe mocueHHs iHTerpaliiHMX MpPOLIECiB MOXHa BiZoOpa3suTU
MYJBTUILTIKATUBHOIO (DOPMOIO MO

dx,

E = axqXxy;

dx, ©)
E = bxle,
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B SIKill mpuiiMeMo a, b — KoedilieHTH, SKi XapaKTepu3ylOTh PE3yJIETaTH B3a€EMOIii
MiX OKPEMUMU PEKJIAMHUMU KaHAJIaMU.

JopedHo MPUIMYCTUTH, IO 3a3HauYeHi KOedilliEHTU MOXYTb 3MiHIOBATUCH Y
yaci, To0To a = at; b = bt. 3anaBatu X (hopMy MOXKHA 3 OIJISIAY Ha YMOBM B3aEMO/III,
XapaKTepHi BIIKPUTI apXiTeKTypi OMHiIKaHAIbHUX peKJIaMHUX KaMmaHiii [21].

IlpoBeneMo  o0e3po3MipioBaHHS  3MiHHMUX. Y  SKOCTi  KiJbKicHOI
XapaKTepPUCTUKN PEKIAMHOIO KaHaly OyaeMO BHUKOPUCTOBYBATU TMOKA3HWK PiBHS
peastizarii MoTeHIiaay Horo BIUTMBY Ha ayIMTOPIi0 MOTEHLIAHMX KIeHTIB (x; € [0;1]).

Y ubomy npumnymieHHs npeactaBumo a =a (1 - x1); b =b (1-x ). Cucrema (6)

HaOyBa€ BUTJISITY

dxy;  _

yra = axy (1 — x1)xy;

dx, - @
E = bx1x2(1 —_— xz).

Binznaunmo, 1o MHOXHUKH ax| (1-x1) 1 bxy (1-x7) y BIIMOBIAHUX PIBHAHHAX

cuctemu (7) BinoOpaxaroTh 3B’SI3KM, XapakTepHi 11t Mmonen depxtonbeTa [22], ski
4acTO BUKOPMCTOBYIOTbCS [JIs aHallizy MpoleciB camMoopraHizauii coliaabHO-
€KOHOMIYHUX cucteMm [23].

3 omisgay Ha YMOBM cTallioHapHOCTi (4) crauioHapHi ctaHu cucteMu (7)
BU3HAYAETHCS 3 YMOBU

dx; _
yT ax, (1 —xy)x, = 0; ®)

dx, .
% == bxle(l - xZ) == 0
Ortxe, 0COOMMBUMU TOUKaMK cucTeMu (7) y (pazoBOMY MPOCTOpi € x| = xy = 0
Ta x] = xy = 1. Touka x; = xp = 0 He € CTiIiKOIO, a TOYKA X| = X9 = | PU TOAATHUX

3HAUCHHSIX TTapaMeTpiB a, b Ma€e CTIKMii XxapakTep (IUB. puc. 5).

0333

x1(t)
x2(t) 0 10 20 30 40 30
03331

t

Puc. 5. AnHamika KinbKiCHMX NOKa3HWUKIB pe3ynsTaTUBHOCTI peKnaMHUX KaHanis
3rigHo mogeni B3aemogii (7) npu a = 0,2; b = 0,15 Ta noyaTKOBMX yMOBaXx:
x4(0) = 0,2; xo(0) = 0,3, asmopcbka po3pobka
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3po3yMisio, 10 MpU MiABUIIEHHI iHTEerpalifHUX TPOLIECiB OMHiKaHAJIbHOI
peKJIaMHOI KaMIMaHii JOCATHEHHS 0aXXaHOTo PiBHS peasi3allii MOTeHIialy BIUIUBY
Ha ayIUTOPiI0 MOTEHI[IHHUX KJIIEHTIB MPUCKOPIOETHCS.

Peanizanisi oMHiKaHaJIbHOI pEKJIaMHOI KaMIIaHii B peaJbHUX YyMOBaX MOXeE
CYMPOBOXKYBATUCh BAHUKHEHHSIM HECTIPUATIUBUX e(eKTiB. Tak, Mpy BUHUKHEHHI
(akTOpiB, 10 COPUYUHSIOTH TOTIPIIEHHS €(EeKTUBHOCTI MEPIIOrOo PEKJIAMHOIO
KaHay Mmonenb (7) HabyBae BUTTISILY

dx

d_tl = ax,;x,(1 —x;) — cxq;
dx, )
E == bxlxz(l - xz),

Iie ¢ — KoedillieHT 3HMXKEHHS e(PEKTUBHOCTI MEPILOTro PEKJIaMHOTO KaHaTYy.

Y takomy BuUManky minTpumka (MiABUILEHHS) PiBHS iHTerpailis J03BOJISIE HA
TMEBHOMY piBHI KOMIIEHCYBAaTM L€l HEraTMBHUWII BIUIMB, 30€pirarouu 3arajibHy
e(eKTUBHICTh PEKJIAMHOI KaMIIaHii.

Tax, onniero 3 0ocobaMBUX TOYOK cuctemu (9) Oyne: x| = (a-c)/a, xo = 1 (nuB.

puc. 6).

0333777
x1(t)

x2(1) 0 20 10 60
T 03331

t

Puc. 6. AuHamika KinbKiCHMX NOKa3HWUKIB pe3yribTaTUBHOCTI peKnaMHUX
KaHaniB 3rigHo mogeni B3aemogii (9) npu a = 0,2; b = 0,15; ¢ = 0,05 Ta noyaTKOBUX
ymosax: x1(0) = 0,4; x(0) = 0,3, asmopcbka po3pobka

Otke, peajizallis OMHiKaHaJIbHOI peKJaMHOI KaMITaHii JO3BOJISIE B YMOBax
HETraTUBHOIO €K30T€HHOTO BIUIMBY MJOCSITaTHU CTiMKUX CTaHiB, QakTopu
BUHUKHEHHS SIKUX IPYHTYIOThCSI Ha HasIBHOMY Y 1IbOMY BUIAIKy CUHEPIreTUYHOMY
edexTi.

BucHnoBku. B cTaTTi nociimkeHo cydacHi 3MiHU MPOLIECiB peKJIaMHOI KaMITaHii
B yMoBax uM(@ppoBoi TpaHcopmalii. 3anpornoHOBAHO METOAUKY OLIIHKU
pe3yabTaTiB peKJIaMHOI KaMIlaHii, sIKa TPYHTYETbCSI Ha TMPUMYLIEHHI PO
CUHEPreTUYHMII XapaKTep LIbOTo IPOLIeCy.

ITobynoBaHO eKOHOMiIKO-MaTeMaTUYHY MOJIEIb PeKJIaMHOI KaMMaHii y BUIJISIL
cucTeMU IudepeHLialbHUX PiBHSIHbB, 10 Y3TOIXKYETHCS 3 TEOPIi€I0 IMHAMIYHUX
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cucteM. B Mopmeni TmpencTaBlieHO B3aEMOJiI0 ABOX PEKJIAMHUX KaHaJiB.
3acTocyBaHHSI TaKOrO iHAYKIIIHHOTO TMPUMYIIEHHS Iependadyae y3araJbHEHHS
OTPUMAHUX PE3YJIBTaTiB.

BcranoBneHo, 1o 6araTokaHajlbHa pekJaMHa KaMIlaHisd, sKa He repenabdavae
CUJIbHOI iHTerpalii oKpeMMX KaHajliB (aJWTUBHA B3a€EMOJisl), € HEIOCTAaTHHO
e(eKTUBHOIO. AIIXe B YMOBaX HETATUBHOTO PO3BUTKY OJTHOTO 3 PEKJIAMHUX KaHAJiB
miATpUMKa cTabiIbHOTO (OCHUMIIOIYOT0) XapakTepy Ipoliecy nepeadadyae motpedy
Yy CYTTEBIll MiATpUMIILi 3 O0KY iHIIOro (iHIIMX), 110 Y 3alPONOHOBaHI aIUTUBHI
MOJIeJIi B3aEMOIII CJTiji BBaXKaTU HEMOXJIUBUM.

HeTtaibHO BUBYEHO TaKy aKTyaJbHY OpTraHizaliiiHy ¢dopMmy peKJlaMHOl
KaMIIaHii, SIK OMHiKaHaJIbHa KaMMaHisl, peajtizallisl SIKO1 103BOJIsSIE BILUIMBATU Yepe3
OiIbly KJIIEHTOPIEHTOBAHICTh (3aJ0BOJIEHHS MOTPeO KJi€HTa) Ha TakKi BaXKJIMBi
pe3yJIbTaTH, SIK 4acTKa PUHKY Ta, SIK HACHIiI0K, TPUOYTOK.

IlpoananizoBaHO pi3Hi TUNM OMHiIKaHAJAbHOI peKJaMHOI KaMMaHii, sKi
KiacudikytoThbcs 3a crienrdikoro B3aemoyil. Tak, KBaziiHTerpaibHi MOJIEIi TPOITOHYEThCS
Ha3UBaTU AIUTUBHO-MYJIBTUIUTIKATUBHUMU. Pe3ynbraTyi MONENIBHOTO €KCIEepUMEHTY
TMOKa3yIOTh, 10 32 TAKUX YMOB B3a€MO/Ii1 JUT1 KOMIIEHCALlii BTPAT OMHOTO 3 PEKJIAMHUX
KaHaJliB MOXJIMBE BUKOPUCTAHHSI PE3YJIBTATH CIJIbHOI MisTbHOCTI, 1110 TTPU3BOAUTH 10
CTIKMX aCMHXPOHHUX KOJIMBAaHb PE3YJIBTATUBHOCTI PEKJIAMHOI KAMIIaHil.

ITornuGneHa iHTerpauisi mpoleciB OMHiKaHaJAbHOI peKJaMHOI KaMIaHii
3HallUIa BiTOOpaXeHHS B MYJIBTUILTIKATUBHINA (Gopmi momeni B3aeMonii. BoHna
XapaKTepU3YETbCS BUCOKOI €(MEKTUBHICTIO CIUJIBHOTO CTAJIOTO PO3BUTKY U Yy
CUTYallisIX, KOJIU OIVH 3 peKJIaMHUX KaHaJiB MPaLO€ 3 MEHILOK eekTuBHicTIO. Lle
MOXHa IMOSICHUTHU MOSIBOIO BUPAXKEHOTO CUHEPTeTUYHOTO e(PEKTY, IO Y3TOMKYEThCS
3 pe3yjbTaTaMu JOCHTIIKEHb IHIIMX HAyKOBIB Ta MPaKTUKIB Ta MiATBEPIKYE
e(eKTUBHICTh OMHIKaHATBHUX PEKJIAMHUX KaMTIaHil.

TMomanpiri nocnimkeHHs epeadadyaoTb YTOUHEHHSI eEKOHOMIKO-MaTeMaTUYHOL
MOJIeJi 32 paxXyHOK 30UTbIIEHHS ii PO3MIpPHOCTI Ta BU3HAYEHHS MPOLIETYPU OLIIHKU
BXiTHUX MapameTpiB. KpiM TOro, BaXJIMBUM € YTOYHEHHSI HAOOpY iHCTPYMEHTIB
peaiizallii e(heKTMBHUX OMHiKaHAJIbHUX peKJaMHUMX KaMMaHiii Ta omnTuMizailis
BiIMOBIMHMX MaTepiaJbHUX Ta iH(POPMAaLIIITHNX TOTOKIB.
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